





WEBSTER 


_..a name you 
Can depend on for 


QUALITY 


How do you illustrate quality? We think you do it by show- 
ing a skilled craftsman a man with more than 40 years 


experience in preparing fine duplicating supplies — at work in 
the Webster plant. 


The experts at F. S. Webster Company use only the finest 
materials — gathered from widely separated points around the 
world — to supply you with duplicating products you can 
depend on for uniform quality. 


Your customers will be pleased with the consistent per- 
formance of Webster carbons and inked ribbons. They’!! like 
the high standards of quality that Webster maintains for all its 
products—and they'll remember and ask for the Webster name. 


Sell the profit line 
Sell 


WEBSTER 


CARBONS and INKED RIBBONS 


npany, 13 Amherst Street 
ter warehouses in New York « 
hia « Pittsburgh « San Fra 








(Award Design 


... tomorrow's office today! 





A great achievement by Haskell . . . a great name in office 
steel! A truly classic ensemble! Desks, Tables, Credenzas 
and Cabinets—all the pieces needed for today’s coordinated 
grouping. Rare beauty and executive efficiency ... on a 
budget price level! Nothing like it anywhere . . 





at its modest cost. Write for colorful brochure. 











AC-6830 
Credenza 


68x18 




















New, Selective 
Locking Mechanism 











Round Corners—Vinyl 
Molding—Textelite Top 








AD-6403 
Executive Desk 
60x30 

















Adjustable, Anodized 
Aluminum Legs 





Write for new 
full-color Catalog 
today 


P. 0. BOX 5273 © PITTSBURGH 6, PA. 
NEW YORK SHOWROOM 
° 440 Park Avenue, South, New York 16 





OA-—3 /60 3 








best buy BOLING 








No. 9711-CB 





Widely copied, but never equalled has been 
Boling’s famous Bank of England Series. Here, 
now, is a new version of this old favorite 

which retains all of its basic characteristics in a 
modern design — as comfortable and tasteful as 
it always has been. The combination of cane and 
the finest of furniture woods gives new sparkle and 
appeal to this “classic” design. Available in Walnut, 


Mahogany, Light Oak or Softone Oak finish. 








CONTEMPORARY BANK OF ENGLAND 








Chairs for all business 
See BOLING ... And See the Best At N.O.F.A 
Spaces No. 424 125 426 4127 — 428 — 429 
ATLANTIC CITY March 11-13 














BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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OA Press-Time News 


Paul C. Fisher, Pen Manufacturer, 


Enters Presidential Primaries 


A new contender for the role of standard-bearer for the Democratic Party 
in this year's presidential election has appeared in the person of Paul C. Fisher, 


president of the Fisher Pen Co., Chicago 


The 46-year-old Midwesterner 
entered his name in mid-January in 
the Democratic “preference” primary 
race in New Hampshire, an acknow! 
edged stronghold of Sen. John Ken- 
nedy of Massachusetts. The winner of 
this race, scheduled for March 8, will 
become the state’s nominee for presi 
dent at the Democratic Convention in 
June. 

In an exclusive interview with a 
representative of OFFICE APPLIANCES 
on January 29, Mr. Fisher said he had 
established headquarters in the Was 
ren Hotel in Manchester, and is cur 
rently engaged in conducting an 
“energetic and aggressive campaign 
to woo Granite State party leaders and 
voters to his cause. He added, how 
ever, that he would “drop out” of the 
primary “if I learn that Senator 
Kennedy has a workable economi: 
plan that would produce the effect 
which I hope to achieve from my own 
proposed program.” 


Has Economic Plan 


According to Mr. Fisher, his aim 
‘is not primarily to seek high offi 
but rather to have the opportunity to 
carry out the economic plan which | 
strongly believe in.” This economi 
plan, which he has incorporated into 
his platform for the current campaigi 
advocates reductions in certain incom 
taxes, balancing of the Federal 
budget, and a lessening of Federal 
expenditures. 

“My platform advocates abolish 
ment of all taxes on incomes of less 
than $10,000 a year,’ Mr. Fisher 
said. “It also favors balancing of the 
national budget. I feel that the Fed 
eral debt can be paid off by reducing 
Federal spending, and by raising ad 
ditional funds by means of a gradu 
ated capital levy on the assets of 
corporations and individuals with in 
comes of more than $100,000 

An example of this, he continued, 
would be a one per cent yearly levy 
on assets of $100,000 to $1 millio: 


6 


increasing to five per cent on assets of 
$1 billion. Such a levy, he said, ‘‘can 
raise at least $26-billion a year, and as 
a result can contribute substantially to 


balancing the national budget.’ 


Although the fountain pen manu- 
facturer expressed confidence that he 
will win the primary, he conceded 
that he is facing “overwhelming 
odds.”” He added that he has no plans 
to enter other states’ primaries at this 
time, should he lose the race. If he 
wins, however, “I will enter other 


primary campaigns,” he said. 


He emphasized that neither th 


Fisher Pen Co., nor the stationery in 
dustry itself, are, or will become in 


volved in his personal political plans 


Mr- Fisher is the author of a new 
book Road to Freedom,’ which, he 
said, expresses many of the views h« 
now offers as part of his platform. He« 


said he is giving away 
100,000 copies of the book to New 


more than 


Hampshir« citizens 


Burroughs Announces 
Nu-Kote Universal Ribbon 


Nu Kote 


introduction was 


[The announcement of 
typewriter ribbon 
recently made by J. T 
roughs Corp. dealer sales manager, 
who states that a Nu-Kote ribbon 


comprises a radical new ink formula, 


Suydam, Bur 


36 yards of extra high strength fabric 
ind a universal plastic spool 
Available in all-black or black and 
red combination, the ribbon produces 
general correspondence and_ both 
Thermofax and multilith masters re 


Hence, 


produce from either color. 
says Suydam, the need to change 
ribbons for any ol these purposes 1s 
eliminated. The plastic spool is de 
signed to fit any portable typewriter 
and most standard models, he notes, 
inventory 


thus simplifying dealers 


ind sales training problems 


Wilson Jones New 
Catalog Of Press 


First copies of a new Wilson Jones 
catalog are now in the mail to WJ 
dealers. In a letter enclosed with each 
100-page edition, designated as Cata- 
log No. 160, President and Chairman 
of the Board Jack Linsky stresses that 
the catalog is new from cover to cover 
and was prepared at a cost of close to 





A FIRST COPY of new WJ catalog 
is presented to George Maines of AC 
McC lurg & Co. by Dave Marder, W] 
nanager. Denton H 


Chicago area sales 


Sparks (second tror left), president of 
A. C. McClurg, and Les Madans, WJ 
sales executive, look on 


$1/, million. There are no increases of 
prices above those in the current Wil 
son Jones price list 

New features are a numerical index 
on tinted paper to reduce eye strain 
and a separate section in full color 
illustrating all point-of-purchase dis 
play racks and assortments. For the 
first time, WJ loose leat lines are 


combined with a full-color presenta 


I 


tion of GrayLine business forms 
manifold books and nylon post bind 


ers in a single catalog 


C. B. Horr Retires at 
Associated Stationers 


Cortland B 
president in charge of sales for As 
sociated Stationers Supply Co., In 
has recently announced his retirement 


Mr. Horr has served Associated in 


Horr, formerly vice 


various capacities in the sales division 
for the past 16 years and was person 
ally acquainted with dealers through 
out the nation. Prior to his joining 
Associated, Mr. Horr had been with 
McMillan Book Co. and the Wilson 
Jones Co. for more than 25 years 

Mr: Horr will be retained on a con 
sultant basis by Associated 
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W. R. Guelzow New 


District 6 Governor 


W. R. Guelzow of Bredesen's, Inc., 
Beloit, Wis., has been appointed 
governor of District 6 NSOEA, ac- 
cording to an announcement by W 
Neill Stewart, president. Mr. Guelzow 
has already assumed his new duties. 


Elected lieutenant governor of Dis- 
trict 6 to serve during 1959-60, Bill 
Guelzow will complete the unexpired 
term of Willis R. Wolf, who recent 
ly resigned his position as general 
manager, retail division, Horder’s 


Stationery Stores, Inc., Chicago 


NOMDA Issues 1959 
Supplement Directory 


Taking its place as the seventh pub 
lication put out by the National Office 
Machine Dealers Association, the first 


supplement to the association's bien 
nial book, ““Who's Who in the Office 
Machine Industry’, was recently 
mailed to the entire membership. This 


booklet is an interim printing of new 
members joining in the year since the 
1958 edition of “Who's Who’ was 


red 
SSuCad 


Four hundred and fourteen mem 
bers are listed in the 20 pages devoted 
to this edition. Information on each 
member lists company names and ad 
dresses, owners’ names, the name of 
the local association to which the deal 
er belongs and the telephone number 
where that information was furnished 


The “Who's Who”’ is published in 


the even years which brings out the 
supplement in the odd years. Work 
will soon begin on the 1960 edition 


which will include the full listing of 
those in the current supplement 


Change Convention Site 


Convention headquarters for the 
District 12 NSOEA meeting sched 
uled for May 12-14 will be the Hol: 
lay Hotel in Reno, Nev., instead of 


the Mapes Hotel, announces Gov 
ernor William E. Morris 
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Lester Johnsen Heads 
Business Forms Institute 


Lester J. John- 
sen was elected 
president of the 
Business Forms 
Institute, trade 
association of the 
manifold __ busi- 
ness forms in- 
dustry, by the 
Lester Johnsen board of direc- 
tors at the annual meeting in New 
York City February 17-19. 

Executive vice-president of the At- 
lantic Register Co., Waltham, Mass., 
Mr. Johnsen has long been active in 
the BFI. Vice-presidents named with 
him are Robert A. Addison, National 
Carbon Coated Paper Co., Sturgis, 
Mich., and Thomas A. Taylor, Schwa- 


bacher-Frey Co., San Francisco. 


New Firm Name 


for Garfield Corp. 


The Garfield Corp. (a division of 
Goldsmith Bros.) has announced it 
will conduct its business under the 
corporate name of Goldsmith Bros., 
fine printing and lithography division. 
All of its manufacturing facilities, 
sales and production departments 
have been moved to larger head- 
quarters at 200 Hudson St., New 
York 13, N.Y. 


Wife of Columbus, Miss. 
Dealer Found Murdered 


Mrs. Irwin Tate, 31, wife of Irwin 
Tate, sales manager of BESCO, Busi- 
ness Equipment & Supply Co., 
Columbus, Miss., was found strangled 
in her home January 31. A_ coat 
hanger had been twisted around the 
neck of the former high school beauty 
queen. Police have been questioning a 
20-year-old student, a neighbor, in the 


slaying 


John L. McDonough Dies 


John L. McDonough, 65, president 
of the Central Typewriters Exchange, 
Inc., Chicago, died February 4. He 
was a veteran figure in the office ma- 


chines industry 


Stationers’ Group 
in New York City 
Plans Co-op Ads 


Plans for a new co-operative adver- 
tising venture were outlined recently 
to members of the Stationers Associa- 
tion of New York, Inc., by President 
Harold Hein. 


Mr. Hein says the plan will permit 
co-operation between members and 
manufacturers in newspaper advertis- 
ing of products. Although members 
felt that new products are of special 
interest they expressed belief that new 
promotions of “old” items can also 
be worked into the advertising pro- 
gram. 


Appointment of a committtee to 
investigate ‘‘suitable’’ products has 
been made. 


Philipsborn, Jr., New 
President of Horder’s 


O. Gressens, president of Associated 
Stationers Supply Co., Inc., has an- 
nounced that Col. Martin Philipsborn, 
Jr. has been elected president of its 
subsidiary, Horder’s Stationery Stores, 
Inc. Col. Philipsborn has had consid- 
erable experience in the retail mer- 
chandising field and most recently 
served as president of Zion Industries, 
Zion, Ill. He was educated at Oxford 
University and served for seven years 
in the United States army. 


Representative Appointed 


LANNIE J. Lucier, Burroughs Corp., 
has been assigned to handle the firm's 
New York state dealer sales territory. 
Lucier's area of operation also in- 
cludes dealerships in parts of New 
England. 

Mr. Lucier is a salesman who has 
been successful in promoting a wide 
range of Burroughs products. Having 
held posts ranging from zone sales 
manager to office manager, he comes 
to his new capacity from the com- 
pany’s Grand Rapids branch. 
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Loma Loom, the carpet that grows out of sponge rubber ! 


How long h is lif been on the floor ? You just can t 
l! with Loma Loom. While other carpet grows 


footstep-burdened, Loma Loom stays fresh and firm” 
in inseparable fusion of wool and nylon pile 
durable sponge rubber. Installation costs 

re slashed because Loma Loom needs no separate 
nderlay, installs easily on any surface. Main- 
ince costs are minimal because Loma Loom 
ntroduces perie t-fit restoration. Damaged sections 


can be cul ut. new sections replaced — no spe- 


cial tools required. When you add Loma Loom to 
your package plan, you need no workroom facili- 
ties, no inventory. You have wonderful design and 
color advantages—monograms, trademarks, custom 
designs can be inlaid easily from a multiple color 
choice or in custom colors in qualities from ultra- 
luxury to ultra-economy. The all-in-one construc- 
tion eliminates carpet waste, reduces sound rever- 
beration, adds to the efficiency of radiant heating. 
Loma Loom—the most versatile carpet ever made! 


Distributed by: Berven Carpets Corporation, Los Angeles and San Francisco, Calif.; Vol T. Blacknall Co., Atlanta, Ga.; Florwall Inc., Pittsburgh, Pa.; 
James Carpet and Furniture Distributors, Inc., Syracuse, New York; Theodore Johnson Carpet Co., Minneapolis, Minn.; Kelly Inc., Seattle, Wash.; The 
New England Floor Covering Co., Hartford, Conn. and Boston Mass.; A. D. Radinsky & Sons, Denver, Colo.; Elias Wilf Corp., Balt., Md., Phila., Pa. 


aOR 


Loma Loom, trademark of Sidney Blumenthal & Co. Inc. One Park Avenue, New York 16, N.Y. A Division of Burlington Industries Burlington 


SEE THE LOMA LOOM DISPLAY AT N.O.F.A. CONVENTION—SPACE 107 





At its annual meeting in January, the National 
Retail Merchants Association adopted the following 
resolution: 

“Sound economic growth is dependent upon the 
continued existence and welfare of small business 
All steps should be taken, therefore, to insure that 
small business continue to be given an opportunity 
to grow. One of the greatest impediments to this 
growth lies in the estate tax laws. We urge, there- 
fore, that legislation be enacted which will mitigate 
further this immediate impact of the overall estate 
tax burden.”’ 

By almost any definition virtually all dealerships 
in the office equipment and supply industry classify 
as ‘small business.”” A large 
firms are at the age where death of the founder or 


percentage of dealer 


principal owner could result in forcing heirs to 
sell the business in order to have sufficient funds 
This has happened often 


to pay the estate taxes 
the problem 


enough to make the seriousness of 
apparent, but little, if any, action has been taken 
probably out of a sense of futility 

Obviously, passing a resolution is not the answer. 
All a resolution does is to bring the problem sharply 
into focus. Unless it is implemented with action in 
the form of urgent messages to federal and state 
legislators suggesting enactment of mitigating laws 
futile will continue to be a word descriptive of the 
situation. Make contact at once with your state and 
federal representatives. 

- 

Taking up the cudgel for needed legislation is 

important, but no more so than giving forceful ex 


pression to contrary views On proposed legislation 


Next Month 


“Store Location—A Study of Effective Retail Sites 
will provide the topic for a depth study in the April 
issue. Material gathered from field trips, national 
studies and dealers’ comments will help in determi 
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Publisher John A. Gilbert 
Assistant Publisher Charles W. Gilbert 
Advertising Manager Herbert L. Sime 
Manager, Marketing Service Stanley Roy 
Production Manager Robert J. Skup 


Treasurer . Richard M. Daugherty 
OFFICE APPLIANCES was founded by George H. Pat- 
terson and developed through 34 years by Evan Johnson 


ESTABLISHED 1904: Succeeding and embodying Ameri 
can Stationer, New York, established 1873, the original 
trade journal serving the stationery field; Typewriter 
Trade Journal & Office Systems, New York, 1904; The 
Office, Franklinville, N.Y., 1904; The Office Appliance 





that might be harmful if enacted into law. Currently, 
there are five bills in the House and one in the Senate 
that propose to broaden the price discriminations 
prohibitions of the Robinson-Patman Act so as to 
make it mandatory that a manufacturer give whole- 
salers a functional discount. Certainly, if a whole- 
saler is performing a function that saves time and/or 
money for both the manufacturer and the dealer he 
is entitled to a functional discount. In such instances 
it is not necessary to interpose the force of law in 
order to assure granting the functional discount. 
Making discounts mandatory might 
have some unexpected, and unpleasant, results, such 


functional 


as decisions by manufacturers not to channel any of 
their merchandise through wholesalers. A_ special 
facet of the problem in the office equipment and 
supply field is that much of the wholesaling is done 


Until a 


clear-cut definition of a wholesaler in this industry is 


by firms also in the business of retailing 


propounded and widely accepted, legislation to en 
force functional discounts to wholesalers could be 
deleterious to the industry as a whole and of possible 


W hatever 


your views, you should tell them to your Congress 


value only temporarily to one segment 


men 


Editor 





warehouse 


nation if the downtown location, the 
outside selling center in the suburbs or the shopping 
center 1s the best place for the modern retailer to us¢ 


as basis of operations 


Journal, Chicago, 1905; Business Equipment Journal, 
Chicago, 1908; Office Outfitter, Chicago, 1908; the orig 
inal National Stationer, New York, 1909 


ADVERTISING REPRESENTATIVES: New York City 
Wallace W,. Fisher, District Manager: Monty Cumming 
Ir.. and Robert Slocum, 100 E. 42nd St.. New York 

N. Y. Phone MUrray Hill 2-2373 


Sime, Vice-president, and Jack M 
Jackson Blvd., Chicago, Ill. Phone 


Chicago: Herbert L 
McDonald, 600 W 
DEarborn 2-32 


Los Angeles: Robert E. Ahrensdorf, Jack Quillman, Stan 
ley Ehrenclou; R. E. Ahrensdorf Co., 3275 Wilshire Blvd.. 
Los Angeles 5, Calif. Phone DUnkirk 2-7337 
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There’s something 
for you in and behind 
every Mosler Insulated File... 











Mosler sales aids to help you open, develop and close 
sales. And Mosler’s Field Managers are always ready 
to help you in any way possible. Make it a habit to 
call on them. Write now for complete details on 
This die-cut visual is the latest in a iong list of Mosler’s full line of selling tools. 


There’s Mosler quality in every Mosler Insulated 
File and that means more sales. There’s advertising 
and sales promotion behind every file and that means 
easier sales for you. 


The Mosler Safe Co. 


320 Fifth Avenue, New York 1, N. Y. 
Factories, Hamilton, Ohio 
World's Largest Builder of Safes and Vaults 
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Olivetti dealers are able to offer a complete 
Portable Typewriter at over and under $100 
(yet still earn a full profit on every sale). At 
$119.50 plus F.E.T., the Studio 44 is a stand- 
ard in every way, yet so compact in size it’s 
conveniently portable. At $88.00 plus F.E.T., 
the Lettera 22 is the only lightweight portable 
offering a combination of basket shift, tabula- 
tion, horizontal and vertical half spacing and 
automatic paragraph indentation. An Olivetti 
Portable Dealership may be available to you. 
Write to Olivetti Portable Division, 375 Park 
Avenue, New York 22, N.Y. 





olivetti 
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The big news 
you’ve been 
waiting for... 

TOP VALUE gifts* 
for all 


GIO 


dealer 


salesmen 











* Everybody wins! Every Cosco dealer salesman who registers for this program Be a winner, 
will receive Top Value stamps for every Cosco Office Chair he sells. Choose gifts for da 
your whole family from the 88-page full-color catalog featuring top brand name mer- enroll to y 
chandise. You'll be surprised how many books you can fill with the sale of only a few 

chairs. Gifts galore when you sell more—Cosco Office Chairs. 


HAMILTON COSCO, INC. + Columbus, Indiana 
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DON’T MISS 


HALF OF THE 


< FORMS 
PROFITS 


Get it all with 


Ennis 


= FOR hd} YEARS 


THE QUALITY LINE OF 
BUSINESS FORMS 


New and better business forms for today’s 
Office are growing rapidly in demand and 
daily use. You’re missing good profits if 

you're missing these sales. Go after them 
with ENNIS! Ennis has the most modern and 
complete facilities for producing every 
needed form . . from the newest to the 
everyday .. gives them to you at competitive 
prices for any job. And remember . . Ennis 
products are sold through dealers . . we’re 
your supplier, not your competitor! 


h ANNIVERSARY 1909 * 1959 


t « 
(} Gnnis 





BUSINESS FORMS, INC. 


(formerly Ennis Tag & Salesbook Co.) 


Home Office and Factory 
Ennis, Texas 


Western Factory Eastern Factory 
Paso Robles, Calif Chatham, Va 
Warehouses — Birmingham, Houston, St. Lovis 
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Letiers 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
cron Blvd., Chicago 6, Ill. 


Office Equipment Dealer of the Year 


Dear Editor: 

The news of my selection to receive this award 
was indeed a surprise and somewhat of a shock. 
The award will be accepted with thanks and great 
humility. 

This honor which you and your magazine be- 
stow on me will become a treasured memory 
which will give me countless hours of future 
inspiration. It will be not only a reminder of the 
past joys of faithful service, but also a beacon 
to continue to direct and guide me in my life to 
opportunities and through activities of ever in- 
creasing value. Particularly in the work of our 
great stationery and office equipment industry. 

It is my constant hope that OFFICE APPLIANCES 
magazine will find that by continuing this annual 
award year after year, that other dealers will also 
be inspired recipients, and that through such 
recognition they will rise and become more effec- 
tive in their lifetime vocation and in their service 
to mankind. 

W. E. Morris 


President and General Manager, 
Morris Brothers, 
Stockton, Calif. 


A text and picture report of a visit with Bill 
Morris appears on pages 42 to 45 of this issue. 


December Story of an Installation 


Dear Editor: 

I was very much impressed with the article 
which appeared in the December issue of OFFICE 
APPLIANCES about the new Church of the Breth- 
ren General Offices. 

We are interested in having additional copies 
of this issue, if they are available. Would you 
please send us six copies? 

Thank you very much. 

HowarpD E. Rover 


Director of News Service, 
General Brotherhood Board, 
Church of the Brethren, 
Elgin, Ill 
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An Old Friend Retires 


Dear Editor: 

On and after this date (January 14, 1960), 
please have my mailing address changed to read 
as above (1139 Ralph Terrace, Richmond Heights 
17, Mo.). After close to 2714 years I have retired 
from the field of selling. However, I will keep in 
contact with the many friends I have in the office 
furniture and equipment field, many of them the 
finest people in this world. While I have sold 
various types of merchandise during these many 
years, it was on September 1, 1932, that I went 
forth with catalogs furnished by Indiana Desk 
Co-, Indiana Chair Co., and Indiana Cabinet Co. 
These several institutions were represented by me 
during this entire period. My retirement was 
effective as of January 1, 1960. You, and OFFICE 
APPLIANCES as the trade medium, have been of 
great assistance to me on many occasions. Please, 
may I express my many thanks, my heartiest ap- 
preciation for the assistance accorded me on 
many, many occasions. 

GENE X. STOLTZ 
Richmond Heights, Mo. 


Thanks for your words of appreciation, Gene. 
It is good to know that you plan to maintain con- 
tact with your friends in the field. 


The Complete Dealer Articie Series 


Dear Editor: 

We would be deeply appreciative if you could 
send us the back issues of your magazine starting 
with October, 1958, which ran articles about the 
Latta Office Supply Co. 

We have been in correspondence with them 
concerning their method of operation in business 
machines, and they point out that we might find 
further information from these copies of your 
Magazine ‘ 

Hat GALKIN 


Manager, Main Store, 
Lowman & Hanford Co., 
Seattle, Wash 


The extensive, interpretive presentation of all 
phases of the business of Latta’s, Inc., Waterloo, 
lowa, in a series of eight articles on the “Com- 
plete Dealer” idea elicited wide interest during 
the period of publication from October, 1958, to 
May, 1959. As Mr. Galkin’s letter indicates, the 
interest still continues. 


OA-—3 /60 


DON’T MISS 


HALF OF THE 


FORMS 
BUSINESS 


Get it all with 


Gunnis 


PLANTS AND WAREHOUSES 
FROM COAST TO COAST.. 


(} YEARS OF SERVICE! 


Ennis supplies you promptly with any 
business forms today’s modern office requires 
.. from the latest Snap-A-Part one-time 
carbon forms .. register and continuous 
typewriter and billing forms. . to the full 





range of everyday forms. And, we're always 
your supplier, not your competitor .. Ennis 
products are sold through dealers. You get the 
best for your customers at competitive prices.. 
get the profits and the repeats. 


th ANNIVERSARY are 1959 


nt} Gnnis 


BUSINESS FORMS, INC. 


(formerly Ennis Tag & Salesbook Co.) 





Home Office and Factory 
Ennis, Texas 


Western Factory Eastern Factory 
Paso Robles, Calif. Chathom, Vo. 


Warehouses — Birmingham, Houston, St. Lovis 
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G 
\ YOU SELL / 


S QUALITY “ 
2 WHEN YOU / 


Premier 
Trimmers 


Here's quality through and through from 
the precision calibrated base in new eye-ease 
reen to the hardened tool steel replaceable 
lade, from the handsome long lasting plating 
to the Premier guard, from the balanced spring 
tension to the clean, sharp, effortless, accurate 
cuts. You can tell it’s quality and you can tell 
it's a Premier. Your customers will PREFER 
Premier, every time. 


@ 7 Sizes 
@ From $6.00 to $55.00 
@® Wood or metal base 


REPRESENTED NATIONALLY BY 


© Stone-Newman Associates, 320 Broadway, New 
York, New York 

e Jack Luke, 3950 Lake Shore Dr ’ 
e Sid Lichtenstein, 223 S. 10th St., Philadelphia 
7, Pa 

¢ Harry Henkel, 1046 S. Olive St 
Calif 

e Emil Dalmas, P. 0. Box 1524 9 Ecstacad 
Dr. Dallas, Texas 

¢ George B. Tapner, 641 S. Rock Hill Rd, Webster 
Grove 19, Mo 

¢ R. C. Hill, 1523 Kingswood R 

Florida 

© Paul Holden, 213 W. Kathleen, Park Ridge 


PHOTO 
MATERIALS 
CO. 


2100 WEST FULTON ST. 
CHICAGO 172, ILL. 


PREMIER 
QUALITY 
PRODUCTS 
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on th xecutive 





After Hours 


Norman Karasick, NOMDA 
Vice-president, Has 
Sports Cars’ Hobby 


NORMAN KAI 
ASICK, second 
vice-president of 
the National Of 
fice Machine 
Dealers 


tion and presi 


Ass Wid 


dent of Sw 
Business Ma 


chines ( or} iS 


Norman Karasick 


an 18 handicap 
golfer but sports cars take up much 
of his “after hours’ time. He runs 


them around the Lime Rock sports 


car track at Great Barrington Mass.. 
while resting from his arduous duties 

th adding machines 

Acting as assistant signal officer at 
the war trials at Nuremberg, Germany 
was one of the exciting episodes In 
the life of this NOMDA official who 
represents the manufacturers’ division 


committee and is on 


the Association's board of directors 


California Dealers 
Head Rotary Clubs 


Among the stationery and offic 


juipment dealers in California who 


head Rotary clubs are Howard Patrick, 
Patrick & Co., San Francisco, and 
Henry Sleeper, Sleeper Stamp & Sta 
tionery Co., Sacramento 





Eriksen on C. of C. 


EDWIN ERIKSEN secretary-treasurer 
of Eriksen’s, Toledo, on office sup 
ply firm, has been ele to a one 
year term on the executive committee 
of the Retail Merchants 
the Toledo Area Chamber of Com 


merce. 


division of 


MacDougall Honored for 
Leadership to Youth 


DAN MA¢ 
DOUGALL, Kan 
sas City, Mo., 
salesman for Sta 
tioners Loose Leat 
Co. recently r¢ 
ceived the 1959 
Sammie Dubins 
Nite of Sports 
Award for his 





D. A. MacDougall 


leadership to youth in Junior golf 

More than 600 civic leaders of the 
Greater Kansas City area joined the 
mayors of both Kansas Cities and the 
governors of both Missouri and Kansas 
at the award banquet to pay tribute to 
MacDougall 

The annual Nite of Sports awards 
are dedicated to recognize those who 
into good 


Dougall’s 


specifi contribution to the fulfillment 


help young people develop 


citizens through sports. Ma 
of this goal was his work with the 


Junior Golf tournaments 


Merlano Provides Source Material for War Book 





Louis Merlano, left, New England district manager for Facit, Inc., and a recent guest at 


()verseas Press ( ib discusses the best 
( nelius Ryan, center, and Gen. McAulifte 
Merlano, one of the first to land on tl 


Ryan when he ) ted source terial 


seller, “The Longest Night with author 


formerly of the fa 1s 101st Airborne Div 
eaches of Norman 


on the invasion 


extensive interviewed 
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COMPLETE BUSINESS FORM CATALOG from H. W. NICHOLS 


© The WU Rold-in- One, re Por !960 












x 

J2 
| PAGES 
+ IN COLOR 


\ 
never a catalog : 


as complete... or 
as easy to sell from! 


You can now price business forms instantly, and 
with new confidence. No wasting your time. No 
guessing. Whether it’s a new form or an old 
favorite it’s all right there for you and your 
customer to see in the new NICHOLS 
catalog. Quick, easy to use index. Five 
individual sections of related items. 


Close dealer cooperation 
for over 50 years! 


H. W. NICHOLS SALESBOOK COMPANY 


rT) > —T ? 
Business Soom Specialists Since 1906 


‘ 
1340 EAST McMILLAN ° CINCINNATI 6, OHIO 
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Autographic Register Forms, standard body 
and custom. Continuous Forms, with and with- 
out one-time carbons. Salesbooks. Manifold 
Books. One-time carbon sets. All at prices that 
keep you competitive. Mail the coupon today, 
and let this new ‘‘Whole-in-One-Line”’ catalog 
do your business form selling for you. 


H. W. NICHOLS SALESBOOK COMPANY 


1340 East McMillan * Cincinnati 6, Ohio 


Please send immediately the NICHOLS 
“*Whole-in-One-! ine for 1960.”’ 


COMPANY 


ADDRESS 








State of the Industry 


Typewriter Import Duty Debate 
Rages Among Machine Dealers 


All retail dealers in office machines have been asked 
by the executive committee of NOMDA to write to the 
U.S. Tariff Commission, Washington 25, D.C., setting 
forth their reasons for favoring or opposing a proposed 
30% ad valorem duty on imported typewriters 

Royal McBee and Smith-Corona officials recently ap 
peared before the NOMDA executiv 
plead for Support of su h an import duty boost. Ger 
hard Hirsch of Inter-Continental Trading Corp. ap 


peared for the importers 


ommiuttee to 


Outgrowth of the discussion was the following reso 
lution: 

WHEREAS the National Off Machine Dealers As 
sociation, a national trade association, is vitally inter 
ested in the pending application to the United States 
Tariff Commission by the Royal McBee Corp. and the 
Smith-Corona Marchant, In 
mends to the president of the United States the im 


with appli ation recom 


position of a tariff on th importation of typewriters 
(30% ad valorem with a minimum of $10.00 per unit ) 
and 


WHEREAS such application will be heard by th 


Tariff Commission on March 


1960 and be granted 
or denied shortly thereafter, and 

WHEREAS our membershi comprises dealers in 
both domestic and imported typewriters, and 

WHEREAS there may be divergence of opinion 
among some of our members of the merit of such ap 
plication, and 

NOW THEREFORE be it resolved, that the National 
Office Machine Dealers Association is strongly opposed 
to any increase in the pricing of typewriters to the deal 
ers therein and in turn to the general purchasing publi 
without benefit of better profit or product resulting 
therefrom, and... . 

BE IT FURTHER resolved, that this Association 
urges the members thereof and dealers generally in our 
industry to express theit Opinions in writing to the 
United States Tariff Commission, Washington 25, D.¢ 
for or against the imposition of such requested tariff on 
imported typewriters 

Debate regarding the proposed import duty has been 
vigorous. The Texas Office Machine Dealers Associa- 
tion, presents this strong resolution reading, in part: 

“WHEREAS the requested 30°7 duty on imported 
typewriters, which have b duty-free since 1913, 
would unduly raise prices and restrict consumption 

“WHEREAS the established policy of our nation ts 
to encourage a maximum level of world trade, in our 
national interest 

“TOMDA opposes the imposition of any tariffs or 
other restrictions On imports of typewriters 

Facing a fight for survival, United States manufa 
turers of typewriters have this sobering conclusion on 
their side, as stated by Allan A. Ryan, chairman of the 
board, Royal McBee Corp 


“Typewriter manufacturers 


| 


ibroad, where labor rates 


are one-third to one-half those of this country, have 
r¢ 


increased distribution in the U.S. from less than 2° of 
estimated sales in 1948 to 240% in 1958. In the same 


period the U.S. share of the typewriter market outside 


the U.S. declined from 63% to 9% 


Trend Toward National Meetings 
in Mid-West Indicated by NOMDA 


A new policy of the National Office Machine Deal- 
ers Association to hold meetings in the Midwest rather 
than selecting sites that are on either coast has been 
disclosed. The central location theory will go into effect 
when present commitments are taken care of 

Thus, NOMDA will meet this year in Coronado, 
Calif., in 1961 at Grossinger’s in New York State, in 
Minneapolis in 1962 and in Chicago in 1963. The 1963 
meeting in Chicago will be the first one in that city since 
the 25th anniversary convention in 1950 


Ten Industry Firms in Brand 
Names Finals Competition 


Ten oftice equipment and stationery firms are among 
the 571 specialty stores selected to compete in the Brand 
Names Retailer of the Year finals 

These finalists include D. Waldner Co., Inc., Mineola, 
N.Y.; Howard W. Booise, Inc., Plainfield, N.J.; Bar 
tlesville Stationery Co., Bartlesville, Okla.; Diehl Office 
Equipment Co., Columbus, Ohio; E. L. Freeman Co., 
East Providence, R.I.; Horder’s Stationery Stores, Inc 
Chicago; Byron Johnson, Kankakee, Ill.; Matthews 
Bros., Inc., Wilmington, Del.; Schwabacher-Frey Co., 
San Francisco, Calif., and Summerville’s, Inc., Akron, 


( Jhio 


Business Forms Institute 
Reports Industry Growth 


A gain of 14% in dollar volume of sales of business 
forms in 1959 over 1958 is reported by Lester J. John- 
sen, newly-named president of the Business Forms In- 
stitute, and executive vice-president of Atlantic Register 
Co 

Mr. Johnsen states that a $400,000,000 sales total 
for the past year was assured by the industry, which hit 
$350 million in both 1957 and 1958. Steady growth 
is thus demonstrated by the industry which had sales 
totals of $308 million in 1956, $276 million in 1955 
ana $232 million in 1954. 

These figures add credence to what OFFICE APPLI 
ANCES has discovered in surveying both dealers and 
manufacturers in business forms. (Se« pages 22-32 of 
this issue) 

Likewise, there is increasing awareness of the manu 
facturers that dealers who handle business forms are 
hungry for information such as they can obtain from 
sales schools. Philip Hano Co., for example, this year 
will hold dealer sales schools in Atlanta, New Orleans, 
St. Louis, Detroit, Omaha, New York City, Minneapolis 
and Holyoke, Mass. 

Ennis Business Forms, Inc., reports net sales for nine 
month period ending November 30, 1959, of $8,482,- 
721, compared with $6,675,146 in same period in 1958 

More evidence of a developing market, open to office 
supply and equipment dealers. 
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It’s really quite simple. Just send 
us your next order for a No. 1 Notary 
or Corporation Pocket Seal. We put 
it into work the morning we receive 
it, ship the finished product to you 
the same night, and you make $3.20 
profit when you deliver it to your 
customer. 

We won't sell your customer 
direct, either. YOU are our customer. 


Ask for our FREE 86 page catalog of Seals, Rubber Stamps, Daters, Numbering Machines, Time 
Stamps, Pads and Supplies. Then concentrate your orders with Melind for fast, reliable service 


Sold only 
through 


dealers 


LOUIS MELIND CO. 


Telephone GR 7-4200 
3524 NORTH CLARK STREET, CHICAGO 13 


Founded 1893 
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combination, 
Melind: 


1. Same day service 
2. A fair profit 
3. No direct selling by Melind 


We hope you'll agree. 


Dealers all over the country seem 
to think the following a pretty good 
available only from 


Notary and Corporation 
No. 1 Pocket Seal 


sD Sd 


Dealer Discount 40% 





Use convenient coupon to obtain FREE catalog 


LOUIS MELIND CO. DATE 
3524 NORTH CLARK STREET, CHICAGO 13 





YES, please send us your FREE catalog. 


MAME GP PU ee 





ATTENTION . — 
ADDRESS —— 


ciTy — __ STATE 
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OA Editorial 


Business Forms ARE 
Salable by Dealers 


f course business forms are salable by dealers. In fact, forms of 
one sort or another for use in business oftices have been sold by 
office equipment and supply dealers for more years than many dealers 


(and editors) would care to remember. Why, then, the implication that 


dealers may not be in the business forms business? 


Office forms handled by dealers have been very largely of the 
simple, stock variety. As the business forms industry grew, rather 


slowly in the early years, some dealers began selling the more com 


plicate d. Spec ial rorms, but most of them failed CO take advantage of the 
opportunities available to them. Instead they continued to confine their 
efforts to simple stock forms. Manufacturers of autographic, fanfold, 
continuous and other special forms found it necessary to sell their 
products direct to users. In terms of dollars that portion of business 


channeled through office equipment and supply dealers by the rapidly 


expanding business forms industry was almost negligible. 


Responsive to the powerful influence of business automation 1n 
past few years, business forms came into great prominence as effective 
implements in the movement toward genuine efficiency in the business 
office. Here and there, alert office equipment and supply dealers began 
to see the light, negotiated with business forms companies for agencies, 
asked for and obtained training assistance for members of their sales 
staffs. Aware of the lower costs involved in selling through dealers, 
manufacturers were interested provided dealers were willing to equip ' 
themselves and their salesmen with the knowledge and training neces 


sary to do a good, extensive and competitive selling job. 


Today, as indicated in the results of a survey made in January by 
OFFICE APPLIANCES, 72° of dealers sell stock or special business 
forms. More than one-fourth of the 72% sell tabulating forms. Over 
three-fourths of them handle custom forms as well as stock forms. A 
complete presentation of the survey results appear in the section begin 


» 


niny on page 
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OFF TO NOFA e « « to add the finishing touches to our 
exhibit: a colorful office created for the publisher of a sports car mag- 
azine featuring our efficient, versatile Group N/NE. This is Jens Risom's 
newest collection of executive office furniture. Visit us at Space 339-340 
at the NOFA Show, March 11-13, Convention Hall, Atlantic City, N. J. 


JENS RISOM DESIGN INC., 49 E. 53 Street, New York 22, MU 8-0030 


TLANTA, CH/CAGO, DALLAS, LOS ANGELES, COPENHAGEN, MELBOURNE, TORONTO 


RE rdw id som / 





Another growing market... 


Business Forms 


1,000 dealers — surveyed on 
their success and problems 


encountered in developing 





this market — state frankly “business 
forms is a challenging sales frontier.” 
Two thirds of the nation’s dealers are 


now pioneering this active sales area. 
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hy CLARENCE O. SCHLAVER 


managing editor 


66 HE potential in business forms and related tab 
juipment and supplies is the new frontier of 

ut industry 
This succinct comment by Jimmy L. Elrod, executive 


Maverick-Clarke, San Antonio, Tex 


dealer interest underlying responses in a 


yresiaent ol 


Keynotes the 


nationw survey on business forms’ selling just con 
cluded by OFFICE APPLIANCES 

One thousand dealers representing every state in the 
union Ww queried on various phases of their sales 
ractices and the problems involved in reaching their 
rofit potential. The results were illuminating and the 


usual in a mail survey 


OFT 1c¢ 


response far greater than is 


That about two-thirds of the supply and equip 


rs sell business forms is indicated by the in 


survey ! 


These Conclusions Reached 
Stated concisely, these are the conclusions reached in 
analysis of what the dealers who do sell business forms 
told us 
@e Most dealers handle both stock and custom busi 
ness forms and more than one-fourth sell tabulating 
rorm s well 


@e The majority of dealers feel that their firms are 


1 to design the forms. Others call on manuta 
rs and local printers to do the designing 
forms are sold by the dealers’ outside sales 


by the 


in-store staff and manufacturers’ sales 


ing under direction of the dealer. 
dealers’ salesmen are sp 


e Forty per cent of the 


ilists: 606% are not 


e Making prices competitive is the dealers’ No. 1 
roblen ompetition from direct factory representa 
lack of specialized salesmen run neck and neck 

ror § nd position 


e Forty-one per cent of the dealers say they have 


trouble meeting customer delivery dates because of 


turers production deadlines 9, Say they do 


not Kper1ence difficulty 


e Thirty-six per cent of the dealers find they have 


their forms: 64¢7 say they do not 


ng 


‘ 


e Manufacturers’ schools for dealer salesmen is the 


ST-W i type of assistance; pricing help iS in next 
Underlving the entire dealer response to this search 
ng survey of business forms selling is 1. Admission 
that they are not doing the job they can do on this 
segment of their operation; 2 The realiza 
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oat Survey 


tion that more specialization is needed, and 3. Aware- 
néss of the enormous potential. 

Likewise, the dealers state that they need help from 
the manufacturers. Many tell of their problems in fitting 
customers’ deadlines into their suppliers’ schedules. 
Other forms and a 
desire for manufacturers’ help in this problem. They 
schools for 


dealers reveal trouble in pricing 
explain, too, the need of manufacturers 
their dealer salesmen and proper catalogs enabling them 
to better define prices and types of forms available from 
stock 

On the other hand, many of the dealers declare that 
their manufacturers have given them adequate help on 
deliveries, pricing and education of their salesmen. 

Most of the indignation on the part of the dealers 
is directed against those manufacturers who pit their 
own representatives against the dealers in price com- 
petition 

General satisfaction in sources of supply ts evidenced. 
The dealers report that they buy from many manufac- 
turers whose plants are located in all sections of the 
nation. Other dealers turn to their own printing plants 
or those of other home city printers for supply of forms. 

Dealers are candid in analysis of their own short- 
comings in business forms selling. Aware of the poten- 
tial profit they attribute their failure to reach the ‘new 
horizon” on lack of education in the biggest factor in 
moving business forms—convincing the user that he can 
save time and money 

Most dealers admit that the employment of a spe- 
cialty man who could design forms and who could ade- 
quately sell their customers on the advantages of ef- 
ficient design is the only thing which stands between a 


passive profit and an exciting potential. 


Dealers Aware of the Potential 
Interpreting the potential which could be theirs, here 
is what some of the dealers say 
D. W. Strauch, Strauch’s Stationers, Mesa, Ariz. 
We have just barely scratched the surface on the avail- 
able potential of forms. We are in the fortunate posi- 
tion of being in a smaller community and for years 


have had to look for additional items to sell our cus- 
tomers. Among these extra items have been business 
forms. The stationer is in an enviable position of 


being able to see his customers much more frequently 
than does a specialty salesman, and, therefore, is in the 
position to catch a customer at the right time.” 

W. H. Pruden, Jr., Pruden’s Office Equipment, Roa- 
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Business Forms Survey 


Dealers who sell business forms tell us: 


Type of forms sold 


Q. If business forms are part of your sales program, 
what type are sold? 


Tabulating 28% 
Stock 79° ( 
Custom 78% 


(Note: Many dealers sell two or more types, explaining 
why percentage total is more than 100% } 


Sources of supply: 

Q. Are you satisfied with your sources of supply ? 
Yes 84 
No 16% 


Design knowledge: 


Q. Do you. feel that your firm is qualified to design 


business forms ? 
Yes 12% 


No 28% 


Who does designing: 
Q. Who does the specific designing for your forms? 
Manufacturers 39%, 

Staff member 76% 

Local printer 


(Note: Some dealers use two or more sources of designing, 


explaining why percentage total is more than 100%) 

Selling: 

Q. Who does your selling for you? 
Outside salesmen 53% 
Store staft 26% 
Manufacturers’ salesmen 12% 


(Note: Again, a combination of sales methods is used b) 


many dealers, explaining total percentage of more than 
100% ) 
Q. Are your salesmen specialists ? 

Yes 10% 


No 60% 


Q. What are your greatest problems in business 
forms selling ? Most frequently mentioned: 
Competitive prices 26% 
Competition from direct factory representatives 
15% 


Lack of specialized selling 15% 

Lack of selling knowledge 11% 

Poor deliveries from manufacturers 10% 
Unsuitable catalogs 5% 


Other problems mentioned . 


Lack of time for selling 
High freight rates 


Small town printer competition 


Deliveries: 
Q. Do you have trouble meeting customer delivery 


dates because of manufacturers’ deadlines ? 


Yes 41, 


Pricing: 
Q. Do you have trouble pricing your forms ? 
Yes 46° ( 


No 64% 


Help wanted: 
Q. What kind of help would you like the manufac- 


turer to give? Most frequently mentioned: 


Manufacturers’ schools for dealer salesmen 
399 

Pricing help 28% 

Better contact with manufacturers’ representa- 
tives 18% 

Design help 17% 

More direct mail 17% 

More protection from manufacturers’ repre- 
sentatives selling dealer customers 16% 

Better catalogs 4% 


j 


Other aids wanted: 


Simpler price lists 

Only one pricing policy 
Better-organized sample books 
More product help 


Faster mail service on information requests 


Copyright 1960, OFFICE APPLIANCES Magazine 





Bus ness I rms continied 


--- Sell ways to save time and money’ 


lOKe Rapids, N ( Forms are an excellent source 
of our overall volume. We do not solicit this business 
as much as we should or as much as we would like to, 


simply because of lack of time. However, we plan to 
nut forth more effort in the future 
H. P. Stallings, Southern Office Supply, Rocky Mount, 


N. ¢ Forms now constitute 15% of our volume 

We are now in a program to increase this materially 

very Robert M. Meyers, The Sentinel Co., Lewistown, Pa 
Ihe potential is unlimited in selling forms. The 
ait roblem is converting customers to the make or 

style of form that is carried in stock. This is particu 
irly true of the older bookkeeper who is set in his 


M. S. Garber, Print Center of America, Philadel 
phia. P The potential is unlimited Properly serv 


ing an account not price is the most important 

Manufacturers of forms and equipment should 
make a ffort to provide the latest information to the 
forms salesman in the field.’ 


L. M. Church, Church & Stagg, Birmingham, Ala 
W lo not do a big volume of this type ol business 


but would like to do more by specializing.” 


G. ]. Kiel, Kiel Bros., Inc., Huron, S. D From 
th nning of our business in 1927, even though 
ac . 
we had a print shop at that time. we started actively 
lling and pushing business forms and specialty print 


Because of that, we have had a tremendous local 


me. It is all handled on a low margin, competitive 


iSIS t it is good repeat business with us. It includes 
ting, hotel and motel printing, etc. Our sales 
of | ss forms and specialty printing along with cal 


nd advertising specialties has contributed in a 

y toward the profit and success of our business 

H. W. Crumley, Business Forms, Inc., El Paso, Tex 
Business 1s good. should get better. It would be 


better to keep general line salesmen out of the forms 


“Finds It Enjoyable Work” 

s W. Finch, Cavalier Sales Co., Oxford, N. ¢ 
Selling business forms is the most enjoyable work 
I ha ver done, especially when I can show a customer 
save time and money, and deliver before dead 
th quality merchandise, shipping instructions 
wed and a form or forms | proud to be iden 
C. W. Emari Emarin« Council Bluffs, Iowa 
We have not taken advantage of this market and prol 
1 guidance on how to do it 


Milton Navrat, Navrat Offi Equipment Co Em- 
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poria, Kan.—''We find that as a rule we are too prone 
to sell on price rather than application or results. Snap- 
out forms seem to be in on recommended change or 
streamlining.’ 

Doug Russen, Zac Smith's, Birmingham, Ala.—'"We 
are just scratching the surface in this type of business. 
We can blame only ourselves for not doing better.”’ 

Bill Greeley, Greeley’s Stationery Co., Somerville, 
Mass.—'‘We realize that we must go into forms deep 
to keep our volume up.” 

Gil Schmidt, Hermann Typewriter Service, Inc., 
Battle Creek, Mich.—"'The potential is great. All we 
need is more time.”’ 

Lawrence Printing Co., Greenwood, Miss.— We 
print our forms to a large extent and have just moved 
into a new plant, evidence that we have faith in the 


future.’ 


Realize Need for Specialists 

There is need for specialists in the field of busi- 
ness forms selling,” the dealers tell Orrice APPLI- 
ANCES. The development of specialists, they explain, 
is tied up with the thirst for knowledge about forms, 
something which manufacturers must help to attain. 

On this subject, are some pertinent comments: 

Vincent R. Collura, Latsch Brothers, Inc., Lincoln, 
Neb The stationer salesman must go after this busi- 
ness if he is to survive the influx from the so-called 
expert who breezes into town. He (the dealer sales- 
man) must become a ‘specialist’ in this field and secure 
this business for the stationer. 

Henry Trout, Palmer-Trout & Co., Inc., Trenton, N. 
|—Due to the multiplicity of merchandise, the gen- 
eral line salesman will never be able to be a great 
success in a specialty line of business forms selling. We 
are reasonably satisfied that if we can convince the most 
of our sales people to constantly keep business forms 
in their thinking that those who do so can obtain a fair 
share of profitable business 


D. Waldner Co., Mineola, N. Y.—"“We see a good 
potential in forms but only when we begin to special- 
ize. We plan to put a man on forms only later this 
year.” 

James F. Atkinson, Jr., Golden Office Outfitters, Ni- 
agara Falls. N. Y.—"’The sale of business forms is now 
a ‘hit or miss’ proposition, the forms being one of the 
many types of items that our salesmen sell. It would 
seem that business forms have to be sold by a man 
who concentrates specifically on this type of business. 
It can be time consuming and perhaps require more 
product knowledge than the average salesman has at 
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You-Were-Out 


speedsets 
Purchasing, Receiving and Inventory Con- 
trol. Quotation requests and records, pul 
; chase requisitions and orders, delivery re 
.- 
iY ceipts, receiving cords laily reports 
fe : 
5 inventory records 
f 
Production. Cost mmary and estimates. 
stock requisitions, terial tickets. produc 
tion orders. repall fers 
Sales. Sales summatz ind follow-up, terri 


call reports, sale Ss re 


Billing and 


memos, statements 


continued 


hand. We anticipate st 
ness forms and intend 
veloping this business 

Milton Goldhair, Hat 
New York City This 
only be handled by w 
approach a prospect wit 
problem. Only through 
salesmen, not order tak 
self somewhat 


Inter-office Forms. Messave f: 


torial sales records. 


Stock Forms in Greatest Demand 


Available to Dealers for Sale 


W hile 


rims: 


pads: Cort 


expense reports, daily 
i 


gister SLIps sale S be oks 


Collection. Invoices credit 


| 


speed-ietters 


Selling Methods Are Revealed 


W. Lawson 
Equipment Co.., 


Cowart, D. S 
Hamilton, \ 
of our qualifications to desig 
required for their job. O 
contact and proof drawi 
for approval. Most of 
medical institutions such as 
clinics and infirmaries. W 
we could not do mor 
customers who come 

How do they 
ment in this fashion 


sell busit 
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Ph.D., Lawson Cow 
() sf ik " 
Té 
S k n 
| 
s S s rol 
i st 
i ! 
T 
. i s 


res} ondence 


Delivery. Freight bills, affidavits for dam 
age and shortage, tracers, reports of loss o1 
damage, car records, bills of lading, foreign 


traffic forms. packing slips 


General Accounting. Credit applications, 
vouchers. debit/credit slips, petty cash slips, 


ledge and 


nd journal forms, receipts 


notes 


Employment and Payroll. Employment ap 
plications, contracts, time records, tax with 


holding statements, wage deduction forms. 


and earnings statements and re 


Real Estate. Rent reyvister, listing rorms. 


prospect cards, insurance records, install 





I 
men ortgage register, sales contracts 
Jimmy L. Elrod, Maverick-Clarke, San Antonio, Tex 
Our neral line salesmen search our prospects by 
vork vith IBM men and locate tab installations 
through a directory of tab installations 
D. W. Strauch, Strauch’s Stationers, Me Ariz 
\X ly sell to regular stomers who have a 
m or by being able to satisfy a problem 
tomer. We try to make the customer real 
$200 worth of forms ry sily s hin 
$2.00 work 
Howard Stuck, Howard Stuck Co., Marked Tt 
Arh T} ggest way to sell business forms to 
wspapers for names of new cor y r 
to open. Our’s ts a strictly rural area and I keep 
well with new Opening accounts. It 1s always a good 
take a lot of samples i ills to show pros 
rs We also stress the ser ang € 
we sell our low i] banker Sit 
ks at time and store the surplus. W tify hin 
ist case is delivered Know fh y n 
ith and the d WOrTK O 
{ o! time. 
R. 7 Auto-typist Rockford, Rockford 
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Dealers Can Merchandise These Five Reasons 


Why Prospects Should Buy Business Forms: 


|. When Only Small Quantities are 
Needed . 


signed and preprinted to filla particular 


a stock business form prede- 


system's need can generally be bought 


in quantities as low as 125 to 250 sets in 


unit set, one-time carbon interleaved 


onstruction or 5 to 10 books in mani- 


fold book construction—S00 in contin 
1ous autographic register form construc 


c10n 


~ 


2. To Obtain Lower Forms Costs stock 
forms are manufactured in modern fac 
tories in huge quantity runs to obtain 
low mass production costs. Generally, 
specially printed forms cannot be printed 


economically in small quantities 


We sell by knocking on doors and asking for 
oe Yates Stationers, Estherville, lowa 
Ve h call I study and observe my customers 

then suggest ways help them do their 
d better 
\X n Whiting, Journal-Chronicle Co., Owatonna, 
M We look for applications in offices and firms 
ting orders 
Patrick J. Sullivan, Stantield’s, Cheyenne, Wyo | 


ustomers by cold canvass. repeat orders and 


present users and all new 


’ px rpetual tiles on 


5 to possiblc date tor 


illbacks and potential 


Manufacturers’ Help Is Needed 


On t sul t of help needed for manutacturers, 


For 


nt freely xample: 
there if too many xtras and deviations 
st lard pr g 
} r conta with manutacturers repre 
1 schools for layout and pricing 
O reatest problem ts pr itting by forms’ sales 
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3. For Internal Use .. . internal use forms, 
or forms which do not get sent to out- 
side customers, do not require personali- 


and 


printed on the form); hence, do not 


zation (company name address 


have to be specially printed for the user. 


4. For Trial Use... 


at low cost and in small quantities, can 


stock business forms, 
be used as a trial—for instance, in adopt- 
ing a new Purchase Order or Accounts 


Payable system 


5. For Emergency Supply . . . when special- 
ly printed or regular forms run out and 
there’s not sufficient time to allow for a 
reprint, stock forms are available for 


immediate delivery. 





Tet Ame. = ets 


men who sell against their dealers 

The biggest problem is reading the manufacturers’ 
catalog 

‘We need direct mail for dealer use, particularly 
sample forms for specific mailings to specific businesses.” 


"I feel that general line men require a pep talk on 
any specialty line at least once every three months in 
order to keep up interest. Direct mail in a more constant 
flow would be a big asset 

‘Further advertising in your magazine of any sources 
that cater directly to dealers would be most helpful. 
The potential is terrific if we had a competitive manu- 
facturer set up to service dealers only and willing to 
work hand in hand with dealers’ salesmen in calling 
on dealer accounts.”’ 


‘Catalogs should be prepared in simpler English.” 


Such is the comment of the office supply and equip- 
ment dealers who do sell business forms, representative 
of two-thirds of the nation's dealers who include mer- 


chandising of such forms in their business Operations 


How the view the market and how 


they answer some of the dealers’ problems is the subject 


manufacturers 


of the article on succeeding pages 
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S<—\_ Business Forms 


Manufacturers 


see 50% sales 


gain in next 5 years 
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URVEYED on the volume, the channels, the tech- 

niques and the potentials of business forms selling, 

anufacturers make this optimistic forecast of the sales 
outlook in which dealers can share: 


© sales gain in 1960. 
0% sales gain in the next five years. 


Some manufacturers predict up to 50% gain in 
olume this year and during the five-year period gains 
; snc ! 
» LDU 


uy r¢ 
What part will the office supply dealer play in this 


market geared to an even greater rate of growth than 
the nation s economy f 
One manufacturer says 
Frankly, without even the contemplation of automa 
tion in which it plays an integral part, the business forms 


market represents a veritable fountainhead of stationery 
volume, the fruits of which the dealers as yet are only 
ng to taste. There, in fact, lies one of our prob- 
lems. It's necessary in this industry not only to awaken 
the stationer but also the consumer for him 
Asked why they are interested in increasing their sales 
through office equipment and supply dealers, other 
inufacturers made these pertinent observations 
We feel that this is the direction in which we can 


grow st quickly Colonial Pay Systems 


Business forms should be a natural additional linc 
ll the same buyer Dealers Business Forms 
Dealers have many very good contacts and could 
levelop some large volume Jordan Business Forms 
We are interested in increasing our sales through 
lealers because we are entering a new field of stock 
tabulating forms Wesley-Hodges Business Forms 
Co \ 
Dealers are aggressive enough to get their share of 
rket Miami Systems Cor} 
We feel that stationers could do a lot, since while 
ive firms using ten thousand or so, holders, 
ore prospects and customers that require only 
Saunders Mfg. Co 
Refute Dealers’ Complaints 
In rebuttal to some of the complaints from dealers 
garding delivery schedules and pricing, manufacturers 
Dealers don’t seem to understand the standard bas: 
logy or production problems of the business 
justry and don’t seen to learn 
D rs complain about del y schedules but they 
lize production delays necessity for proofs, 
There is lack of knowledge of forms used and 
problems thus encount 
M lealers do not sell business forms which we 
stake as only a pres s required to give 
dditional item f sales peopl i 
lifficult to make the dealer realize production 
s and the impossibility « rnight deliveries 
Tt lution must be education and training. Dealer 


figuring of custom forms prices will always be a problem 
as most dealers handle too many lines and items and 
haven't the time to really understand and know them.” 

Manufacturers say they are interested in helping the 
dealer to train his sales people and to better understand 
business forms. For example, Clay J. Barth, sales de- 
velopment manager of Stock Forms Co., Division of 
Moore Business Forms, Inc., says: 

‘Sales techniques are an important factor in this in- 
dustry when we consider the great number of diverse 
products the stationer must handle. We train every ap- 
pointed stationer, his clerk and his outside sales force 
to know and to understand the uses of stock business 
forms. We do this through hundreds of sales classes, 
meetings, etc., in the stationers very own place of busi- 
ness every year. We supply unlimited merchandising 
tools, training aids and sales brochures.” 

Ennis Business Forms believes in helping dealers 
through on-the-job training sessions conducted by Ennis 
salesmen. Their philosophy is “bring the training to the 
dealer’ rather than vice versa 


Ennis Has Mobile School 


Another believer in this method is Rogersnap Business 
Forms. They operate a mobile business forms sales train- 
ing school in the form of a specially equipped Volks- 
wagon truck. 

Philip Hano Co., Inc., provides a free tabulating 
manual, complete samples and accessories and a free 
dealer school devoted to tab forms. “Our training, plus 
that in the field, is sufficient for most men,” says George 
Hano, treasurer 

A five-way program is maintained by Wilson Jones 
Co. which holds sales meetings and seminars to explain 
the uses and possibilities of the nylon post binders, Gray- 
Line carbon-interleaved sets, continuous marginal- 
punched and autographic register forms essential to 
record-keeping automation and multi-copy business pro- 
cedures. The Wilson Jones program of dealer help em- 
braces (1) packaging for impulse sales; (2) training 
seminars; (3) working samples; (4) free merchandising 
aids such as ad mats, streamers and window decals: (5) 
national advertising to reach the dealers’ customers. 

Miami Systems Corp. offers individual instruction in 
the field or at the factory and holds sales training 
seminars at dealers’ convenience 

Stock Forms, Inc. provides sales kits which include 
product samples and complete descriptive and pricing 
information. Bulletins periodically describe the products, 
give sales approaches and answer the most frequent of 
INQUITICS 

The manufacturers who sell through office supply and 
equipment dealers and responded to OrFice Ap- 
PLIANCES’ survey showed an awareness of the dealers’ 
need for continued education and many promised to do 
more than they have previously in the way of informa- 


tive schools 
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WINDOW at Dieckhaus Stationery Co 


Store attributes phen n increase in forms 


Specialize, 
‘showcase’ 
fo up sales 


by FREDERICK G. VOGEL 


eastern editor 
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Philadelphia, showing typical business forms 


in part, to continuous display method 


tf knowledge is the soul of successtul business forms 

selling, promotion is surely its heart 

One dealer who advocates harmonizing these two 
basics in an integrated sales program and has ob 
served purchases of stock business forms rise by 300 
per cent in the past 13 years s Bernard (Ben) 
Dieckhaus, partner in Dieckhaus Stationery Co., Phila 
delphia 

Located on the west side of th ty, and removed 


by at least 40 blocks from the downtown business se 


tion, the 35-year-old store has emerged as a retailing 
leader in the business forms’ field. The reasons behind 


this emergence, Mr. Dieckhaus has explained. are. quite 


simply, the development of a “degree of specialization 
in salesmen, and “adequate showcasing’ of business 
forms, despite the store’s somewhat compact juarters 

Adopting the credo that familiarity breeds success, 
the store has discovered that knowledg by sales n of 
available forms, and of the uses t which they can be 


applied, not only builds up a steady influx of customers 
4 


it also converts the “occasional” shopper into a “regu 
lar 
idl 

If a salesman lacks initiative in selling any line of 
merchandise,” Mr. Dieckhaus suggested, “it's probably 





lack of perception as to xactly how the mer 





handise will be of value to the customer 
Acting on this premise, Dieckhaus Stationery pursues 
policy of “conditioning” salesmen to the changing 
let is of business forms selling. In return, these 
salesmen offer invaluable assistance to the store in two 
nt areas 
|. Acquaintance with forms almost automatically 


s the salesman an insight into the various prob- 

lem areas” in office procedures. With this supplemental 

knowled he can advise customers in the selection of 
at the same time notify the store of neces 

lditions to its inventory 
Wi xchanging views with customers. the sales 
liscern new problem areas for which no ap 

rm exists. By relaying this information on to 

the store, both dealer and manufacturer are kept abreast 

form requirements 

Important as its salesmen's eftorts are, however, 

Dieckhaus Stationery does not rely upon them as sole 

its retailing operation. Recognizing that 

iles do not attract th public at large, it 
s salesmen’s activities with a solid year-in 


notional ( am paign 


Forms Given Display Attention 


Although display areas are rcumscribed by the 
available, promotor il aids occupy more 
per cent of the store's total space Window 


ry be changed often, particularly during 


sot r ‘‘special’’ merchandising programs, but busi 
ss forms regularly occupy jor portion of the 


Likewise, large display racks, exhibiting many of th 
stock, are located to the left of the main en 


these supplies within 
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PORTION of Dieck- 
haus in-store display 
of forms for self 
service merchandising 
Located near entrance, 
this department early 
meets the gaze of cus- 
tomers 


convenient access of customers, Mr. Dieckhaus said, 
the fact that large numbers of forms are on hand is 
brought home to even the most casual shopper. Often, 
this will lead to impromptu discussions of forms prob- 
lems, and interest in their solutions is awakened. 

In the context of manufacturer-dealer relations, he 
continued, co-operation has always been of “the highest 
order.” Interpreting in what ways this has contributed 
to his store’s outstanding sales program, he commented: 

“This co-operation is really a two-way street, helping 
the dealer to do a more effective selling job, and help- 
ing the manufacturer to expand the market for his prod- 
ucts 

Corollaries of this co-operation include detailed ex- 
planations of new lines of forms, and assistance in meet- 
ing customers’ delivery deadlines on large, or special, 
orders. 

‘Forms mean speed-up in office operations, and time 
saved is money saved,”” he remarked, referring to the 
growing popularity of business forms among all types 
of companies. Like many other dealers, Dieckhaus 
Stationery will modify stock forms to meet individual 
specifications, or “shop out’ special orders to trade 
printers and manufacturers. It prefers, however, to re- 
tail only the standardized forms of many manufactur- 
ers. This permits the store to supply a wide variety of 
forms, to minimize inventory ‘backlogs, and to keep a 
check list of “slow-moving” items. 

But however the retailing of business forms is to be 
handled, he added that all lines should be thoroughly 
understood by salesmen and promoted on a full-time 
basis by the store itself. Without these two ingredients 
to guide him, the dealer is not ready to enter into what 
has become a vast and expanding market. 

With their proper blending, however, chances for 
failure in this selling area are pretty well averted 
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Business Forms 


Custom-designed 
printing fills 


et wiggle Herbert M. Levere believes, 
has been as important to selling business forms as 
to any other merchandising function in which today’s 
office equipment dealer engages 

But when the design and printing of these forms are 
tacked on to the dealer's typical salesmanship duties, 
this specialization assumes many of the qualities and 
accompanying problems of an art 

As Mr. Levere, president of Cantigny Printing & 
Stationery Corp., New York City. pointed out recently, 
the business forms printer-dealer faces two obligations 
from the outset. These are the supplying to customers 
of, first, efficient and detailed forms for use in specifi 
office operations and, secondly, assistance in the actual 
design of the forms themselves 

Such obligations as these, however, are old hat to Can 
tigny. For almost four decades, ever since it opened for 
business in 1922, the firm has been printing an immens« 
assortment of custom-designed forms in all shapes, in 
all sizes, and for as many purposes as there are suitable 
applications for them. At present, Mr. Levere and asso 
ciates are called upon to furnish more than 4,000 dif- 
ferent types of forms for New York ¢ ity's clusters of 


busy, correspondence-heavy offices. Average annual to 


tal of all forms printed by the firm in recent years 


has exceeded the 50 million mark 
In addition to its midtown plant, which houses eight 
presses and two cutting machines Cantigny operates 


two Manhattan office equipm and supply stores, 


MANUFACTURERS TRUST COMPANY crue scones 
ane 
SS BROAD STREET. NEW YORK 15, N. ¥ a 
INTERNATIONAL BANKING DEPARTMENT 


| DATE 


GENTLEMEN: LIST No 
PLEASE EFFECT THE PAYMENTS LISTED ON THE ACCOMPANYING MAR. TRANSFER 


ADVICES, AS NUMBERED BELOW, TOTALING 
‘ 


KINOLY CHARGE OUR ACCOUNT 





ENCLOSURES, Nos. MT YOURS VERY TRULY. 


ASSISTANT VICE PRESIDENT 


mem Pec ears 
AUTOM AED HEN TURE 








a 


TYPICAL form designed and printed by Cantigny Printing & 
Stationery Corp. for use by large New York City bank 
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which retail standard office supplies including stock 


business forms. Half of the firm’s total business is de 


t 


rived from its printing division Fully 90 per cent of 


all printing is on special order. In many other instances, 


the firm will imprint various “personalized data on 
stock forms previously purchased by customers 

But, along with the obligations mentioned, are cer- 
tain rewards which tell Mr. Levere his operations are 
welcomed by his clientele 

One is the ability of the firm to “‘control’’ all forms 
preparation activities, from the time the need for a 
specific form is first conceived in the customer's mind 
to final delivery of the finished product 

“Our sales staff works closely with customers,’ Mr 
Levere reported. ‘“We will discuss an operating prob 
lem with them, for example, and submit a proof which, 
after it's approved, will serve as the basis for the new 
form. Then, by printing the form ourselves, we are abl 


to offer fast and accurate service 
Firm Meets Delivery Dates 


“And it’s rare that we're late in supplying customers 
with exactly what they wanted on the delivery date 
promised.’ 

Another advantage, he continued, concerns accurate 
forecasting of the profit to be accepted from a printing 
order. 

In a way, and entirely apart from our dealer activ 
ities, we are also a ‘manufacturer.’ So, it’s comparatively 
easy for use to estimate our pront on any order, onc 
we have established the overall costs for the jol 

Cantigny, like most dealer-printers of business forms, 
is not concerned with out-Heroding the trad print 
shops, which will print forms on request from deal 
ers. But whereas the ‘jobber’ knows pretty well what 


his basic costs for any given order will be, Cantigny 
continually has to revaluate these costs including the 
difficult “‘hidden’’ variety each time an order is 
placed 


Automation, too, represents a mixed blessing for the 
firm. The increase in office mechanization undoubtedly 
has necessitated use of pyramiding stockpiles of forms 


by many Offices 
Some Are Buying Direct 


On the other hand, the widespread popularity of auto 
mation has decreased the firm’s business. This is true, 
Mr. Levere explained, because many of these offices 
now order the patented forms they need in integrated 
data processing systems direct from the manufacturers 
of this equipment. 

Obviously, he said, inclusion of its own printing 
Operation is an asset to the “big-city” dealer, located 
in the midst of large metropolitan business districts 
But, costly to set up, costly to maintain, such an opera 
tion does present the dealer with “more than his ordi 


nary share of headaches.’ 


From the standpoints of improvement in service and 
customer satisfaction, however, “its advantages far out 
weigh the headaches,” he concluded 

And, it would appear, his opinios borne out by 
fact 


After all, 50 million forms’ buyers can't be wrong 
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office planning 


A guide to layout, design and furnishing for workability and livability in offices 





Office Planning . 


was an “All-Canadian”’ job inasmuch as 1007 of 
the new equipment installed was made in Canada 
Spacemaker desks were manufactured by the Steel 
Equipment Co., Ltd., Pembroke, Ontario airs by 
Curtis of Canada, Cobourg, Ontario, and moveable 
a. Arnot dwart partitioning manutactured in Can: 
Royalite Metal Furniture Co., Ltd., Smith Falls, On 
tario 
Total cost was approximately S$LO,QO0, ev 
included—furniture, partitions, painting and 
structural changes to floor and ceiling 
Everything was changed, including the kitchen 
sink, from front entrance to the rear of the offic 
Accompanying before and after photos illustrate 


better than words the transformation which took 


place to supply trim efficiency instead of a cluttered 


appearance for working offices 

Color scheme throughout is beige, white and 
yellow with chairs upholstered in a bright persim 
mon 


The client was pleased with what was accom 
Suave SARNERAST i appearance & noted in these before plished for a relatively small outlay of money an 
(top) and after (below) photographs of front entrance to 3 
Automatic Paper Box Co., Ltd. offices. Note changes, especially 
in receptionist area. Given a 1 look, too the entrance 
(right) into production control depart: work outpt 


declares ‘the net results are improved working con 


ditions, better employee moral ind hen yreater 


if 


after 


seh peaaeadetiy: 
Seeeseereeretil 
Ui 


Bis eb. See 
py dees at 54 
Pre rewtpogad coal abhbin d. +» 
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OFFICE of the general manager was 
given this treatment, mainly accom- 
plished by new modular desk and 
modern, comfortable chairs. New floor 
and drapery treatment was given 


MODULAR DESK efficiency was given 


ft ww efficient in 
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THE BOARD ROOM of Bermuda Bakeries, Ltd 


board table finished in natural American walnut is by 


as furnished by Office Equipment 
Stow & Davis Furniture Co 


7 





Ltd., of Hamilton, Bermuda. Double-wedge 


Chairs are from the W. H. Gunlocke Chair C 


Dealer meets nature’s 


challenge 


Bermuda 


Hamilton 


nature in 


fhice Equipment, Ltd 


finds a direct challenge from every 


job it tackles. 


This is so because the 1 


oustide beauty of the famed 


mid-Atlantic resort tends to be a highly distractive el 
ment for those who have to work indoors 

“We meet this challenge, Noel 
firm's manager, “by trying to provide for the 
plan that combines comfortable office workability with 


Williams, the 


client 


SaVS 


an out-of-doors feeling of freedom.” The proof of this 
positive line of thinking is the fact 
ment, Ltd., has become one of the 


nesses in this 22-mile-long island chain that 


that Office Equip 
fastest growing busi 
is home to 


from-home_ to 


45,000 and a vacationer’s home-away 
other thousands annually. 

In operation just over a decade, the firm has boosted 
its earning potential by 50 per cent in the past five 


years. And during the business year of 1958 the com- 
pany realized a total gross business of nearly a quarter 
million dollars. 

Actually, Office Equipment is the « 


ily firm of its 


in the tiny British colony. Its highly trained staff 


kind 
+} 


is equipped to handle all phases of the business: space 


planning; special lighting; interior decoration; offi 


machine requirements; and most important of all 


complete line of office furniture and furnishings 


In addition, the company offers a complete servic 
in repair and maintenance for all types of office equip 
meat and accessories. This also includes a special paint 
spraying process to protect steel-made units sal 
air damage 

In the words of Ernest Page, veteran salesman, th 


firm’s guiding policy is to provide what he calls ‘‘on« 


stop service tor the busy executive He explains 


this method means having at the salesman’s finger-tips 


all the necessities and many of the luxuries to satisfy 
any one business executive with what may hap} to b 


his particular office requirements 
With such a positive approach to merchandizing 


sales staff of the Bermuda firm recently converted a sim 
ple telephone inquiry into a first-class contract 

It all began when the general manager of Bermuda 
Bakeries, Ltd., called Page's firm to ask about the cost 
of supplying a conference table for his board room 
Sales representatives from Office Equipment w soon 
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don't forget that Bermuda, only 21 square miles, is a 
land of small shop owners.” 

“Everybody is sprucing up,” says Williams, “and are 
conscious of both inside and outside appearance during 
this very special year in our history.” 

Because of the nature of tourism and its value to the 
national economy, Office Equipment’'s business extends 
far beyond the conventional mercantile shops and 
houses. The firm's services have been utilized by just 
about every major hotel in this year-round vacationland. 
Local airlines offices, such as Pan American World 
Airways and British Overseas Airways Corp., have been 
a lucrative market for the firm, as well. 

Not so long ago, the company had another new ave- 
nue of sales open to them with the inauguration of a 
free port area in the western end of the Bermudas. 
Williams’ company has furnished and equipped such 
internationally-known firms located here as Pepsi Cola, 
i Ltd., and Merck Sharpe & Dohme, Ltd. Currently, Office 

ae ae: Equipment is exploring still another new field, business 
MAXIMUM COMFORT and workability were achieved in rela offices installed in private homes. And to this end the 
tively general manager's office by the Hamilton dealer company recently became exclusive Bermuda agents for 
Hoover, Ltd., home appliances. F 

The staff of Office Equipment is modest in size, con- 
sisting of four salesmen (including the manager), a like 
number of servicemen, two accountants, a deliveryman 





and a secretary 
One Job Leads to Another 


Williams further explains that his firm goes into 
every job with the wholehearted conviction that it will 
become a hard-selling display for future business. After 

ERNEST PAGE, veteran all, he adds, in a land as small as ours the businessman 


] <rT “ ’ - . 
solemn for USice can’t help but be thoroughly aware of the improvements 
Equipment, Ltd., Hamil 
ton, Bermuda, turned a 
request for a board table 


of his competitor or colleague 
Williams credits the Bermuda Bakery contract with 


into a complete installa having been responsible for “at least half-a-dozen” other 
tion of a client's rede- lucrative projects for his firm. 
signed offices Chief feature of the bakery job was the outfitting of 





the company’s combination board room and public rela- 
tions department. It serves ideally for the bakery's busi- 
ness meetings, as well as to be used as a meeting place 


the manager in person, and in the interview for staff lectures and the showing of educational films 
wed, they quickly assessed that he was really for the public. 
irket for much more than a table. In short The room's furnishings consist of a double-wedged 
efficient sales force made a number of sug- board table finished in natural American walnut by 
hanges in equipment. At the same time, they Stow Davis; tables and chairs of the same material by 
1 a logical, saleable program for recommended W. H. Gunlocke; carpeting by Bigelow; lighting by 
nents Lightelier; and paneling of ribbed mahogany. 
ollow-up, Office Equipment submitted a com Pressed for space, Office Equipment developed an 
loor plan and also provided a scaled office layout Arnot-styled executive office for the general manager, 
lor for approval of the prospective client. The featuring an attractive free-form styled desk. It is inter- 
was that the bakery manager, who started out esting to note that more than a dozen different manufac- 
with the purchase of conference table in mind, turer's products were involved in this project, which 
by contracting for the refurnishing, redecorat took two months to complete 
refurbishing of his conference room, executiv: The end result is a fully-coordinated office layout in 
neral business office and reception spac matching American walnut finish, utilizing equipment 
On the surface of it’, says Page, “you wouldn't planning techniques, ultimate ease of workability and a 
much of a contract by U. S. standards. But maximum degree of livability 
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decorative accessories 





Enhance design 


with world treasures 





“FIRE,” created by A ste Renoir 


when he turned | 
original in Detroit Institute 
Pieces, Inc., 15 W "th St.. N 


List price, $50 





ANTELOPE PLAQUE of warm brown steatite 
either black or light tan base. Made by a crafts 
Syria about 1000 B.C. Muss P Inc 
New York 1, N.Y 
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in iater 


re 


York 1 


Bronze 
Museun 


N. ¥ 





years 


ounted on 


in in N 


Ww 


rtherr 


Teh \P 


tl 


HE best works of art from the past and present 
| civilizations are to be found in the museums around 
the world. In collection, they rightly belong in mu- 


seums. But as individual items, they often can be used 


to great eftect when accessorizing an office interior 


Armed with new materials and manufacturing proc- 
esses developed in recent years, manufacturers have ap- 
poached museums with the proposal to reproduce these 
masterpieces. On trial, these manufacturers were able to 
simulate the texture, line and coloring of material used 
in the original so closely that at a distance of three feet 


the copy was identical to the origina! 


a proved 


by the museum which owns the original. On the strength 


The fidelity of these re productions has been 


of past successes, manufacturers are adding to their 
lines daily. The cost of these pieces is but a fraction of 


the value placed on the masterpiece of which they are a 


} 


The mountings for the most part are hand-rubbed 
oiled walnut or satin black in finish. If suitable to th 
particular item, the manufacturer offers a choice of 


finish 


The decorative use of these pieces range from statuary 


to wall har pings to book ends or paper weights 


Designers have found that some clients are pleased 
L, 


with these reproductions for their auty alone, while 


thers, who have a sense of heritage, find satisfaction 

in a represented symbol. An example of this latter ts the 
? 

reaction one executive had to ‘Fir shown on this 

spread. This piece symbolized the accomplishments of 

Man since he first learned to control fire and imbued 


the client to add his own achievements to the k 


yng ling 
ot Man's history 

Aside from the function these reproductions play in 
the design of an office, they can b used by the office 


supply dealer to encourage drop-in trade. In this re 


spect, Pinellas Printing & Stationery Co., In of St 
Petersburg, Fla., has had much st ss. Herman Yur 
vice-president of the firm, has created a small 


gallery off the window of his store. By limiting his stock 
to only one or two of any one piece he has been able to 


maintain a continued high interest 
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AZTEC SUN DIAL, center, and the two stele which flank it were pro- 
luced originally in the rich culture of Central Mexico six hundred 
, 


years ago. Each of the wall hangings is 23” high. From Gift Craft Leather 
Co., 101 Wooster St., New York 12, N.Y 





sia TURTLE, the original crafted in Polynesia, combines rough 
Goddess of Me tal stone with oil-rubbed walnut base. List price is $22 from Rich 
ards Morgenthau Co., 225 Fifth Ave., New York 10, N.Y 








TERRACOTTA HORSI the original stylized 
in 2nd Century Cyprus, is at the University Mu 
Se Pennsylvania. From the Gift Craft Leather 





( }11 Wooster St.. New York 12, N_.Y 


























NOFA Program and Exhibitors 





Vernon Vallet 





George L 
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* the National Office Furniture 
Association will be held on March 11, 12, 13 in Atlantic City, N. J. under 
of Chairman V. L. Caldwell, mana 
Wanamker, Philadelphia, and Co-chairman 
Orlando, Fla. Meetings 


Haddon Hall with exhibits in th 


The 14th annual convention 
the guidance ger of the office 


furniture division of Johrs 


George L. Stuart, Ge stuart, Inc . 
will be held at Chalfont 


Vernon Vallet of Southern California Sta 


Con- 
vention Auditorium 


tioners, NOFA president, will preside 


Convention Program 
Friday, March 11 


Meeting, and election of officers. Haddon Hall 
Vernon Vallet pr ling 





The Office D( Model presentation by Mrs. Lucille Anderson 
F. Sch acher & ( New York 
Ex} ( ention Hall 
Cocktail party an eception tor incoming ofticers 
NOFA Fun Part th television, movie and New York ¢ 
taicn 
Saturday, March 12 
~ ) Br kfas 
Put and Tah Session. Moderator, Arthur Poliquin, manager, oftice 
niture HVISIO!I Horder's, Inc Chicage I nois. Pane embers 
I. K. Boling, vice president, Boling Chair Co., Siler City, N. ¢ H 
Wi Cra sident sales, Peerl« Stee Eq ( 
Philadelphia, | James C. Hearn rs’ representati 
s ( Hearn Associates, Atlanta, Georgia; Roge X y ng 
inut S sentative, Detroit, Michigan; Robert B. Gibby 
Desks, In New York. Guests on the panel will be Edward M 
Krech, direct f purchases, J]. M. Huber Cory New York, and 
M Sat Michael Saphier Associates, It New Y 
Exhit Convention Hall 
7:00 p Annual Banquet. Speaker, Dr. Carl S. Winters. Presentation of 
NOFA Oscar t Mr. Office Furniture Dea ommittee chairman 
John A. Marshall, Kansas City, Missour:. Als esentation of NOFA 
Oscar t Office Furniture Salesman of the Y« 
Sunday, March 13 
8:30 jreakfast, Haddon Hall. Presentation of plaques to veterans 
n 
Non-den national church service, Haddon H Music by Princeton 
CI 
Exhibits, Convention Hall 





aon 
— 
es ( Hearn 


Dr. C. S. Winters Jam 
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The Exhibitors 


A 
8 ( t-429 
Leather Mtg. Ce )8 
Hickey Co 411 
) Royal Metal Mtg. ¢ 
» In 20 
. ( j 48 
—_ 
B 
k Cr 
( ’ 
Furnite ( 34 
I iklin ¢ 309 
Furnitut ( Q 
( ( 124-4 
Mt 8 
( C4 5 
S ’ 357 
3 Balke-Collender Co 59, 260 
M 3 ke & Ass ? & 
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( WY ( & Ci ; 
( ‘ Eq ent ¢ i 
& Aikman ; 
( Furniture Mt ( 19 50 
( é Cory +5 
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D terv Co 17 
LD) t Metal Mfg. ¢ } 
D I Wood Pr 
I ( tra Furni S s 39 
[ S Equipment (¢ 443 
i) I Corp 158 
L s Pr lucts Div 
Cor} 
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[ M Products Ci 
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Leather (¢ i 
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I Ci 
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I litu Cor] s 
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I 
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D ( 
( ( 
Vesk ( 
( 
J 
( 
( 
I ( ; 
_ ; 
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K 
Knoll Associates 

L 
Lackawanna Leather Co 
The Landers Corp 
Lehigh Furniture Corp 
Loma Loom Carpet Co 
Luxco Inc 

M 
McDonald Products Corp 
Maison Gourmet Ltd 
B. L. Marble Chair Co 
Marnay Sales & Mfg. Co 
Masden Chairs 
Master Mfg. Co 


Metalstand Co 

Mills Co 

Milwaukee Chair Co 
Milwaukee Metal Furniture Co 

Model Office Steel 

Model Office Wood 

Modern Partitions 

Modern Steelcraft 

Monarch Furniture Co 

P O Moore, Inc 

Murphy Mfg. Co 

Murphy-Miller, Inc 

My rtle Desk Co 


National Lock Co 

NOFA Freight Car 

National Plastic Products Co 
National Store Fixture Co 
Neiman Steel Equipment Co 
Nesson Studio, Inc 


Office Appliances 
Office Imports 
Office Magazine 
P 
Parker Steel Products 
Peerless Steel Equipment Co 
Pioneer Plastics Corp 
Polar Mfg. Co 
Port-A-Wall Office Partitions Div 
Hemisphere Steel Products 


R 


J. K. Rishel Furniture Co 
Jens Risom Design 

Royal Metal Mfe Co 
Janet Rosenblum, In 


Sainberg & Co 
Shelbyville Desk Co 
Sight Light M. G 
The Sikes Co 

Smith System Mfg. Co 
Smokador Mfg. Co 
Smo-King Products 
Stacor Equipment Co 
Standard Pressed Steel Co 


Sturgis Posture Chair Co 


Wheeler (¢ 


Stylex Seating Co 


raft of Frat 


Sunshade Cx 


Dropi San 


lroy 
l S. Rubber Co <5) 
Vanguard Steel Ear ipt nt ¢ 
Virco Mfg Corp 
Vogel-Peterson Ci 
Ww 
Waljohn Plastics 
Wi lls Chair Corp 
Westin-Nielsen Corp 


136, 


317- 


337, 


231 
106, 


103- 


261, 
$47- 
147 


305, 
424- 


268, 


339. 
117 


323, 


401 
15 


137 


278 
344 
111 
107 
319 


338 
303 
233 
273 
360 
244 
144 
104 
262 
$50 
450 
266 
214 
320 
225 
4234 
406 
429 


110 
114 
356 
269 
349 


327 


258 
458 
422 


205 
135 
257 
109 


316 


127 
340 
118 
154 


131 
324 
212 
265 
533 
230 
102 
207 
431 


348 
243 


246 
140 
429 


402 


216 
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CONGRATULATIONS 
zo Stagg, famed 97-year 
of Pacific and Universit t Chicago. Stagg 
bor and long-time C.O.P. trust 


rear yard 
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OA Dealer of 


Civic leader...family man 


the Year 


TOCKTON, Calit Fellow merchants and profes 
sional men assembled at Rotary Club 1 ting here 


applauded as William E. Morris of Morris 


Brothers received well-deserved honors 


January 


Morris, president of an office supply equipment 
firm which has been part of the Stockton mercanti 
scene for more than 100 years, received a plaque re 
ognizing him as OFFICE APPLIANCES 1959 ‘Office 
Equipment Dealer of the Year.” Engraved on it in sum 
mary of the dealer's qualifications were the words 


Combined in William Morris are mat 


business acumen, an urge to s 


outstanding 


qualities a deep 


fund of energy, all brought to expression through a 
gracious, warm personality 

Presentation at the meeting, attended by 90% of 
the Rotary Club’s membership of more than 200, to 


gether with invited guests, was made by Clarence O 


Schlaver, managing editor of OrricE APPLIANCES 
The OA staff representative pointed out that B Il Mor 
ris was selected for this honor as an outstanding repre 


sentative of the nation’s oft quipment 


1 


dealers who are leaders in ser\ to th 


ndustry and 





THE MORRIS FAMILY Fror B vife Marg 
ghter Martha, 11, and s eS Martha is in the 
nd James is a junior an thlet nt Delta Kings te 


4 s Alonzo Stagg High S 
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OFI 
men 
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de 
or 
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as 
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OFFIC! 
ent D 





APPLIANCES plaque designating hin 


& 


at 
bad 
7~ 


=. 


as “Office Equip 
Morris in ceremony 
Wilbur V 


the Year’ is presented 
n Rotary Club meeting. Fro lett 


ind have outstanding qualities as family 


hile, it was noted in the Stockton Daily Rec- 
Stockton has moved up another rung in the 
national prestige, thanks to William (Bill) 

has been named 


the Year 


1959 Office Equipment 


ratulations from manufacturer suppliers, fellow 


essages trom Lee 


ind Howard 


1 industry association leaders, as well as men 
walk of life 
is ‘Bill’, poured in on the 


reet in every who hail the Stock 


day of the cere- 
the telegrams received at the Rotary club 
Adams of Charles R. 
Patrick, vice-chairman of the dis 
NSOEA 

members of the audienc 
of the 


Barry 


division ot 
perhaps were Mar- 


honored stationer, and several mem 


the Morris store's staff 


; brou 
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the OA editor 
versal acceptance of what this business mag- 
that Bill 
n work, a deep thinker on problems facing 


a swing through California, 


discovered Morris is a leader in 


r and a man respected in his business dealings 
illy is Morris hailed in his home state as the 


in an entire year of study and work which 


ght about the unification of the Stationers Asso 


“Doc” 


ciation of Northern California as a separate and unre- 
lated association on the one hand; and District 12 of 
NSOEA, on the other. 

As Morris points out, “It is now possible for us to 
cafry On as a strong local association, with a program 
of local activities, and at the same time participate in 
the affairs of the National Association. 

“Tt is our belief that many human frailties, which 
from time to time tend to cause seemingly unbearable 
burdens, will somehow be made to disappear through 
a spirit of friendship and mutual respect that will de- 
velop among members of our new organization.’ 

Serving as governor of District 12 NSOEA for a 
second term, Morris is also president of the new group, 
Stationery & Office Equipment Association of Northern 
California. Kenneth N. Brown, who will succeed him 
in both posts, is vice-president and H. G. Konnersman 
is secretary-treasurer. 

The “Dealer of the Year’’ is operating a firm which 
is a continuation of a concern established in Stockton 
in 1850, the year California became a state and the 
year the city was chartered. He entered the business in 
partnership with his late father, W. H. Morris, and an 
uncle, the late E. O. Morris. Nine years ago Morris 
reorganized the business as a corporation. A full line 


of office supplies, equipment and furniture is carried, 
including franchises for many outstanding manafactur- 
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Raymond, president of the Rotary club; Mrs. Morris; 
Clarence O. Schlaver, managing editor of OFFICE APPLIANCES; 
Morris, and George Ernest, past president of the Stockton C. of C 


Dealer of The Year 


... continued 








BILL MORRIS dis 








ENTRANCE to College of Pacifi 
ris. Here, he was a student, men 
guiding voice in C.O.P. operations 





a4 


usses Sél 


ng 


; 


nniq 





umpus is viewed by Bill Mor 
ber of the board « 


f trustees and a 





with H 





anager of the oft furniture department 


ers in the stationery and office equipment industry 

The manufacturers represent include Art Metal 
Construction Co., A. B. Dick Co., Jasper Chair Co 
Hoosier Desk Co., Wilson Jones Co., Sikes Chair Co., 
DoMore Chair Co., Victor Safe & Equipment Division 
of Sperry Rand Corp., Herring-Hall-Marvin Safe Co., 
Thomas Collators, Elliott Addressing Machine Co., Cin 
cinnati Time Best Pencil Co., 
Weis Mfg. Co., Yawman & Erbe, Oxford Filing Supply 
Boorum & 


Recorder Co Richard 
Co., Borroughs Corp., Dennison Mfg. Co 
Pease Co., National Blank Book C 
Amer ical Pad «& Paper Co ’ 
WX eb r-Costello 


manufacturers 


Eaton Paper ( OFrp., 
Crayon Co 
West 


have been re pre 


American 


Co., and a number of Coast 


Many of these firms 
sented for more than 60 years 


Stockton, the center of Morris n-store and outside 


selling activity, is 78 miles from San Francisco and is 
one of the few metropolitan areas in the U.S. whose 
economy is largely dependent on agriculture. Yet, in 


has become one of the fast growing 


recent years, it 
manufacturing areas in the country with principal pro- 
duction in agricultural implements and machinery, paper 


and paper products (including feeds), fabricated metals, 


OA-—3 /60 





























/60 


OA—3 /vO 


father, the late W H 


} leasure crafts and clay wood products 


population at the beginning of 1959 


up 20% from 1950. Major national firms 
American Can Co., 
General Mills Corp., H. J]. Heinz 


and Stokely Van Camp 


s in Stockton include 
( an Co ; 
tional Harvester Ce 

for agriculture, its location on the inland 

ng craft to and from 
isco, and its manufacturing, Stockton is also 
be the site of the College of the Pacific. It 
ts halls of education that Bill Morris was 

1 on the COP board 

s. It was here that Amos Alonzo Stagg, noted 

ball coach of the Uni 

head coach for 14 years. Morris Brothers until 


which brings ocean-g« 


For many years he ser’ 
rsity of Chicago, 


59 operated the college book store and Bill 
th Morris. was beloved by 


ts on the tree shaded campus 


HOBBY of photography 


and family cat as willing subjects 
tangible result of his hobby 


The ‘Dealer of the Year 
of the Stockton Y.M.C.A 
Grace Methodist Church in many lay capacities. He ts a 


iS an active vice-president 


Likewise, he serves the 


past president of the Stockton Merchants Association 
and active in the Chamber of Commerce 

Away from his work, which is seldom and the Mor- 
ris’ work day often begins with the answering of corre- 
spondence at 5:30 in the morning, two hobbies occupy 
the Stockton dealer. One is golf at the Stockton Golf 
& Country Club where he astonished himself by making 
a hole-in-one, and photographing his family members, 
two prized cats and friends 

With wife Margaret, daughter Martha, 11, and son 
family circle at 149 W. Atlee 
The Morris family is 


James, 16, the Morris 
is a lively and interesting one 
one which vacations together, such as a recent trip to 
Washington, D.C. for NSOEA governors’ conference, 
reads together and meets common accord in church, 
recreation and hobby activities 


picture of “Sam 





is pursued by Bill 
Morris in his living room with wife Margaret 
Above 


1s 


45 











A 





New Products 








The Presstape splicer, which has been designed for use with 
16 mm microfilm, is available from the REcoRDAK Corp., 415 
Madison Ave., New York 17, N. Y., a subsidiary of East- 
man Kodak Co. Featuring a unique application of clear tape 
the new unit provides an easy-to-operate method of revising 
repairing or consolidating microfilm records 
Inquiry Card No. 3 





A full-keyboard electric adding machine in 
the economy price range has been made 
available by REMINGTON RAND Drv. of 
Sperry Rand Corp., 315 Park Ave. S., New 
York 10, to fill out its line. Unit has twin 
add bars and total keys, direct subtraction 
Inquiry Card No. 6 





A new group of desk a 

sories has been introduced D 
JENS RISOM DESIGN IN« 
i9 E S3rd St New York 
22, N. Y., to give business 


interiors a finished and 


ordinated look Employing 
eather in 14 Risom colors 
and oiled walnut, th 


| 
group includes four different 
lesk pads (one has a calen 
lar-memo i id concealed un 
ler the leather panel), pen 
sets (single or double), thre 
sizes of ash trays, cigarette 
box, pencil cup, in-out tray 
which doubles as a storage 
box, calendar pad, correspond 
ence folder scissors-iettet 
ypener set, memo paper hold . 
er and a single letter tray 1ope designed vet 
gether materials for individual projects in 


Underside of all items is line “ight 
dios, architects offices. Metal rack also av 


with cork 
Inquiry Card No. 1 


> 


Inquiry Card No. 2 


ine Bic ¢ CK an 
inexpensive, no n- 
efillable poc ket ball 
pen, is being intro- 
juced in this coun 

by the WaATER- 
MAN Bi CORP 
Seymour, Conn. Pen 
features mono block 
construction, visible 
ink supply, complete 
ise of all ink in 
cartridge, plastic clip 
which is_ integral 
part of barrel and 


shock absorber ac 


tion allowing point 





Television lamp-clock, offered by the 
PENNWOOD NUMECHRON Co., Pitts 
burgh 8, Pa., provides time and soft sure 

light to ease eye-strain from TV glare Inquiry Card No. 5 


Inquiry Card No. 4 


t adjust to pres 





r 
NARDON Mec. Co., 2125 W 
Designed for numbering carbon interleaved 


forms, Powermark II is available fron 
PRYOR MARKING Propucts, 434 S. Wa 
bash Ave., Chicago 5, Ill., in six to 10 
wheel capacities 

Inquiry Card No 


ness of a binder 
Inquiry Card No. 8 


For More Information Use Inquiry Card on Page 59 
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lop-N-VELOPE Co., 154 Nassau St... New 
38, N. Y. has introduced a large, re-usable enve 
ontrolling and keeping to 








York 


art stu 


ailable 








Narco-Matic portable posting unit from the 
Mission Rd., 
Alhambra, Calif., is now being offered in 
a 6” capacity as a standard size. The unit 
serves as posting tray with the compact- 
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Smith-Corona introduces newly 
styled full-featured adding machine 
popular Smith-Corona adding machine 
vest-priced full-featured machine made—has 
peen totally redesigned 
he styling changes are readily apparent 
uur photographs. The low silhouette and 
clean lines of the new model give it 
iderably more modern, distinctive look 
Votice how the handle has been redesigned to 
nobtrusively into the overall styling of the 
hine. Something you can’t see are the new 
tone combinations available: white and 
k, gray and black, and beige and black. 


— 


New models, new features 


There are five new models of the Smith-Corona 





machine, two with direct subtraction ,; 
dels 67S (list 6 total 7) and 78S. All New direct subtraction model. 


tion figures print in red, an unusual 
ire for machines in the low-price field. 





All the new machines have redesigned sure- 


btraction is fast, accurate and efficient, and nae . 
grip feet. No matter how hard the handle is 


figures are easy to read. New addition- 


models includ tl 56 (list 5 total 6). 67 pulled, the chassis won't slip, shift or slide. In 
odeis ] lé : ) s ‘ le ) - a - . . 
- addition, the new line incorporates numerous 


is 


engineering improvements. The result: even 
greater durability, a machine that lasts. You 
sell it once and never see it again. 

Other tested features 


Carried over from the previous machine are 


— {‘) pon vane Og ja . 6 many features that have proved their value in 
ae ’ <a day-to-day use: 
ae 


- Automatic clear signal with initial entry 
* Non-add key to prevent costly errors + Indi- 





vidual column clear keys «+ Total clear key (or 


ay) 


error key) to correct any column * Repeat key 


~ 
. 


to save time and effort * Automatic space up 
after total (most models) «+ Direct total, with 
no extra stroke required. 


i a ee ee 
nN 
oe 


All these popular features, plus new styling 


; 
- 


0990000000 
0890000000 
08900000000 
0000000000 


and the addition of direct subtraction, give 
Smith-Corona dealers an unbeatable selling 
combination. Now America’s lowest-priced 
full-featured adding machine is a better value 
than ever. Sell it for all it’s worth! 





j 4 } only model. 






9 smir-corona 


3/60 














New Products continued 


Che Encore modular @ 
group of metal furni 
ure for the reception 
OF was introduced 
ecently at the Chicago 





rniture markets by 
the HoweELt Co., di 
ion of Acme Steel 
( 129 S. First St 
St Charles Il] The 























1Z1 Satin h ¢ 
ite gold t 
r hnishes. Walnut art f 
The new Minifon Attache re tater sts accent Naugahvde je 
transcriber being offered by AM st é San 
CA, 6424 N. Western Ave., ¢ I shioning of the 7 
weighs two pounds and is | by f irs. Occasional ta 
tery or 110 volt AC current. It s; in several stvles 
in, 30 minute twin-track tat I Inquiry Card No 10 


Inquiry Card No. 9 


i 
pa cant 
missre 





iw-ost 
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ea : ' ao pee dliags An in-out message center nov lable trom the 
The A. P. Hetnz Co., 2422 Lunt Ave.. ¢ MANUFACTURING Ce BERNAY Propucts Co., 412 Wells St.. Chicag 
15, Ill. has developed a port tor 1 Ir " AN Clevela r fil in keep t | f nin rsonnel. This 
offices which do not requit t t Ohio. The base wit ee eae teil RS 
for gathering multiple pages 1 off ges 1S OF heavy ga holding notes an 

help have assembled 6,000 p = er tells the time 

this 12 station unit. Inquiry Card No. 12 ; 


Inquiry Card No. 1 





re 
N b nairs 
H 
queers ‘ ae “e = { Sturgis 
M id to 
R 
ist 
n of 
ised 
folf 
1s 
" 
. > ‘ gen 
A flexible display and storage fixt f M&D Stor [XT - hot im 
INc., City of Industry, Calif xCeD roa 
doors and rub rail: features adjust ter posts st oO 
shelves interchangeable ns n10n 
sections from 30” to 7? n not Inguiry Card No. 15 


Inquiry Card No. 14 


For More Information Use Inquiry Card on Page 59 
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DUO-TANG’ 


LOOSE LEAF COVERS 
Give You 


ul 


The CQriginall Cover with Built-in Fasteners 





roa | 









» FOR MANUALS 
rhs FOR PRESENTATIONS 
mally » FOR CATALOGS 
FOR UTILITY COVERS 
» FOR THEMES 


Watch your profits zoom when you stock 
this money-making line. You always 
ring up a sale when customers demand 


covers that are smart and distinctive. 


The Duo-Tang name is your guarantee 

of customer acceptance. With Duo-Tang 
quality and workmanship you get features that 
are imitated but never duplicated. There’s a 


wide variety of materials and range of 


colors to satisfy every taste. 
P | 
i Get in the profit circle, too! Write for full MFG. CO. 


particulars today. 





200 South Peoria Street 
Chicago 7, Illinois 
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New Products. 











Transparent-front 
“Expose,” is made by 


Inquiry Card No. 19 





SANFORD’S, Bellwood, III., 

introduces a_plastic-cased, 

spill-proof ink eradicator 
Inquiry Card No. 22 
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binder, calle 
JOSHI 
MEIER Co., INc., New York 1, N.Y 





Way, it needs only 


Coniinied 
[The MurpHy M 


FACTURING Co 


Loui 1iit 


Inguiry Carc 





AMERICAN ADVERTISING SPECIAI 


ry Ce 2050 W. Arthur St., Chi 
cago, Ill., has introduced a new 
ine n hatracks. Called Hat-A 


unused wall 


space to store hats. It is useful in 


restaurants offices 


Inquiry Card No. 23 








AN Re MeTAL Mr« 
f Co.. On Park Ave 
de New York 16, N.Y 





veloped i ne Fire ne 
King ins 1 cab t ts ne 
feat iz tl f ex t st fat 
tended i I s. ] first, R 
i S$ groping G roint 

folders filed in the bach tig n fabr 
f tl irawet nd c wor 
pens with little effort 1 VISCOS 
The Mi rphy Fire King . It ‘ sou 
with the Underwriters ten esistant 
Laboratories Inc la A relea lg agent designed to prevent color nd is wash 
bels. comes in legal f sidue buildup in gluing able, dust-shedding 
and letter sizes. and in labs sting machines was introd and iranteed 
one tv three and b Port! MACHINE Co s th- tf for five 
rou drawet ode Ss Nort! ot Teterboro N ] R is years The sé ond 
wailable in five colors Cot harmless to clothes and skin tabri Royal Tuf 
Optional features n placed on the surface of glue reset W eav is tweed 
clude casters, card \ 5 and wing parts, allows g t vOVeR ol otton 
trays, and inserts be peeled off, and prevents a resid vith ylac_ back 
Inquiry Card No. 16 from sticking to the surfa ing 


Inquiry Card No. 17 Inquiry Card No. 18 





[he NATIONAL Lock Co., Rockford, | has « Memo Flex, a visual control or schedule 
igned a new zinc die cast lock specifically designed board fr the GARRISO MACHINI 
oF f esks. It features a springless whicl Works, IN 19 Bannock St., Dayton 
. [ re ved ofr nserted in the cylindet ithout i, Ohi es piet tn ) flexible 
fools ne ck, with stainless steel cylinders p and plastic Strips held t tl board at the 

plated plug, is 19/32” long dges. The entries 


1 No. 20 Inquiry Card No. 21 


Ks 
a 





UNIVERSAL SHREDDER Co., 2937 Bay Rd., 


Signed a new 


Saginaw, Mich., de- 
nodel 14-18 Shredder which will shred up to one 
hour for easy baling 


ton of paper per 12 
Inquiry Card No. 24 


For More Information Use Inqoiry Card on Page 59 
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This is how easily you can sell 
new "SCOTCH" BRAND Typewriter 
Cleaner: 


Just roll this clean, dry sheet 
into a customer's typewriter, pink 
side up. (Explain that there are no 
messy liquids to stain or spatter, 
no putty to get under fingernails.) 
Strike each key four or five times 
and the job's done. Their next 
typing will be sparkling clean! 


Tell them that $ full 8-1 2" x 11" 
sheets cost only 98¢; show them how 
sheets are perforated so they can 
throw used portions away--and 
chances are you've added another 
item to your customer's supply list. 













Ask your "SCOTCH" BRAND 

representative now about this 
newest sales-booster from the 
makers of "SCOTCH" BRAND Tapes. 





aN 
AY oe Ce COD ae es } 


NN Ag 
- WHERE RESEARCH 158 THE KEY TO TOMORROW —<. <<< 


ii ee ee oe 
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JOHNSON Chicago 54, Illinois 





Smart office equipment dealers are making big money 


“This new free book shows you 





how to increase total volume 
by $21,600 the first year” 


Discover how to make big money fast 
by selling bigger Productivity, Efficiency, 
Profits to your office equipment customers 


The partitions that put profits 
in pockets... like magic! 


Z 


Magic-Sales Kit 


/ ® 
/ puts an easy dem- 
/ ' onstrationin your 
/ clients’ offices for 
fast proof. 


Now, flexible privacy creates new business Mail coupon to- 
economies, upsefficiency and morale 33%. day for NEW 
Here’s a new, big, profitable item for you to sell FREE BOOK 
and it’s so easy to do. Alert dealers are making 

easy WALL/ETTES sales merely by demonstrat- mieten ae 
ng how efficiency ups output, output ups profits WaL.L/etres, Dept. OA-360 


It's done—like magic—by bringing total eff- Milwaukee Stamping Company : 
: 5 BIN . 800 South 72nd Street, Milwaukee 14, Wisconsin 
ciency and order to chaotic offices that need help 


nd d t al I . ; th solut Gentlemen: Please show me the magic way to faster 
— oe ee ee ee ee eee sales and bigger profits. Send me the new free book 
Show them how to bring the “Space Age’’ to 


their businesses—and pep-up volume. You'll Name 


make more money in one sale than from selling Title 
i desks! Get the details now 








Firm 





Milwaukee St imping Comp iny - Ferrometal Division Address 
800 South 72nd Street - Milwaukee, 14, Wisconsin Zone 





State 


——— ee 
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MUSCATINE, IOWA 


Your Name 





Address 
City . 


— 
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H-O-N CO. SHANNOVUE DIVISION 


C] Yes, send me your $98 Shannovue starting package 


[] Send me the complete Shannovue catalog 


Start with this 
$98 package of 
Shannovue 

visible records 


SIMPLIFY YOUR) 
RECORD KEEPING) 


WITH TIME Saving 


SHANNOVUE! 


VISIBLE RECORDS 


VENTORY con 
PVCER em MANY OTe - 
sh Soy Detait. 


Expands your filing services — increases 
sales through demonstration action 


| Package contains all you need for effective demon- 
* stration action. Includes cabinet with cards, book 
with pockets, frame with strips; catalog price 
list, point-of-sale and advertising materials. List 
value of included 


merchandise: $176.40 


No large inventory necessary. You need no special 
+ department or sales staff. 


You can offer complete filing services to every 
* customer by adding visible equipment 


Generous discount structure gives good margin. 


d 
J 
 Gpapottiocly peiced enpplics 
9 
6 


Prices compare favorably with finest visible equip- 


Shannovue has a good history of repeat business, 
» with our dealers. 







™) 


O:N (Systems) 


j 
A 


a A SS SS Coes Gene Gussees cues eum 


State ’ 


qe ee Ge ee 


New Catalogs 


A new 92-page catalog has just 
been released by LYON METAI 
Propucts, INc., 1 Plant Ave., 
Aurora, Ill. The catalog illustrates 
the complete line of Lyon steel 
equipment products for business, 
industry, institutions, and homes. 
It contains product views, complet« 
specifications, and installation views 





depicting the many Lyon products 
in action. Among the new products illustrated for the 
first time are: office machine cabinet, office machine 
table, typewriter attachment, a new drawing table, two 
new woodworking benches, desk high bookcase, full 
height bookcase, and a drawer tool stand. 

Inquiry Card No. 101 


CONSOLIDATED BUSINESS SysSTEMS, INC., 400 Jersey 
Ave., New Brunswick, N. J., has published a new 20- 
page catalog of standard Redifixt business forms. The 
brochure describes and illustrates over 30 time-saving 
forms, including purchase orders, W-2 tax forms, in- 
voices, bills of lading, voucher checks, credit memos, 
tabulating, quotation and continuous forms 
Inquiry Card No. 102 


An improved consumer catalog has just been published 
by Tops Business Forms, 107 N. Wacker Dr., Chi- 
cago 6, Ill. This complete catalog of essential inter-office 
forms features 40 pages of visual information with each 
business form legibly illustrated. A separate price list is 
included, so that the catalog will not be outdated by 
price changes. 
Inquiry Card No. 103 


GR Propucts, INC., 2417 Eastern Ave., Grand Rapids, 
Mich., has released an informative 12-page catalog de 
scribing their 1960 line of moveable walls and portabl 
partitions. The catalog includes construction and instal 
lation data, dimensions, colors, accessories, Cutaway pho 
tographs and diagrams to describe the complete line 
which is designed to meet office or factory requirements 


Inquiry Card No. 104 


Ivan Allen Issues 60th Catalog 


The 60th anniversary edition catalog of office sup 
plies has been issued by the Ivan Allen Co., office out- 
fitters in Atlanta, Ga., since 1900 

The preface recalls that IVAN ALLEN in 1900 opened 
an office supply store in Atlanta “and began selling 
his share of roll-top desks, green visors and ink wells 
. The tools 


to ball point pens, carbon inter- 


the tools of business in those days 
have changed 
leaved forms and dictating machines. The method of 
ordering these tools has changed, too. This catalog of 
office supplies was designed as the most complete buy- 
er’s guide available.” 
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PROFIT TIME IS NOW — EARLY 1960 
(with H-O-N’s extra cash commission plan) 


H-O-N’s current “Million Line” Desk promotion dealer salesmen. That's all there are no other 
lealer salesmen the incentive for more sales. requirements. 
r earnings in first half of 1960. Designed to 
iditional pay in the pockets of ambitious sales Your salesmen can enthuse over the imaginative 
it the same time it accelerates dealer styling and color of the line. And they will certainly 
d profits to greater heights like the opportunity for extra earnings. Write today 
t is an extra cash commission plan appli for details on when the promotion begins and what 
ill “Million Line” Desk sales made by it pays. THE H-O-N CO.. MUSCATINE. IOWA 





THE )--oN( co. 


OFFICE EQUIPMENT 
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LAUREL RESTING?...NOT HERE! 


Only Royal gives you such quality, such luxury, such utility! Our 1230 has long 
proven its right to leadership among the industry’s executive swivel chairs. 
But, typically Royal, that’s not enough. Now, Torsion Tilt leads the parade of 
1230's added features to the winner’s circle. Ready adjustment to any seat an- 
gle; elimination of unsightly underseat assembly; squeaks are a thing of the 
past! Plus—new and larger contour back; new hooded casters; new plastic kick 
plates; new high impact plastic armrests—all compelling reasons why the in- 
dustry’s most popular executive swivel chair will continue to lead the field! 
Write Royal today for more details! ROYAL METAL MANUFACTURING 
COMPANY, One Park Avenue, New York 16, N. Y. In Canada—Galt, Ontario. 
Manufacturers of Deluxe shelving, cabinets, and verti-files. 


SHOWROOMS: New York, Chicago, Los Angeles, San Francisco, Seattie, Gait. Ontario *« LICENSEES: France, Engiand, Australia, Venezuela 





an City, ind., Calif., Pa.. Jamestown, N. Y., Gait and Smiths Faiis, Ontario 





Los Angeles Warren, 

















OFFICE 


oh RA il, 





FURNIT 











Pp br roy! 















Each product is carefully researched, engineered and tested before 
presentation—without regard to ultimate cost. Only then, and after 
perfecting it, do we devise manufacturing techniques to offer it at equally 
outstanding value. DESKS: executive, secretarial, fixed bed, conference tables « 
MODULAR GROUPS + MODULAR ACCESSORIES: credenzas, space saver desks, 
telephone stands, bookcases, machine stands, typomate « FILING CABINETS: Goldencrest 
28'2'' deep, Statesman 26'' deep, non-suspension 24'' deep « STORAGE CABINETS « 
HiLo and TYPEWRITER STANDS. 





SEE ME AT 


NOFA 
Booth 144 


ATLANTIC CITY 
NEW JERSEY 
MARCH 11-13 






METALSTAND COMPAN Y 


METALSTAND 7520 State Road, Phila. 36, Pa ° DEvonshire 3-7900 






Manufacturers of STEEL DESKS AND MODULARS 
SUSPENSION FILES ¢ NON-SUSPENSION FILES 
Meta! Standard of Qual:ty STEEL CABINETS « Hi-Lo TYPEWRITER STANDS 
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"He who serves, 
succeeds." 


"He who serves, succeeds." 

Comes to mind a perfect example - 
Office Appliances -— the leading trade 
journal of our industry. 


Every field of business endeavor has 
its quota of trade publications but 
I've always felt that the office 
equipment industry was especially 
fortunate in having Office Appliances 
as its spokesman. 


Office Appliances deserves the reputa- 
tion of being called the industry's 
"Bible". Where else can one get so much 
for so little? 


I've traveled the Middle West for many 
years. I know from actual experience 
that the majority of the dealers in my 
territory rely on Office Appliances for 
self-improvement, news of the industry, 
new trends, information about new 
products and maintaining communication 
with sources of supply. 


The success of Office Appliances is well 
deserved and has come about through the 
truly sincere desire to serve our 
industry and the individuals who 
comprise it. Age, experience and 
dedicated management have brought this 
fine and helpful publication to its 
rightful position — the top. 


Marion V. Follin 
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THERE'S MUCH TO SEE! 
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| QUICK SERVICE | 22ice Surcau... 


A's : OFFICE APPLIANCES 


INQUIRY CARDS* Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 
without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 








New Products 


To obtain more information about any of the NEW PRODUCTS 

new products in this issue which carry the 

key numbers 16 to 90, simply circle the cor- ' 2 3 4 5 6 7 8 % 1 th 12 13 14 16 

esponding key numbers on the card at the l6 17 18 19 20 21 22 23 24 25 26 27 28 29 30 

ght and mail at once. Your inquiry will be 31 32 33 34 35 36 37 38 39 40 41 42 43 44 4 

srwarded without delay 46 47 48 49 50 5! 52 53 54 55 56 57 5B 59 60 
61 62 63 64 65 66 67 68 69 70 7i 72 73 74 75 
76 77 78 79 80 81 82 83 84 85 86 87 88 89 90 


SALES STIMULATORS, CATALOGS 


101 102 103 104 105 106 i107 108 109 110 


Sales Stimulators tit 112 113 114 «61156 616 COUE:CO=aBCEEYs28 
2 122 123 124 125 126 127 128 129 130 


To obtain more information about any of the 

anufacturer i i in this 

——— sales aids described d March 1960 issue of OFFICE APPLIANCES 
ssue, circle the key numbers on the card at Card void after May 1, 1960 


right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 
promptly 





Name 





Pasition 





Company 


Business Address 














City Zone Stote 
New Catalogs 
To obtain copies of recent catalogs or price 
ists described in this issue, circle the key saraez 
. . < = 
numbers on the card at right which corre- 3< ea § > 
spond to the numbers assigned to the New ou sz, 4 
‘ec, Catalogs. These requests will be promptly = | = on 
forwarded t e manufacturers = e °) 
3 4 2 
- % 6 
e 8 
*This service is restricted to dealers and whole- ae! 
salers in the office equipment and supply field 
xc 
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andy subscription card at 7 36 > > 4 ° 
right is enclosed here for 3 Qa “ah yp 
3 r convenience. Use it to > ac 
al g — zé vw 
nter or renew your own sub- = =f = . 
4 —~ & 
tion, or tear it out and 7 “32s D2 = 
° = — 
to a friend, salesman or e 2° Ne DH . 
ye active in the retail 3 £ 33 3 
- wale >7*s 000 & 
ttionery, machine, or $ 3 38 3 3 3 a i" 
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if you’re in business for any reason other than making a profit, don’t read any further 


OYAL ANNOUNCES 
PROFIT PLAN “I FOR 
1960 BUILT AROUND THE 
ROYAL DIANA 
E SPECIAL 
RETAIL PRICE OF *89°* 


portable—the Royal Diana—nationally advertised 














We promised it to you. Here it is: the first of Royal's 


PROFIT PLANS for you in 1960. These plans have 
one major purpose: to help you increase your volume 
and profit. They are NOT designed to “load you up,” 
or carry excessive inventory. Royal portables on your 
shelf don’t do either of us any good. 

Profit Plan #1... what it is... how it works... 
what you get. This plan features the Royal Diana 
Portable at a special limited-time retail price of $89.88. 
This is a short promotion. Your chance to buy in is 
from February 1 to March 31, 1960. The promotion is 
announced to the public with a full-page ad in LIFE 
the week of April 18. 
1. You'll get 


ers, counte! 


tie-in material for store display-stream- 
cards, giant hang tags that SHOUT the 
price, platen cards that show both Diana and Futura’ 


features, newspaper mats that tie you right in with 
the national ad—the works. 
2. You'll get a full-sized, high-quality promotion 


il McBee ¢ 


OYA © Product of Royal M« 
World’s Largest Man 


OA-3 /60 


rporation 


r of Typewriters 


at $89.88 (price to last until June 1 only). 


3. You'll get chance after chance to step up your 
customers and increase your Futura sales! 


4. You'll get store traffic... volume. . . profits. 


Remember... Royal is the best-known, most accepted 
name in the typewriter industry. You can sell 3 to 4 
Royal Portables in the same time that it takes you 
to switch and sell 2 of any other brand. This is a 
statement of proven fact—based on a survey of Royal 
Dealers carrying other makes. 


SEND THIS COUPON NOW 


Royal McBee Corporation 
Port Chester, N. Y. 


Please send me full information on Royal Profit Plan #1 
featuring the full-sized Royal Diana Portable at the 
special limited-time price of $89.88. 





eT eee eo ee 


Address 
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New Products .. . 0!" 


A gummed tape dis 
penser, oftered by 
DIAGRAPH-BRADLEY 
INDUSTRIES IN« 
P. O. Box 269, Het 
» Ill has been 
] gi to délivet 
t ) t 60 of 
tape by electric con 
trols [he unit 
reeds two easily set 
tape lengths whicl 
be used inter 
ingeably and one 
idom tape length 
for visual operation 
Ma h ne¢ handles 
tape fros 14,” to 
wide at rate of 
; | second 





The new side re- 
volving chair from 
the STYLEX SEAT- 
ING Co., 911 Wal- 
nut St.,  Philadel- 
phia 7, Pa., is now 
available with an 
upholstered spring 
seat. No-sag springs 
are covered’ with 
layers of sisal and 
topped by rubber 
padding and felt 
cotton. Seat is 20” 
wide and 18” deep 


Two heavy-duty 
cross bars are 
welded into the 
frame for swivel 
mechanism attach 
ment. 


Inquiry Card No. 27 





‘ . 
New secretarial seating has been introduce ROBERT Jo! 
son St., Philadelphia 7, Pa., to round out its line of coordinate 

rubber cushioning and rubber web springing secretarial post 
are upholstered in a wide choice of fabric, plastic or top-grain 
posture chair, with ball bearing casters, stands 29 Seat heig 


ting } > 
ALITIA, PICiR 


side chair is also 291.” high, w f 
No 40 


Inquiry Card 


For More Information 
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Inquiry Card No. 25 











[he development of an 
insulated aluminum liner 
has made possible a hre- 
retardant personal file 
box marketable for one 
third = the ial price, 
GENERAL METALCRAFT, 
INC ( State Rd 
Philadelphia Pa. 
says. In testing for hre 
resistance contents were 
protect I leteriora 
tion up t uur ina 
00 i t tempera 

re The ot the 

est consist r the met 
al exterior, an inner wall 
of Stonco flameproof in 
sulation and an inner 
liner of aluminum foil 


Inquiry Card No. 26 


™ LINDY 
a / OFFICE PEN 









© “kéwey 2nt 


Onrfece Pan 
42 A ects Fae 


The #4 N’'1 office pen is the newest 
ite in non-refillable line offered by 
Linpy SaALes Co 9601 W Jefferson 
Blvd., ¢ é City, Calif. Availab in 
three color combinations red & | 

ed & red & black 

edi fine point 


Inquiry Card No. 28 


iN Co )2 S. Hutchin 
ffi furnishings. With 
re I ind side hair 
; The | ye : 
“ triduted Dy DARLIN 
{ mh oO [he ry St., Akron 8, Oh 
and overs S 


Inquiry 


Use Inquiry Card on Page 59 








A new reproduc. 
tion carbon that in-@ 
reases the opacity 4] 
of typed or written 
yriginal aterials 


een announced 
by CARTER’S INK 
Co Car bridge, @ 
Mass It transters® 


hig intensity of- f 
3 


ang¢ pigment to hi 

originals made for@ 

se in modern of-@ 
hice opying ma- 
nes Chis in- 
ises legibility in 
the ( riginals and 
sults nm easy-to- 
1 < ies. Said to 


ige-tree and 
iscs easil 


Inquiry Card No. 29 


SALES IN«¢ 17 S 


10. Also ! 1s 


Card No. 31 
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THE ONLY @@ SOUND VOU HEAR is 





the sigh of 
Sadistaction 
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Model 1215 Model 1240 Mode! 1210 
Executive Side Chair Executive 
Swivel Chair Swivel Arm 
Chair 
- ; U 
é d | 
‘on j . : : » ~ ; : 
select dealers are now being chosen to profit with the chairs 
guaranteed for 10 years 
. ) , FREE to a limited group of dealers 
— aherreeen facilities papi been expanded 10- Mail this coupon today; it will bring you the 
1, We v able to consider the addition of new dealers Precision Four-Caster and money-making details 
high level of relations in their business on the line that’s soundly made, satisfyingly profit- 
activit I ion-Posturect, the chairs that give quality a able to sell. 
new tne 9 mean profit for such dealers. The metal con- Oe eres Jo CD SD CED CD SHED END CED SD GED CED GED GD CED GED GED SEEDED 
eo guaranteed for 10 full years. | | +PRECISION-POSTURECT CHAIR CORPORATION § 
rance that Precision-Posturect is the line q Department OA-360, 3100 West Carroll Avenue fj 
our most particular clientele. j Chicago 12, Illinois ' 
DESIG! ) AND ENGINEERED to the highest standards of | Gentlemen: We want complete information on the Precision- t 
- qualit find your Precision-Posturect users sighing satis- { Posturect line of seating—the line that gives quality a new meaning. i 
i ind investment. Profit with Precision-Posturect | 4 
now n ever, truly the seat of quality i eee es SE ee j 
hd ° . i t 
le ] ) ) P | vay) h YQ A 
Prec ISION-FOSTUre™ aS % ! 
|-POSTUIRECT CHA ATION : ADDRESS ee ee ee ie ; 
a cantata ee § ary— = ZONE___ STATE i 


eee eee 
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A Merriam display 
always pays its way! 


All kinds of stores find that prominent 
display of Webster's New Collegiate 
Dictionary produces fast and _ profit- 
able sales. Here’s why 

© Webster’s New Collegiate is the one 
dictionary that meets all requirements 
of school, home, and office. 


64 


e Webster’s New Collegiate is the one 
dictionary that is pre-sold to your cus- 
tomers through continuous advertising 
in Reader’s Digest, Life, Time, New 
Yorker, Newsweek, Atlantic, Harper's, 
Saturday Review and other leading 
publications. 


Boost your profits now by setting up 
a counter display of Webster's New 
Collegiate, the Merriam-Webster! 
There’s nothing like it for turnover 
nothing like it for dollars of profit. 
G. & C. Merriam Co., Springfield 2, 
Massachusetts. 


CONCENTRATE ON 


MERRIAM-WEBSTER 


AND DISCOVER THE DIFFERENCE IN PROFITS 
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OVER 1500 ITEMS 
for Business, Industry 
and Institutions 











on 
it ’ 


one of many dividends 
when you buy 


QUALITY PROTECTED 
LYON STEEL 
EQUIPMENT 


THE “QP’’ ON EVERY LYON 
CARTON IS YOUR ASSURANCE 
OF QUALITY EQUIPMENT 

















See your Lyon Dealer for delivery from stock of the 
world’s most diversified line of steel equipment. 
LYON METAL PRODUCTS, INC. 


General Offices: 328 Monroe Ave., Avrora, Illinois 
Factories in Avrora, Ill._— York, Pa.—Los Angeles 














up 
New ® 
vel 
rofit 
Id “" 
THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
: DIVERSIFIED LINE 
R OF STEEL EQUIPMENT 
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New Products .. . «0”!/rved 


ScANDIX DesiGns, IN« 





132 Park Ave. S., New 
York 16, N. Y. has 
introduced the Danish 
influence in office fur 
nishings The desk, 
which can be attached 
to the wall as illus 
trated, is finished in 
oiled teakwood The 
desk top comes in 7 
, depths and varying 
lengths. The posture 
chair has a wide seat 
of molded foan rub- 





ber shock absorbers in 


the base, and noiseless 





EpWIN RAPHAEL Co., INc., Holland, Mich self-lubricating castors 


has announced two new drapery designs by The oil finished teak 
Carl Merschel, one of which is illustrated wall panels can be 
here. The designs, Machine Shapes and Dress hung without visible 
age, are available in rayon backed linen and in attachments 


imported linen, and are 51” wid Inquiry Card No. 33 


Inquiry Card No. 3 


] 





made into stencils on the 


Paste-ups, printed pieces and pictures can all be 
It is distribu 


new Gehatronic for reproductions on the stencil duplicator 
ted by the Mi_o HarpinG Co., Monteray Park, Calif 
Inquiry Card No. 34 


SMITH heed MS 





Inquiry Card No. 36 





A completely automatic 
fre extinguishing waste 
eceptacic was devel 
yed by the Rock 
ROYAL Corp 120 § 
La Salle St Chicago 
Ill A patented 
inciple using the 
smoke from the fire as 
the xtinguishing agent 


is featured in the 
Flame lamer 
cle. When a hre starts, 


recepta 
the smoke is diverted 
ucross the opening and 
back towards the fire 
reventing oxygen fron 
ching the flame 
Fiame Tamer 1s open 
at all times 
Inquiry Card No. 35 


ror use 


For More Information Use Inquiry Card on Page 59 


66 


The 











Merc. Co 12 On 

tario St. SI Min 

neapolis, Minn., has 

1€s gned i rack 

18” wide, 40” high 

ind 12” deep, for 

storing and display 

ing magazines and 

literature. The rack 

features ovable ENDICOTT MACHINE « Toot Co., P. O. Box 420, 
partitions which Endicott, N. Y., has designed ympact Marconi 
will separate litera copy machine base to fit under the models of the 
ture in widths up Thermo-Fax copying machine. It provides con- 
to (9 rhe email venient storage for all copying machine supplies. 
hase size and the Inquiry Card No. 38 

flexibilit of the MASTER MANUFACTUR 

ompartments make ING Co 9200 Inman 

this rack ideal for Ave Cleveland All types of printe itter sed repeatedly on 
convenient storage Ohio. has added a new drawings, maps, etc. can be printed in advance on 
ind display of light duty ball bearing Dulseal, a transparent tape offered by KEUFFEL «4 
printed matter in an furniture caster their Esser Co., Hoboken, N. J. Dulseal is useful as 
orderly fashion and line mending tape and as a protective coat for important 
in a limited space Inquiry Card No. 37 documents 


Inquiry Card No. 39 
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FOR WOOD FURNITURE 


—_— 





FOR TUBULAR FURNITURE 





FOR CAST BASES 


! Faultless 


Here's the NEWEST, the latest in the Faultless line of 
distinctive office furniture casters ... The New, Striking 
Faultless Triumph! \ts creative design matches the most 
contemporary office setting, yet the Triumph’s 
rounded, softened lines and rich, elegant finishes blend 
equally well with traditional furniture. Faultless 
Triumph’s time-tested superior construction features 
make it a caster that will sell, and can be sold with con- 
fidence... easy turning Double Ball Bearing swivel as- 
sembly; choice of stems to fit wood, tubular metal, or 
cast base furniture; Non-marking, Stain-resistant 
wheels; and bright brass or bright nickel finishes. 


Striking Design 






Faultless Precision 


Construction 


Non-marking, 
Stain-resistant 


W heels 


Bright Brass 
or Nickel Finishes 


See the New Triumph and 
other Faultless Office Fur- 
niture Casters at the NOFA 
Show, Booth 
No. 341; or 
write for Fault- 
less Office Fur- 


niture Caster 





Brochure. 


Faultless Caster Corporation, Evansville 7, indiana 


Branch Offices in principal cities; see the Yellow Pages of the 
telephone book under “Casters”. Canada: Stratford, Ontario. 
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LUXCO . CHAIRS rt ft 


|. premium quality, rich luxury, 
tetilaniling durability. _all at a remarkably er ip 
LOW BUDGET PRICE!| | | , 
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54995 MODEL 
ifeyse) "PRICES ARE RETAIL FOR ZONE |. SLIGHTLY HIGHER 


'N MAINE, FLORIDA, TEXAS AND WESTERN STATES 












ALL PRICES ARE FOR NAUGAHYDE. OTHER FABRICS 
SLIGHTLY HIGHER. 


.. write foday or full information 


LUXCO inc. / 23335 5*on0m 
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New Products continued 


a 


Appo-X INc., 300 SHAW - WALKER 
Park Ave, New Co., Muskegon, 





. York 22, N. Y., has Mich., has devel- 
; introduced the new oped a Tape-Holder 
Adler electric type- and new vertical 
writer This type- visible filing meth- 
writer features the od for the master 
i exclusive “key stroke paper tapes used in 
‘ control All the repetitive operations 
keys are adjustable, in preparing sales 
using one knob, rais- orders, purchase 
ing to a _ height orders, etc. An 
which permits the automatic signal- 
operator to achieve ling device which 
a touch almost equal speeds return of 
to that of a manual the tapes to the 
machine files saves one-third 
Inquiry Card to one-half the 
No. 40 filing time. 
Inquiry Card 
No. 41 











4 é — FAULTLESS CASTER CORP., 


Evansville Ind., has de- 





} , veloped the ‘“Triumph’’, a ed t 
new office chair caster ; : 
air illustrated is one of the with a streamlined, hooded DoLIN METAL Propucts, INc., 315 Lexington Ave. 
=. new being offered by the Domori horn. The Triumph, with Brooklyn 16, N. Y., has designed the Dolin Tab-Stor 
CHAIR ¢ IN Elkhart, Ind., as part of double ball bearing swivel unit which stores 12 tab card boxes. Each unit inter- 
p X. Seat and back rests ar construction, is designed locks for quick expansion. Tab card boxes are stored 
nstruct f foam rubber with polished for use on executive and { wide in 3 openings, providing orderly storage and 
posture chairs immediate accessibility to each individual box 
Inquiry Card No. 42 Inquiry Card No. 43 Inquiry Card No. 44 
GUE It 
with COLOR 

10 “rear loading 

red by the ARROW 
i ( IN¢ 1 Junius St The Ambi-dex Color Cue is offered by 
r N. Y., eliminates Dirtro, INc., 6800 N. McCormick Rd., Chicago Ampi-peEx Sates Co., 821 Woodlawn 
by a feed bar i5, Ill., has introduced their new Ditto Masterfax Ave. DeKalb, IIL, as a versatile metal 
ks staples in machine which will perform four important office index tab which locks into folders, covers, 
s well as on both functions: it will make direct (spirit) process guides, catalogs, drawings, envelopes, etc 
feature of the masters, offset masters, facsimile copies, and it Reusable, it can be used to cue filed ma- 
table plastic name will also laminate. No carbon is required in the terial with color. It can be used on any 

aster typing process folder up to 13 points in thickness 
Inquiry Card No. 45 Inquiry Card No. 46 Inquiry Card No. 47 
For More Information Use Inquiry Card on Page 59 
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réuother PROFIT PRODUCER 
for Shaw-Walker Dealers 










The 1960 OFFICE GUIDE is a 
profit-producing part of the 
most complete office equip- 
ment franchise in the world — 


5,000 items. 











The Shaw-Walker Dealer is distributing to office equipment 
buyers this colorful, 248-page order-getting catalog—with his own im- 
print on the front cover. Distribution of this impressive catalog spotlights 
him as the “Number One” dealer in his community. 

The OFFICE GUIDE simplifies selling and increases dealer business by 
giving each salesman and his customers a single, compact source for 
complete information about any of our 5,000 items. Pictures, prices, de- 
scriptions and dimensions are all on the same page. 


Right now we are adding dealers. In some cities we are willing to make 
a change or broaden our outlets. If you want to increase your profits 
this proven way, write today. 


GHAW-WALKER isisizasi, Senet 


LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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Magnify your ribbon profits! 








Super Nylon 
Nylon super strength, fine weave 
for trouble-free typing of dis- 
tinction. Extra-length! 






Silk 


Ultra-crisp originals, sharp car- 
bon copies. Extra-heavy for elec- 
tric machines, standard and 


extra-length! 





Man, ordinary fabrics can’t fill today’s need for better ribbons. But 
Carter’s SUPER NYLON and SILK can! Tough for long wear under 
hard-hitting keys. ... Thin for razor-sharp originals. And, Carter’s 
exclusive Silver Tip keeps those fingers clean! 

Show the best, you’ll sell the best. Order and display the “big money” 
ribbons — Carter’s Super Nylon, Carter’s Silk! ADVERTISED IN 


Carter-ize! qv), 


PROMOTE MORE FROM... 





Since 1858 speciolists in Fine products for Office, School, 
Home and Industry: Carbon Papers; Typewriter Ribbons; 
Adhesives; Stomp Pads and inks; Duplicotor Supplies; 
Pressur e Sensitive Tapes; Writing, Drawing and indelible 


©THE CARTER’S INK COMPANY, CAMBRIDGE 42, MASSACHUSETTS f*"¢"* Semtive Tepes: Writing, Drowng ond ndetiile 
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Linpy PEN Co. INc., 9601 W 
Jefferson Blvd., 
Calif., offers a streamlined 


Culver Cit 


sion of the new Counter Sales 
man No. 16 
Inquiry Card No. 107 





The ERASER Co. INc., 1068 S. ¢ 


cuse 4, N. Y., has introduced th 


glass eraser display carton or 
Inquiry Card No. | 
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EBERHARD FABER PEN 


cll Co., 


window displays 


the dealer to win 
all-expense trip 


combines 
and “‘travel 
and includes maf 


Week legend 


Inquiry Card 
No. 105 


BeTTeR PACKAGES INc., P. O 
Box 473, Shelton, Conn., has 
produced a_  12-page booklet 
How the Self-Inking CodeTa 
per Operates.”’ It describes in 
letail the operation of the 
CodeTaper 555 electric which 
prints identification on the tape 
is cartons are be ng sealed 


( restwood 
Wilkes-Barre, Pa., has 


distributed eye-catching 


to 


dealers for promotion 
of Pencil Week (Feb 
29-Mar. 5). The main 
feature of the display 
is the opportunity for 
an 


to 


Spain for two. The kit 
progress 


as themes 


Ss 


globes, and travel post 
ers. Other display items 
feature the Pencil 
Pencils 
Do More Jobs Bettet 





PASTELS 





Weber Costello 


[ll., has completed an extensive repackaging 















CHAR-KOLE 


*. s 


BRILLIANTS 








1212 McKinley St., Chicago Heights 
its Alphacolor 


art materials product line. New packaging is of plasti 


A new Speedi-Pak 
display rack requir 
ing only 14” of 
counter space and 
accon odating 
fron 30 to 55 
paks of Speedi 
sets or Speedicopies 


is being distributed 


Inquiry Card No. 108 by the STOCK 
Forms Co., div. of 
Moore Business 
Forms, In 91 S§ 
The Port HuRON SULPHITI Dean St Engle 
and Paper Co., Port Huron wood, N. J. The 
Mich., is offering a free sample company offers 
kit to systems and forms designs three merchandise 
specialists. Included in this kit deals 
one time carbon papers de Inquiry Card 
veloped for forms to be used No. 110 


on high speed tabulating ma 


chines, and samples of the ‘‘non 
bleed carbon for oftset plates 


Inquiry Card No. 109 


W. A. SHEAFFER 
lowa, has prepared 


PEN Co., Fort Madison, 
a booklet called “Pen 


their sales personnel 
minute treatise on 
and increase profits 


Pointers’ for distribution to retailers 
The booklet is a six 


how to win customers 


and the inclusion 


tested selling sentences” will appeal par 





and 


Inquiry Card No. 106 


r 
=" | 
; 
: 


ticularly to retail sales peopic 
Inquiry Card No. 112 


DELUXE METAL PropuctTs Co Warren 


Pa., has published a new bulletin describing 
its modern line of colorful products for the 
library. The 10-page bulletin, with illustra 
tions in full color, describes open and closed 
type library shelving, counter-height shelving 
and accessories. It introduces new single tier 
book stacks and multi-tier book stacks 
Inquiry Card No. 113 


For More Information Use Inquiry Card on Page 59 








PENCIL (¢ Danbury, Conr 
Inquiry Card No. 114 
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GUARANTEES PERFECT PACKAGES FOR PERFECT DISPLAYS! 





makes this guarantee: No matter what your space problem... 
rge...SWINGLINE’s new, self-merchandising packages are de- 
From the trim package for the small 99 to the long, high box for 
i—-stack ‘em, pile ’em ild with 'em—they’re beautiful, func- 


ight new packaging (for the No.’s 3, 4, 27, 99 and 77S) 
t new sales because these are the exciting packages that actually 
Customers really take notice when SWINGLINE’s self-merchan- 

like? Bright Red, Black and White—an eye-appealing 
The front of each actually shows the stapler inside: your cus- 








Se 6 what eacn pa Kage holds! GIANT 6 x 11 DISPLAY BOXES 
Hold their shape perfectly—no matter how much they’re 
available for special window displays. 
= , . — ° . Use them with the new packages for 
. mie? ‘ 1e@ etanler and te . . . 

. T ne num i A the Slapit ; ai color is pi inted on the most exciting effects ever! Write 
the package: you can’t possibly stack em wrong! And... you avoid to SWINGLINE, on your letterhead, for 
: glance the movement in staplers and know exactly when it’s your set of 3! 











These compelling new packages will sell themselves into the offices 
f customer after customer after customer! 
SS INC. LONG ISLAND CITY 1, NEW YORK 
In Canada fice Equipment, Ltd Evans Avenue, Toront 4, Canada+Worild’s Largest Manufacturer of Stapiers for Home and Office 
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CATALOG: 


Compiled each and every year 
and offered with a personal 
imprint cover to dealers for 
distribution to their customers 
Contains more than four-hun 
dred pages, featuring over 
sixteen-thousand brand name 
items. Each item shown at list 
price to insure adequate prof 
it margins to the stationer 


PERSONAL 
SERVICE: 


A sales staff comprised of men 
carefully selected over many 
years for their ability to serve 
and satisfy ...and for their 
outstanding knowledge of the 
stationer’s needs. 


INVENTORY: 


Over one-hundred-twenty 
thousand feet of warehouse 
space under one roof, devoted 
to a stock of the most well 
known and asked-for brand 
names in the industry, includ- 
ing full-breadth lines of office 
supplies, furniture and ma- 
chines as shown in our pricer 








NAME... 











AS THE 





























UNITED staArTIONeERs supPLy Co. 
641 WEST LAKE STREET, CHICAGO 6, ILLINOIS 


FORMERLY UTILITY WHOLESALE STATIONERS 








YES 


WE'RE CHANGING OUR 


TO COORDINATE 
THE MANY SERVICES WE PROVIDE 


STATIONER’S WHOLESALER! 


PRICER: 


Each page a replica of its 
catalog twin, plus the added 
advantage of a complete deal- 
er net price structure, kept 
current with a constant flow 
of revised replacement sheets 
printed together on a single 
page, as they should be —for 
all the information you may 
need in a single glance. 


FAST SERVICE: 


Speed in handling speed 
in filling . . . speed in shipping 

Our entire system is geared 
toward immediate and unerr- 
ing service. Our central loca- 
tion expidites orders from the 
shipping docks to any point 
in the nation 


EXPERIENCE: 


We cut our teeth in the sta- 
tionery industry more than 
titty years ago- and have 
never varied from a constant 
program of improvement and 
expansion. The culmination of 
our active executive and man- 
agerial staff alone represents 
over six-hundred years of work 
in the field 


OA-—3 /60 





ANNOUNCING—FACIT INC.’S FABULOUS 


SWEDISH SWEEPSTAKE 


Attention all Facit, Inc. Dealers: Enter the Grand Swedish 


Sweepstake now — Win, Place or Show—it doesn't 
matter. Just cross the finish line by reaching your sales 
quota. Then, enjoy a fascinating 7-day vacation trip to 
Sweden, Germany and France... all expenses paid! FACIT 
sales race post time: February 1 through June 30, 1960. 


For full details write today: FACIT, INC., 404 Park Ave. So., New York 16, N.Y.—235 Montgomery St., San Francisco 4, Cal. 


‘60 OA-—3 /60 





Industry News 


Willis Wolf Leaves Horders, Chicago 
Effective January 25, WILLIs R 


WOLF resigned his position as gen 
eral manager of Horders Stationery 
Stores, Inc., the wholly owned rx 
tail subsidiary of Associated Sta 
tioners Supply Company, Inc. He 
was with this company for five 
years 

H ime rron Montgomery 
Ward & Co. where he had man 
aged several Ward stores. Mr. Wolf has been serving 
as governor of the Sixth District of NSOEA 





Willis R. Wolf 


Cosco Announces Unique 
Dealer Salesman Plan 


A new twist in office chair merchandising has been 
announced by Hamilton Cosco, In 

For the months of March, April, and May Cosco will 
award trading stamps to every enrolled dealer and dealer 
salesman, in an ‘everybody wins’ incentive program 

Each office chair in the Cosco line has been assigned 
a stamp ‘‘value’’ ranging from 100 to 450 stamps. To} 
Value stamps, with gift-prize redemption stores in al 





TRADING STAMPS will be given to all Cosco dealers and 


their salesmen enrolled in the “Cosco Parade of Prizes’ | 

gram during March, April and May. Checking the final details 
of the program are Frank H. White, sales mai 
liam K. Clark, advertising nager of H ton Cosco. In 


most every state, will be used in the Cosco program. In 
areas not serviced by Top Value redemption stores, 
prizes may be ordered from an 88-page prize catalog 

“This particular program is believed to be the first 
of its kind in the industry,’ Frank H. White, Cosco 
sales manager, said. ‘Everybody wins because every deal 
er or dealer salesman enrolled receives Top Value stamps 
or stamp credits 

Complete details of the Cosco parade of prizes pr 
gram have been sent to 


dealer salesmen. to be eligible for the trading stamps 
must register on an offict | entry fort 
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Van Dorn Award to Arnold Berglund 





Arnold Berglund (right) of Minneapolis accepts tl Horace 
B. Van Dorn Award” following his nomination as t sales 
who made the greatest contribution to the p t nd sai 
f Ticonderoga pencils during tl t year. Presenting tl 
silver plate for achievement is Hor B. Van Dorn of the 
Joseph Dixon Crucible Co., in whos nor t 1 was In 
itiated. 7 setting is the Seaview ¢ ntry (¢ Abs n 
N.J., v Dixon held its annual $ COL 


Rog ] (right) 
f B s l celves 
e | sidents 

Watch A given 

all the lo 
sepl Dix Cru il le 

Co ts tst nd 

in ! sman 

I ik G. At son 

re i s nt 
Fs Ss the 

\\ 


Eisen Bros. Acquire New Plant 


Eisen Bros., Inc., manufacturers of Fundamentals, 
wood and steel modular office furniture, and the Nathatr 
Hale line of home furniture, has acquired the former 
Reddington Corp. factory in Carrolton, K was al 


nounced by DAvip EISEN, company presid 


The new plant is the fifth of the firm's manufacturing 


units, and increases the product n area by | 1) reet 


The Reddington Corp has manufactured furniture un 


ler contract to other furniture firms. A roduction 
personnel will be retained 
Eisen will begin operatios the new plant about 
Marcl A spokesman said duct 
i out 25. It will also tacilitate faster ar 
nomical deliveries to customers 
The company’s principal plant and h ff S if 


Hobok N. J., with other 
lesville, Ind., and McGregor, 7 
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Write 
. of mail 


3 inches 


coupon 


~ 
Let us show how one Clarin Chair can serve three 


purposes and solve all your seating problems. 


CLARIN Manufacturing Co., 4640 W. Harrison, Chicago 44, Ill. 
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CLARIN MFG. CO., 4640 W. Harrison, Dept. 33 Chicago 44, til. 
Without obligation, send complete information on Clorin 
Auxiliary Seating. 


Firm Nome_ 


Street Address 


Zone__ State__. 


City 


individual's Naome____ 


Pioneers in Auxiliary Seating. Est. 1925 








H | 


Equipment 





from Maine to Hawati 
from Ylorida ta Alasha 


The Weis Manufacturing Company, Monroe, Mich. 
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HE JASPER DESK COMPANY, JASPER, INDIANA 


Modulaire 


sertes 15 














Designed for complete modular 
flexibility in executive and general 
office installations. 

An outstanding feature is the 
original patent pending assembly 
system, making it possible to eco- 
nomically ship components K.D., 
and to assemble without special 
skills or tools. 

Tops are available in a wide 
range of sizes, and have slot adap- 
tors for quick positioning or re- 
positioning of base units. 

Leg supports with adjustable 
levelers are easily joined to multi- 
purpose base cabinets and wall 
storage cabinets with sliding doors 
or open fronts can be leg supported 
or attached to walls. 

Genuine Walnut throughout, or 
with tops of matching walnut 
grain plastic laminate. Write for 
informative brochure. 


Shown below is an 
efficient secretarial 
pool assembly. 








School was on for 25 office equipment dealers who attended 
the professional selling course conducted by the Mosler Safe Co 
at its Hamilton, Ohio, factory. Sitting for their ‘graduation 
picture (left to right) are: First row Paul Wabler, Roth Of 
fice Equipment Co., Dayton, Ohio, Harry A. Collot, Missing 
Link Key Shop, Miami, F! Jack Raque, O'Connor & Raque 
Co., Louisville, Ky.; Willia Wagener, Doubleday Brothers & 
Co., Kalamazoo, Mich; David Adkins, Morgan's, Inc. Hunting 
ton, W. Va.; Lou Ohleri Gerrie | Sault Ste. Marie, 
Mich., and Bob Grizzell, Morgan's, In 

Center row—O. F. Laitilen, Spokane Safe & Lock Co., Spo 
kane, Wash.; R. L. Fleenor and Mrs. Fleenor, Typewriter Sales 
& Service, Bristol, Tenn.; G re Keller, Haines & Essick Co 
Decatur, Ill.; John Phelps, Mayes Printing Company, In 
Pensacola, Fla.; David House, Kelley Office Equipment C 
Bowling Green, Ky.; Rudy Liebsack, Grand Island Typewriter 
Co., Grand Island, Neb. and ] Morgan, Morgan's Inx 

Third row—Edmund Pet Toepfer Safe & Lock Co., Mil 
waukee, Wisc.; David L. Chittenden, Battle Creek Office 
Equipment Co., Battle Creek, Mich.; Richard Haycook, Mans 
field Typewriter & Office Sup Mansfield, Ohio; Phillip A 
Councill, Morton Marks & Sons, In Richmond, V Glen 
Boline, Haines & Essick Co., | Liston, Liston’s Safe Key and 
Repair Shop, Texarkana, Ark.; Bob McCullough, Lamb Print 
ing & Stationery Co., Beaumont, Tex.; Richard Olsen, Hazen's 
Office Equipment, Portland, Conn.; Earle Garrison, F. J. Heer 
Printing Company, Columbus, O nd Dick Smith, Morgan's 
Inc. 


Root Buys Toledo Machines Firm 


The business of Bi_t PALMER, The [Typewriter Man, 
3340 Dorr St., Toledo, Ohio, has been acquired by 
BAsIL T. Root, who will continue the business at that 
address as the Basil Root Business Machines, Inc 
Palmer operates a similar business in Tiffen, Ohio 

Root is a veteran in the business. He formerly was 
in charge of accounting machines systems and sales and 
also was responsible for data-flow and computer sales 
for the Underwood Corp. for 15 years 

EDWARD H. (NED) HINES is associated with Root 
and will be head of service. He formerly operated an 
office machines service school in Scranton, Pa., and also 
did service work in New York City and Muncie, Ind 


Form New Little Rock Corporation 
J. P. KINNEY, Jr., of Little Rock, Ark.. is president 


and manager of a new poration in the city, the 
Progressive Stationers, I: that will sell retail office 
supplies, furniture and lupment fro! 1 warehouse at 


500 E. Markham St. The new corporation was formed 
by the Progressive Lithographing & Printing Co 





25 Office Equipment 
Dealers Attend School 
at Mosler Factory 


NOFA Conducts Panel Discussion 
The New York Chapter of NOFA held a panel dis- 


cussion meeting January 14 on ‘Methods of Improving 
Relations’ between office furniture salesmen and pur 
chasing agents 

Moderator for the evening was FRANCIS S. MULLOy, 
assistant Vice president, United Medical Sery 

Representing business wer Purchasing Agents 
GeoRGE E. KIEVNING, Worthington Corp.; ARNOLD 
KopLik, the Port of New York Authority; and EpWARD 
M. Krecn, of the J. M. Huber Cor; 


The dealer salesmen panelists were GEORGE GRAY 
Charles J. Lane Corp.; JERRY KRAUT, Samuel Lakow & 
Sons, In and RALPH NELSON, Regan Furniture Corp 


Toledo Firm Appoints J. W. Poast 


The appointment of JONATHAN W. POAST as vice 


president in charge of furniture sales for th Blade 
Office Equipment & Supply Co., Toledo, Ohio, has 
been announced by RAYMOND F. DALTON, president 
Mr. Poast has been identified with the oft quipment 
Dusiness 2) years. 

Mr. Poast has made a specialty of systems and pro 


cedures, and office design and layout, Mr. Dalton said 


For a number of years he was central regional man 


ager, of the dealer division of Diebold, Inc 


Excuse Us Please — 


The announcement in the January issue, page 66, of 


a new bulletin, Making Mer ndise Mot ssued by 
the National Vulcanized Fibr Co listed th iddr Ss OI 
the company as being in Toronto, Canada. Though the 


company does have a branch at that address in Toronto, 
the home address of the National Vulcanized Fibre Co 
is 1059 Beech St., Wilmington 99, Del 


A Press-Time News item in the February OA, con 
cerning the acquisition of Gregory Mayer & Thom in 


Detroit by JOHN F. LANGE, made reference to Lange's 
control also of Richmond & Backus, Detroit dealershiy 


[The nam was erroneously rinted Raymond & 


In connection with Sales St ilators’ it pave 


of the February issue, address of Wausau Paper Mills 
Co., was incorrectly listed as Brokaw, Wash. The com 


pany is, of course, in Brokaw, W 
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There’s a Gr affco 


Signal for Every 
Type of File 


Just one line—Graffco-—includes signals for 
all files whether vertical, protected or unpro- 
tected visible, or rotary. In addition, each 
signal is available in a full range of twelve 
distinct colors, packed either 20 or 100 to the 
box. Graffco offers everything you need to 
share in this growing signal business. 


Graffco products are sold only through the 
Office Supply Trade. Write for details on prod- 
ucts and sales aids. 


GEORGE B. Graff COMPANY 


54 Washburn Avenue, Cambridge 40, Mass. 





Featured above is the new opaque Cellugraf 
Signal, offered for the first time in twelve colors 
with a surface which can be written on and 


erast d 


Irom. 









Xr 7\ \ 

a 
Nu-Vise Metal 
Projecting Signals 
for Vertical Records 


Crimpgraf 
Crimped Sig 
nals (Tran 
parent 
Opaque) f 
Protecte 
Visible s 
tems 
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WOULD YOU 
LIKE TO HAVE 
A COPY OF OUR 
BRAND NEW 
CATALOG? 





|e @ 8 On i CRE) 08 =) =) OO OE 


and equipment 


We honestly believe it to be one of the finest and 
most complete dealet catalogs ever produced in 
the filing supply and equipment field. After you've 


seen it, we think you'll agree 











Here are some pertinent facts: 


Statistics: 814” x 11” 12 pages over 100 illustrations (many in color). Printed on 
he ivy-Wwe ight coated stock with a sturdy cover and loos« leaf binding 


Product ‘!! of our products, including many new ones such as shelf filing and flush 


° fastener folders, are fully described. Also sizes, prices and confidential discount 
Information: 


sn 


Among the items featured are: 
TRANSFILE “GUIDE-O-FOLDERS 
GUIDE-O-TRAY’”, GUIDE-O-FILE 


s well as the rest of our complete line of filing sup} lies and systems 


’ It's tree! Just let us know how many you require for yourself and your sales 
Costs: J am =I 
Large quantities are available with dealer imprint at /ess than cost 


Write for your supply today! 


Guide System ud Supply Co 


335 CANAL STREET NEW YORK 13, N.! 
WEST COAST REPS — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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INAUGURATE 
MODERN 
STYLE AND 
TRADITIONAL 
QUALITY 

WITH STANLEY'S 





STANLEY MANUFACTURING CO 
2310 NORTH MAIN, FT. WORTH, TEX 
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Golden State Travelers 


The ninth annual sales rally staged by the Golden 
State Travelers Club on January 13 at the Statler Hilton 
Hotel in Los Angeles attracted nearly 400 despite th 
severe flu epidemic then raging 

A highlight of the “Greater Sales in a New Decade 
FRANK NOLAN, Gill's Offic« 


Long Beach, as dealer sales 


rally was the selection of 
Supply & Equipment Co 
man of the year. He received a large Oscar and a chech 
for $250. 

Others awarded trophies as runners-up were Rop 
ALDERDICE, Industrial Stationers & Printers, Los 
Angeles; WILLIAM BRUECK, Tiernan’s Office Supp 
(HANK) COULSON, County Stationers, 





y, 
Pomona; H. U. 
Ventura; ALBERT Fitipecit, Atlas Stationers, Los 
Angeles; MARTIN GERSTON, Fish Stationery & Print 
ing, Los Angeles; JAMES HACKER, Pacific Coast Sta 
tioners, Los Angeles; WALTER Russo, Southern Cali 
fornia Stationers, Los Angeles; Epwin Seti, Bank 
Stationers, Maywood, and RoBERT SCHUELLER, Alham 


bra Office Supply, Alhambra 


Fullerton Is General Chairman 


KENNETH FULLERTON, general chairman, and 
LoYAL CARLON, chairman of the Salesman of the Year 
contest, were congratulated for producing a smooth 
running rally which was opened by GEORGE FREY, new 
president of the GS1 

The first speaker of the evening was REV ALEX 
GERALD NICHOLS, pastor of the First Methodist Church 
of Long Beach. He dev loped his subject, “Sell to Sat 


isfy’, in a humorous and interesting way 


Tyler MacDonald on Programs 


After the presentations, TYLER MACDONALD, senior 
vice-president and marketing director of Hixson & 
Jorgensen Advertising Agency, was heard on the sub 
ject of “A Bank Is to Rob.”” Mr. Macdonald accepted 
the invitation to speak after the last minute cancellation 
by JosePH E. BurGer because of illness. He developed 
the idea of how basic attitudes change, how selling ts 
governed by them, how basic attitudes are as powerful 
as monsoons—and it is best to go with, not against 
them. 

Chairman Fullerton presented a plaque to Bos Lat 
TERJUNG in token of the fine sales rally he conducted 
in 1959 and President Frey present da gavel to WILLIs 
CLARK, immediate past president, in recognition of the 
work he has done for the Golden State Travelers Club 


Wiener Winner of OMDA Contest 


MILTON WIENER of Pittsburgh, Pa., was the winner 
of the East Coast regional convention contest and with 
Mrs. Wiener won a free weekend 

Judges of the contest were DAVE SILVERS, past presi- 
dent of NOMDA, Bup Bits of Ames Supply Co., 
WALLACE FisHER of Orrice APPLIANCES and GEORGI 
Tice of Geyer-McAllister Publications 


Grossinger s 








Sales Rally 





/ a 
SALESMEN OF THE YEAR Front row—Frank Nolan 
Gill's Stationers, Long Beach; Second row—Hank (H. U.) 
( son, County Stationers, Ventura; Martin Gerston, Fish 
Stationery & Printing, Los Angeles; Jim Hacker, Pacific Coast 
Stationers, Los Angeles; Rod Alderdice, Industrial Stationers & 


Printers, Los Angeles; Third row—Al Filipeli, Atlas Stationers 
Los Angeles; Ed Sell, Bankers Stationers, Maywood; Wally 


Russ Southern California Stationers, Los Angeles; Bob 
Scl Alhambra Office Supply Alhambra ( Pacifi 
Statior Photo) 


ta he 


2 gees 


i Salhi 
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. 
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RALLY FIGURES—Loyal Carlon (left), chairman of the 
Salesman of the Year contest, and Ken Fullerton, general chair 
(I hc Stationer Photo) 


Schwab Appoints Federal Stationery 


Schwab Sate Co., Inc 
of Federal Stationery Co., St. Paul, Minn. as exclusive 


wholesale warehouse distribut: 


innounces the appointment 


1 to serve dealers 


This warehouse will give overnight service on the 


Schwab line of safes, filing cabinets, ledger files, home 
chests, and wall safes to dealers in Minnesota, Wisconsin 
nd Iowa 

The additional weight of safes in a combined order 


for other products from Federal Stationery Co. enables 


the dealer to obtain a lower delivered cost, states Schwab 
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IN THIS CATALOG 





: SNAP-A-WAY 


3aTa yLine 
BUSINESS FORMS 
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only WILSON JONES 


offers you the opportunity to reach high volume profit in stock business forms 


The industry’s most comprehensive line of 
ready-to-use, ready-to-sell forms listed, illus- 
trated and priced in Wilson Jones Catalog 
160 meet every business transaction and rec- 
ord keeping need of your customers. 

The only complete range of titles, styles, 
sizes and construction available to you from 
a single source’. 


* And the Binders : An 
for all of them. 4 
ty 
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Printed, Lithographed and Pen Ruled - 
Single Sheets and Multiple-Copy Carbon 
Interleaved NCR Forms Loose Leaf, 
Visible Record and Machine Posting - 


Autographic Register Tickets - 
Manifold Books “Snap-A-Way” Sets - 


Packaged and Priced for Sale Exclusively 
through You. Start stocking them today. 


Forms Headquarters 


209 South Jefferson Street, Chicago 6 
New York + Boston + Atlanta + San Francisco 
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A 800-2 size 78” x 36” di f 1 ipprox. $200 


Don’t Pass This By... 


The Newest and Most Exciting 


Desk in the Industry 


] 


The WILLIAMS DESK SERIES has received the widest acclaim since its 
introduction. At the recent NSOEA Convention and the West Coast NOFA 
Regional Convention, it scored imn 


qgiate successes 


Exclusive territories are available to volume buyers. May we suggést that you 
check into this line at or If you haven't as yet seen the new WILLIAMS DESK 
SERIES, we suggest that you order sample for your floor. Its immediate sales 
appeal will convince you of 

The model illustrated above is made of standard high quality Williams in- 
terchangeable components. It has a 78” fan form plastic top with an indented 
front. The genuine walnut drawer pedestals follow the contour of the top 
and the exquisite appearance is created by using our stock steam bent pedes- 
tals 








esk Series... :! 
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SEI 


Better Designed * Better Priced * Better Constructed * Easier to Assemble 
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. Superb Styling—Lower Price 
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Our prices on these units are considerably lower than other competitive lines. 


Build Greater Sales & Greater Profits 
With These Outstanding Values 


The triple ty wall cases, illustrated above, may be used as shown — or as 

ndividual pieces or as components of a modular desk. All cases are of See us at the NOFA 
solid walnut or genuine walnut veneers. The filing cabinet is legal width Convention, Atlantic City, 
and equipped for letter or legal size hanging folders. Drawers operate on steel March 11-13 
ispension. Automatic locking device included 


Factory located in Henderson, Kentucky. 
Stock available from factory or New York City warehouse. 


Get acquainted with 
our line NOW! 


SEND FOR LITERATURE. 





WILLIAMS OFFICE FURNITURE CO. 


ED GOLDEN, President 
ible 175 FIFTH AVENUE ¢ NEW YORK 10, N. Y. ¢ ORegon 4-8087 
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Wait 
till 
you 
See 
them 
in 
color... 
thanks to 


Fabrilite 


VINYL UPHOLSTERY 





This year “Fabrilite’’* vinyl 
upholstery accents color... 
the most striking, uplifting 
colors you’ve ever welcomed 
into your office. And with 
“Fabrilite” goes money-saving, 
easy care, extra-long wear. 
Marks and stains merely 
sponge away. Heavy traffic 
never shows. Ask for 
“Fabrilite’ when you decorate 
—businessmen with an eye on 
beauty and budget do! 





ny Higt 


f 





nt, N.C 
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Eagle Pencil Launches 
National Numbers Game 


A nal game sponsored by the Eagle Pencil Co 
ition to Eagle's quality control systems that 
standards in the manufacture of the 


Mirado and Verithin pencils, has been 


ALI MAGID, director of advertising and sales pro 
1 that the Eagle Quality Control Numbers 


Ga , be conducted on a national basis starting 
Februar ind will end May 1 
I mpany will offer as first prize a week's stay 


I} Stardust Hotel in Las Vegas, Nev., and $2,500 
will be a total of 25 Polaroid cameras as 

ZCS 
l Fag lealer and dealer-salesman whose customer 


prize winning pencil will each receive a 


week's stay at the Stardust Hotel and $2,500 in cash 

Dea heir salesmen whose customers are runner 

h receive a Polaroid camera. The consumer, 
ler-salesmen prizes will be identical 

Ci ting on the game, Mr. Magid said, “this is 

there are no entry fees, and there is noth- 

g There will be lucky quality control num 

the back of thousands of Mirado and 

Veritl | Is. If a consumer has one of the lucky 

onsumer will turn the pencil over to his 

Fag! ler who will register { n the consumer's 

ll entitle the holder of the lucky pencil 


the drawing of the grand prize or one 


4 


rizes. A simple outline sketch of the pen 


d in the advertising or literature avail 
11ers will be acceptabl 
will be backed by 


n for the Quality 


tensive consumer 


G led in the schedule ar The Saturday Ev 

p Th Dave Garroway Today TV show 
subway Ca 

D irketing and sales aids will include posters 

is, window rs and pennants 

formation can be obtained from the Eag! 

D Ce ertising ag , 

R ( y, | I h Av New 


Grayson Heads Stationer’s 12:30 Club 


Club elected new officers at th 
on January 25 at Rosoft’s Restaurant 
St., New York Cit 
KARASIK, past president, introduced the new 
HERBERT GI N of Ace Fastener 
Venus Pen & P | Corp., first vice 
Fisk, All Rite | Inc., second vice 
( ORGI F (GRIFFITHS ly Noesting Pin 
[ retary; EpbwARD LEVENTHAL, Biddle Pur 


K ARASIK, Frank A 


rovernors 


ind RICHA 


K Mfg. Co., member, board 
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Solves extra 
office seating 
problems 


The BTC Four-Pack is a con- 
venient combination of four 
new BTC Decorator Chairs and 
an attractive, chrome - plated 
wall rack. It is expressly de- 
signed to help today’s high-rent offices efficiently 
use every square foot of floor space, by reducing 
the need for bulky, infrequently-used permanent 
chairs. 


The Four-Pack provides highly comfortable, 
decorator-styled folding chairs for visitors and 
employees at a moment's notice is ideal 
for meetings in rooms that normally seat only 3 
or 4 persons. 


Space- and effort-saving Four-Packs can be at- 
tached to the wall of an office or corridor, in a 
conference, reception or supply room, or a lounge 
or cafeteria, where they are easily available to 
all. Rack arms fold flat against wall when not in 
use. 


The slim, modern lines of The BTC Chair blend 
perfectly with contemporary office furnishings, 
and complementary colors and fabrics match 
any decor. Comfort is assured by the full, up- 
holstered back and seat, cushioned with foam 
plastic. 


For further information on the new BTC Four-Pack, write to: 


THE BREWER-TITCHENER CORPORATION 
FURNITURE AND EQUIPMENT DIVISION Cortland, N. Y. 
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NOW ... More than Ever...a HOOSIER FRANCHISE 


is worth MONEY to you! 





Hoosier features proved designs that are popular with progressive executives, 

styled by some of the nation's best designers. The Flex-Eze series above is a 

NEW _— good example — providing 58 different components in 500 different desk 
combinations to meet the exact needs of each user. But this is just the begin- 

POPULAR ning! Look to Hoosier for more new ideas in desk styling and engineering 
DESIGNS throughout 1960. More than ever a Hoosier franchise is worth money to you. 
You get an old, respected name in office furniture that has always stood for 


quality plus fresh new designs that are sure to sell. 


As a Hoosier dealer you get an aggressive merchandising program that beats 


NEW AGGRESSIVE = anything Hoosier has done in the past. Everything you need to help you sell 


Hoosier wood office furniture — catalogs, merchandising aids, envelope en- 
MERCHANDISING closures, display pieces. All this plus the personal counsel and service of 


Hoosier representatives — help like you've never had before! 


You're backed by regular, national advertising in two outstanding publica- 
NATIONALLY tions — THE OFFICE which reaches more than 50,000 office executives and 
ADVERTISED NATION'S BUSINESS, the top management magazine for more than three- 


quarters of a million decision makers. 


More than ever, a Hoosier franchise is worth money to you! 


See the entire Hoosier line and get all the details at the NOFA Show or write for confidential trade information. 


“BUILT TRUE HOOSIER DESK COMPANY 


CLEAR THRU”’ a. - 


ce we 
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Rubin Represents Canada as NOMDA 3rd V. P. 


fills the 


Vice-pres 





He w 
al 
ther v 
i halt 
had i! 
Jos treal 
was with the ¢ d 
( years. fi 
ourself Dug 


represent I 


ot Montreal 
w office of third 
of NOMDA 

+] 


he Canadians 


s born in Russia and 


Canada with his 
ne was two and 
old. His father 


yone to Mon 


Nas bitten by th 


and ( hos¢ the 


lustry for his The beginning 
, vas eed but ll his nave paid on 
As t on he was forced to larger and 
intil he bought of his present 
y s still proceeding as plans are now 
4 ‘ 7 w showror lisplay the many 
jucts that he hand Hus operation 1s 
irket”’ selling a - is Of office ma 
His company National Typ 
is a large staft ported to do a 
$ sales volume 
H st active in airs serving as 
sid of the world’s largest Y, the Mor 
YMYWHA;: actively a member of the Board of 
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gin- 
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Greatest 
Achievement 
since the Birth 
of the 


Typewriter ! 


Governors of the Jewish General Hospital, a strong 
booster for the Golden Gloves; chairman of the cam- 
paign for the Quebec Retarded Children Association in 
1959 and belongs to the Council of the Montreal Board 
of Trade 

Mr. Rubin has given deep attention to his trade as- 
Canadian OMDA and NOMDA of 


which he has been a member for many years. He was 


sociations the 


president of the Canadian group 


Koh-I-Noor Sales Up 25% 
Koh-I-Noor Pencil Co 


more than 25% during 1959, according to WILLIAM E, 
DAN JCZEK, president The announcement was made at 


achieved a sales increase of 


the company’s annual sales meeting at the main office in 
Bloomsbury, N.J., attended by 23 Koh-I-Noor sales rep 
resentatives from all parts of the country and Canada 
It was reported that the company has maintained a 
steady rate of growth over the years 

A group of new products unveiled at the meeting in- 
cluded a new “Ejectomatic” lead dispenser, specially de 
signed templets for use with the Rapidograph technical 
fountain pen, the new Koh-I-Noor Inkograph Stylo 
writing pen, and quick-drying felt tip markers. Also in 
troduced was a new transparent plexiglass display case 
for Koh-I-Noor drawing leads and lead holders. 


Only one spool necessary for all 
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“Columbia chairs 
make good forts 





..but my daddy says they’re 
the very best for his office” 


P.S. They’re best for dealers too! 
Full line, all styles and price ranges. 
Write for more information. 


COLUMBIA-HALLOWELL Division 


JENKINTOWN 79, PA. or 
SPS WESTERN, SANTA ANA, CAL, 


*PATENTED 


Hlu¥on _ 
( cpyselle 


AMERICA’S MOST ADVERTISED 
MOST ASKED FOR’ MANIFOLD 
CARBON PAPER SETS 


Puarantee you more 
repeat sales... 


bigger profits 


WE GIVE YOU 


FREE Sample Folders 
FREE Direct Mail Pieces 
FREE Easel Displays 
FREE Ad Mats 


HURON COPYSETTE is the recognized i 
brand name leader — the fastest mov- 
ing line in the field. Our Broad con- | 
sumer advertising program “pre- | 
sells’’ the line for our deaters. 
Immediate shipment from stock of | 
| 


i 


white and six colors in all standard 
sizes. Special grades made to order. | 


NOER KERR PATENT NO. 2.557.875 
WRITE FOR COMPLETE DEALER INFORMATION TODAY 


YOUR CUSTOMERS WILL ASK FOR HURON COPYSETTE BY NAME 
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H. H. Suender Retires from GF 


Retirement of H. H. (HAL) 
SUENDER, manager of office meth 
ods and procedures, has been an- 
nounced by The General Fireproot- 
ing Co. of Youngstown, Ohio. 
Thus ends an association with GF 
that began in 1921 

In that ycar, he was employed 





as a salesman by the Office Equip- 
H. H. Suender ment Co., GF’s dealer in Harris- 
burg, Pa. He became president and general manager of 


that company in 1923. 


Late in 1930, Mr. Suender joined GF in a closer asso- 
ciation by coming to Youngstown as the company’s sales 
promotion manager. From 1932 to 1942, he was man- 
ager of desk and chair sales. During this period his con- 
tributions to GF’s sales success were many. He deserved- 
ly became known as one of the finest personal salesmen 


the company ever had 


This was the decade of the country’s most severe de- 
pression, when selling anything was most difficult. It 
was in 1932 that GF introduced the first adjustable 
aluminum office chair. During the next several years, the 
other models to make up a complete line of adjustable 
chairs were developed. Mr. Suender carried much of the 
responsibility for making this line a success under diffi- 


cult selling conditions. 


At the start of World War I, GF had to stop making 
office furniture and undertake the manufacturing of 
military products. Many new problems arose. One was 
a need for extremely accurate control of strategic ma- 
terials, obtainable only with government priorities. A 
new department had to be set up, called material control 
Mr. Suender became its first manager in 1942: a position 


he held throughout the war 


In 1945, he returned to his first love the selling 
side of business when he became manager of adver- 


tising and sales education. Under his direction, national 
advertising was resumed for the first time since the 
early 1920's. Sales training was also greatly expanded 
by Mr. Suender, becoming a year around program for 


the first time 


Because of the growing compl xity of office routines, 
GF established its office methods and procedures depart- 
ment early in 1958. Suender became its first manager, 
the position he held at his retirement 


Mr. Suender was a speaker of considerable note. His 
reputation in this area was such that he received 10 re- 
quests to make a platform appearance for everyone he 
was able to accept. He was one of the few who could 
get an audience at a GF sales school so aroused that they 


would stand in tribute to applaud him at the conclusion 


of one of his talks on salesmansh P 


Ogden Firm Occupies New Offices 


The Business Machine Co. of Ogden Utah, has 
moved into new offices at 1512 Washington where a 
30x60-foot building was recently remodeled to pro- 
vide quarters for the five-year-old firm. Co-partners 
are DON OSBORNE and PETE VANDERWOOD 
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by PAPER&SMATE 


SELECT A PEN 





























A PERMANENT By 
DISPLAY FIXTURE PAPEREMATE 


that 
AANA THIS SPACE 
SAE RESERVED 


SAVES SPACE 
. = = | r “for $2.49 Tapri's 


Displays the Paper Mate line 
you now have 





in only 14 inches of counter 


StLecT a PEW 






New display 
cards fit into 
permanent , 


fixture 


like this 


la 


Always fresh, clean and new 


FITS ANYWHERE 


Stands on | =— 
the counter (kr 
or hangs af i 
on wire, wall HM Ir 
il i! 


or pegboard 


DETERGENT ACTION = - * tek -- el 





INCREASES SALES» 


Full line exposure 
increases pen sales 27% 
increases refill sales 33% 





ONLY 14 INCHES 


FREE DISPLAY FIXTURE 





Introductory Offer 


#588 SELECT A PEN 
YOUR CHOICE OF FREE GOODS ins gute tees aed 
4—98c BALL PENS—Retoil Value $3.92 12—1.79 HOUDAY PENS 
ea. 1.79 HOLIDAY and 2.49 MARK Ill—Retail Value $4.28 12—.98 BALL PENS 
ec. 49c, 69c and 79c REFILLS—Retail Value $3.94 6—.79 BLUE JUMBO REFILLS 
FREE GOODS RETURN POSTCARD PACKED 6—.69 BLUE PIGGY-BACK REFILLS } 
IN EACH SELECT A PEN DISPLAY 6—49 BLUE STANDARD REFILLS 


SELLING PRICE $60.00 
YOUR COST $36.36 


YOUR PROFIT *23.64 
60 i Pe od 1°] od Oe oO] me Zo) EE PLUS FREE GOODS! 











PLUS 


PAPERsMATE 4% REFILL 
FREE GOODS OFFER! "3" «ms 


wate ANYWHERE 
IN SMALL COMPACT DISPLAY UNIT! in your store 


2 FREE with 2 DOZEN! 


INCREASES 
REFILL 
SPINNER DISPLAY #470-51 poem 
contains 33% 
24-49c SKIP-FREE STANDARD REFILLS 
(18 Blue, 2 Red, 3 Black, 1 Green . . . Medium Point) 





PLUS 2-49c Blue REFILLS FREE! 
YOUR COST $7.20 YOUR PROFIT $5.54 


STOCK THE COMPLETE PAPER&SMATE LINE! 
PRESOLD BY SUSTAINED ADVERTISING 
. » » MORE THAN ALL OTHER LINES COMBINED 


PAPERSMATE BALL PENS CAPRI NINETY-EIGHT 
















































































HOLIDAY MARK Ill NEW VIVID COLORS 
POSITIVELY WON’T SKIP! 
BRAND NEW MODERN DESIGN BEAUTIFUL NEW STYLING 
POSITIVELY WON'T SKIP! POSITIVELY WON'T SKIP! 
= pp 
press ag = DISPLAY #117-20 ane. DISPLAY #332-20 z T iri 
DISPLAY #125-20 otis tenn oe #117-26 eee same as #212 ee 
(same as #125-06) | esttaine contains aD 
contains 1 poz 1 DOZ. 98c 
1 DOZ. NEW CAPRI MARK Ili’s NINETY-EIGHTS TN 
HOLIDAY PENS | 
COST $12.96 9 COST $18.00 seis . COST $7.20 eee 
PROFIT $ 8.52 *] 79 | PROFIT $11.88 or PROFIT $4.56 9 
oo BN LADY CAPRI GOLDEN 
; ye CARRI-CASE AND EXTRA REFILL CAPRI MARK IV 
eel DISPLAY #130-04 contains FINISHED IN ELECTROPLATED GOLD 
~—— Da 1 DOZ. NEW LADY CAPRI’S 
COST $21.60 PROFIT $13.80 DISPLAY #118-05 contains 
DISPLAY +130-02 contains 2 DOZ. GIFT BOXED CAPRI MARK IV's 
Ve DOZ. NEW LADY CAPRI’S COST $12.60 PROFIT $8.40 
“ COST $10.80 NOW BEING ADVERTISED IN 
$ 4 ESQUIRE » VOGUE $ 
95 PROFIT $6.90 — Gi amour AND CHARM * NEW YORKER © LIFE 350 
SPORTS ILLUSTRATED + PLAYBOY 
PAPERsMATE REFILLS 
NOW ALL THREE ARE SKIP-FREE 
<2 Pag eee TEXAS SIZE 
STANDARD Keo PIGGY-BACK (= rc i 
REFILL ra REFILL ie 


IN WIDE SELECTION OF WITH JUMBO INK SUPPLY | 


COLORS AND POINTS 

1 DOZEN PACKS 
#471—474 MEDIUM 
POINT (BLUE—RED— 
BLACK—-GREEN) 

#301—304 FINE POINT 


Cc 
COST $3.60 PROFIT $2.28 49 


2 POINTS —2 INK SUPPLIES 





PACK #481 contains 
1 DOZ. 79c¢ 
JUMBO REFILLS- 
MED. POINT BLUE 


DOZEN PACKS 
+441—444 (BLUE 





RED—BLACK- 
GREEN 


Ing 


| COST $5.04 PROFIT $3.24 69°¢ | cost $5.76 PROFIT $3.72 7 - 
' 
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WU MOLCE Of modeni business... 


4 PRESTIGE 


SERIES 


widely acclaimed for clean-lined beauty and 





superior comfort...chairs of exceptional appeal “ 
T ...designed with sell in mind. 
Stock and display the 
‘PRESTIGE’ group. 


Full details on request. 


sy 
— 
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4@ Side Armchair a 
430 UL Des 
~] 
‘ 


Swivel Chair 
430% UL 


Executive 
Posture Chair 
434% UL 








&@ makere of fine ehaire ton Over hal a. century 


MILWAUKEE CHAIR COMPANY : Milwaukee 45, Wisconsin 
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ALL YOURS... 


Unique sales features in 


Move quickly ...and you can own the exclusive franchise in your area 
for the 3 great Vanguard office machines... 7 outstanding models 


--.each one with sales appeals your competition can’t match. 


Exclusive! 


VANGUARD 10-KEY 
ADDING MACHINE 
(2 models) 


16 quality features your competition can’t 
match...except at a 15%%.-to 20% higher price! 










I ORO TR GRE RY ne 


Work with a@ Winme l join forces wich the most excicia 


company in the office machine industry today ... the company to look to for revolutionai 
advancements in machines for the offices of tomorrow. ; 


Backed by a half-ce 


nex 
‘pete 
wb 

Ms 
he « 






Sn Snip 


ot, yah et Aa 
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EXCLUSIVELY! 


volume-priced Vanguard machines 


Exclusive! 
VANGUARD CALCULATOR 
(3 models) 


All the features of the world’s best-selling 
calculator, including the 14 features cus- 
tomers want most...at a fast sales price! 
No other dealer can compete with you on 
this full-keyboard rotary calculator! 


Exclusive! 
VANGUARD MAGNETIC 


SOUND LETTER WRITER 
(2 models) 


Only dictating-transcribing machine us- 
ing convenient letter-size magnetic sheets. 
They can be reused again and again, 
folded, filed or mailed. Only Vanguard 
can make two copies at the same time, 
one “voice letter” to mail, one to file. 
Combines two functions in one machine 
.. dictating and transcribing. 11 solid- 
selling features make this unique record- 
ing instrument the finest in its price 
range. Secretarial model... for transcrip- 
tion only...available at lower cost. 








Get the jump on competition! Act today! Get complete 
information about an exclusive Vanguard franchise. 
Write: Vanguard, a division of Monroe Calculating 
Machine Co., 556 Central Ave., Orange, New Jersey. 
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Important accomplishments are taking place at Art 
Metal: Plant modernization...enlargement...assign- 
ment of products to specialized manufacturing 
units...consolidation of divisions...a new approach 
to design. These and many other developments 
are nearing completion. Each will be of lasting 
benefit to Art Metal dealers and their customers. 





Art (Y\etal 


50 West 44th Street, New York 36, New York 
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REWARD 


... for typewriter dealers inter- 
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ested in increasing their potential 
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... profitwise ... for dealers who 
learn how easy it is to sell the 
R. C. Allen VisOmatic Typewriter 
— the line with the biggest profit 
offered by any domestic or foreign 


manufacturer. 
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— aw " ate amme emma he 
— Please send me information on a pro- 
aX e * tected R. C. Allen franchise. 
- Machines, | | NAN 
Business Machines, Inc. | Nam 
680 FRONT AVENUE, N. W. e GRAND RAPIDS, MICHIGAN | ADDRESS 
Ss 
Adding Machines ¢ Bookkeeping Machines ¢ Cash Registers * Typewriters « | 
Safes and Files « Carbon Paper and Ribbons « Precision Aircraft Instruments CITY. STATE 
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Non-Marking Caster 
Keeps Floors Much Cleaner! 


This Bassick caster wheel won’t mark or stain floors. Ideal for use 
on linoleum, asphalt tile, composition, hardwood and cement floors. 
Heavy traffic areas stay noticeably cleaner and better looking. 

Bassick non-marking casters roll gently, swivel easily and stay 
quiet—they provide the long wear Bassick is famous for. 

You get quick relief from marked up floors. This results in lower 
floor maintenance costs. There’s a Bassick non-marking ¢aster for 
all types of equipment. Use all these selling points next time you 























talk with an office furniture or equipment prospect. 0.84 
THE mbol of . ~ 
to {||| Bassick |p2s 
BRIDGEPORT 5, CONN. | wd 
IN CANADA: Excellence A DIVISION OF = 
BELLEVILLE, ONT. STEWART-WARNER CORPORATION 
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Personnel Changes at 
Maverick-Clarke, Tex. 


ae at 


Five employees who retired recently 


from Maverick-Clarke, dealership of 


San Antonio, Tex., will receive more 
than $120,000 from the company’s 
profit-sharing retirement trust. Con. 
current with this announcement 
ROGER HILL, president, says two man- 
agerial appointments have been made 
at the company’s branch stores 

E. H. SUERCHER, secretary-treasurer 
for the company, has retired after 30 


years service. He had been an officer] 


for most of these years. Others retiring 
from the staff are HENRY HOEPER 
who joined the company in 1916; 
Miss MADELYN GALBRAITH; Mrs 
ALYNE LONG; and Miss Dorortny 
NEWTON 

Det Rice, who joined the Corpus 
Christi, Tex., branch as a salesman in 
1958, has been promoted to manager 
of the company’s Austin division 
PHit NrwMAN has also been pro 
moted to manage the office furniture} 
department at Corpus Christi 


Nichols Salesbook Starts 
55th Year 


The H. W. Nichols Salesbook Coj 
of Cincinnati, Ohio, has entered iti 
55th year in business dedicated to the 
marketing of a complete line of busi 
ness forms through dealers 

The late HERBERT W. NICHOLS 
originated the business. PAUL H 
NICHOLS, now general manager, be 
came associated with the company if 
1920. . 

When the business was launched 
in 1906, the idea of sales books wa, 
just an embrvo. As the business grewy 
the company added to its line so that} 
today a complete service 1s offeredk 
comprising autograp hic registeth 
forms, autograph registers, continwy 
ous forms for all po] ular makes of 
registers, billing machines and type 
writers as well as tabulating machine 
forms, one time carbon sets, and 4 
complete line of stock books and 


forms 


Gregory Appoints Mayer 


W. B. Grecory Il! president of 
Gregory & Leonard Office Equipment 
Co., Detroit, Mich., has appointed 
A. J. MAYER, JR., vice-president han 
dling sales and expansion. Mayer ts4 
former executive of Gregory, Mayer & 
Thom Co., Detroit 
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NO. 6360-76FC 
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Bess MYRTLE... 


keeps you ahead in the 60's 


NO. 6360-42F 


60” x 42” 


NO. 6360-76F 


76" x 42” 


NO. 6360F 


60” x 30” 


NO. 6366F 


66" x 30” 














MODULE 


—is a growing series of 
wood office furniture that is far ahead of 
the field in design, construction and 
engineering features. Here are the newest 
additions to a line that will again prove 
... Myrtle quality is dependable 





MYRTLE DESK COMPANY High Point, N.C. 


economy. 
@eeoeoeeneteoeneeoeeeeeee#xse*ene?#re#ee#e#ee? ® 
. * 
. ; , —e ° 
- Invest now in the “selling sixties” by % 
- seeing MODULE 63—and the com- . 
° plete MYRTLE line at: ° 
o o 
2 *. 
e N. O. F. A. bad 
. . 
° ATLANTIC CITY ° 
. as 
‘ SPACES . 
e cm 
° 427 - 428 - 429 ° 
s . 
eeeeseeeee#eeee#ee#e#e#e8#e?*# 
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Thirty-five dealers, distributors and 
their salesmen from as far north as 
Sacramento and as far south as San 
Diego recently met in Los Angeles 
Calif., for a DeJur-Amsco Corp. sales 
clinic. Forming a panel for the sales 
clinic were J. W. Maloney, director 
of national accounts; Milton Tepper 
regional sales manager of the Western 
division; Lee Sterling, regional sales 
manager for the Mid-West division 
and John Morris, branch manager of 
the West Coast 





Burnham Matthews Joins the Dealers 

The LT 
Ill., was recently 
BURNHAM MATTHEWS and _ his 
wife. Matthews has long been a 
tive in the office equipment field, 


Bookstore of Streator, 
purchased by 


having traveled the country for 
several prominent equipment man 
ufacturers. Most recently, he served 


as sales manager of the Art Metal 





dealer division in 


Burnham Matthews 


Construction Co 
New York City. 

“I've called on so many 
that I've decided to step out on th 


dealers in the past 20 years, 


fring line myself, 






Ou a the ps 


Carr’s ICE BREAKERS 


SELF-STICKING 
CONVENTION BADGES 
NO PINS —- NO STRINGS 


A hit! New product concept plus 
unit packaging in pre-counted lots 
Modern display and free promotion 
al aids have developed a rea! profit 
producer! 


PRICED TO SELL! 
Lowest price in self-sticking badges 
CC-97 Display Assortment 





Unusual P.O.P. merchandiser 
rockets walk-in sales! 


No. CC-97 — Display Assortment 


12 packages of 25 badges. @ .79 
6 packages of 50 badges. @ 1.49 
4 packages of 100 badges. @ 2.79 


No Charge 
$29.58 


Counter Display 
TOTAL RETAIL 
Bulk — $5.50 for 200 
$25 per 1,000 


CD-2 full color display 


$62.76 
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DeJur-Amsco Holds Sales Meeting in California 


rack con 


taining a balanced assortment of 4 
popular sizes — RETAIL VALUE 


says Matthews. He adds that he has picked up many 
ideas of merchandising and sales promotion of office 
supplies and equipment that he is anxious to try 


The I.T. Bookstore was established in Streator 25 


years ago by EDWARD KAHNEyY and has grown substan- 
tially in recent years. The firm represents exclusively the 
lines of Art Steel Equipment, Inc National Blank 
Book, Inc.; Eaton Paper Corp.; Carter's Ink Co.; Am- 


berg File & Index Co., Inc.; and others 

Matthews was one of the founding members of the 
Offureps Club of New York and served as its president 
in 1958-59. He played a leading part in organizing and 
managing the New York Office Furniture Show which 


is NOW an annual fixture 


for instant lamination 








peel off paper and apply 





PLAIN-VU delivers everything your customer expects of 
PLASTIC LAMINATION. Beautiful sparkling finish for 
presentations, advertising, photo displays, etc. PLUS the 
supple strength and firm body of total lamination. The 
look and feel only PLAIN-VU can give. 


AND ONLY PLAIN-VU PROVIDES TRUE PLASTIC 
LAMINATION WITHOUT MACHINES OR HEAT 





A COMPLETE RANGE OF SIZES 

PLAIN-VU is put-up in attractive small quantity pack- 
ages, in boxes of 50 sheets and in standard rolls. Sheets 
from 3”x4” to 24”x30”. Rolis 20”, 30” and 40” wide by 
25 and 50 feet 


Represented by 
Highland Associates in Middle-West & South-East Stotes 
Leo Cohen in New York; Piain-Vu of Mass. & Natco in New England 


SEE YOUR WHOLESALER OR WRITE DIRECT TO 


CARR PLASTICS CORPORATION 
3030 Euclid Avenue + Cleveland 15, Ohio 
HEnderson 1-0230 * Telegrams: FAX Cleveland, Ohio 
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“STEP-UP 


TURNOVER 
with this 


1495 


ELECTRIC 
THOMAS COLLATOR!” 


Appealing price only one of its strong selling points for you! 


There’s at least $54.00 profit every time one of your 
customers says “Yes!” to a new Thomas Gatherette 
Collator. And, with the portable electric Gatherette, 
the selling comes easy. ; 





SELL THE SAVINGS! 


Aside from its attractive price, there are sales fea- 
tures galore. First: time savings. With the Gather- 
ette one girl assembles duplicated sheets into sets 
where before it took three. No time waste, no 
drudge! 


SELL THE VERSATILITY! 


Effortlessly, the Gatherette handles standard 8%” 
x 11” sheets of bond cnd mimeo paper, as well as 
certain types of tissue, onionskin and carbon. 





SELL THE CONVENIENCE! 


Now, all collating can be done at the flip of a switch 
while any secretary or clerk is seated comfortably 
at her desk. And when she’s finished, the light- 
weight and compact Gatherette is no trouble to put 
away. 


So, why not consider handling the brand known as 
the leader in the field . . . the brand backed by con- 
tinuous national advertising and publicity in over 
100 magazines reaching your customers. Clip out 
and mail the coupon right now — it’s the first step 
to new profit for you! 


THOMAS COLLATORS Ine. 


* (Prices F.0.B. Springfield, N. J. — Slightly higher Denver and West) 


Enoonnoe= i. Tea va Gee Gee ee > 
THOMAS COLLATORS INC. © Dept. Cl © 100 Church Street, New York 7, ®.Y. 
Yes, I'm interested... 

Send me more information. 

_Send me a demonstrator and invoice me for $95.50. 

Send me three units and invoice me at $90.00 each. 


ee - =o 
(PLEASE PRINT) 

I emastenanecnapgminntcanhintanin . —— 

EE : suientieicsiiiianimai 

City = Zone State tS 


eee ———eeeewne enn 
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Salesmen Challenged ‘To Break Into’ Automation 


A challenge for field salesmen to 
acquaint themselves with integrated 
data processing and, in turn, to pass 
this knowledge on to dealers was is- 
sued recently by WILLIAM THOMPSON, 
vice-president sales of Oxford Filing 
Supply Co., Inc., Garden City, L. L, 
N. Y. 

Speaking before a capacity audience 
at the January 7 meeting of the Metro- 
politan Travelers Club in New York 
City, Thompson urged members to as- 


SPECIFY 





VIRCO 


sist dealers to capitalize on the new 
sales opportunities which have become 
by-products of what he termed “‘office 
mechanization” programs. He also 
said that salesmen should keep their 
own managements informed on devel- 
opments in this area, in order that 
they may co-operate with dealers in 
supplying offices with required acces- 
sory equipment. 

Unless such study is undertaken 
now, he warned, management will be- 





AMERICA'S FINEST FOLDING CHAIRS AND TABLES 


You save on the original price, and you save on replacement—because VIRCO 
folding chairs and tables are built for years of rugged service... priced to 
meet any budget. Folding chairs and tables may look alike, but when you compare 
them point-by-point—for advanced design, structural use of Vircoloy steel 
(up to 20% stronger), and beauty—you'll find VIRCO furniture ahead 
of the field in value and lasting satisfaction. 








VIRCO-MATIC Series of 
Cafeteria and All-Purpose 
Folding Tables adjust 
easily to any height from 21” 
to 31”— in one-inch 
increments. Heavy gauge 
tubular steel legs and 
non-glare linen pattern 
Vircolite plastic tops 
banded with 

aluminum. 


VIRCO #127 ALL-METAL 
FOLDING CHAIR 


Tubular steel construction with 
three fusion-welded braces. 
Tubular steel reinforcement in 
front legs at seat pivot 
point, also under forward 
edge of seat. Metal 
capped legs with 
durable rubber 
crutch tips. 









\ / y 1 

| 

Four VIRCO folding chairs 
support 4,056-pound 
Ford Station 
Wagon 








FREE! New catalogue showing VIRCO’s complete line 
of church and institutional folding chairs and tables. 
Write today to: 


VIRCO MFG. CORPORATION 


Dept. M-3, P.O. Box 44846, Station H. 
Los Angeles, California 
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come more confused, and much of 
the dealers’ future business “will be 
handled directly by manufacturers’ 
representatives.’ 

Asserting that office automation has 
been over-emphasized and misinter- 
preted in certain quarters, he advised 
his audience not to panic, but rather 
to take mechanization of the office in 
stride. 

Referring to “fables for our time,” 
the speaker criticized four claims 
which, Thompson said, have been 
made by IDP adherents and have con- 
tributed to this general area of misun- 
derstanding. These claims are: 

That automation is new; 

That punched cards perform man- 
agement functions; 

That computers always cut office 
overhead; 

That small 
around the corner. 

A fifth claim that office automa- 
tion will destroy large segments of 
contains 
an element of truth, he conceded. 

“There is little doubt that certain 
supplies have been replaced. But new 
product opportunities are continually 
being introduced to give the dealer 
the chance to offset the losses he may 
have sustained by this replacement,” 
he added. 

Thompson questioned the validity 
manage- 
ment.” He agreed that automation 


computers are just 


the office supply business 


of the phrase “automatic 


may help to guide management in its 
decision-making, ‘“‘but it will remain 
with the dealer to provide the neces- 
sary supplies that will record and com- 
municate the data that management 
needs.” 

Ten years from now, he continued, 
“we will hardly recognize our own 
product lines.” But this does not im- 
ply that all categories of products are 
scheduled for replacement 

“Indeed, many categories will come 
into even greater use in the future,” 
he said, citing such supplies as post 
binders and tape filing devices. And, 
he said, the field salesman and dealer 
will be called upon to evaluate new 
requirements and to suggest modifica- 
tions and improvements 

But the fact remains, Thompson 
concluded, that the “burden of ex- 
panding product lines to meet grow- 
ing demands rests with the field sales- 
man.”’ 
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Intermediate end panels are not necessary when 
Republic Bookshelf Units are arranged in assemblies. 





REPUBLIC STEEL BOOKSHELF UNITS 


Every office, every business is a prospect for 
Republic Steel Bookshelf Units. Designed 
full width, available in three (42”, 84” and 
90”) height sizes, with six adjustable shelves. 
Available in attractive colors. 


Sales continue to grow as the offices grow, 


REPUBLIC STEEL 


BERGER DIVISION 


Canton 5, Ohio 


for Republic Bookshelf Units are designed and 
produced with add-on advantages. Colors and 
models are standard—never obsolete. 
Investigate the advantages of attractive 
dealerships. Write for complete details. 


REPUBLIC STEEL CORPORATION 
BERGER DIVISION 


DEPT. 1058 
1058 BELDEN AVENUE + CANTON 5, OHIO 


Please send additional information on the following: 
C) Republic Steel Bookshelf Units 
[) Information concerning available dealerships 
Name Title 


Firm— 


Address 


City Zone State 

















can plan your store fo ¢ 










Ulbeich’ 


Southgate Plaza West Seneca, N.Y. 





The story of a store 
that was planned for profit 


Vice President Anthony Paul says: ‘‘We 
choose Bulman self-selection equipment be- 


Seoeoeoeceao ogee eevee eenween ee 
*eeeeweeeeeeeeeeeeeeeees 
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Founded in 1878 as a book and stationery cause we have found Bulman cuts overhead 
store, Ulbrich’s now numbers seven modern costs, offers better merchandise display, and 8 
self-selection stores serving western New utilizes expensive floor space to greater ad- 
York state. The newest store, the Southgate vantage. And, because our personnel spend 
Plaza store, is completely equipped with less time making display changes and stocking |} 
: i 
Bulman self-selection units. It is the fifth Bul- shelves, they have more time to devote to | 
man-planned and equipped store in the chain. selling high ticket: items.” 
The strength of steel combined with the flexibility of of merchandise with ease. Shelves are perforated and easily, without nuts or bolts, tookl 
good design. Bulman island and wal! run units come in for instant glass binning, may be adjusted quickly to special skills. All Bulman equipment is desio® 
@ full range of heights, widths and lengths, with a any of three positions; up, level, down. Price tag for rapid installation; many stores have} 
choice of over 80 color combinations. One-piece, o moldings are integral parts of the shelves. Units can equipped overnight, avoiding the necessily 
steel shelves take even the heaviest concentrations be dismantled, rearranged and reassembled swiftly shutdown and the subsequent loss of busing 


BOOMKE Fee 








| sreater profits! 


1. Pian with men who know 
retailing best! 

Plan with Bulman. Let the store planning and 

merchandising knowledge of over 36,000 self- 

selection stores work for you — planning that 


hasincreased sales volume an average of 32.7%. 


2. Equip with a product of 
proved superiority! 

Equip with Bulman self-selection units. They 

are backed by 50 years of research and manu- 

facturing skills. They go in faster, look better, 

last longer, yet cost no more than ordinary 


units. 


3. Call the “Man from Bulman!" 


Discuss your plans with the “Man with Ideas.” 
He'll show you how Bulman can help make 
your business more profitable and much more 
pleasant. If you'd rather, write for complete 
information. Just address Dept. O. No obliga- 


tion, of course. 





| THE 
BULMAN CORPORATION 


. Grand Rapids 2, Michigan 


Offices in principal cities 


Canadian subsidiary: Bulman of Canada 


(Store Equipment) Ltd., Toronto 





STORE EQUIPMENT 








“LEADERSHIP BUILT ON THE RESEARCH 





AND EXPERIENCE IN OVER 36,000 SELF-SELECTION 


STORE INSTALLATIONS.” 
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Virginia Dealer Has 
Continuous Growth Pattern 


Bit Rowe, proprietor of Arlington Printers and 
Stationers in Arlington, Va., has been steering his busi- 
ness since he opened 12 years ago by a series of four 
year plans. His third stage of expansion is the addition 
of an outside salesman and a mobile furniture display 
unit. 

Starting with a printing operation, Rowe eight years 
ago added supplies. Four years later, office furniture 
was added and the company moved into a new and 
larger location. 

To meet the demands of his growing business, Rowe 
this year hired HENRY Pruitt to sell on the outside 
for him. He also decided to outfit a mobile unit to take 
his furniture to the customer 

He bought an International Metro-Mite which offered 
a nine by five foot display area in the rear. He carpeted 





er ee ae en 





JA.F-0435 + JA.7-4094 





BILL ROWE and his new International Metro-Mite which pro- 
vides 9x5 display space in rear. Rowe's outside salesman takes 
the furniture displayed out to the customer 

the floor and put wood paneling on the walls. Basic 
furniture units are arranged inside—suspension and non- 
suspension four-drawer cabinets, a single pedestal budg- 
eteer desk, an executive and side chair. There are sup- 
plies inside the units—samples, catalogs and order 
blanks. 

When Pruitt takes this truck around to outlaying 
areas, he gets the customers to come to the curb and see 
the display. If making a call on someone whose needs 
and desires he can anticipate, special displays are ar- 
ranged. 

The NSOEA symbol, Mr. Stationer, ts an important 
part of the trucks outside advertising and also plays a 
large role in the promotional campaign, Rowe has be- 
gun. His growth and the added service which he can 
now supply is the basis of a promotional campaign 
which is now under way 

Though the growth of the company has been con- 
tinuous in the past, Rowe has been able to keep abreast 
of it. Today, however, the leaps and bounds are more 
marked. New quarters housing only office furniture 
have had to be added at a separate location which is 
only temporary until Rowe can find suitable facilities 
to hold his complete operation. 

The firm now carries a complete line of wood and 
steel furniture and factory and store room equipment. 
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New 


Cue it with COLOR... 
. find it with Ambi-dex 








Ambi-dex Color-Cue 


Versatile — Re-usable 
Metal Index Tab 


Locks Into Almost Everything... . 


from paper-thin to pressboard-thick folders. 
covers, guides, sheetholders, drawings, enve- 
lopes, catalogs, swatch cards, ete. Unlocks, 
Re-usable many times over. Precision made. 
10 year guarantee. 

Makes the ordinary a Very Important Piece 
that can’t get ‘lost’. 


LOOK MAN! No Hooks, No Frames! 


Ordinary folders on the desk become Hanging 
Folders in the file. Simple Ambi-dex Hange 
converts any file item to hang in any file 
drawer without frame. Hanger Removable 
and Re-usable 


Simple Ambi-dex Patented 
line. Entirely new for the 
replacement and additional 
new markets. 


Write for Dealersh ip 


Ambi-dex Sales Co. 


821 Woodlawn Drive The Bright Eyes 


DeKalb, Illinois in Filing 
and Finding! 


filing system for the ale 
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ivan Allen Salesmen Share Prizes 


Santa Claus made an early visit to Atlanta, Ga., leav- 
ing an array of fabulous gifts for five Ivan Allen sales- 
men. 

Climaxing its first five-month incentive program, 
Ivan Allen Co. gathered its entire sales force from 10 
stores, at the Progressive Club on December 17 for a 
mid-way promotional meeting. This meeting marked 
the mid-way point in the firm’s fiscal year and promo- 
tional program. 

A sparkling blue and white Hillman Minx sedan be- 
side a Christmas tree kept the suspense at a high mark 
until the winners were announced at the close of the 


meeting 





BILL ANDERSON (left) and Hugh Hudson (right) carry 
Larry Faircloth to the Hillman Minx sedan which he won in 
Ivan Allen Co.'s first five-month incentive program 


Top winner, LARRY FAIRCLOTH, of the Augusta 
store, looked on dumb-founded while his Hillman was 
rolled out through the front doors and down a ramp 
to the drive. 

He had accumulated a grand total of 6,262 points 
to sweep the contest, including a 600-point bonus by 
making his quotas in all six departments in the final 
month of the contest. 

Second Prize of a $750 Delta dream vacation went 
to GORDON SHARPTON, recently selected as the NSOEA 
Fourth District “Salesman of the Year’’. He had a total 
of 5,576 points 

Third prize of a $500 family wardrobe from Rich’s, 
a leading department store, went to BILL BLaiR for 
1,618 points 

Total of 4,262 points won for JAMES PATRICK a 
General Electric portable television 

Buppy HERREN, of the Chattanooga, Tenn., store, 
wheeled home seven small appliances by General Ele: 
tric 


Error Made in Noblot Item 


A new }{ 
issue relating to the Eberhard Faber line of Noblot ball 
pens stated that the new ICBM cartridge has been 


yroducts item on page 50 of the February 


lengthened to 334 inches. Instead, the length is 534 


inches 
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IN WOOD 


> 


pow ¢c 
Regional Sales Offices: Englewood Cliffs, 


|. MILLER & SONS INC. — Executive Offices: 717 5th Ave., N.Y.C. 
installation: Regan Furniture Corp., N.Y.C. 


Interior Designer: Designs For Business Inc. 
Installation: Allwin Office Furniture Co., Inc., W.Y.C. 





155 27th Street Brooklyn 32, New 


Most flexible modular desks in the nation in steel METAL MFG. CORP. 
and in wood... sensibly low priced. Choice of lead- —————— 
ing dealers, interior designers and architects for —— 
business and industry. Yo 5 


See us at NOFA Convention, Atlantic City, March 11,12 & 13 Booths 240-241 











Write for catalogues. 


MURPHY-MILLER, INC. 


OWENSBORO, KENTUCKY 








Eberhard Faber Holds Sales College 


The Eberhard Faber ‘‘Sales College’’ was the form 
taken for 1960 by the company’s annual international 
sales conference at Skytop Lodge, Skytop, Pa., where 





new products and sales programs for the new year were 
unfolded. Executives comprised the faculty; the student 
body was the sales staff covering the United States, Can- 
ada, Central and South America. 


feet neers ee 


During the five-day ‘semester,’ lecture classes were J 
held on such topics as more effective dealer sales and : 
improved marketing in 1960 of such Eberhard Faber J 
products as erasers, Noblot pens, colored pencils, art : 
materials, woodcased black lead pencils and business ma- ' 
chine pens and pencils. : 


There were industrial-commercial and advertising 
“workshops” and an “engineering laboratory.’’ Seminars 
considered changing trends in the office foreseen in 


1960; others were on sales training. 











COLLEGE DAYS . Eberhard Faber sales conference 

Pictured here (left to right) are Eberhard Faber top i 
executives and members of the Midwest regional sales 
staff 

Front Row JOHN D. Horne, vice president-mar- 
keting; Louis M. Brown, president; A. C. VAN 
HorNE, Midwest regional manager, and C. PAUL MAIL- 
LOUX, sales manager. 

Rear — J. RICHARD HILL, MARvIN S. Moats, RICH- 
ARD J. QuatD and CHaRLEs L. SAMPSON, all headquar- 


tered in Chicago. 


Marks-A-Lot Goes Bowling 











4 
The first-place girls bowling team of the Bostwick-Braun Co., 
wholesale stationers of Toledo, Ohio, has appropriately chosen 
to bowl under the name of Marks-A-Lot. This is also the name 
of a permanent felt-tip marker made by the Carter's Ink Co 
and distributed by Bostwick-Braun 2 
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Yours on request: 


Find out for yourself how Hano 
dealers make top profits, without 
headaches, selling top quality 
Lithographed Business Forms, 
Registers, and other Record-Keeping 
Accessories. Write for circulars No. 
143. Don't miss this opportunity now 
— some dealerships available. 






don’t 
miss 
this! 





Extensive new Hano production and service facilities are 
now available. New press equipment and streamlined 
processes at the main factory plus greatly expanded 
production and dealer services at the Mt. Olive plant, offer 
‘ new horizons for Hano dealers. In the words of one 

‘ of the largest Hano dealers ... 


| Expanded {no Facilities Mean 
: ' New Profits for All Dealers 


% Hano dealers, supplied from the main factory, will benefit from the shift of pro- 





duction for Midwestern dealers’ requirements to the expanded Mt Olive plant. 


Now Mt. Olive offers Midwestern dealers these new services: 


y: @ Complete line of Snap-a-Parts — Litho-Snaps, 
Standard Snaps 
@ Litho Imprinted Tab Forms 


@ Complete line of Continuous and Autographic 
Register Forms 


@ Complete line of Stock Snaps, Tab Forms, 
Registers and Register Forms for immediate 
delivery 

@ Complete quotation service 

@ Teletype service between Holyoke and Mt. Olive 

@® Fully trained sales-service staff 


Hano plant — Mt. Olive, Ill 





Boost profits ...sell Hano...start now! 


ies te 





COMPANY, INC. 


MAIN OFFICE & FACTORY BRANCH PLANT 
Holyoke, Massachusetts Mt. Olive, Illinois 
In 1960 it's Hano.. . for Service and Dependability / MANUFACTURERS OF LITHOGRAPHED BUSINESS FORMS SINCE 186868 
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flexible comfort designed to SELL! 
by 


STYLEX 





























Now you can offer quality that appeals 
to the most particular executives . . 
and the thriftiest ones! Examine the 
luxurious features in the Stylex Execu- 
tive Posture Chair, features usually found 
only in the highest-priced office furniture 

. Spring seat construction . . . fully 
upholstered oversized backrest . . . U.S. 
Naugahyde covering . . . deluxe Bassick 
control with 4 seat and back adjustments. 
If it’s more volume and higher profits you 


want, stock up with Stylex .. . you'll be No. $550 
doing your customers a favor. EXECUTIVE POSTURE CHAIR 


$7995 LIST 


See us in Atiantic City at 
the NOFA Convention — 


Booths No. 330-31 
SEATING COMPANY 


fitable sales with Stylex's ge 
Gaeecihe. ee 911 Walnut Street 
Write for FREE literature. Philadelphia 7, Penna. 


No. $60 Side Revolving Chair No. $40 Secretarial Posture Chair 
"$56.95 fist ssh ey, SORE: Met 
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Pen And Pencil Association Elects Officers 





TI n Pen & Mechanical 

Pet M facturers Association 

1 I lustry leaders as officers 

1St ial meeting held Febru 

iry 4 al N York's Hotel Roosevelt 
Thos : 

Presid (;EORGI BARTOI Ill 


esident, C. Howard Hunt Pen Co 
Vice-] lent—ALFRED P. Dio1 
oul I rKCr P n Co 


Treas IRVING T. WILLARD 





sident, L. D. Van Valkenburg GC . . . : , 
s : FROM LEFT: I. T. Willard, Frank King, George Bartol III, C. K. Lovejoy, A. P. Diotte 
Secretar \X CLARKE S. Mays nd W. S. S. Mavs. le 
JR., pr lent, Marshall & Meier Ci 


Ch It1\ committee 


ae §=DESK CALENDARS 
aes FOR EVERY NEED 


Mr. Barto Mr. Diotte, and Mr For 1961 


Lovejoy were elected for the first 
Mr. Mays and Mr. Willard wer AND EVERY YEAR 
FRANK |] KIN is executive vic 
president r tn group Offices are at 
: (> S N W.. Washinetor 
D. ¢ | 
We must not grant to imports th 
right of linent domain, O. R 
STRACKBEIN, chairman of the Nation 
Wide Committee on Import-Export 
Policy, told members of Association 


Question of Survival 


sensati yet reasonable, he said 
our co! tion that the upsurge in 
nports nfronted many Ameri 
il 1 with the question ol 

\ me when the psychol 


says American vigor 
know-how will cor 
und preposterous ¢ 
rtbeats are lulled by 
nds of our econom 


that massive changes 


ilities must be 
h de lared th 


j neavy t ieficit 1n Our foreigi 


mports 


Complete line of desk calendars with models for every 








hich domestic business office and home rite for new Catalog and Deals 
hroa ] t 
ee The Calendars That Work For You The Standard of the Stotionery World 
ogical leadershiy Keith Clark, Inc. Defiance Calendar Co., Inc. 
A mer natin 1451 Broodway 1451 Broadway 
r New York 36, N. Y. New York 36, N. Y. 
oO | W 


Phone: LA 4-4895 








Phone: LO 3-2336 
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ROGERSNAP IS KEYED TO 
MODERN BUSINESS NEEDS 


Rogersnap Business Forms offer dealers a 
complete line of accounting machine forms 
that are: 


@ Available in popular widths and lengths 


@ Precision registered for uninterrupted 
machine operation 


@ Designed for every accounting machine 
operation including those using single 
forms 


@ Available in single of maximum ma- 
chine capacity sets 


@ Fastened the preferred way . . . with 
staple, crimp, or glue (six parts) 


Rogersnap Business Forms can give you fast 
delivery and competitive prices. Attractive 
discounts are also available. Write to De- 
partment OA. 


en 


| TRADEMARK ® 
| P. 0. BOX 10425 - DALLAS, TEXAS 
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Ad Clinic 


6y JACK BEDFORD 
edvertising consultant 





Blank Paper Blues ? 
Pre-Think Customers’ Need 


PROBLEM: An office equipment dealer writes: “I am 
sitting here trying to write some copy for an ad that is 
to appear in tomorrow's paper. The paper was blank 
until I got disgusted and started writing to Advertising 
Clinic instead. You have told a lot of things about ad- 
vertising, but either I missed the issue or you haven't 
told us how to get words on the white paper. Please 
tell me how to write copy.” 
SOLUTION: Looking at a blank sheet of white paper 
is a tension-building, ulcer-producing activity for an 
office equipment dealer. Tension mounts and nerves get 
on edge as the deadline for the ad copy approaches and 
the paper is still blank. 

Here is a step-by-step plan for writing copy that will 


click—not cluck: 
PICK YOUR TARGET 


One reason a shooting gallery is such a profitable 
concession at a carnival is the confusion. If only one 
target was in the back of the booth, more people would 
hit the bullseye. But, there is activity and noise designed 
to keep people from concentrating on the main target. 

A similar situation may result when you start to write 
your advertising copy. Naturally, you are going to write 
copy to encourage people to buy. But, who are people? 

Instead of thinking of all kinds of people with their 
prejudices, whims and fancies; you will probably write 
copy quicker and easier if you try to concentrate on only 
one customer. Visualize that one customer sitting across 
the desk from you. This gives you a clear cut target of 
who you want to reach with your advertising COpy 

As you are forming a mental picture of the reader of 
your ad, remember these two questions: Is this the per- 
son who makes the decision to buy? Or, is this the per- 
son who influences the decision to buy ? 

For instance, the boss may be the person to make the 
decision to buy. But, how strong is the influence of his 
secretary? Does the boss really make the buying deci- 
sion, or just think he does? 

Narrow your audience down to one person who will 
read your ad copy. Then you will have a target that can 
be brought into sharp, clear focus 


STIMULATE BUYING NERVE 


After you have a clear cut mental image of the reader 
of your advertising copy, your next problem is to deter- 
mine what will influence him to buy. What does your 
ad reader want? What will encourage him to buy? 

You will find your pre-writing thinking will be easier 
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LAST CALL 
Double Your Profits 


ON THE DICTIONARY NOTED FOR 


FAST TURNOVER! 


1 FREE for 10 


Yes, for every 10 you order 
you get an extra copy free 


PLUS GENEROUS DISCOUNT 
BETWEEN NOW AND MARCH 15 


HERE’S HOW IT WORKS OUT 
IN DOLLARS AND CENTS 


oxi 








SELLING 








cost 


PRICE 


PROFIT 








10 
GET 11 


$40.50 


$74.25 


$33.75 





30 
GET 33 


$222.75 


$103.27 





60 
GET 66 


$234.90 


$445.50 


$210.60 





$384.75 


$742.50 


$357.75 

















100 
GET 110 


WEBSTER’S NEW 
WORLD| DICTIONARY 


. of the American Language 
COLLEGE EDITION 


MAIL COUPON NOW! 
f———- OFFER EXPIRES MARCH 15, 1960-—-~——7 


THE WORLD PUBLISHING COMPANY, Dept. 0-5 
2231 West 110th Street, Cleveland 2, Ohio 

Please ship the order of thumb-indexed Webster’s New World 
Dictionary, College Edition, checked below @ $6.75 a copy less 
discount indicated, it being understood that we are to receive 

1 FREE bonus copy for every 10 ordered. 

C) 10 at 40% discount C) 60 at 42% discount 

C) 30 at 41% discount C) 100 at 43% discount 























“The experts’ dictionary” 


OFFICIALLY APPROVED AT MORE THAN 
1,000 COLLEGES AND UNIVERSITIES 


NEWEST! BIGGEST! MOST UP-TO-DATE! 


More of everything your customers want. 











es Name 
More definitions. More pages. 
More terms illustrated. Address 
City Zone—_State 
a. exo cum anmenaneten auesdne anes talimtaiin eenmmemaanie tats anmeaae aaa an 
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Our Dealers Say 


“QUALITY 
PARK 
IS TOPS” 


because... 






















Where else can you find: 


% Strict SOLD TO DEALERS ONLY 
policy. 


j % Over 500 quality items regularly 
carried in stock 


% Quality packaging of every item 
for protection 


*% Complete manufacturing and 
printing facilities for any special- 
purpose envelopes needed by 
your customers. 


*% Creative department and postal 
information bureau 


% Prepaid shipment of entire line 
at regular price if order is 200 
Ibs. or over (exception—certain 


western areas). 
*% Dealer promotional aids. 


*% Sales training film for your 
salesmen 


*% Professional sales representatives 
to help you and your salesmen. 
*% WASITFOQE POP SOS MIBOS 


sure-fire envelope campaign for 
dealer use 


% Regional warehousing—Chicago, 
Dallas, Los Angeles 


NOWHERE else can you find Quality 
Park's Quality Products, Quality Service, 
and Quality Packaging. 


Sold Through Dealers Only 


QUALITY PARK 


‘ice & Factory 2520 Como Ave St. Paul 8. Minnesot 
“ice & Warehouse 564 W Monroe St. Chicago 6 Hhn 
ice & Warehouse 837 Traction Ave s Angele 13 Calit 


fice & Warehouse 2150 Irving Blvd. Dallas. Texas 


ENVELOPE CoO. 
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if you divide it into two questions: What will your cus- 


tomer gain? What will deliver this customer benefit ? 

People buy because they feel they will gain some 
thing. They are exchanging dollars they have for some 
thing they want more—some benefit for themselves 

One of the best ways to determine what people want 
to gain is to listen. The questions they ask will give you 
clues about what they expect to find when they buy 

For instance, a customer who asks How long will 
it take to get delivery?” is seeking speedy delivery of 
his office supplies or equipment. Or, a customer may 
ask: “‘How long will this last?” This is a clue that the 
customer wants to avoid trouble and save money on re- 
pairs 

After you have determined what you think your ad 
reader wants to gain, you are ready to handle the second 
question: ‘What will deliver this customer benefit / 

Your answer to this question should be something 
that is inherent to the product or your service. For in- 
stance, your system of having service men call back after 
each repair job is finished will insure faster service. Or, 
the inherent qualities of the equipment will make it 
last longer and give your customer the benefit of dura- 
bility 

You can check your thinking on this by making a 
statement like this: “This adding machine is easy to 
operate because (special feature that makes it easy to 


operate ) Place the customer benefit before the word 


I 
because’ and you will have a strong selling idea for 


your adve rising COpy. 


USE MAIN STREET LANGUAGE 

Your ad is going to be read by people you know 
your customers. You will find that your ad will be better 
if it is written in terms of local interest. Use words that 
are common and well-known. 

When you copy an ad from a textbook on advertising, 
it will sound just like a book. Using ads prepared to 
sell other merchandise will not sell office supplies and 
equipment even though you alter it to fit your business 

You use main street language when you sell to cus 
tomers in your office supply store. Your ad copy will 
click when you use common, ordinary words, phrases 
and ideas—things your customers readily understand 

Cliches or shop-worn phrases will make your copy 
cluck—not click. A clever selling phrase may look im 
pressive in your advertising copy, but it does not sell 
office supplies or equipment. Write to express—not to 


impress 


PROVE YOUR POINT 

You sincerely believe that you are selling the bes 
that the value is the “‘best’”’ there is in town. It may be 
But, your ad reader has heard that many other office 
supply dealers handle only the “best’’, too. He is con- 
fused. Which is the best ? 

You can prove that your offer is ‘best’ through vari- 
ous advertising techniques. You can use illustrations 


that show how economical your office equipment ts. Or, 


you may find statistics on the time saved that will pro 
vide proof to your customers. Testimonials of well 
| 


known people or recognized testing organizations can 


be used to provide the proof you want to make your 


ul 


Op) believable 


Customers w not accept your statement that your 
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PLAIN TABS i ANGULAR 


YEARLY GUIDES | BLANK OR INDEXED =" CELLULOID TABS 


DAILY GUIDES \ WEEKLY GUIDES 


| CLEAR 
*) CELLULOID TABS 


2 


_ ALPHABETIC GUIDES 


'} 
CHECK FILE GUIDES | TABULATING 
CARD GUIDES 


fs “= 


Globe-Wernicke’s complete line of card index i FOR = . 
guides offers your customers everything: 
All Tab Cuts © All Popular Sizes * Choice of Stock _— 

BLANK GUIDES —- 


* Plain, Celluloid, Angular, and Metal Tabs 
* All Popular Indexes * Special Guides 


PLUS — G/W gives you the cost-cutting advan- 

tage of ordering all your office supplies and DOCUMENT 
accessories from one source for simplified in- | is FILE 
ventory, consolidated purchasing, and superior, GUIDES 
faster service. Cash in on extra profits now! Clip 

and mail the attached coupon today for full in- STATE GUIDES 

formation on new profits for you in ‘60! 


Please send me your Standard Filing Supplies Catalog for full information on 


G The Globe-Wernicke Co., Dept. DO-3 Cincinnati 12, Ohio 


he complete line of G/W Card Index Guides and other filing supplies. 


GLOBE-WERNIC KE 


THE GLOBE-WERNICKE Co. 


NNAT 


Remember .. . success depends on the strength of your line 
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Counsel your customers to save money 
and pencil-sharpening time: 
Switch to All-Rite Office Pens! 








VFirte. 





~ v 
| COSMOPOLITAN } a 
6142” long, pocket/desk mode | 
with cap and adjustable f ; 


Eight ink colors: Blue, red, green, black 
turquoise, gold, brown, lavender 











—_————— Po 
#1460: Utility Pen — Medium line -39¢ ea 
#F1460: Auditors Pen - Extra fine line - 49¢ ea 
#F1467: Steno Pen - Extra fine line -49¢ ea 
Compact 1 Dozen Boxes 


/ 











AbPFrite AUDITORS FINE POINT F1460 














OFFICE-RITER 


6%” long desk model: Without cap and clip 
Hexagonal barrel prevents rolling 

Four ink olors: Blue, red, green, black 
(Barrel color denotes ink color 





#52: Medium Line Pen — 29¢ ea 
#522: Extra Fine Line Pen — 39¢ ea 
»mpact 1 Dozen Boxes 











“A PEN FOR EVERY PURPOSE” 
ALL-RITE PEN, INC. 


HACKENSACK, NEW JERSEY'T-! 


service is fast. You will need some proof. In the pre- 
writing thinking you did, you collected two things 
what the customer wants and what delivers this benefit. 
If you write your copy with the “because’’ stressed in it 
you will have a natural way to prove your point to your 
ad reader 
USE YARDSTICK TEST 

Advertising experts agree that the most difficult part 
of the selling process from producer to consumer is the 
last three feet the three feet across your counter 
to the customer. Sales are made or lost in these last three 
reet in you! OMT ice supply and equipment business 

You can test your advertising copy in these same thre« 
feet—the yardstick test. Use the words of your copy 
when you are selling to a customer in your store or over 
the telephone. If it clicks in this yardstick test, you can 
be sure that it will produce when you use it in your 
advertising 

When you are using your yardstick test in your office, 
be sure to watch for customer reaction. A reader of your 
ad in the newspaper is at home and can not be checked 
on his reaction to your copy. But, when a customer hears 
the words in your store, you can check his reaction 
Watch his eyes as you repeat the words of your ad copy 
If they light up, show disbelief, or act disinterested you 
will know that this approach is good or bad and can 
change your advertising copy—accordingly 

When your copy clicks in the yardstick test, it will 
click—not cluck—when read by your customer in the 
quiet of his own home or oftice. Your three feet test 


will bring him the last three feet to a closed sali 


Friden Appoints W. E. Jenkins 


Appointment of WeEsLEY E. JENKINs as sales man 
er of the Mailing Machines division of Friden, Inc., 
was announced recently by Robert E. BUSHER, vice 
president and general sales manager. He formerly was 
a vice-president and general sales manager of another 
office equipment company until his resignation last 


month 


Morgantown Dealer Furnishes Bank 





THOMPSON'S OF MORGANTOWN, INC of Morgan 


town, W. Va ade the above installation at the Farmers 
and Merchants’ Bank in that city, using chairs from the Gun 
locke Chair Co. and desks and accessories from the Alma 
Desk Co 
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tc a 


‘in ke one good dealer with a penchant for 
sales promotion ...add a complete line of 
ASE Furniture...and you’ll come up with the 
kind of sales that make customers happy 

... and keep them coming back for years. 


ANE 


ALL-STEEL EQUIPMENT Inc., Aurora, Illinois 


Desks « Chairs « L-units « Credenzas « Tables 
Bookcases « Filing Cabinets « Storage Cabinets 
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APER HOLDERS 


istomers Want 


Exclusive ADVAN co 
ngertip pressure. Binds 
(Appr- 150 sheets) - 


nco PUNCHLESS ? 
With the Features Ci 
onp, EASY ® 


SPLiT-SEC 
Clip locks and un 
q half in 


ADVA 


INDING.- 
locks W ith fi 


ch of papers: 
apers 


afe binding- P 
file. 


anyw here in the 
1, low height 
on the file 


one sheet, OF 
Neat, > 


ip. No lost papers: 
fast, 


BULLDOG © wry 
n be inserted or removed 
ECE CLIP.” Base, and sP 
compressor ‘mizes weal and bent 
and contents. ° 
its shape- 


ring stee 


FLAT, 2-Pl 








_and the NEW 
ADVANCO ALUMINUM CLIP BOARD 
older Clip 


Featuring ! the 
aDVANCO punchless Paper H 
he bulk and W ght of ordinary 


Eliminates t 
Fag boards; § 


pinding capacity: 





Wit 
e now for 
pric 
at tactively Sg and discounts onth 
volume ese fin 
selling e-pro fit, 
items. 











MADE 

IN U.S.A. 
® 
EG. U.S. PATENT OFFICE 


ected t 


Tel.: Hickory 6-4848 





—— 
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Dates to Remember 


March 2-4—Wholesale Stationers Association Trade 

Show, New York Trade Show Building, New York 

City 

March 11-13—National Office Furniture Association 
1vention and exhibit, Chalfonte-Haddon Hall 

Hotel and Convention Hall, Atlantic City, N. J. 

April 19-23 
nvention, Sherman Hotel, Chicago. 

May 16-18—Stationery & Office Equipment Guild of 

Canada annual convention, Royal York Hotel, To- 
nto. Ont 


National Association of College Stores 


July 10-13—National Office Machine Dealers Asso- 
ciation convention and exhibit, Coronado Hotel, 
Coronado, Calif. 

September 14-18 National Business Forms Associ- 
ates 15th annual conference, Chase-Park Plaza Hotel, 
St. Louis, M 

September 24-28—National Stationery & Office 
Equipment Association convention and exhibit, Con- 
rad Hilton, Chicago. 

October 15-16—-East Coast Regional Office Machine 
Dealers Association convention, Galen Hall, Werners- 
ville, Pa 

October 15-18—Eastern Commercial Stationery Show, 
New York Trade Show Building, New York City. 


NSOEA District Meetings 


District Location Dates 
{ Golden Gate April 21-23 
Miami Beach, Fla. 
French Lick Sheraton 
French Lick, Ind. 

8 Western Hills Lodge May 5-6 
Sequoyah State Park 
Wagoner, Okla. 
Davenport Hotel 
Spokane, Wash 


April 29-30 


May 9-10 


Holiday Hotel May 13-14 
Reno, Nev. 

14 Miramar Hotel May 16-17 
Santa Barbara, Calif. 

0 Denver Hilton Hotel May 20-21 
Denver, Col. 
Lake Lawn Lodge May 22-24 
Delavan, Wis. 
Shamrock-Hilton May 26-27 
Houston, Tex. 
Hotel St. Paul June 5-7 
St. Paul, Minn 
Hotel Sagamore June 10-11 
Lake George 
Bolton Landing, N. Y 
Hotel Concord June 13-14 
Kiamesha Lake, N. Y 
Galen Hall June 20-21 
Wernersville, Pa 
Equinox House July 1-2 


Manchester, Vt 
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JOIN MARTIN YALE’S 
BIG PARADE 
OF PROFIT WINNERS! 


To help increase your sales we’re starting the first 
Spring of this new decade with a consistent profit- 
building promotion! This big, new program of dominant 
space ads will surely pre-sell your customers. Almost 
3,000,000 able-to-buy readers will view these books. Tie 
in with Martin Yale’s Parade of Profit Winners . 





Auto Letter Opener—Com- 
pletely automatic! No sort- 
ing for size or thickness. 
Opens mail in 1/10th of the 
normal time. Compact, safe 


and easy to use. 










Auto-Folder CV—Fully 
automatic folding and stack- 
ing! Folds most anything 
seven most popular ways, 
including letters, in- 
voices, circulars, catalog 
sheets, instructions, etc. 
Fast, safe and easy to 
use. For large or small 


mailings. $149.95* 


Ream Cutter—A necessity 
for all businesses with a 
duplicating department. 
Precision cuts any printing 
stock 18” wide by 2” thick. 
Easy to use; even safer than 
scissors. Engineered to give 
years of dependable, trouble 
free service. $249.95 


Optional stand, $29.95 





plus F.E.T. 


LOOK AT THIS PROFIT BUILDING 
PROGRAM —Starting in March and continuing 
through June you'll be seeing us in Business Week, 
Wall Street Journal, Office Management, The 
Office and Graphic Arts Monthly. And there'll be 
more to come the 2nd half of the year! 


Your Martin Yale Representative 
has full information, or write: 


MARTIN YALE, Inc. 


2100 W. Fulton St., Chicago 12, Illinois 
QUALITY EQUIPMENT AT A MODEST PRICE! 
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NOFA Ladies Program is Varied One 


The program arranged for the 
ladies at the National Office Furni- 
ture Association's 14th annual con 
vention in Atlantic City on March 11, 
12, 13, will range from a discussion 
of home decorating to an exhilarating 
session with a famous palmist 


Friday, March 11 


10:00 a.m. 
Haddon Hall. 


Rec eption and tea, 





see 


>TUBE 
4%" 1D 




















16-TUBE 
3" 10 


STAKTUBE 
ROLL FILE SYSTEM 





36- TUBE 
2%" 10 





61-TUBE height. With locks if desired. 


iv" 10 


fete 
a te. 


ye 





geass 


Stay with STACOR — all d 
and prospects already know 
pre-sold through strong and 
advertising. Make this pre-a 
sell STACOR Lifetime Quality 


STA 


room needs. WRITE TODAY FOR BIG NEW CATALOG 


STACOR EQUIPMENT CO. 


Manufacturers of Lifetime Quality Draf 





All steel-encased cabinets with steel-rimmed 
tubes for easy-to-find, safe print storage. 
Complete with tubes: 4 ID's 8 lengths, 32 
sizes. Files bolt together for stacking to any 


12:00 noon. Luncheon, Had- 
don Hall. Mrs. Robert Dillon of Pitts- 
introduce Mrs. Lucille 
Schumacher & Co., who 


burgh will 
Anderson, F. 
will present ‘Personality in the 
Home 


ied 


00 p.m Cocktail party and 


reception for incoming officers 


8:15 p.m 


NOFA Fun Party 








Stacor-Matic Tabies 


Tracing 
Maatowrss 
& Tables 


C3 


the line that’s 
engineered for 
lifetime quality 
and designed for — 


IGGER PROFITS = 
a a _fe Drawing Tables 








4-Post Drafting Tabies 








307 Emmet St., Newark 5, N. J. @ Bigelow 2-6600 


Warehouse Stocks in: Boston, Detr 


>a Fra 








it 


Hartford, Los Angeles, Montreal, Philadelphia 
Saint John, N.B. Toronto, Washington, D.C. 


Saturday, March 12 


9:30 a.m Haddon Hall. The 
palmist Ronda will be present for 
individual sessions with the ladies. 

12:00 noon Haddon Hall 
luncheon. Mrs. B. G. Metzler will 
present a review of Broadway hits. 

2:30 p.m. 
Greenhouses, to see world’s largest dis- 
play of African violets. Also trip to 
Orchid Farm. 

7:00 p.m. 14th Annual NOFA 
Banquet, Dr. Carl S. Winters, speaker, 
Presentation of NOFA Oscar to ‘Mr. 
Office Furniture Dealer’, ‘Office Fur- 
niture Salesman of the Year 


Trip to Fisc her's 


Sunday, March 13 


Non-denominational 
Haddon Hall. Music 


by Princeton Choir 


10:30 a.m. 
church service, 


Four Big Prizes in 
Smead’s Window Contest 


A one-week, all-expense trip for 
two to Mexico City is the first big 
prize in the Smead Manufacturing Co. 
window contest which ends May 31, 
1960. Included in the Mexico City 
trip by air are hotel accommodations, 
meals and sight-seeing trips. 

Other prizes in the window display 
contest open to all Smead dealers are 
a round trip Great Lakes tour for two, 
Starting either at Duluth, Minn., or 
Buffalo, N. Y.; a mink stole in a 
choice of color to be selected by the 
winner; a Bell & Howell 8mm movie 
camera and case, projector and case 
and viewing screen; and 10 honorable 


mention prizes of $25 


IBM To Enter 
Dictating Machine Field 


The entry of the International Busi- 
ness Machines Corp. into the dictating 
systems field sometime in the future 
has been announced by H. WISNER 
MILLER, JR., 

Co-incidental with this announce- 
ment, Miller said the IBM Electric 


Typewriter Division, of which he is 


vice-president 


also general manager, has acquired the 
rights to the dictation systems devel- 
opments of the Pierce Wire Recorder 


Corp. of Chicago 
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Today, Burroughs Corporation launches a potent 1-2 sales punch for dealers! 








> ONE NU-KOTE RIBBON FOR ALL TYPING JOBS 


x ONE SPOOL THAT FITS MOST TYPEWRITERS 


What a sales-inspiring combination! One uni- 
versal ribbon—for correspondence, Thermo- 
fax or Multilith processes—on a new univer- 
sal spool that fits all portable typewriters, all 


noiseless, most standards and electrics. And 


y% You cut down and simplify your inventory. 


how’s this for a bonus: new Nu-Kote ribbons 
outlast ordinary ribbons 3 to 1! 


Add the obvious dealer benefits of Burroughs 
new 10-to-a-carton Deci-Pak, and look what 


happens when you stock Nu-Kote ribbons: 


% You eliminate confusion on spool styles. 


You have a hot new product to sell with a lot of 
good, solid benefits to talk up. Example: 


@ Three times the wear, one third the ribbon 
changes 


@ Cleaner cut typing, carbon-ribbon sharp 
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@ In the Thermofax process, Nu-Kote's red 
reproduces as clearly as its black 


@ One ribbon for all jobs, almost all machines 


fe ee Se Se SES STS NY STE SS a ne = 
| 0A-30 

| ! | 

Move in fast on this latest | FILL IN AND MAIL TODAY! | 
Burroughs dealer “‘first’’. Get de- | Dealer Sales Department | 
tails now from your Burroughs | Burroughs Corporation, Detroit 32, Michigan | 
dealer representative. Or send | Conti 4 se K bbe | 
coupon now to Dealer Sales | ntlemen, tell me more about Nu-Kote ribbons. | 
Department, Burroughs Corpo- 7 7 
ration, Detroit 32, Michigan. Name 
| 

NU-KOTE’ | ails ae 
= | | 

: Address in 

isa product of | T he sign of an _ 
BURROUGHS CORPORATION | outstanding dealer City ene State | 
Vittag Division 7 7 
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‘CARPET SAVER AND 
‘FLOOR SAVER CASTERS 
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These are the unique, “sw caste 
acclaimed the world over for their functional be 
Sure sales openers, excellent sales items, they 
from $7.95 per set of four. Metal tread f carpet 
non-marking, stain resistant er treads for hard 
surfaces. Fittings for ALL off 

Preferred by major manufacturt they 

tinctive note of quiet elegance to the finest office 


KIND to carpets and floors, NEVER need 


DEALERS, WRITE TODAY 
FOR NEW CATALOG 758 


shepherd casters, inc. 
P.O. BOX 6772 BENTON HARBOR, MICHIGAN 


onodo hep 
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Bentson Uses New Finishes 


Effective February 1 the Bentson Manufacturing Co 
aday ted non-metallic finishes to its entire line of steel 
Tt rug desks, files, and companion units 

According to HENRY G. BENTSON, president, the 
change applies to the firm's complete range of four stand 
ard and seven Regal (added cost) ors. Yucca green, 


formerly a Bentson standard color, has been duplicated 
with the new, non-metallic mist green 

Extensive test runs have proved better color matches 
are possible with the new enamels,” Bentson explained 

The absence of metal flecks,’’ he added, ‘‘means greater 
resistance to atmospheric conditions such as excessive 
humidity and salt air. 

Simultaneously with the introduction of these new 
‘inishes, the company informed its dealers that interior 
parts such as the liners of desk drawers, and follower 
blocks in files would be painted in pleasing neutral 
gray color. In the past, these areas have been matched 
to exteriors 

A full set of 11 different color samples is available to 


deale rs on reque st 


Automation Supplies Sale Company 
Formed in San Francisco 


Tab Products Co., national data processing auxiliary 
equipment organization with headquarters in San Fran- 
cisco, announces formation of a new organization, Tab 
Sales Co., to market both their auxiliary equipment and 
Spacetinder letter and legal files for the general office 

BYRON B. Jost will be president of the new company 
Other officers include Vice-Presidents JAMES C. FENSEI 
and RICHARD C. HAFENRICHTER, and _ secretary-treas 
urer, Miss MARy Lou STALLINGS 

Tab Sales Co. has its headquarters at 995 Market St., 
San Francisco, Calif., with a branch office at 2015 J 
Street, Sacramento. Territory includes all of Northern 
California and Northern Nevada 


Harter Chairs at Moscow Exhibit 


4 





Seated in ch the Harter Corp. which were used in the 

RCA rt n studio at the recent American National 

Exhibition in Moscow are, left to right, Harold C. McCellan 

general manag f the exposition; Earl Warren, Chief Justice 
the United States Supreme Court; and Thomas B. W 


Ir., president of IBM 


OA-—3 /60 




















HORIZONTAL and VERTICAL 


TABULATING CARD GUIDES 


also POCKETS—FOLDERS—BINDERS 


USED IN ALL TYPES OF 
AUTOMATED SYSTEMS 


Smead's complete selection of guides A omen | Oe a mm - LINE OF HIGHEST QUALITY 


for indexing tobulating cards will 
cover almost every requirement if oa | | D t > 4 G U | D if S 
special style is needed 
supply detciled specifica- 
tions and it can be tailor- 
made for your customer 















































’ f oo r x va a 

+ ‘e) ‘e) re) 0 0 0 
Available in plain tab, third-cut and fifth Double insertable celluloid tabs, third cut 
cut, 7% wide, 3%" high, %" tab and fifth cut, 7%" wide, 3%" high, %" 
exposure tab exposure. Pressboard stock. White ins 


serts included. 


Note — three mecterials 
Bristo 017) for tempo 
rary wse Gray press 
board (.025) for long life under normal 


wsage; Vulcanized Fibre (.020) for in- 
definite wearing quality under hard 
vsage 


Smead's Double 
insertable 
Celluloid Tab 


- > : A, et : 5 
hy ° a i ’ % My * = ae =. 
Flat angled Se - * 
cu "sé srtable i Os . 
vior id Tab = = in . ° = - - - 
Tape Folders i TA-151-25—25 division A to Z, flat metal TA-154-31—Daily 1 to 31 flat angled in- 
| tabs, 7%" wide, 3%" high. Pressboard sertable celluloid tabs, 7%" wide, 3%" 
«i g stock. Available in larger divisions. high, %" tab exposure. Pressboord stock. 


Pin Feed Inserts 
and Labels 
i. “ 
\ a a LZ 











SELF-INDEXING CARD HOLDER 





Provides clear vision ond protection of 
cord. All Acetate (10 Point). Overall size 














QS CT 7%" x 3%". 
Folders for Filing Sa - ie. 

of Edge Punched Cards 4 Wallets with 

and interpreted copy Acetate Windows 


PRESSBOARD BINDER COVERS Smead can design and manufacture folders, pock- 
em cae, Se ets, or combination folders and pockets for filing 
<<< _eemm sizes. Choice of 5 colors. Em. PUNChed tapes, tabulating cards, and associated 
= bossed title ponel ond tite documents. Smead offers the advantages of a 
label furnished. Prong foster. wide range of facilities in paper converting and 
ers ore norrow width for bind- ‘a 
ing morginally punched con.  ©28 incorporate acetates or vinyls to resist ‘‘bleed- 
tinvoys ond tabuloting style ing”’ of oil from tape. 


forms 


ae. WRITE FOR BROCHURE NO. TA-2 


MANUFACTURING COMPANY °¢ HASTINGS, MINNESOTA 
LOGAN, OHIO - CHICAGO, ILLINOIS - LOS ANGELES, CALIFORNIA 
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and ECONOMY 


It to 14 
ced {0 sel 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 


feomariee Of QUALITY 








FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage 
Beautiful 
DURA-STYLED”’ 
Plastic Molding 
in matching 
colors 





STEEL DESKS 





BLUEPRINT CABINETS 





Write for our attractive color 
Catalog Itustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks...Bookcases and Sec- 
tional Bookcase... Telephone 
and Utility Equipment and Engi- 
neering Blue Print cabinets. 








= — 


PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 


DEPT. O-11 


38-42 REVIEW AVE., LONG ISLAND CITY, NEW YORK 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda, 
El Segundo, Calif 












Dixon Letterhead on Exhibit 


A two-color letterhead, designed for the Joseph 
Dixon Crucible Co., has been selected by the Klingspor 
Museum in Offenbach, Germany, for permanent exhibit 
there 

The letterhead was selected by Dr. HANs A. HALBEY 
director of the Offenbach museum “‘as a show piece for 
outstanding design and calligraphy Dr. Halbey ac 
quired the specimen while in the United States on a 
recent lectur 

The Klingspor Museum is the outgrowth of the col 
lections of letter ng and bookbinding assembled by the 
brothers CARL and WILHELM KLINGsPoR in Germany 
in the late 19th 


designers as W ll as collectors whos work was recog- 


ntury. The brothers were famous artist- 


nized in the founding of the museum by the Offenbach 
town council 

Dixon's award-winning letterhead was designed by 
WILLIAM Metzic, a New York commercial designer, 
whose work is also well known in Germany 


Fort Worth Firm Represents Morris 


Bert M. Morris Co. announces that the Morris line of 
iatched desk top equipment is now represented by Sta- 
oners Distributing Co.. 3300 Bolt St.. Fort Worth, 
Tex., in the states of New Mexico, Texas, Oklahoma, 
Missouri, M SSISSIf | 1, Tent essce 
Stationers Distributing Co. will carry com es 

houses located in Fort Worth, Houston 


Memphis tor prompt service to de 


ers all orders for direct factory ship- 
ment, says F. L. SCHAEFFER, general manager of Bert 


M. Morris ¢ 





RALEIGH OFFICE SUPPLY CO. of Raleigh, N.« recently 


aned office furniture and equipment t Raleigt thier 
Burton's Fashion Store. The furniture was used in a window 
mspiay ¢ pnasizing back t school tashions Ite $s St wn in 
the window are fi: lines of the Myrt Desk ( Boling 
Chair ¢ al Voges Petersé n 
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‘Boy! Here’s an office 







where the chairs 
are as good looking 


as the girls.” 





: 3 P. S. to dealers: 
“Good looks” are important 
in an office too— 


sell Gunlocke. 
= ¥ 


Copr. 1957 by 


OP wo iH. GUNLOCKE CHAIR COMPANY, WAYLAND, NEW YORK 





ra a in - 
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Now... Users of marginal punched form Binders Can 


LOAD TOP 


WITH CURRENT RECORDS 


_ TAKE AWAY 


OLD RECORDS FROM BOTTOM 





Same mechanism at top and 
bottom permits adding or 
removal from 
either side 








New Binder Saves Time, 
Saves Time, Saves Time! 


In addition to the efficiency of its new 
type loading and unloading method, NBB’s 
Cable-Post Binder has these five EXCLUSIVE features: 
1. Wire cable posts sealed in nylon no cracking, 
stay upright for loading. 
. No protruding parts — can be stacked. 
. Modern, viny! plastic cover. 


. Easy to operate locking mechanism. 


oO ® Cw DD 


. Standard posts provide seven inch capacity. 


FLAT OPENING 








Hl i 
| Nationa BLanx Book Company ay ISSEY : 
| Dept. 202, Holyoke, Massachusetts mm | 
| Send folder outlining the time-saving features of NBB’s Cable-Post and other marginal punched | 
| form binders for special uses. [) | 
| Have your representative call 0 | 
] rata eh bpedentebensebed00000seo0deee0seeesbsseseeceseeoenenve | 
| eek. 2. ceed Serdekeotebeseeewesseunescdcéieuevewssesoss | 
| oe a sh otc aulebb ub ced beeen seuadeceseveceeedboosecees | 
eo cesinseess Pe iccivseddasievccenkiasncseaceeies ! 
! My stationer’s name is........... | 








Your Customers 
are being pre-sold 
month after month by 


ADVERTISEMENTS 
LIKE THESE 


in magazines /like 
THESE 





JOURNAL 
OF 


ACCOUNTANCY 





Feature Your 


NATIO 


= || 
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Utility Supply Co. NOMDA Offers Name Plates as Latest Dealer Aid 
Changes Subsidiary Name 





Metal name plates are the latest of guarantee policies and other worth- 
long list of features offered by the while features made available to 
A change of National Office Machine Dealers As- NOMDANS. 
a mpany name sociation to its members. These bright 
vas announced ind attractive plates carry three lines . 
ently by Mor- of copy for rf dealers ordering them San Antonio Dealer Moves 
Ris E. WoLr. is well as the emblem of the associa- The Haak Typewriter Co., formerly 
president of Util- tion. Dealer copy is in black with the located at 318 Navarro St., in San 
ty Supply Co. ircle of the organization in red. Antonio, Tex., has moved to new and 
[he new name. The name plates join the rulshields, larger quarters at 112 W. Commerce 
take effect price tags, window-counter cards, St. 
March 31, will be 
United Stationers Supply Co.; former 
ited under the name of Utility ; 
e Wholesale Stationers. This company 
I [ mn servit ver 2000 statione ry 
throughout the nation from its 
foot warehouse located in 
( ind serviced these deal 
ned men 
Wolf said t nan change was 





sult of the major 


lied by the com 


I f gy tn industry as a 
i tat r, and as a means of 
ng its { policy of building 
panait the wholesale direc D . S K y 
4 





lImited St rs Supply Co. will Our desks with NEW Textured Textolite tops are 
subsidiary corpo full of new and easy-to-sell features that your 
Utility St nery Stores in Chi " 


customers want, plus our usual high quality 
that you've learned to expect. They're 


As early as years ago the com oh 

d a trend toward a sinsk a real profit item for you, 
. wholesale sour is the answer for 
. th onery dealer to combat tre- 
us increases in freight, han 
iin ind operating costs. Wolf says 
\ that it will firm commitment of 
his company rve the dealer on a 
onon faster and efficient 


Distributor Named 


United Bi ss Supply, Seattle, 
X has been appointed as exclu 
ulers for the Ormig selective Textured Textolite features— 
ni; trye mn th act T h. ; : 
plica 1 the Pacific North @ No glare gives warm appearance, is easier on 
was al ounced by WX I eyes, increases worker efficiency. 
BRADLEY, President, Copy-Craft., Inc., e@ Exceptional resistance to obuse . . . resists fading, chipping, 
stributor in this country for th cracking. 
Uri lit e Easy to maintain . . . fingerprints and smudges seldom show. 
1 Business §S pply will also @ Available in gray, tan, green desktone. 
th ( Craft line of pho 





nd supplies, in 


nd o nie cop ° ° . : 3 
d of photocopy Write today for full information on our complete line of office furniture. 





' 
1. OuACKENBUS resic Oo ESTERN MFG Cc i 
Rit A ae eee s 2 | WESTERN MANUFACTURING CO. 
ted sit Ss oupply, Nas been as- 
ests: the Gen aad olla WES~CD : 532-544 NORTH HIGHLAND AVENUE 
| AURORA. iLL : AURORA 2, ILLINOIS 
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PS Open Side Style 





Savings Bond Envelopes for the new punch card 
size United States Savings Bonds are now being 
offered by the Justrite envelope companies of 
St. Paul and Atlanta. 

This is a new envelope item that all your bank cus- 
tomers need. Government punch card size bonds 
have been put into effect recently and banks want 
these specially designed envelopes to fit them. 


Featuring original stock form printed designs, 
Justrite furnishes this line in two functional styles 
. . . the PE open end with thumb notch, and the 
PS open side with regular flap. 


Both styles come in brilliant white antique stock 
and have crystal clear cellophane windows to allow 
the bond purchaser’s name to be seen easily. 


The distinctive PE style offers two-color red and 
blue printed design while the economy wise open 
side style is printed in blue only. Ample area is 
provided on the faces of these envelopes for the 
bank name. 
Be among the first to sell Justrite’s new savings 
bond envelopes to your bank customers. Write 
either Justrite factory for samples and prices of 
these and other items in Justrite’s complete line 
of standard and specialty envelope products. 
Two Modern JUSTRITS# Factories 
NORTHERN STATES ENVELOPE Co. 


300 East Fourth Street * Saint Paul |, Minnesota 
20 East Jackson Boulevard * Chicago, Illinois 





JUSTRITE ENVELOPE MFG.CO., INC. 
523 Stewart Avenue, S.W. * Aflanta, Georgia 


BOE B60 OmOBOe oly 
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Minifon Uses Told in 
Ads and Booklets 


Backing dealers and distributors during the first quar- 
ter of 1960, Minifon recorder-dictator-transcriber adver- 
tising will break nationally in large space in Business 
Week, Forbes, Wall St. Journal, Scientific American, 
U. S. News & World Report, OFFICE APPLIANCES and 
other national publications. 

A booklet featuring the wide variety of uses of Mini- 
fon equipment will be featured prominently in the ad- 
vertising. 

Emphasizing miniaturized size and weight as sales 
ammunition for dealers, WALLY MOEN 
of Geiss-America, Chicago, exclusive American import- 


sales director 


ers of Minifon, points out applicability to new markets 

teachers, students, doctors, lawyers, editors and au 
thors, salesmen, pastors, trade and public interviewers, 
inventory listers, inspectors and engineers and scien 
tists He says that 179 uses are listed in 100 busi 


nesses, professions and fields of activity 


Eberhard Faber’s New Marketing Group 


C. PAUL MAILLOUXx has been appointed vice-presi- 
dent and sales manager of the Eberhard Faber Pen and 
a new sales and marketing subsidiary 
He has been 


Pencil Co., Inc., 
of the Eberhard Faber Pencil Company 
sales manager of the parent company tor the past five 


years. 





C. P. Mailloux 


Lester Stephens 


The main purpose of the new marketing company, 
which will operate from the parent company’s world 
headquarters in Wilkes-Barre, Pa., is to give identity to 
Eberhard Faber’s growing diversification in the industry. 

Also promoted has been Eberhard Faber’s customer 
service manager, LESTER J. STEPHENS, named assistant 
secretary of the new corporation. 

Other Eberhard Faber executives who assume equiva- 
lent titles in the marketing company, while retaining 
those in the parent company, are Louis M. Brown, 
president; DUNCAN C. TayYLor, secretary; FRANK L. 
WILLIs, treasurer; MARTIN A. GRACHECK, controller, 
and KENNETH V. SMITH, assistant treasurer 


Smith Buys Scott Office Supply 
WILLIAM H 


has been an employee of the Bartlesville Stationery Co. 
in Bartlesville, Okla., has purchased Scott's Office Sup- 
ply from L. E. Scott. Scott has been in the office supply 
business in the Bartlesville area for more than ten years. 


SMITH, who for the last twenty years 
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Ri @ money FAST 


'PLETE REGNA LINE 
registers - adding machines - safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 
P-R-O-F-I-T-S! 


Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 







Write today for informative literature. 


Move fast 
it’s profitable! 


See. 





It’s low-priced! It’s profitable! 

Mail the coupon—Mail it today— 

Mail it NOW! 
safes of unusually REGNA CASH REGISTERS, INC. 
unique —e = 175 Fifth Avenue, New York 10, N. Y. 
covering the giobe ; 
with tremendous Gentlemen: 
sales success. Several 
sizes and models 
available. 


on 





Please rush more information on the 

complete Line of REGNA Cash Registers, 
REGNA Adding Machines, JOELI Fire-proof 
Safes, and outline advantages of becoming an 
independent REGNA-JOELI Dealer. 


Name...... veahsabiideltadalia 
In Canada: Regna Cash Registers of Canada, Ltd. Address 
704 Notre Dame St. W., Montreal, Que. City 
OUTSIDE CONTINENTAL U. S:: Zone State 


Fett wwsteweew ewe ee eee eee 


Jorgen S. Lien, Box 522, Bergen, Norway 
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” FULTON MARKING INKS 
AND MARKING DEVICES... 


the ALL NEW 1960 QUALITY LINE creates 

a demand for MORE SALES and GREATER 
PROFITS! ... “Time Tested Methods” prove 
THE FULTON LINE is the ultimate in Marking 
Devices. Nearly fifty years of Highest Stand- 

ards in Production, Mr. Dealer, assures 
you the Finest Merchandise possible. 


mse 





€ 


—> 


DRI-KWIK 
STAMP PADS 


NU-TYPE 
FOAM RUBBER 
STAMP PADS 


FULTON DATERS 


Write for tree catalog and price list 
Order your requirements now 


Prompt deliveries 


FULTON MARKING EQUIPMENT CO. 


‘ 82 Fulton St., Elizabeth 1, New Jersey 


of Marking Devices for Ov 





Ven on the Move 


ROBERT S. JOHNSON was recent 
ly appointed to represent the Mapl« 
Leaf Manutacturing Co., In 
throughout Upper State New York 
Johnson has been traveling on his 
own New York state exclusive of 
the Metropolitan New York area 


for the past year and a half. For 





hive years pl vious tO this, he re} Robert Ss Johnson 
resented the Esterbrook Pen Co 
and the two years betore that he 1 sented the Ever 


sharp Pen Co 


LESTER BrooKs has been at 


pointed personal representative ol! 
The Ideal System Co. in Pennsy] 
vania, Connecticut New | lerse 


Maryland, Washington, D. C., and 
eastern Virginia. Mr. Brooks is 
well known as a representative Ol 
All-Rite Pen Co. and Joseph St 


Co., both of which he continues to 
Lester Brooks 





represent. He will handle the com 


plete Ideal lin 
I 


ROBERT PHILLIP ADLER has been 
appoint d ¢ il manager of Wa 
terman-Bic Pen Corp., Seymour 
Conn. Adler has moved to a top 
position at Waterman-Bic atte 


four and one half years with th 





company advancing successively 

from the positions Of junior 

countant, general accountant, chiet fe eg 

accountant, comptroller and treas 

urer to his present responsibilities is general manager 
He is a gra juate of the Wharton S hool of Finance 

and Commerce at the University of Pennsylvania, a 

Certified Public Accountant and a member of the Con 

necticut Society of Certified Public Accountants and th 


National Association of Accountants 


CHARLES F. CORGAN has been 
ippointed exclusive manufacturer s 
agent throughout the Pacific North 
west for General Ribbon Corp. H« 
will call on office supply and ma 


chine dealers with General Ribbon’s 


complete line of typewriter and 





adding machine ribbons. 
Corgan has been a manufacturer's Charles ¢ organ 
agent calling on the trade for the 
past two years. Prior to this he was a dealer sales rep 
resentative for a major typewriter company 
Three new sales representatives have been added to 
the field group, one retirement has taken place and a 
number of territory changes have been announced by 
L. G. Morris, sales manager of the Eaton Paper Corp 
NORMAN VAN Ness, who represented Eaton in upper 
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Sturdy, Eye-Appealing 


DAN-DEE HAMPERS ARE IN DEMAND! 
With or Without Self-Closing Cover! 


These handsomely styled hampers, with and 
without self-closing cover, have a ready market 
in business and professional offices . . . yes, 
»even in households. And among quality buyers, 
Dan-Dee is preferred because of superior con- 
struction and design features. Start stocking 
them today for more profitable business to- 
morrow ! 















q HAMPERS SANI CLO CONTAINERS > 
Dan-Dee Hampers are the | Made of heavy steel with 
same construction and | haked-on enamel finish. 
embody the same features | Continuous lifetime vinyl 
and finishes as Sani Clo bumper with plastic feet. 
Containers, but are with- | Removable, spring-acti- 
out tops. Models are | vated cover. Seven 
available in the following | attractive finishes. 


Model No. Hamper Size sizes: 
620 13” x 13” Top, 21” H. oO i 
626 15” x 15” Top, 27” H. . " | Vyere 
630 15” : 15” Top, 31” H. Model No. Hamper Size Size 
638 19” x 19” Top, 31” H. 626 SCH | 13” x 13” Top, 21” H.| 27” H. 


626 SCH | 15” x 15” Top, 27” H. | 35” H. 
_— — 630 SCH | 15” x 15” Top, 31” H. | 39° H. 
Hamper & Sani Clo Finishes: 638 SCH | 19” x 19” Top, 31” H.| 40” H. 
Olive Green, Walnut Enamel, 


Mahogany Enamel. Desert 
Sand, Sea Mist, White Enamel, 


Metallic Gray at sligl idi- 
Metallic Gray at slight addi- | 1 een & SCHAAL AVE. © ERIE, PENNSYLVANIA 








YOU GET MORE WITH 

MORE CHAIR 

MORE SALES 

VMORE SATISFIED CUSTOMERS 
VMORE REPEAT SALES 
MORE PROFIT 


EF THE NEW 


1500 SERIES 


A complete series of sixteen chairs designed to fit every worker, 
every type of work. Engineered to last a lifetime without excessive 
maintenance. Finger-tip adjustment. Replaceable seat and back 
covers .. . choice of colors and fabrics. You sell more... when 
you sell Cramer .. . because you're “backed by the best”. 


Write for complete details, 


Gi Mode! 15231 v Chamet-rostune CHAIR CO., INC. 


625 Adams Street Kansas City 5. Kansas 





OA-3 /60 129 








OFFICE AIDS STYLED 


to save and serve! 
ADAPTO-RACK. Has nine adjustable compart 


ments. Flexibility permits widest range useage 
from letters to brochures, even catalogs 


Covered label holders. 














CATA-RACK. Increases efficiency, im "CAPILLARY ACTION" HANDI-PEN 
proves office appeoronce. All steel DESK SETS Leok-proof will not 
in colors. overflow. Easy to clean 





IDEAL SANITARY **BUILD-UP"’ HORIZON- 


NO-OVER-FLO SPONGE 
cup MOISTENERS TAL DESK TRAY 





FLEXIBLE STEEL KLER- FLEXIBLE STEEL KLER FILE-A-SIST 
ADESK — MODEL D ADESK — MODEL 6V SPEEDS FILING 


Write today for full information and prices. 


Bhugliot. 


Sengbusch Building 


Milwaukee, Wisconsin 
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New York state for many years, retired at the first of 
the year. WILLIAM F. MAGNER, who has sold ia this 
same area for a school supply manufacturer, is now 
showing Eaton's line in Mr. Van Ness’ former territory. 
Mr. Magner makes his home in Olean 

To better serve Eaton’s distribution in the Far West, 
PauL H. JOHNSON has been added to the sales staff. 
He will cover northern California and Nevada, part of 
the large territory until now covered solo by RALPH 
SHEEHAN, who continues active in the balance of his 
regular territory. Johnson, an experienced stationery 
man, lives in Walnut Creek, Calif. 

J. H. MAsTERSON, who has been with Eaton for 11 
years, was moved to the Michigan area upon the death 
of CHUCK SHANNON, last year. Masterson sold both 
social and commercial papers for Eaton in New England 
and New York City, and was in the latter area just 
before he changed his residence to Birmingham, Mich. 

WILLARD G. SMITH, who lives at Commack, Long 
Island, is a new Eaton sales man who absorbs part of 
Masterson’s former territory, lower Manhattan and part 
of Connecticut. Mr. Smith has been a buyer in a service 
affiliated with stationery supplies and has also sold sta- 
tionery products in the New York City area. 


BERNARD F. Hurtey has been 
named New York sales manager 
for the Old Town Corp., manufac- 
turer of duplicating equipment, 
supplies, ribbons and carbons. Hur- 
ley joined Old Town in 1954 as a 
national accounts representative. 
His current appointment follows 
a successful sales development rec- 

Bernard Hurley 
ord. Prior to joining the company, ; 
he was a special agent for the F.B.I. and before that 
he was actively associated with a Boston law firm 

Old Town also announces the appointment of IRVING 
M. Pincus to the position of assistant New York sales 
manager. Pincus began his career with the company in 
1954 as a sales representative covering the Metropolitan 


New York area. 


Appointment of ALEXANDER S. 
PARKER as New England systems 
supervisor for the Mosler Safe Co. 
was announced by JosE CASTEL- 
LANOs, director of the company’s 
systems division. An expert in his 
field Parker will supervise the sys- 
tems division’s New England sales 
force and will be available for con- 
sultation on systems problems. He 
lives in Manchester, Mass. 


A. S. Parker 


WILLIAM B. BiRACREE has been appointed advertis- 
ing manager of the Smith-Corona Division of Smith- 
Corona Marchant Inc., it was announced by GeorcE F. 
BuRNS, national sales manager of the Division. In his 
new capacity Biracree will direct an expanded advertis- 
ing and merchandising program for Smith-Corona prod- 
ucts in the United States. 

A native of Rochester, N. Y., Biracree joined Smith- 
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LANIER JOE 


SPECIALISTS IN SEATING AND SEATING ONL 


Criterion means “a standard to fol- 
No chair was ever better named. 
the p rn for today’s and to- 


’s concept in styling and func- 
with a new freedom factor in 


rt—plus revolutionary construc- 
tion for lightness and strength — and 
1 me idvantage for inventory and 


. This new 


New unitized construction . 


t ird of design gives the pleasing 
il cant lover arm styling 
nd lightn« with even greater 
trength through one-piece welded 
eat ick and arm framing. Supports 
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over 200 pounds on its futuramic arms 


alone . 


New upholstery wrap-around design 
looks better — and retains 
the famous Harter deep molded foam 


eat and back. 


longer — 


New tilt-back torsion control ... No 


ulky springs and retainers. Cleaner, 
ghter, stronger, simpler to adjust — 


re positive, too. 


New Criterion lightness with alumi- 
num base...and integrally cast steel 
inserts retain all of the Harter tradi- 
tion of strength and durability. 


Self-leveling, . . . decorator-slim steel 
legs in side chair companion. The tri- 
tapered look is a new criterion in itself. 
But there’s more! This chair has self 
leveling glides and precisely calculated 
flex to keep it firm aground, always. 


A new price, too? No, Criterion 
heralds Harter’s new leadership — but 
it’s still in the same price range as the 
ever popular C-1500. 


You'll get your literature by return mail if : 
you just attach this coupon to your letter- 

: head and mail to 
HARTER CORPORATION 

: 1025 Prairie Ave., Sturgis, Mich. ; 
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There’s No Secret 


to EATON’S ( 


END-LABEL CODING ~~ 


of Berkshire Typewriter Paper Boxes 





Swift, sure, complete identification appears on the end-label of every 
ream of Eaton's Berkshire Typewriter Paper . . . to simplify stock 


handling for you, and make reordering easy for your customers. 















WHAT FINISH?-———, 
End-label designates 
“Kokle,” “Glazed,” etc. 





se ; Ps ae ai 
>, aot Me be ea TRIMMED 
WHAT ae 








WHAT WEIGHT? 





WHAT GRADE? 
End-labe! states 
cotton-fibre content. 





ASSURES REPEAT BUSINESS. There’s a 
paper in the Berkshire Typewriter Paper line 
to meet every customer’s business needs. 
And, right on the end-labels of all boxes 
Eaton gives your customers all the facts for 
reordering from you. 


MAKES STOCK CONTROL EASY. End- 
labels on Ream boxes of Berkshire Type- 
writer Papers are color-coded for grade. 
Name of Paper, Finish, Weight and Size 


End-label gives it two ways— 
“Medium Wt."— “16 Ib.,” etc. 


End-label gives measurements— 
TRIMMED 4 edges (a quality feature). 


are all in super-legible print to speed order 
filling, to warn of shortages before they cost 
you sales. 


SELLS BY ITSELF. Set up an aisle or counter 
display of Berkshire Typewriter Papers and 
Eaton’s Corrasable Bond. The smartly- 
modern, brightly-colored teal and russet 
package designs will draw traffic, and Eaton’s 
“Pick-and-Purchase” end-labels will help 
complete extra impulse sales for you. 


EXTRA ASSET! UNIQUE DATING CODE IN EVERY SHEET provides a 
tamperproof reference that makes Eaton’s Berkshire Typewriter Papers 
unique and perfect for legal uses. 


ATs 


LY « 
ay ’ 
oe 
N 


EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS + Showrooms: NEW YORK, 475 Fifth Ave. + 





Berkshire 
Typewriter Papers 


J 





CHICAGO, 6 N. Michigan Ave. 
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Corona in November, 1954. For the past four years he 


has been manager of sales promotion and sales training 
Announcement is also made that Davin W. Evans 
has been named sales promotion manager of the Smith 
Corona Division of Smith-Corona Marchant Inc 
For the past year he has been assistant sales promo 
iger of Smith-Corona. In his new capacity, he 
will be 1 onsible for the promotion of all Smith 
Corona products to its nationwide sales and dealer or- 


PAUL E. GUNDACKER has been 
appointed New York area sales 
manager of the Koh-I-Noor Pencil 
Co., Bloomsbury, N.]. A 50-year 
veteran of the stationery business, 
Gundacker began his career in 
1910 as an office boy at Clark & 





Courts, Galveston, Tex. In 1943 

he joined Koh-I-Noor and served 

Paul Gundacker in a sales capacity, covering the 

Southeast area from Virginia to Florida, west to the 
M ssippi R f 

lt 49 was assigned to Metropolitan New York, 

Long Island, West Connecticut, Rockland County, New 


York, and Northern New Jersey. 


Victor A. CRANSTON, former 
associate professor of management 
and marketing and also director of 
administrative services at Hofstra 
College, Hempstead, N Y., has 
been appointed director of sales 
training for VISIrecord, Inc., HER 
BERT WESTON, president of the 





corporation, has announced. Crans 
\ Cri ; 

A =e ton will have the responsibility of 
maintaining the high reputation of VISIrecord’s sales 


traininy s ools 


Arrow Rubber Corp. announces 
the appointment of GILBERT M 
REISCHMANN as. Vic¢ president In 
charge of marketing 

He is well known in the station 
ery trade having been formerly na- 
tional sales manager and marketing 


director of Le Page's, a division of 





Johnson & Johnson, and prior to 


G. M. Reischmann 


that time was with Eversharp, In 


nd Eberhard Faber Pencil Co 
As a result of a marketing program introduced last 
ar, his company received the award from the Whole 
sale Stationers Association as an outstanding manufac 
rer of the year 


HERB MOHBAT has been appointed to represent the 
Redi-Record Products Co. throughout the Mid-Western 


states 


Three new branch managers have been appointed by 
Ditto, Inc. Robert M. SpPeRRY will now manage the 
ompany’'s branch office in Baltimore. With the company 
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just ONE WEEK a month 


HOW TO HELP YOUR CUSTOMERS BUY FROM YOU 








“May | see how you 
sort for filing?” 





Ask Your Salesmen 
to try this 


SORTERS FOR- 
If for just one week a month your outside : Checks 
salesmen asked that question on every : Sales Tickets 
call they made, a lot of customers would aren 
invite them right into their file depart- Bills of Lading 


ments. Once inside they'd see some good, 
some bad, some indifferent sorting opera- 
tions . .. and pick up some leads which 
could develop into profitable Kohlhaas 
Sorter sales for you. 


You know that a Kohlhaas sorter is just 
a means to an end... to prepare material 
for filing by getting it into alphabetical or 
numerical order . . . but often your cus- 
tomer doesn't. You can do him a favor by 
showing him how a Kohlhaas sorter can 
speed up his preparation for filing, which 
is really the biggest part of the filing job 
He can select the sorters best suited to 
his purposes from the 11 numerical and 
50 alphabetical kinds which are illus- 
trated and described in our FREE cata- 
log, copies of which are yours for the 
asking. 

You can clinch sales by carrying a repre- 
sentative line of Kohlhaas sorters in your 
stock but we can also make fast delivery 
of all of our many items. 


SUGGESTION: Ask your salesmen to 
carry a sample on some of their calls 
Nothing sells like a demonstration. 


Feunded 1914 
8012 $. CHICAGO AVE. CHICAGO 17, ILL. 
All Phones BAyport 1-4433 


Please attach to your letterhead and mail 


THE KOHLHAAS COMPANY 
8012 S. Chicage Ave., Chicago 17—Dept. OA-3 


YES, please send us. 
illustrated catalog of alphabetical and numerical sorters 
Name ss See a 
a es 

















_copies of your FREE 8 page 




















could make this Picture! 


Steel Shelving and Drawer Type Files all in one! 


Only STAX carry all the load on a skyscraper- 
type steel structure with each individual corru- 
gated fibre-board file unit suspended within the 
framework. 


The photograph above clearly shows the full 
steel support front and back on horizontal 
stackers that carry the load at four equal points 
to permit stacking to any height; the factory 
applied side plates that interlock units side by 
side to conserve floor space and give double 
strength. No fibre-board unit touches any other 
fibre-board, drawers always work easily—never 
sagging, jamming or warping. 

Compare these features with other transfer 
files and you'll agree that STAXONSTEEL 
are the best you can sell . . . and the best buy 
for your customers! 


This is the STAXONSTEEL unit — Steel shelving and an 
easy-access drawer type file, all in one 
@ All-Steel Framework 
@ Finest Corrugated 
Fibre-Board 
® Attractive 
Appearance 
®@ Five Stock 
Sizes 


WRITE FOR CATALOG, PRICES AND DEALER KIT 


BANKERS BOX COMPANY 


2607 North 25th Avenue ® Franklin Park, Illinois 








since 1949, he has worked out of the Cleveland, Albany 
and Syracuse branches. He was branch manager in the 
latter 

The new head of the Minneapolis office is FRANCIs 
J. Wirt, JRr., who joined Ditto in 1950. He has in this 
time been the manager of the Erie, Pa., and Youngstown 
offices 

The third appointment involves EowarpD C. FREDIAN 


who will now handle the Youngstown, Ohio, branch 


HowarD P. Mo.tp has been 
named executive vice-president and 
director of marketing for Streater 
Store Fixtures, Inc., of Spring Park, 
Minn. Mold leaves the Minneapolis 
Honeywell Regulator Co. where h« 


has been employed for nine years 





His most recent position was man 
ager ot sales pe rsonnel. He wae re Howard Mold 
cently elected chairman of the 

Minnesota State Board of Examiners of Psychologists 
and also to the board of directors of the Minneapolis 


Sales Executives 


Heyer, Inc. announces the 
appointment of ROBERT B. 
GUNTER as_ tactory repre- 
sentative for the southeastern 
territory. Mr. Gunter is a 
resident of Durham, N.C. 
and has an excellent back- 
ground of duplicator experi- 





ence coupled with store own R. B. Gunter 


ership and operation. 


The Richard Best Pencil Co. has announced two 
sales personnel appointments. HARRY W. HITCHCOCK, 
tormerly of Columbus, Ohio, has been named sales rep- 


resentative for the central west territory. He replaces 





X 
H. W Hitchcock 


Ralph Gentile 


JOHN THORSSEN, who resigned to take a SUPErVISOFy 
position in the food business. Mr. Hitchcock resides at 
1200 Carol St., Park Ridge, IIl., t lephone TAlcott 3- 
RALPH GENTILE has been transferred by Richard 
Best to the West Coast territory where he will replace 
the late STANLEY ROSELLE, who died suddenly. Gentile 
formerly worked in the New York State and New Jersey 
territory. He plans to make his home in the San Jose 


HERBERT D. SPANGLER has been appointed chemist 


ind manager of carbon paper manufacturing and quality 
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SEE PRACTICAL ‘‘PREDICTA” 
IN SPACE 275-276 


PRODUCED IN CANADA BY BILTRITE FURNITURE MFG., INC. 
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FIRST OFFICE FURNITURE 


OF ITS KIND IN AMERICA! 


An ingenious combination of 
wood, steel and plastic, “Pre- 
dicta” offers these exclusive 
most-wanted features: 


@ ALL EXTERIORS OF 
SOLID MOLDED 
PLASTIC 


@ “UNITIZED” STEEL 
FRAME 
CONSTRUCTION FOR 
RUGGED, 
DEPENDABLE SERVICE 


@ 3-POINT SUSPENDED 
DRAWERS WITH 
SILENT SELF- 
LUBRICATING GLIDES 


Only “Predicta” offers these 
money-saving features plus de- 
signed-in flexibility for time 
and work-saving arrangements 
in both general and executive 
offices. Write for catalog on 
practical “PREDICTA” to- 
day! 


a 








Banngs eenes call desk company 


evansville 7, indiana 
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NEW -PROFITS 
with MODEL 99 


tut Aleit 


Spirit Process Addresser 










Now with 
“AUTOMATIC DRIVE” 
on moistening roller 


oratl 


° on 
Easier Higher Spel op Prints 











NEW PRECISION ADDRESS 
CARD FEED — GREATER CARD 
HOPPER CAPACITY 


assures high speed — trouble free operation 


Designed for FAST, LOW COST addressing of: 
ENVELOPES @ POSTCARDS @ CIRCULARS e@ STATEMENTS 





NO PLATES - NO STENCILS - NO GELATIN - NO INK 





Prints from paper address slips prepared 
in a standard typewriter —or written with 
a ball point pen. 


Address card has ample area for keeping , 
records. Use it for record information as well 
as address information, if you wish. 


NATIONALLY ADVERTISED * FULLY WARRANTED 


For further information write or call 


MASTER ADDRESSER COMPANY 
6500 OA West Lake Street Minneapolis 26, Minnesota 


America’s leading manufacturer of low cost 
spirit process oddressers and duplicotors 











control of the U.S. Carbon & Ribbon Manutacturing 
Co., Inc., a subsidiary of the Curtis Young Corp. He 
has had a background in practical manufacturing of 
inks, detergents, colloids and surface active agents 

At the same time the company announced the promo 
ion of JAMES B. BRUFF to manager ol inked ribbon 


manufacturing and quality control 


O. H. KruG was ap- 
pointed national sales man- 
iger of Cole Steel Equip- 
ment Co., In In his new 
post, Mr. Krug will direct 
and co-ordinate the compa- 


ny's sales activities. He will 





make his he adquarte rs at 415 
Madison Ave., Cole’s New 
York executive offices and 


O. H. Krug 


main showroom. Mr. Krug has been associated with 
Cole for 10 years 


Otticials of Ennis Business Forms Inc., have an 
nounced the appointment of WILL BOUDREAU to serve 
as sales representative in the company’s newly opened 
Chicago branch oftice 

Boudreau, who formerly was in the business forms 
division of Wilson Jones Co., will contact Ennis cus 
tomers in and around the Chicago area 

Headquarters tor the Ennis-Chicago office is located 
in the Hamilton Building, Room 202, at 4737 Broad- 
way, according to an announcement from HuBER1 
MARCIA, vice-president and general sales manager for 
Ennis Business Forms 


HARRY M. FULLER has been named Southern Califor 
nia and Arizona sales representative for the church, 
school and industrial furniture division of Victor Indus- 
tries Corp., Chico, California. A Los Angeles resident 
since 1933, he has previously been a manufacturer's 
representative for several well known firms as well as 
district representative for the Globe-Wernicke Co. for 


seven years 


The GEORGE I WHITE Co. has been appointed by 
the Irval Associates division of Gumption Products 
Corp. to distribute Gumption, a linoleum desk cleaner 
throughout the Rocky Mountain states of Colorado, 
Wyoming, Utah, New Mexico, Montana and Nebraska 
Adequate stock will be maintained at the White Co., 
1596 Jackson St., Denver, Colo., for immediate delivery 


to any section of the area 


JaAMes L. SMirH has been named to represent the 
Metal Manufacturing Division of the Watson Manufac 
turing Co., Inc. Smith, who heads his own company, 
operates trom 1118 Mulberry St., Des Moines, Iowa 
The specific products he will handle include counters 
for banks, special built equipment for courthouses and 
regular stock counters and filing cabinets for offices 


WILLIAM H. SHorRT, JR., has been appointed general 
sales manager of the National Data Processing Corp 
Dallas, Tex 
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Special Purpose Files 
for top flight 
Profits 
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art steel co., inc. | a 
170 w. 233rd st., new york 63, n.y. 
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From any Point of View... it’s 


BENTSON 


OFFICE FURNITURE 


Whether you're a private ey 
you will appreciate the cor 
Bentson oftice furniture. It 

and sturdy stylized exterior 
quiet durability. All Bentson off 
in 12 color tones to harmor 
terior. Take another close | 


in quality, performance 


Expanding dealer 
program may have 
an opening for you. 
It's worth checking 





BENTSON MFG. CO. 


651 Highland Avenue °* 
TWinooks 7-9237 





Aurora, Ill. 





4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


Got a good look at that new ‘'r 
do” job Daggett’s, 157 E. Bay St 
Charleston, S.C., have just com 
pleted and believe me Mr. HUBER 
and the boys have come up with a 
real show place. The front ts the 
design 


latest in show window 


which ably shows off the new 


custom’”’ fixtures. All new light 


ing, acoustic ceiling, portable 


tioning and island displays complete the new store. You 

ght say that Daggett’s is out on the dge’ of things, 

when it comes to being smack in the middle of 
things new in stores, they take a back from no on 


Hamilton Oft 
ttsville, S.C., is now in its new hom¢ 


Supply Co., 215 |] Main St B 
JACK HAMIL- 


rON, owner, ably abetted by Ep and TED VINO, have 


their hands full trying to keep pace with the big hop in 
business generated by the move. The new store has space 
to spare so now they are having the time of their lives 


keeping the shelves and bins full of merchandise. Jack 
has even gone into a full scale printing plant to augment 


the new | 


ayout. Printing was the fore-runner of Jack's 
ntrance to the office supply and business machine field 
so he felt it had a definite place in his plans. There are 
few towns of Bennettsville’s size that can boast of such 

fine office supply and business machine outlet. Nice 
YON, Jack 

March ind 26 ye olde Bainbridge-Southern, Inc., 
19 E. Bay St., Charleston, S.C., will hold its annual 
and open house. As many of you that can 
nake it will find it more than worth the time and effort 


to attend Wi have 


had many inquiries lately as to when 


he opening would be held, so you nsider this an 
ne ( m«< . 

Complete details will be announced it mail but this 

I can t you now. Friday, th th, wil 1 
oted to “oy hous« including booths and a “‘look 
what akes a wholesal stati r tiCcK. Sat 

th th, v over certain products presented 

f S h s represented and a good ot 

oon will cover the econor t how 
oft pply store 
ED BouLos, Oftice Equipment ( ickso1 
is on the sick list recently with tl mps. All fo 
I \ 0 s had it so Ed d o 
( 1up 
Bos GUNTER, owner of Business Machines & |] [ 
( Durham, N.C... 1s now the Southeast ret 

sentative tor th Heyer Corp g 
Being w 1 in business 1 of all types 
Bob is having no trouble wading righ for Heye 
1d should do a fine job. Members of his far 


mtinuing operation of his firm in Durham 
Bop WoORLEY, formerly with James Head ¢ 
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The Olivetti Lexikon Electric Typewriter is one 
of the Olivetti office machines now available 
to dealers. You may qualify for a dealership 
for one or several of these high-quality, high- 
profit, nationally advertised machines. For in- 
formation, write to Olivetti Corporation of 
America, 375 Park Avenue, New York 22, N.Y. 





olivetti 
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CH GUM 
an an oe Cr a ee en. 
AS SEM B Gee S&S 


Ready for immediate installation 





and operation 












‘Im the best circles 





STEEL PRODUCTS 


PRICED TO LEAD 





_ SEND FOR NEW CATALOGUE SHOWING OUR COMPLETE LINE 


149 

















































See the BIG SURPRISE! 


The exclusive new desk 
with built-in privacy. 
CHALLENGER STEEL 

PRODUCTS CORP. 
350 Morgan Ave. 
Brooklyn 6, N. Y. 
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\ S$ now connected with Bainbridge- 
Southert ts representative in Northern Florida, 
Alabama and Mississ ppi. Bob was, 
with Talman’s, in Asheville, N.C. You 
mentioned areas will find him able 

you in every way 


Mrs. G SUMNER, Scott Book Store, Asheboro. 
N rwent surgery at Johns-Hopkins. As 
ual 8 but I have no late report on her condi 
K non tly for convalescense 
MI ft ng time employee rt ¢ ils Office 
H foint, N.C., underw najor surgery 
‘ have no late rep: her cond 
SI ected to be away fr the store for 
_ 
Her that “‘leaked’’ re our + veep” in jy 
Souther rs rs Club. He and his wif spent the 
lay r farm just below Raleigh, N.C. Ong 
thers talked him into going coon hunting 
ght they took off at 7 P.M. and didn’t get back 
ik. JIMMY still claims they got lost but the 
ner therwis¢ 
Vee] A oO sore and tired he hit sack pront 
Ibod ild get him up for a couple of times 
t] ock. A detailed report w expected by 
\ ON r annual meeting in Apt 
\ I Lf ved the beautiful brochure outlining 
tions to be had at the Golden Gate dur 
ci ynal convention April 21 ind 23. so why 
ger to get that reservati Now is the 
Ihe rates are very attract and the a 
one ot the widest ranges we hav 
Advance mailings are already coming out 
lay any longer 
O | lent GEORGE SLATER, and | family ar 
ind hav been for a couple of 
ll be «¢ rtain not } being | it 
) k s one the best The address is 


Ihe Gold (sate Hotel, 19400 Co > Ave., Miam 


Gans Heads Oxford Training School 


JOHN F. GANS has been named 


upervisor of the New York branch 


t the Oxford | Supply Co 
Dealer Salesn [raining School 
These train ties have 
ntly been ext 1 to offer mor 
ymprehensiy s to the con 





lol ( Onsumer sem 
onn 7anlis 


nars and adn ter Oxford's co 
um tor coll iversities and 
»fessi rganizations. He will a lirect product 
S research progra co-operation 

5 
he new supervisor is a graduate of Fordham Univer 
Bet uning Oxtord, he was associated with th 
General Life Insuran Co. in a research 


OA—3 /60 


4G Matem.4e) ale 
of letter 





arr 
ITirriter 
sk AAA A AN vg 


. 
— ry ae a Re | ~\=-\ => >; - 


for quality— 
value—reliability 


And, you'll prefer selling Olympia 
too for Olympia Precision Type 
sold snl through authorized 
dealers \ successful business 
assures a full-profit opportunity on ec 
Renowned for their trouble-free per 
ance, every Olympia ts precision-buill 
most exacting standards—in Europe's 
most Thiltoa: typewriter factor, 
manufacturing that guarantees a minin 


service costs 


Olympia 


YMPIA DIVISION 
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SUF 


ADDING 
MACHIN 


The 


50 


plus tax 


Smallest Adding Machine 


in the World 


“Engineered to last a lifetime!” 


SWIFT BUSINESS MACHINES CORP. 


Great Barrington, Mass. 








Sth District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohic 


The 1960 pre-planning meeting 
at French Lick was held January 
14 by Gov. HENRY CHEsICK, The 
Century Press, New Castle, Ind 
Those in attendance were CAI 
LONG, manufacturers representativ« 
president of the Fifth District Trav 
elers Club; JACK BurRKE, Office 
Equipment Co., Inc Louisville, 
Ky; Emm Raque, O'Connor & 
Raque Co., Louisville; ED NORTHAM, Central Ohio Pa 
per Co., Indianapolis 

Long re ports that the hotel facilities have been greatly 
improved, and many of the rooms have been redecorated 
and recarpeted since last year. This meeting culminated 





the final plans for the 1960 convention, and it looks to 
be a real whiz-banger. Among the many activities 
planned is the annual party sponsored by the Travelers 


Club Hope to see you all there April 28 


It has been announced that JOHN F. LANGs, Detroit 
attorney and banker, has acquired control and direction 
of the Gregory, Mayer and Thom Co. of that city 
CHARLES H. THOM has been retained as executive \ 
ral manager of the 62-year-old firn 


president and gen 
and Thom Co brar h stores 


Gregory, May 


Birmingham and Lansing, Mich., will continue to oper 
ate. WALTER C. W. LupwWic, with the firm 42 years 
has retired from branch manager in Lansing. RICHARD 


A. WHERRETT, SR., succeeds Ludwig as branch 
ager. He has been with the firm 35 years. WILLIAM S 


VAN ARTSDALEN has been named as assistant to Wh 


| 


rett. MARCUS JACQUEMAIN remains as supplies buy 


Detroit 


Name change for The Brooks Co., veteran office suy 
d. The firm is now known as Th 


Judson-Brooks Co., with the same location at 1241 


Superior Avi JO HARDESTY has been a} pointed stor 


pliers in Clevelars 


manager 


Don CARTER, manufacturers’ representative, informs 
us that his Indianapolis Travelers Club Chapter is really 
coming up; they have regular Mr. & Mrs. Meetings at 
the Continental Hotel on the second Friday of the 
month. The attendance is excellent. Many thanks, Don 


for your frequent help to this column 


Wooprow (Woopy) WILSON, veteran rep in the 
furniture field, is now general sales manager for Frank 
lin Printing & Engraving Co. of Toledo 


Congratulations to DicK REED, buyer at S. A. Barnes 
Co., Warren, Ohio. He and his lovely EILEEN just 
moved into their new home with the three kids 


Change of address for CHARLIE VIETH, affable rep- 
resentative for A. W. Faber-Castell Pencil Co. The 
Vieths now reside at 25248 Lake Rd., Bay Village, Ohio. 


YETTA and STAN YATES, Yates Off Supply Co., 
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How to increase your sales with 


- 





This portfolio can be your key 
to more and more sales based on 
modular units and the 

unlimited combinations of work 
areas by using the modular 
system of office furniture 


efficiency. 


See for yourself how effective 
this sales-aid portfolio can be. 
Ask for your copy of Portfolio 

No. 144—put it to work for 

you and the result will 


be increased sales. 


ne 


STEEL EQUIPMENT CO. 


6600 Hetbrook Ave... Philadeiphie 11, Pe 
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SELL Pankow STEEL 


STORAGE CABINETS 


@ Yes, here’s every feature you need for 
easier selling, for building customer 
satisfaction ...smart, modern design with 
a full flush base that eliminates dust 
collection under the cabinet...with a 
tough, baked-on enamel finish in grey or 
green...with electrically welded 
construction that will take 

more than average abuse. 


NEW CATALOG off the press. 


Reserve your copy by writing or phoning today. 





A 72 SL — Sliding Door Cabinet? 72” 
high, 36” wide, 18” deep, shelves ad- 
justable every two inches. The doors 
slide smoothly, easily on ball bearings 
— help the unit fit into tight spaces 


Also available in 42” counter height 
and 3 desk height 
4@ 72 DS — 72” high, 36” wide, 18” 


L 
deep, with shelves adjustable every 
two inches. Equipped with 3-way lock- 
ing device. Other models available in 
52” file height, 42” counter height and 
30” desk height 





SEE OUR CONVENTION EXHIBIT — BOOTH 205 


—-<-=--4 








PARKER STEEL PRODUCTS, INC. 
54 North 11th Street, Brooklyn 11 N. Y. @ STagg 2-1492 


WAREHOUSE LOCATIONS 
LOS ANGELES, CALIFORNIA: 9970 West Peco Bivd 
AKRON, OHIO: 17 Sowth Cherry St. 
KANSAS CITY, MO.: 1422 St. Lowis Ave 











Detroit, just returned from a wonderful Caribbean 


Cruisé VELMA and LeiF ERIKSEN, Eriksen’s. 
Tol do, Ohio just leaving on the sam Che 
HAROLD BENTLEYs, Pickwick Office Supply, Mt. Pleas 
ant, Mich., are down in Orlando, Fla GEORGI 

d Nate STRAUSS, manufacturers representative, were 


down Mexico way for the holidays. 


BILL FORMAN, National Blank Book Co. man out of 
Fort Wayne, Ind., was in a bad accident, and is recover 
from a broken neck. We are happy to hear that 
Bill is coming along nicely. He lives at 5030 Woodford 
Dr., Fort Wayn RALPH YOUNG, big boss at 
Lynn B. Emery Co., Detroit, like many more of us 
went through a bad siege of the Flu Bug 


PEARL & HENRY SEARS, Franklin Printing & Engravy 
ing Co.. Toledo, Ohio, were blessed with their second 
son, GEORGE EDWARD, on November 7. Congratula 


tions ! 


ADOLPH G. DAFERNER, proprietor of The Offic 
Supply Hous Jackson, Mich., passed away recently 


after a lengthy illness. Our sincer sympathy to his 


See you at French Lick April 23 


Seating Comfort for Governors 





Eight n heads I eigen states were seat if table 
he pholst i wv {1 chairs during tl cent southern 
verm nt Asheville, N.C. Host G rt Luther 

H. Hodges | t ch conter wit rsona 
nir int t their Boling conterenc it th 
he etil |, Boling, president of ¢t hai pany 

[ North Carolina Stat 5 1 of ¢ } a 
1 Dev t. arranged tor the s irs 


New Home for Bruning Branch 





This ern st ture houses the genera ftices and display 
( Bruning Co. brane Kansas ( The 

squa i t tructure is furnished in Danish dern 

D is a 7,000 squa irel nd 
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MAKERS OF THE WORLD FAMOUS 
PATENTED “STA-CLEAN” METALLIC 
PROTECTIVE-COATED MASTER UNITS 

U. S. PAT. 2,671,734 


Here are just three of the many important reasens why 
you should use Rose products: 


® Quality. Stringent production controls are main- 
tained. Each Rose master unit is “quality coded”’ so 


its history can be traced. 


® Service. Your order will be handled promptly. And 
you can depend on rapid delivery of Rose products. 


® Creativity. Rose created ‘“STA-CLEAN” and 
“Gold-sealed”” master units . . . and many other 
innovations. Rose chemists are constantly seeking 


still better duplicating materials. 
° 


SPECIALIZING IN MASTER UNITS 
SPIRIT & HECTOGRAPH CARBON PAPERS 


. 
SUPPLIERS TO DUPLICATING SPECIALISTS EVERYWHERE 


ROSE RIBBON & CARBON MFG. CO., INC. 
HARRISON, NEW JERSEY, U. S. A. 





A subsidiary of Bemis Bro. Bag Co. 
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COAL SEE 


Fane a 





Lane Engineers Space for Engineering Firm 


Because of the part played by Charles J. Lane, Inc., 
New York City dealer, engineered atmosphere and office 
engineering are in complete harmony at the J. O. Ross 
engineering offices. 

The engineers at the Ross firm, specialists in indus- 
trial air conditioning, ran up against a space problem 
when planning the move into their new quarters, T hey 
had nine two-man executive offices scheduled to be set 
up in 11 by 17-foot areas. Each of the men designated 
to occupy the offices would require more than the usual 
amount of desk top space since they all referred con 
stantly to blueprints. 

If conventional office furniture had been used, includ- 
ing files and other equipment needed in each office, it 
would have been possible to provide only 6,000 squar 





PROBLEM OF EQUALLY DIVIDING space and giving 


inches of desk top space, disproportionat ly divided be- each executive maximum desk space in two-man office of the 

tween the two work stations. J. O. Ross engineering firm in New York City was solved by 
The Ross firm called in Charles J]. Lane, Inc., to assist Charles J. Lane, Inc., by installing Art Metal modular 

in making recommendations. Use of the Modular line Modular equipment was also used to furnish 10 sec- 

of the Art Metal Construction Co. provided more than retarial work stations in the Ross offices. Combination 

50% more desk top space evenly divided between work desk and typewriter space was provided in restricted 

stations. areas, including four work stations in a narrow passage 
Modular equipment, in twilight gray units with wood way 

core laminate plastic teak tops, not only gave an answer Utilizing sound planning and modular equipment, 

to the engineering problem, but also provided an aes Lane, Inc., was able to save space and provide ‘more ef- 

thetically pleasing office most nomically ficient work stations for Ross personnel 





BULLETIN BOARDS 


Leal i. CORK AND CHALK BOARDS, NAMEPLATES, METAL 
i SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 

42 gives you the widest possible sales opportunity. No 
: matter what your customers need, you can meet 
their requirements with the largest, the finest, the 
best known line of its kind now on the market 








WRITE today for complete literature and details on 
DAV-SON's profit-maker franchise. No inventory no 
stock necessary! 


Coa 
AMERICA’S MOST COMPLETE LINE. . . DAV-SON = 


SINCE 1932 








A. C. DAVENPORT & SON, INC. 


Dept. 11 North Desplaines Street . Chicago 6, IIlinoi phone: STate 2-6683 
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Mr. John R. Kelly 


General Manager 
of Perry Office 
Furniture Equipment Co. 





MUR. DOWN W. KELLY MGREES WHA 
FUNDAMENTALS MEAN BUSINESS 
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Mr. Kelly likes the limitless versatility of Fundamentals, 
the modular collection of interchangeable units. As a 
graduate decorator designer, he appreciates the ex- 
teriors of rich rubbed walnut combined with interiors 
which are free-standing all steel frames. He approves of 
the taste and imagination with which tops, pedestals, 
drawers and legs may be interchanged for endless 
variations. 


Walnut tops and drawer fronts provide a conservative 
atmosphere while colored tops are ideal for a high 
fashion look. 


Mr. Kelly, an experienced salesman, likes the value 
represented by superior furniture in the best selling 
price range. The many strong selling points and unusually 
fast delivery schedules make Fundamentals easier to 
move. 


Mr. Kelly likes the profits in Fundamentals...AND SO 
WILL YOU. 


fundamentals... 


THE OFFICE FURNITURE DIVISION OF 
EISEN BROTHERS INC. 


1601 WILLOW AVE., HOBOKEN, N. J.— PLANTS: HOBOKEN, 
N. J., LODI, N. J., NOBLESVILLE, IND., McGREGOR, TEXAS 
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: 
| on <= spotseald 


oan 










$24 
4 


G Customer-keeping because it’s customer satisfying! Exclusive, 


“spotseald” feature on each roll minimizes waste, saves time. 


Every roll uniform in quality, weight and texture... wound 


without breaks or patches ... individually inspected... with a 


red warning signal about 3 feet from the core. 


R-B means REPEAT BUSINESS—Prove it to yourself! 


Ask about iy ersonalized L ateels— Another customer- keeping aid! 
ASS 


Rockwell-Barnes Company 
Specialists to the Stationer Since 1903 








NEW! iow 


in self-shipping 
carton—1 dor. 
rolls 2% inches 
wide. 


35 EAST WACKER DRIVE © CHICAGO 1, ILLINOIS 
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Gth District Notes 


The Sixtn 
This year’s m 
Lodge, Delavan 

This shor 


ittending W 


On Sund 


1960" and 


Notice 


the Packer 
osed of ( 
Co JOHN 
(commer 

Dixon Pen 


The hig! 








Willis W 


Horder's St 
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ealers Sal 


May 1, you 


FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, Ill. 


gional convention will soon be upon us 
eting will be held at beautiful Lake Lawn 
Wis. on May 22, 23 & 


2 24 
ild be a great convention, and all the dealers 
ill be well satished with the program. 
May 22, there will be a ‘‘Sellorama’”’ for 
smen, on Monday “The Dealer Forum 
Tuesday, “Profitorama’’ for the dealers 
ill dealers—If you register now, before 


will save 10%. See any traveler about this 


oners Bowling League of Chicago com 
half of its split season on January 5 with 
first place. The victorious team is com 
ptain JOHN STUERCKE, Rogers Loose Leat 
OAKIE, P. F. Pettibone Co., DON HosHaw 
Stationery Co., HARRY HOFFMAN, Jos 
| Co., and SAM RicGs, Riggs Sales 
single game was rolled by M. Soies, D. & 
286 with handicap. The high three game 
lled by Don HosHaw of the first-place 
pins with handicap 


the teams started the second half all 


have a chance to dethrone the champs in 
tH supplies, furniture ind equipment 
Berwyn, Ill., for th past 21 years, 


bruary 1 to 7522 W. 63rd St. in Argo, Ill 
\ND GEORGE JONES, Owners and operators 


for the past six years, f | that the move 


hly industrial area and growing community 


rful for business. The grand opening is 
Good Luck. Virgin i and Georg 
back CrirFF WHEELER, who recently 


rd Filing Supply C ifter six months 


ns are in order to Birt MILLER. Min- 
and Manufacturing Co., who was 


his firm for a job well done in a recent 


ENRIGHT, Owner of Arco Office Supply on 
de of Chicago, 1s at home, recuperating 


ttack. Get well soon. Frank 


embers of Great Lakes Travelers Club 

g to bring our roster up-to-date. If you 

ges in the listing of your address as it 
year s roster, please advise on the dues 


you received in the mail in January. It 


ow, with your check for this year’s dues, we 


make the changes, even though the dead 


Hash ' ! We just learned that Governor 
has resigned as general manager of 
ry Stores, In 










But Styled 
LIGHT...and 
Priced LIGHT 
loo £ 


Yes, these 
Gregson 
Chairs do 
combine 
strong, sturdy 
long-wearing 
construction 
with pleasingly light lines and 
graceful styling. Contour curved seats 
and backs for deep and satisfying 
comfort. In Walnut, Mahogany or 
Ebony Black. Priced light for 
profitable selling 


Be sure to visit Spaces 105 G 274 
Convention Hall, Atlantic City 
March 11, 12 & 13th 





Moderately Priced 
GREGSO . Fine Chairs For More 


TOLL RCLLEee Than a Third Century 
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But you can secure files, desks, 
equipment, supplies and regiment 
the keys to every lock. 


Meng Ae Fr sss nanny 
ae) 5 li Perde somes lade] 


we 


al 


ay ? 


The Complete Key Filing System 


You can’t put everything 





Ke-Master Key Control 


Neat, compact, infallible 
Units to fit every requirement 
Easy to install without professional help 


Available to office equipment dealers everywhere 


When you outfit an office, be sure KE-MASTER 
CONTROL is included in the sale. It’s a must for 
well-organized concern, from smal! business to 
industry. 


KEY 
every 
giant 


There are no hidden charges against your profit. We pay 


shipping costs on every KE-MASTER cabinet 


from 


warehouse to your customer's office. Shipment will be 


made within 24 hours after receipt of your order. 











TTI Itttittfttttttttetteeeeeeeeeteee eee) 





a 

'§ CUSHMAN ©& DENISON 
* Manufacturing Company, Carlstadt, N. J. 
4 Please send items checked: OA-3 
8 —KE-MASTER catalog and discount sheets 

: — Attractive, life-size KE-MASTER display cards, 
t for window, counter, office equipment section 

: Name eaitiite 

H Address PR — 
: City _Zone State ite 





7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 


Travelers: STEV! 
Sengbush Co. was 


Traveling 
SENGBUSH oO! 
seen working the Twin Cities. Mc- 
CANN of Y & E Co. was in town 
hiring a new man as RON AN- 
THONY resigned. STAN GRIEBEL, 
now of Thermofax, has branch of- 
fices in St. Cloud, St. Paul, Min- 
neapolis, and Rochester. Nice ZO- 
ing, Stan. 





Our new meeting place is the Hastings Hotel Hall 
of Fame. Very private, excellent food, and Tom Has- 
Last Saturday of each month. CLARK 
BricGs is back on the job in tip-top shape. Clark is vice- 


TINGS, our host 


president of the Office Furniture Division at Farnhams 
Bi_t CARROLL was seen working real hard on the iron 
range. St. Paul Book salesmen are attending an Ameri- 


can Seating Sales Seminar at Chicago this week 


HARVEY RIN« 
Gopher football player is not only active with Gopher 


Gopher School Supply, former Golden 


School Supply, but has joined the Back Court Associa 
tion with all the top sports writers, and past and present 
ERLICH of St. Paul having lunch at 
HERB RHODE ot 
has an interesting hobby of build 
Maybe he 


s selling lots 


sport stars. Saw 
Gannon’s with his wife and friends 
Rockwell Barnes Co 
ing model rifles (replicas of the real ones) 
threatens his customers as I understand h« 
of merchandis« 

Codo's ( hicago 


JOHN ZAREMBA 
Omrice, 


sales manager ol 
has just recently had an operation and is doing 


nine and is back on the job. 
Ep WILLIAMSON, Chicago Traveler, was seen lunch 
ing with Bos Davis of Miller Davis, Minneapolis 
CLARK BriGGs & JIM LYNCH were seen having coffe 


and discussing plans for an evening sales meeting 


Bemidji had 


after his recent remodeling 


CAL HEGSTROM of grand opening 


Mosler Names Hampel Vice-president 


Election of JOHN E. HAm- 
PEL as a vice president of the 
Mosler Safe Co 
of the 


regions was 


in charge 
central and western 


announced by 


EDWIN H. MOSLER JR pres- 
ident. 
Hampel joined the com- 





pany in June, 1952, as chief 


J. E. Hampel 


accountant. He was appointed 
comptroller in Jan., 1954, and served in the company’s 
general offices at Hamilton, Ohio. He is also vice-pres- 
ident of operations for a subsidiary, Mosler Dropository 


( orp , oF Grandview, Mo. 
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S...CHURCHES 


ED-~- O-PRINT’S 


~~ ALL-NEW 
SKIP BUTTON oy ’ 


NON-SMUDGE 
RIBBON 
ADJUSTABLE GAGE 


REPEAT BUTTON 


QUICKLY. REMOVABLE 
FEED TABLE 


RECEIVING 
HOPPER HOLDS 
35 FRAME 
ASSEMBLIES 


Hag fie 129" 


PLUS FEDERAL 


Se ee ee ed ee EXCISE TAX 
NON-SMUDGE RIBBON INKING 


Wherever there is a need for repetitive writing of addresse 
and imprints, the all-new Speed-O-Print Automatic Addr: 
provides a time-saving, error-eliminating solution at excs 
low cost. Impressions are clear, sharp and always accur 
ings are ready hours earlier .. . payroll, inventory or other bu 
forms are prepared in a fraction of the time required for 
ay-lalemssl-)caleleh-Wu CU) Coluar-lilomma-nadialeliale Mel M@ialelslela mma a -lecela er 
for popular **B'’ Style Frame-Plate. ‘‘E’’ or ‘‘'CB"' Style Frams 
at-louallal-s-e-N'e-lil-LelicMel elelem-Jel-leil-|he)ae|-1am Mel frele)-)@e-) 0): lect- lel: 
plates provide economical revisions. Finished in bak 


brown enamel with chrome trim. Blends with any office f 


Seed- O- Print corroration 


1801 W. LARCHMONT AVE. e CHICAGO 13 
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STORE ‘EM 


PRONTO 


FILE EM , 


Free your expensive files by transferring yo 





ur old 


records into low cost Pronto storage cabinets and use 


your expensive steel cabinets over and over 


20 DIFFERENT SIZES 
a size for every office r 





again. 


ecord 


Find out why top companies everywhere use PRONTO 


STORAGE CABINETS for their old records. Fill 


in the 


coupon below and attach it to your letterhead ...We will 
arrange a Pronto Demonstration at your convenience. 


PRONTO FILE CORPORATION 


415 Madison Avenue, New York 17. N. Y 


0 Please send me your latest Pronto catalog 
0) Have your representative cal! for demonstration 





Name - 
Address. _——— 





See oe et ee 





City i ceciteeeedicnit NR cncineintil 


TIITITLIttitttittt tee 


——— — 


nun 





Sth District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lowis 17, Mo. 


Let's all g Western Hills Lodge, Sequoyah Sat 
Park, Wagoner, Okla., on May 5 and the 8th Dis 
NSOEFA 1 necting. Mark t latec of 

1 of Ci “ . 
Y Yi g' M 
1 heh} g ox B g < 
Meet I M reservations . wr g 
9 GEORGE O N ‘ 

At the recent pre-plannin gn p K 
( . der the d t ¢ 
KARL Tt Midwest Trav | Max 
K EATIN« were formulate: s 

t ' The Midw 
é point 

( imMMy |. OF Box x 
Pea ( 9 nts air B JOHN 
W ils ( yv—AL I Fed St 

Izzy Vopa, \W Pe 
’ Orema! ( ST COOP! Es 
ie ( te< I >» MAR 
A ( rman; DA MARSHAI i 
Mfg. ¢ al registr Mi K 
( Mite. Corp leED SCHARN 
S repr Se GLEN EVA 

K « Carbon Co., W. C. SHILK 
I I Co.. Hous 
| S GEN G <sOW I S ( 

a CK LANG, All Steel E Co N 
CHOWNING, | Stationery Co Don RENKEN 
W H. ¢ Chair Co p 
( PLANT. | hard Faber | ( r 
CARL CR \ Pen & Per mB " 
M esota M cg & Mtg. ¢ X 

~*~ Dix le Co.. co-ch 
Hotel and Transportation—CuBA WH Fat 
r ( ha in: JOHN LATHROP, F. S. Webster ‘ 
Bos MIN Smead Mfg. Co., « 1irmen: Thurs 
g E CAGLIONE, Scott-Rice Co hair 
i B MAYNARD, GEOR‘ TAPN a 
WIne rers’ repres 
rece EI National B Book (¢ 

Ep | N. General Fireproonng ‘ I . 
Noe. Federal Stationery ¢ Ct SMITH, A. W 
Faber-Castell ¢ Ray EDELSTEIN facturers 


past presidents of Midwest Tra 


Co chairt - photographer—Dav NEUH 
c tati 
W. I B 00 W Sc. K 
Mf ¥ Ww representat W ulse s 
£ » s territory. B \ ce 
St. Louis by N HNSON 
riois L . e the Sa g 
k ou pagne! R sND Mrs. JOHN 
N Omaha St ry Ce re g iparen Yu 
Sec O $a grandpa at tie 2 
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When it comes to service... 
I’m the man to see! 








| Here’s why... 


: 

' ' 

| Boorum & Pease carries millions 

| of dollars worth of inventory 
covering every number in our line. 





| 

| Boorum & Pease...on the average... 
| ships orders 99% complete day 

| after day all year long. 
| 





A few hours difference in shipping 
time doesnt help if your order 





is half complete. 


You cant sell a promise date 
you can only sell merchandise. 


So see the man from B&P... 
you Il get what you order on time 


every time! 





SINCE SWA\TAYO\ A Te 1842 


— oo os Ae ou NO eg 


| \ Boorum & Pease 


’ 
' 


\ Blank Books > Loose Leaf 
BeP 


5 a 


















Outstanding quality tubular steel 
chairs that are built to last for years! 


KRUEGER 


900-E SERIES 
CHAIRS 


A most popular series, these chairs have 
comfort, size and structural features 
you'd expect to find only in chairs costing 
much more — 18-gauge electrically 
seam-welded tubular frames, extra strong 
bracing, heavy-duty hinges, jumbo size 
pivot rod heads, one-motion operation, 
and flat folding for compact stacking are 
just some of the details that add to long- 
life durability—value beyond comparison. 


A 


No. 902-E — Veneer pane! seat 

















tee|l frame 


within tubular 





tered seat 


No. 901-E — No. 903-E 
All steel seat ' 





frame 





Investigate these 3 lop Sellers 


..-learn why you'll get the best 
in seating comfort and performance! 





KRUEGER 
TABLET ARM 
CHAIR 


Practical and 
versatile ... where- 
ever a writing 

surface is required 


Chair features a plywood 
tablet arm, rigidly mounted on 
a tubular steel support which 
automatically raises or lowers 
arm when chair is opened 
or closed — folds flat to chair / 
for storage. Choice of natural / 4 
birch or maple — or, plastic / 
laminate writing surface. j 





COCO E EEE EEO O HEHEHE CeCe R Ree eee Eee 


KRUEGER All- Purpose STOOLS 


With or without backrest Standard 
and Adjustable height features 


a 


Sturdy, heavy-gauge, tubular steel leg 

and cross-brace construction with self-leveling 

feet for solid floor contact. Extra large, 

die-formed steel seat has recessed Masonite 

panel for added comfort. Standard or 
adjustable height models— 
with or without lateral 





; | adjusting correct posture 
\ : ; 
f backrest. Also ‘low-boy 
bin and drawer filing stool 











2tle 
for complete 


ne 

















METAL PRODUCTS @ GREEN BAY @ WISCONSIN 
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eight-pound girl was born to MR. AND Mrs. ToM JOHN- 
SON. 


Mr. & Mrs. Davip SKOUMAL, owners of Reliable 
Typewriter Co., McCook, Nebr., have moved into their 
new store at 122 W. "'C”’ St. Now, they have more room 
and better display space. Travelers who are in the Mc- 
Cook area should stop in and congratulate the Skoumals, 


Git DurReE, retired U. S. Playing Card representative, 
St. Louis, Mo., has returned home from the hospital and 
is getting along fine. His friends can drop him a card 
at his home, 32 Arundel Drive, Clayton 5, Mo. 


Sth District Notes 


CHARLES C. MCDANIEL, correspondent 
4909 Overton Ave., Fort Worth 15, Tex. 


Most of you have possibly heard that our good friend, 
Nep Sonpbock, Delta Office Supply, Harlingen, Tex., 
passed away suddenly on New Years day at his home 
there. From the report I have, he was all OK that 
morning and some time later collapsed and was gone. 
To Mrs. SONDOCK, GERRY, MARVIN and all of his 
employees, we extend our deepest sympathy 

I have the news, also, of the death of WILL ROGERs, 
RogersnaP Business Forms Co. Dallas, Tex. He passed 
away the first part of January, after an illness of about 
three weeks. We extend to Mrs. ROGERS, PATRICIA 
RUTH and BARBARA ANN our sincere sympathy. 


Then on the happier side of life, I am glad to report 
that we have a new grandpa among us. MR. & Mrs. AI 
TURNER, Wilson Jones Co. are the grandparents of a 
daughter born to Mr. & MRs. JOHN BREEM on Novem- 
ber 25. Her name—-NaATASHA MArirt—weight, 7 Ibs. 
3 oz. All reside in Oklahoma City. Where are the 


cigars, Al? Congratulations 


Then over Tulsa way, Mr. & Mrs. JOHN HUDSON, 
Palace Office Supply are the proud parents of JOHN 
STEPHEN, born December 30. Master John weighed in 
at 6 Ibs. flat. (Note to Ai — John has already passed 
out the cigars.) Congratulations to the Hudsons. 

GEORGE CONSTANTINE, Palace Office Supply Co., 
Tulsa, told me that he had had the biggest sale of 
fountain pens and pencils, office machine and leather 
goods in the history of the store. Seems that on the 
night of December 10 the terminal store was robbed of 
a truck load of merchandise. Adding insult to robbery, 
they used his deliv ery truck to transport the stolen mer- 
chandise. The truck was recovered. 

Still in Tulsa, Tulsa Stationery Co. moved to 718 S. 
Boulder in February. Approximately the same amount 
of floor space, but arranged for better service to the 
customers. Congratulations to all the ATTAWAYs 


GENE CooK, president of Arkansas Stationery & 
Furniture Co., Little Rock, Ark., tells me the company 
will soon be in its new downstairs location with a very 
modern layout for supplies, machines and social station- 
ery. One wall will be removed that will allow full view 
of the furniture department, which has always been on 
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: $10.50 


SSE 
\ee 7 
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|F ie 51-21 
“. Gun Tacker 


$4.95 


NEW! No. 210 
Standard Stapler 


$5.50 in color” 
$6.50 in chrome 


*Prices subject to F.E.T. 
Why limit your profits by selling to only part of the vast stapling 
WITH THE machine market? The sky's the limit when you carry the complete 
Arrow line — over 30 models of staplers, tackers and pliers that 


. : : 
Far-Reaching cover all your prospects in office, industry and home. Arrow 


precision-built quality is preferred by more people than any other. 


It's the complete line designed to bring you steady repeat staple 
NATIONALLY ADVERTISED business! SOLD ONLY THROUGH THE TRADE 
Mr J fay bow NATIONAL ADVERTISING PRESELLS MILLIONS 


BARROW FASTENER COMPANY, (NC. 


One Junius Street + Brooklyn 12, N. Y. 
“PIONEERS AND PACESETTERS FOR OVER A QUARTER CENTURY” 
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} Visit us at the NOFA Convention-Exhibit Booth 
126, Atlantic City, March 11, 12, 13 


FAMOUS 


BANK of ENGLAND 


CHAIRS 
by 


JASPER CHAIR COMPANY 
JASPER, INDIANA 














NO.600 


THE RIGHT CHAIR AT THE RIGHT PRICE 



















office accessories 
of beautiful 
spun aluminum 


No. 408 
Statesman 
Costumer 





No. 1900 
WGR 
Bel Air Wall 
Garment Rack 





No. 60-S Sand Urn 
a 


€s 














No. 56-S 
Regal Sand Urn 











LIFETIME aus = 
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OFFICE ACCESSORIES 
VALCO COMPANY e 1311 ANN AVE. e ST. LOUIS 4, MO. 


No. 1500 When you sell the VALCO line you can 
Nobility be sure there won't be complaints and 
Costumer —s 

returns . . . or calls from irritated cus- 
tomers to “please come fix the darn 
thing!” VALCO accessories are lifetime! 
They‘re built to last forever. 






No. 17-C 
Monarch 
Costumer 





<) 
\ 
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No. 25 
Torchier 


PRP > 
st} 

\ 
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a ~ | Ww. 
= (| "a5 
—— 7 
AVAILABLE 
AT NO COST 
Write today for the com- / C = 









plete folder that contains 
all specifications and price 
data of the complete VALCO a j 
Line. It's designed to fit a / 
standard file and includes 7% 

separate reproductions of 
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he first floor location. Fully air conditioned and central 
heat. We will look forward, Gene, to the announcement 
the formal opening 
Mike Bryan Office Supplies, Oklahoma City, 1s also 
ng « . face lifting job in the very near future 
A new floor has been put in, and the painters will soon 
t busy 
Vern Erickson Office Equipment Co., Dennison, Tex 
is the new name of an old business. Formerly Dean 
Erickson Off Supply, and located just .two doors 
away from the new business, the business has been 
there under VERN’s management for several years. Ri 
tly Ver bought out the Dean nterest and has a 
w stor He has also opened a little store 11 
Sher! ‘ his Remington ag counts there 
Mrs. DENN s the manager in Sh al 
Received an announcement trom R. B. GODDARD, JR 
Hill Pri: g & Stationery Co., Wac Tex., of th 
yrmal of ng of his new plant on January 19. Sorry 
I couldn't be there, Raymond. The new plant is located 
south of town in a new commercial district. Ample 
parking spa s provided for their customers. The new 
address 5045 Franklin St. Congratulations to Ray 
MOND Sr. & JR., SCOTT HILL and VirGiIL HUGHEs. You 
have a beautiful store 
Went Mr.McCMILLAN at his new _ business 
home in th iddle of January at 1745 W. Grand in 
Oklahoma (¢ Had a sign on the front door, “Please 
use rear entrance Went in and found a large section 
of the roof had been blown away during a freak wind 
storm during the night. This building and another one 
across the street were the only ones damaged. Of course, 
there would have to be rain too. Considerable water 
lamage to merchandise. However, a temporary roof was 
ut Of Sal day and no business shutdown 
I think I reported several months ago of the real 
state development our good buddy, L. E. Scott, up in 
Bartlesvil Okla., was putting on. Anyhow, Scotty 


decided that he would rather wrestle with bull dozers 
than pet s, so he sold Scotts Office Supply to BILI 
SMITH. Bill was associated with Bartlesville Stationery 


Co. for the past twenty years. Store personnel will re 


th me. Smith asks that all manutacturers pleas 

send him catalogues and price lists 
We ha 1 new dealer in Little Rock, Ark.. } es 
KINNEY, formerly associated with Democrat P. & L.. 
as well as Arkansas Stationery & Furniture Co., has 


formed the Progressive Stationers, In located at 500 
E. Markham. His associate, VAN Hook of Progressive 
Litho & Printing Co. has two city salesmen and one 
territory salesman who will include the sale of office 
supplies and equipment in their efforts. Congratulations 
to you both—J. P. and Van. Mr. Kinney also requests 


that manufacturers please send catalogues 


Lorry Davis, former buyer tor Branhams, Da-Ray, 
und then House of Wrer in Oklahoma City, is now 
state purchasing agent for office supplies and equip 
ment. A new central buying agency has been formed 
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Dont sell chairs...sell comfort! 


SENG FIXTURES 


increase alertness and efficiency 


Build good will and more sales by recommending 
Seng fixtures to your customers. They'll quickly dis- 
cover that swivel office chairs and typewriter desks 
equipped with Seng devices definitely increase comfort 
and step up the work output of every business day. 


The Seng-equipped Secretarial Posture Chair provides 
firm, restful support while conforming flexibly to the 
needs of the user. The Seng chair control is easily 
adjusted for height and has nylon bearings that assure 
long, trouble-free service. 

Seng Typewriter Desk Fixtures operate easily, silently 
and smoothly. At the touch of a finger, they swing to 
typing position providing a sturdy, level platform. 
So that your customers will 
be thoroughly satisfied, ask 
your manufacturer to sup- 
ply you with chairs and 


desks which are Seng- 


equipped. 


The SENG Comaary 


CHICAGO AND LOS ANGELES 


General Office: 1450 N. Dayton St., Chicago 22 
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Chairs 


: can 
take it! 


Ba 


Hampden 
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STURDY FOLDING CHAIRS 
--. LAST YEARS LONGER! 






f 
" — 
% 
i 
i 
NO. 522 TABLET ARM CHAIR 
Plastic tablet arm 
— at 0 addition at 
cost — folds out of Catra wide 
way when chew towred steel sew 
> folded and back 


U shaped cross 
ders cant twust oF 
brea 





Also avetable with upnotstered of plywood seat 


Folding Tables. 30 and 34 inc 


tor Contract use 


Manvfacturers of: 


PUBLIC SEATING + 









h tops, avarabie 


OUTDOOR and JUVENILE FURNITURE 


the burden, wherever the 
adult and juvenile 
seating chairs give the best 
service! In quality, style, construction 


Whatever 
need, Hampden 
public 


and value, Hampden chairs top the 
field in every price range. Built for 
rugged use, they won't tip or tilt . 


rust-resistant flat-folding and con- 
venient to store. Hampden chairs give 
extra value for a thrifty price! WRITE 
for catalogue: Dept. K-4 HAMPDEN, 


Easthampton, Mass. 


— Hampden 


« BRIDGE SETS 


and this is part of the new set up. Lorry asked me to 
pass on to the travelers his desire to have a most com- 
plete catalogue file on all manufacturers. By the way — 
Mrs. CAROLINE HOOKER is the new buyer at House of 
Wren 


Marcet “Rep” Moore, formerly with Stationers, 
Inc., in Houston is now associated with Buffalo Office 
Supply. Glad to see you again, Red 


PENDERGRAFT, associated with the 
House of Wren in their contract 
worked in Tulsa for Palace Office Supply and then in 


Oklahoma City for Wesbanco. 


PRESTON is now 


division. Preston 


Cathey Office Furniture & Supplies, Dallas, Tex., has 
a new outside salesman. Meet KENNETH ANDERSON, 
formerly with Lyon Metal Products in Cleveland, Ohio 
Mr. Anderson is married to Joyce, and has two boys, 
Davip and DouGLas. Welcome to Texas, Ken 


nice visit with GENE GLAsGow, Federal Sta- 
Oklahoma City, and he gave me a little 
advance information regarding the second sales clinic 
that will be sponsored by his house June 25. Displays 
and meetings will be at the Skirvin Tower Hotel. Those 
should con- 


Had a 
ti0one ry Co... 


travelers interested in working this clinic 


tact Gene. 


I see that the first mailings on the 9th Regional meet- 
ing at the Shamrock Hilton in Houston have been sent 
out. This should bring to mind that you should make 
your plans early to take a nice four day vacation and 
come to Houston. I say four days, because we will have 
the advantage of the package deal on the room rates 
this year I am sure you will recall the lovely 
rooms we had three years ago at a bargain rate. This ts 
the latest date we have ever had for our convention and 
the pool will be open, a very nice country club course 


avain 


for golf and all in all, the most pleasant surroundings 
to meet and greet old friends. Please mark your calendar 
official dates, May 27 & 28 
us are getting there Wednesday the 


now However most of 


25th. Come on in, 


the water is fine. 


I am sorry to report that BopBy WALTHER, Stationers 
Distributors Co., Houston, lost his mother recently 


Bobby and Bonnie, please accept our deepest sympathy 


REED, Station- 


Tex., passed away a 
i 


Mrs. DorotHy REED, wife of Davi 
ers Distributing Co., Ft. Worth, 
few days after Christmas. Dorothy had been ill for quite 
To Dave, Nadine, Bill, Chuck and other 
members of the family, we extend our sympathy 


some time 


BILL PUTNAM, sales manager, Stationers Distributing 
Co. has announced some changes in territory personnel. 
GOODWIN POWELL, formerly with Thomas Bros., Lub- 
bock, Tex., has been appointed West Texas representa- 
tive, taking over the territory formerly served by Dave 
Reed. During Mrs. Reed's illness, Dave was brought in 
to cover the Ft. Worth area and is now assigned to the 
Ft. Worth CONNER BaAyYLess, formerly with 
Stafford Lowden Co., Ft. Worth, is working the Ft 
Worth and surrounding territory. BILL BRIMER is cover- 
Memphis ware- 


Ooftice 


ing Arkansas and working out of th 


house. 
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ite FREE 


and (#8 LEGALS 


LEtnaCh7 


‘LEGAL COPY 


BALL POINT PENS 


MEDIUM POINT OR FINE POINT 





® Permanent — Non-Smudging — Non-Transferable —Non-Skip 
° Especially Developed for the Thermo-Fax 
and other Copying Machines 
° New Special Formula insures lifetime visibility of ink 
© Ink meets U.S. Gov't. Specs. TT-I-562 
® Perfect Balance Prevents Writing Fatigue 

1960... the beginning of a NEW DECADE of LINDY’S profitable 
deals for the Dealer! All the popular non-refillable pens in the famous 
LINDY Line (except Lindy Jr., 2"N’1 Office Pen and Skin Pack mer- 
chandise) feature a FREE LINDY LEGAL COPY PEN packed on 

individual resale card (49¢ retail value) with each dozen units! 
LINDY LEGAL COPY PENS come in 4 colors of ink... RED, BLUE, 
BLACK, and GREEN. The LINDY #602 Legal Copy Refill is also 

available in these same brilliant colors — medium or fine point. 
LINDY LEGAL COPY INK is guaran- 
UNCONDITIONALLY GUARANTEED NATIONALLY ADVERTISED teed to be permanent and will 


t wash out or dry clean out 


Lindy e Lindy 


© 1960 LP CO. INC. 















Lindy 


j UTILITY f STENO f AUDITOR'S 
PEN* ; PEN* @# PEN* 
#467 -F_ #460-F 


Medium P » 39%. Fine Point 49 ec. Fine Point 49 ea. 











Lindy Lindy Lindy 



























L, 
non ont Dagan 
DRY OFFICE PEN MARKING PEN * 
MAR KING PEN #421-M or F #470 Medium Point 
: ne Medium or Fine Point OF oo 79% 
Brood Point eo 
' « 
i? < 12 FOR FULL INFORMATION WRITE, WIRE OR PHONE: 
LINDY SALES CO., 
PURPOSE G BRILLIANT COLORS 9530 W. Jefferson Bivd., Culver City, Calif. 160LC-OP 
tw rosont -suecnem cous [Nom 
3 BROWN + LAVENDER + ORANGE Address 
Brood Point BO ec BLUE-BLACK * MAROON 
S ae eee Zone State = 
Monvtactured by LINDY PEN co., nc a ae ee ee 
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Don’t sleep on one of the best sellers in today’s market! Sit onit... 
and you'll know why they are the fastest selling cushion. 


Manufactured under meticulous and scientific control methods, 
C-FoaM maintains lasting resiliency throughout years of constant use. 
Millions of tiny uniform air bubbles GUARANTEE a lifetime 

of COOL COMFORT. 


For the economically-minded customer, we recommend the fast 
selling MOLTEX line. Made of the finest shredded C-FoaAM 

and adhesives, MOLTEX cushions are designed for the volume 
market, yet retain the same quality of fabric and materials used 
in the C-FoaM line. 


For more profits TODAY, order your cushions NOW! 


LATEX PRODUCTS CORP. 


All cushions are available in Saran, 
Plastic, Fabric, Fibre and Corduroy 
coverings in a variety of colors 


3341 W. El Segundo Blvd., Hawthorne, Calif OSborne 6-014] * ORegon 8-502! 
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10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers - 
1596 Jackson St., Denver 6, Colo. 





Convention tim«¢ Region 


10 that ts draws nigh 
Just more than two and a 
half months away. Prepara 
tions for this ‘best of all’ are 
in full swing. Under the ca 
pable direction of Gov. AI 
BACHMAN a joint meeting of 


Region 10 officers and Trav 





elers was held recently to 







bring th onvention factors into focus and lay 
he f yr a pilot program. As this reporter F 
ws it 1eme and emphasis for this important 
jealer gathering bears strongly upon some of the acute No. 9-18 Lockerette—Capacity: 18 
he dealer level. Decision of dealer and coats on hangers, 18 hat spaces, 


18 individual lock boxes and 
overshoe shelf. Length 9 ft. 


~ : \yiN A mn = 
Me % FTICE VALE 
ie ill 


ttend this convention will be amongst 
And. friend Traveler, it’s not a bit 
irging your dealer veryone you s 


rious consideration to attend this district 




















May 20, 21 at the brand w Denver Hilton 
Here is not only an opportunity for you a privileg: k tf - 
ty as well to give a bit of yourself to oc 272 4 
our industry as a whole. Details and 
Easy to sell because Lockerettes combine the best 
‘ will be supplied you progressively features of both wardrobe racks and lockers—keep 
uw eks wraps out in the oper aired, dry and in press “ 
provide indiv dual 12 x 12 x 5 lock boxes for 
personal effects. Easy to sell too because they carry 
\ f I y ft report many liste 1 in previous notes the nationally advertised, universally recognized 
. n th me nd some fully recovered quality trade mark Office Valet — 
ERNIE SAWYER (Binney & Smith) still not so 
130 South Yates, Denver 19. A 
ng him cheer and et ragement . 
Qur ! re saddened by the recent passing of a 
1 and industry veteran, FRED ROBIN - 
Golden, Colo., and life member of 
| > M Trav | rs Club Kr 1 W I] be missed 
d by his host of friends. Our sincer 
{ ves and additions pos a problem in 
roster Your : retary § present - 
above. Phone number is DE 3-6209 
Ir | LLOYD JOHNSON is now in the fam 
Ww at 13160 W. 21st Av Golden, Colo —_ 
h BI : Any others ? 
ee » the earn - . : 
Eligil th rics, ‘Danger Is My Business,’ is No. 6-12 Lockerette. Ac- “ 
other than CARVEL MCWILLIAMS (Globe Wer commodates 12 people 
‘an ‘on 
ke). An intrepid soul (selling desks becomes rou on 60" x 1°3" floor 
a space. 
tine) h ks thrills from the sport world (ice skating 
less) and comes up with a brok right wrist : (Right) These compact - 
tistically encased Happened right at the New Year efficient units fit in 
: ; Ww . Vv e 
that’s his story. Come now, Carvel. We'll butter anywhere. Solve th 
; umbrella problem 
your | 1 cut your meat for you, pal - Two capacities: 16 or a 
Plenty holiday action, too weekly luncheon 24 y 
ie CI is we ek was the 23rd lasted most ot 
Write for Catalog Sheets, Dealer Sales Helps, LO-13 i 104 
he day. Stag party at JIM ELLERTSON’S just before New 
Year's. Mishaps were minor VOGEL-PETERSON CO 
> 
Sor ut Service Office Supply, Aurora, is a smart RT. 83 and MADISON ST. ¢ ELMHURST, ILLINOIS 
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© INDEX TABS @ 


INDEX CARDS 


FOLDERS e@ 


GUIDES 


THE WARSHAW MFG. CO., INC. 


ONE OF AMERICA’S LARGEST MANUFACTURERS 
OF FILE FOLDERS AND ALLIED PRODUCTS 


1 MAIN STREET 
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BROOKLYN 1. N.Y. 


cookie. He won a H-O-N convention prize for a limer- 
ick . . Jax Office Supply (Hobbs) and Daily Gazette 
(Rocky Ford) were also among the money winners 


Recent luncheon guests included Region 10 Gov. AI 
BACHMAN (Bachman, Inc. Greeley); VERNE PECK 
(Allsteel Office Supply, Salt Lake City); At GrBas, 
(Utility Office Supply-Denver ). 

Come February, BoB DAVIDSON (Carter) moves on 
to headquarters at New Orleans for a southern territory. 
Good luck, Bob, and tell your successor about us, please 
EARL COLLINS (Rockwell Barnes) was a Denver and 
area visitor recently. 

We would appreciate any news you may send about 
Travelers, dealers and items of interest about the indus 


try as a whole 


llth District Notes 


Virgil Meskel, Correspondent 
2957 N. E. 54th Ave., Portiand 13, Ore. 





We had a conversation with MARK GILL, president 
of J. K. Gill Co., Portland, Ore. Mark had just issued 
press releases regarding new and significant appoint- 
ments within the organization that includes the J. K. 
Gill Co. of Portland, Lowman & Hanford of Seattle, 
and Shaw & Borden Co. of Spokane, Wash 

RusseELt E. LANEY has been named manager of the 
J. K. Gill Co. retail division. Laney managed the Port 
land State College bookstore from 1948 to 1956, and 
recently was manager of the Stanford University Shop 
ping Center. He is past president of the Portland Active 
Club, and of Portland State Alumni 

The home store of J. K. Gill Co. was the meeting 
place the weekend of January 15, 1960, of all the resal 
department heads from Portland, Seattle, and Spokane 
Something like 24 men were in attendance. 


A new executive position has been created, and JIM 


CIESLINSKI has been appointed as general sales manager 
of the entire J. K. Gill organization. Jim is a dynam 
young man with a wealth of sales experience calling on 


school districts for many years. 


BILL SuTTON, Sr. of Rosser & Sutton Co., Yakima 
Wash., has retired as of January Ist. The management 
of the store has been turned over to the very capabl 
hands of BILL SUTTON, JR. Mr. & Mrs. Bill, Ss 


roughing it in their usual winter stamping grounds 
the swimming pools, the golf courses, and the war 
sun of Phoen: Ariz 


[he stationery industry in the Northwest was sadd 


ntly by two deaths in our area. JOE FRECK, SR 
owner of Freck Stationery in Portland, passed away very 
suddenly at th ive of 79 


Mrs. Horace KILHAM, wife of HORACE KILHAM 
owner of Kilham Stationery and Printing Co. of Port 


land, passed away after a lingering illness 


The collarb seemed to be the ‘Bone of the Month 
Pacific Stationery Co., of Portland, Ore., during Janu 


Tep NETTLETON, buyer and manager of the whol 
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THE NEW BATES 
STOWAWAY 


THE FIRST STANDARD STAPLER 
WITH STAPLE REMOVER which stows 
away out of sight when not in use. 
Highly versatile —it’s a Desk Stapler, 
Tacker, Plier Stapler and Staple 
Remover all in one. High lustre grey 
finish with grey Tenite knob. Holds 
105 standard staples. 








BATES COMPLETE LINE MEETS EVERY NEED 























aa Shows red 
. when it’s 

time 
to 
reload 


Model C: Makes own 
staples from continuous 
spool of rust-proof brass 
wire. One loading makes 
approximately 5,000 
staples. 


56": Designed for mod- 
ern office décor. Long, 
low design—5 colors and 
chrome. Staples, pins, 
tacks. Instantaneous 
simple loading. Protec- 
tive rubber feet. Holds 
210 standard staples. 


“88”: Finest stapler in 
low-priced field. Modern 
design, four colors. Sim- 
ple loading. Tacks too. 
105 standard staples. 


H-30: Heavy duty stapler 
for extra heavy stapling. 
Special H-30 high carbon, 
chisel pointed staples. 
Capacity up to 100 
sheets. Holds 140%", %” 
or 4” staples. Tacks too. 


Standard Staples: High- 
est grade cadmium plate 
steel wire, precision 
crafted, penetrate 
straight without buck- 
ling, the first time. Fit 
all standard staplers. 


End-icator Staples: Last 
few in every clip are red 
... Signal to reload. Save 
time and annoyance — 
you're always ready for 
stapling. Fit all standard 
staplers. 





*56"" Electric Stapler: 
Completely automatic. 
Staples at a touch 

of the paper. Uses standard 
staples. Removable, 
interchangeable stapiing 
unit. Adjustable depth 
gauge. Push-button loading. 
Safety-matic features. 
Soundproofed. 






Staple Remover No. 60: 
Snaps out staples of 

ALL SIZES in a jiffy! Easy— 
simple—compact. 
Handsome plastic trims, 
Grey or Walnut. 


Hand-Grip Stapler 88P 
... Designed for comfortable hand use at or away from 
desk. Fits pocket, briefcase, smaliest drawer. Even 
opens for tacking. Takes 105 standard staples. Conven- 
ient hanging loop. Chrome with grey, yellow or red trim. 
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Many other models including the Model C Electric Stapler, H-30 Heavy Duty 
Electric Stapler, Tackers, Saddle Stitchers. Write for complete catalog #19. 


th BATES manufacturing co. 


Orange, New Jersey - New York Office, 63 Vesey St., New York 7 
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sale stationery department slipped and fell on the icy 
- 


street. Result ? a broken collar bone: AL LAMB, press 
man in Pacific's printing department, in the role of a 
pedestrian, collided with a bus. Result?—you guessed 
it—a broken collar bone. Fortunately, for we factory 
men, Ted was able to sign purchase orders within a few 
days, but we'll bet that 178 bowling average of Al's 
takes a beating before that famous hook of his starts 





hitting the pocket again 


SyD CLARK, Joe D. Hale Co., manufacturers repre- 
sentatives, bought a brand new car, drove it 450 miles 
and was involved in an intersection accident. No one 


was hurt, but ugh!!!! that brand new car 


A fire that destroyed something like 12 business firms 


in Pendleton, Ore., created a tremendous surge of un 
looked-for business in the way of stationery and office 
furniture. ToM TULLIs, of Tullis Office Supply reported 
that he had sold three fire files the first morning to 
firms that were not even in the fire. It seems it takes a 
fire to really convince people how important it is to 


protect valuabl records 


12th District Notes 


RAY F. LANGLEY, correspondent 
34 Fremont St., San Francisco, Calif. 












I Convention Bubp KONNERSMAN advises that all 
. arrangements have been completed for the best-ever 
‘ convention to be held Friday and Saturday, May 13-14 
t Headquarters will be the Holiday Hotel in Reno, N 
There will be three cocktail parties and two dinners 
f included in the registration fee which is $30 for mer 
and $20 for the women. Dinners will be held at th 
famous Hidden Valley Country Club, also the sit fOr 
golf and swimming 
A special cocktail party will be given at Harolds Clul 
on Thursday, May 13. Registration blanks will be in th 
mail in the near future 
I am sorry to report the 49er President, CHARLII 
LAUMEISTER, has been very ill from a blood disease, a 
patient in Merritt Hospital, Oakland. All of the 49ers 
wish Charlie a speedy recovery. 
The gold Masonic tie clip found at the 49er Harvest 
} Dance has not been claimed. The owner may have sam 
. by contacting the writer. 
= — Plans are now under way to establish a blood blank T 
Shown here is just Ome model = that will be available to any 49er who might have need 
from a complete line of ““B a | | | se 
label safes, both single and for it. Full details will be published in the future th 
double door, with a wide — di 
ings. Se ° 
ae aed tie ook links Office Interiors, Ft. Wayne, Moves er 
are yours! Office Interiors has formally Opened its new quarters al 
at 313 W. Jefferson st., in downtown Fort Wayne, Ind., FE 
MEILINK STEEL SAFE COMPANY - TOLEDO 6, O. having formerly been located in Quimby Village shop it 
a ee pe ee ping center, a suburban area. Lewis N. BUXBAUM, pres “" 
} insulated products: A, B and C label ident, said the new location provides larger quarters 
| EILIN to eam nd yaar por mc for display of model offices. The firm is affiliated with Pp} 
noes madine end typewster stands the Executive Furniture Guild M 
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The CoLE DICTATER created such a 
sensation at the last Business Show 
that we were forced to change our 
distribution policy. Now, all deal- 
ers handling Cole Steel Products 
are eligible for a COLE DICTATER 
FRANCHISE and can benefit from 
its popularity. For your Fran- 
chise, fill in coupon and mail 
promptly to Cole Steel Office 
Machines, attention Bob Adkins. 
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COLE 
DEALERS 
ARE 
ELIGIBLE 


COLE STEEL OFFICE MACHINES, INC. 
415 Madison Ave., New York 17, N.Y. 


I would like to become a Cole 
Dictater franchise dealer. Please 
send me a Dictater plus accesso- 
ries at $220.00 less my regular 
discount. 


NAME 
ADDRESS 


COPY a SOME... STATE... 


Dealer, please attach thia coupon to 
your company letterhead. D-2 





No. 3200 
EXECUTIVE 
SWIVEL CHAIR 


@® MODERN STYLE 
@ MODERATE PRICE 
@ CRAFTSMAN QUALITY 


NEW SPACEMAKER GROUP 


Harmonizes perfectly with desks in the modern or 
Scandinavian style. Loaded with features not usually 
found in chairs of such moderate price. Wall-saver 
styling. Quality buile of genuine American Black Wal 
nut or Northern Birch and choice of any of the regular 
Craftsman finishes. Polyfoam seats and backs. Platform 


seat construction with 214° rubber webbing strips tor 


relaxing support. 


One of more than 100 different chair styles, 
designed to meet every office need! 


See entire ne at NOFA Show, 


; Space No. 140 
¢ a C ‘ 
v : NEW CATA > NOW AVAILABLE! 


; Shows 19 choirs in f color 
rs oe 

~ ; srophs c i de 

ay 


WRITE FOR COMPLETE CATALOG! 


RAFTSMAN CHAIRS 


by JASPER SEATING COMPANY 


Jasper, Indiana 














13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N. Y. 


HERB GRAYSON was honored on 
January 25 with election to the 
presidency of the Stationers 12:30 
Club, succeeding Dick KarisikK in 
that high office. The other officers 
elected were AI SEIDMAN, first 
vice-president; JOHN Fisk, second 
vice-president; FRED GRIFFITHS, 
Jr., secretary, and Ep LEVENTHAL, 


Milton Stone 


treasurer. Herb and his officers are 


leaders of a group that now numbers over 400 members 


The wite of Governor GEORGE REICHMAN, the very 
charming Bernice, recently got a serious report on her 
health. She is undergoing drastic treatment, and her 
steady improvement is now happily anticipated by her 
family and friends 


The Offureps Club of New York is sponsoring an 


r 


other of the seminars ror dealers salesmen which have 


proven so eminently successful on the six previous 
asions that they have been held. While your rr 
spondent is acting as the general chairman and co-or 


jinator of th nt on February 29, the man who is real 
ly building up the program for that night is MARVIN 


i 
HERSKOVITZ. He has obtained an array of talented sales 


} 


7 


s who ar xperts in the office partition field and 


eit 
they will give thorough talks on the various aspects of 


this specialized and fast-growing held 


iching and indicate a tremendous su 


ess for the Joint Meeting at the Henry Hudson Hotel 


on March 10, when, among other things, an award is 
ng made to the Metropolitan Area's dealer salesman 
vt the year. This is a gala event in the stationery cales 
lac in the New York area, and an attendance of record 
roportions ticipated in view 
ss city of § 
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Perforates up to 30 sheets of 16# Bond paper, cleanly and easily 
Case-hardened '/,” drills have a special shearing action 

that punches perfect holes every time 

Offices equipped with an Apsco Punch set no longer require 

expensive ‘‘adjustable”’ punching equipment 

Right hand guide gives Precision Centering on ali sheet sizes up to 14” wide 
Extra large chip receptacle has simple disposal feature 

Beautiful, compact design. Steel base plate is completely mar-proof 


Apsco Apsco 


DEXTER | | Staple Remov 














APSCO PRODUCTS, INC. 
Mailing Address P.O. Box 840, Beverly Hills, California (20 


Send for the NEW free Catalog ; ~*™* 


ADORESS 


crIvyv ... 















See oe 


if it by the yard or by the biock 





ek a memtkce  B- 
Library Shelving 





are you cashing in on 
eee: Sune a Ses & ce Res 























Right now — right in your locality — someone may be looking 
for library shelving. It may be a prospect for only a “yard” 





(one 36” wide unit) — or an entire “block” or battery of units. 
So be prepared to make every possible sale, large and small, 
with Borroughs’ nationally popular library shelving — the 
shelving that makes quick sales and good profits. Available 





in single or double face, open or closed back units, 42’, 84”, 
90” high — 36” wide — 9's" deep inside. Sliding shelves ad- 
justable on 34” centers without bolting. And you’ve only heard 
the beginning! . . write for all the facts today 


Sliding Book Stop, which can easily be 
moved to any desired position, is an 
optional feature for library shelving 


or bookcase. 


send for catalog 


Borroughs Library Shelving installation at 
Concordia Senior College, Fort Wayne, In- 
diana, comprises a total of 350 standard and 
special units, or one-fifth of a mile of shelv- 
ing. The installation was sold through the 
Gilbert A. Force Co. of Chicago. 





6 oO m R © Tt G 4 4” MANUFACTURING COMPANY 


ie) iZ K A L A M A Z oO oO A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


{| 
3004 NORTH BURDICK ST. alip KALAMAZOO, MICHIGAN 
® 
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New Plant for Star Forms, Inc. 





NEW HOME FOR STAR FORMS, INC... manufacturer of 
t register forms, is in Bettendorf, Ia. This new 
to reach any part of the country by 

g nes and railroads that come into the 

A [ ectronically controlled equipment has also 


Branham’s Buys Camera Store 


Branham’'s, In« in the office equipment field in 
Oklahoma City, Okla., for more than 31 years, recently 
purchased the Craco Camera Store at 125 N. Robinson 
cS 

WALTER Rose, with the firm for many years, is man 

rer of the new store which is operating as Branham's 
Craco Camera Store and Office Supply 

Owned by DON BRANHAM, the company has its No 

it 3rd and Broadway 


this month 


feature Wictor 


Cincinnati Show Set for 1961 


The 1961 Cincinnati Office & Business Equipment 
Show to be held next year February 21, 22, 23, 1961 

at the Hotel Sheraton Gibson Roof Garden in mid- 
town area will enlist interest of buyers and users in the 
Ohio Valley area within a 100-mile radius. 

Due to the current growing industrial and business 
developments not only in the immediate metropolitan 
Cincinnati area but in the nearby Ohio and Miami val- 
ley sectors, the 1961 Show is expected to have special 
opportunities for exhibitors 

The Show will seek particular attendance of top man- 
agement, office managers, purchasing agents, treasurers, 
accounting, financial and fiscal users, plus those in 
the rapidly-developing user fields. There will be no 
charge for admission, but an invitational formula will 
be pursued. 

WaLTerR E. GiEsTING, associated with Cincinnati of- 
fice of the National Cash Register Co., is president-gen- 
eral chairman of the 1961 Show committee — a non- 
profit incorporated group of representatives in the office 
furniture and business equipment and collateral fields. 

The business management is in charge of Eart J. 
WINTER, 311 Pike Street, Cincinnati 2, Ohio, Parkway 
1-2864 

The 1961 Show will be the fourth sponsored by the 
group, the last being in 1958. More than 80% of the 
1961 exhibit space has been contracted already, it is an- 


nounced 


* Book Visible 


the book of a thousand uses 


Practical, portabl 


e Victor Book Visible offers no end of different appli- 


cations. It’s a quality product that can introduce your customer to the 





provide you with 


many time and money saving advantages of visible records and will 


an excellent source of profitable repeat business in 


this and other Victor visible products. 





r 
| 
| 
| 
| 
| 
| 
| 
| 

Shown above is No. 525.2 — just one of 13 dif- 7 

ferent types and sizes available. This unit has 

in attractive leatherlike vinyl cover and con- | 

tains 54 “easy-shift” pockets which hold 8x5 | 

ra ro ard 
| 
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You will receive complete and full information on Victor Book 
Visible if you clip and mail this coupon today. 

















Victor Safe & Equipment 0 
Remington Rand Division of Sperry Rand Corporation 
315 Park Avenue South, New York 10, New York 
Please send me free literature on Victor Book Visible. 
Name 
Company 
Address 
City Zone State 
169 








NO FREIGHT TO PAY 


| TEX-N-SET 
| BUSINESS FORMS 


Now you can 
Sell Quality 
Snap-Apart 
Forms at a low, 
delivered price 









NEW a 

BUSINESS FORMS Re 

CATALOGUE NOW AVAILABLE 

Write Today on Company Letterhead 
for Dealer Catalogue 


2 WEEK DELIVERY 
On Repeat Orders 


Or On Orders NOT Requiring Proof 


TEX-N-SET MANIFOLD CO. 
Div. Dudley Hodgkins Co., Inc. 





115 E. Abram Arlington, Texas 


WORDEN ‘Co-ordinate Series 


. . for offices that reflect busine 
professional accomplishment 


Single Pedestal Desk and 272-B Basic Cabinet 


We woroen Company 


Oe Oman 
Saweractegtes Cc OFFICE, LOUNGE AUD Liseeet Feeniteee 


*ARCHITECTS, DESIGNERS, DECORATORS AND DEAL ERS 
It will be a pleasure to send you our brochure with ng inf 
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Guest Book 


L. R. Wincert and his son Lou WINGERT, JR., of 


St. Louis, drop} ed in for a visit on January 13. The two 





had come to Chi ago to attend a district sales mecting 
of Keith Clark, Inc. Included in the group was WILLIAM 





IN THE CHICAGO office of Keith Clark, Inx Lou, Jr., Lou 
Sr., and Bill Wingert 


WINGERT. The Wingerts are manufacturers’ representa- 
tives serving a group of states in the Middle West. Th« 
father and one son work out of St. Louis, the other son, 
William, out of Chicago. Keith Clark calendars consti 
tute one of their principal lines. They have sold it for 
some 5U years or more 

K. B. Peters, of Niles, Mich., was an OA visitor on 


January 13. He was in Chicago to see some of his sources 


of supply. Mr. Peters established a remarkable record 
as salesman for Marchant Calculating Machine Co 
Chicago during the late 20’s and early °30s. Long since 


removed from the competitive sale of calculators 


big city territory, he continues to follow developments 


in computing machines, including those for automated 
data processing. His present business consists of selling 
calendars, stationery products, and premium goods 


Bernard Resigns from Art Steel 


Art Steel Sales Co. announces that MURRAY BEI 
NARD, assistant general sales manager, has resigne« 
residence in Florida. 


take up 


Wedding Bells 


Announcement has been made of the engagement ot 
IVAN ALLEN III to MARGARET ALLEEN Poer. The 
marriage of the Atlanta, Ga., couple is planned for 
June, at which time Miss Poer will have graduated from 
Hollins College and Mr. Allen will have completed his 
undergraduate studies at Princeton University 

SIBLEY SMITH, well known throughout the Western 


states in connection with his operation of the Wholesale 


Office Equipment Co., San Francisco, Calif., was married 


in December to MARY CHEW. The marriage took pla 
in Pilgrim's Chapel, Honolulu. 
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Member A. Pomerantz & Gempany. one of the nations leading office parninane 
dealers, was established in Philadelphia in 1888. The company is now 
operated by the founder’s three sons — (left to right) Richard Pomerantz, 
of the President; Lester Pomerantz, Secretary; Austin Pomerantz, Treasurer. The 

three brothers freely give much of the credit for the success of their com- 


pany to Steelcase office furniture. President Pomerantz, speaking for his 


family 


brothers, says, “Steelcase is a very welcome member of the family. It’s a 
complete line, a style leader and it is competitively priced. We feel that it 


is the most desirable line any dealer can handle.” Steelcase Inc., Grand 
Rapids, Michigan; Canadian Steelcase Co., Ltd., Don Mills, Ontario 


Join the tamily! 

Write for our fully illustrated, 
complete line catalog and details 
of our valuable franchise plan 
Address Dept. O 


STEELCASE IN © 
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You CAN rely on Nationally Advertised 


TIFFANY’ STANDS 


to give your customers the performance 


and value they expect 






MODEL 7711 


For the ‘‘limited budget'’ buyer, 
OFFICE OR HOME USE. Solid 
steel top, undercoated for sound- 
vibration abatement. Square, 
tubular legs. Two drop leaves. 
2” casters with brakes on front. 


oa 
s 


MODEL 2500-CA (with costers 
MODEL 2500-GL (with glides 


PHOTO COPYING...DUPLICATING 
MACHINE TABLE. Precisioned con- 
struction; steel for insured 
rigidity. Top size: 30” wide, 182” 
deep. Compartments and tray 
for supplies. 


heavy 





For further information, write Dept OA 


TIFFANY STAND CO. 


7350 Forsyth St.Louis 5, Mo. 





















LOOKING 


A FOR THE 
* BEST? eee 
i \ You'll find... 
“THE 
CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 











Send for 
information 
on our 

complete line 
today! 





R. A. STEWART AND COMPANY, INC. 
80 Duane Street - New York 7, New York 





| Deaths 


Will Rogers, 


president and chairman of the 


board of Rogersnap Business Forms, 


Inc., Dallas, Tex., died January 2 
in a Dallas hospital after a short 
illness 

The founder Rogersnap Busi 
ness Forms, he headed the firm's 
entry into the dealer field, estab- 


lishing the company as one of the 





largest independently owned man- 
ufacturers oO! arbon interleaved business rorms 


Mr. Rogers was active in most trade associations and 


known pe rsonally to many stationers, printers and forms 


Spec ialists thre uughout the country. 


Charles R. Allen, 


R. Allen, dealer in offi 
office furniture at 241 State Street and 


s merchant in Watertown, N. Y. for 


73. owner of ¢ supplies and 


equipment and 
an office Sul plic the 


past 47 years, died January 12. 

Mr. Allen first entered the office supply business in 
1912. In 1916, he formed a partnership with the late 
WARREN F. Howe, known as Howe & Allen, whose of 


fice supply business was established at 137 Arsenal St 
The partne | when Mr. 

Howe became associated with the old Randall-Faichney 

Ce. and Mr. Allen 


took over the offi 


rship was dissolved in 1920 
now the Faichney Instrument Corp 


supply business 
geo 


Mr. Allen served as president of the incorporated of 

supply business when it was known as C. R. Allen, 
Inc. In 1921 th ime of the company was changed to 
its present title 
Charles A. Little, 

president of finances and secretary-treasuret 
Script In died January 22 in his home in Atl 
Ga. He w With Scripto for ars, Mr. | 
was also a director of the C&S Natio: Bank of At 

aand a Vi president and director of the Standard 
Federal Savings and Loan Associat ha H 
Ss credit d with hav ny played no ole 
clopment and growth of Scriptos world wid 

uring ition faciliti 
Joseph O. Freck, 
owner of Freck Stationery in Portland, O: died 
Po O mid-January. He was 79. In additios 

his activities in the stationery industry, Mr. Freck 
vas a former chairman ot the Oreg Liquor (¢ 
Comm ssiO active Mason 

sé be 

Thomas Paul ‘‘Buck’’ Jackson, 
17-year-old sales for Branham’s Oft Supply 
Oklahoma City, Okla., died January 5 Mercy Hos 

al after suff 1 heart attack two irl 

A native of Durant, Okla., Mr. Jack had 
Oklal ( than 40 year 
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Are YOU SELLING AUTOMATION 
to YOUR customers ? 


STOP-WATCH PROOF... 
By actual time study, one girl 
could fold no more than an 
average of 4 letters per minute. 

















In the lowest wage scale area 
of the United States, this represents a 
cost of % of one cent to fold one letter. 


With FOLD-O-MATIC she folds 120 let- 
ters per minute. 





fald- a matic 


automates 4 operations--pays for itself fast 


FOLDS « SCORES ¢- SLITS ¢ PERFORATES 
30-times-faster folding SAVES YOUR CUSTOMER TIME AND MONEY! 


Here is automation engineering at New super-efficient features include: 


its best. Mechanical construction @ GUARANTEED one-at-a-time feed @ 250 sheet loading and receiving 

and design unexcelled for quality @ 5%” MAXIMUM 2nd fold permits capacity 

and value. Fold-O-Matic has fea- “gate fold” with 6% x 11" paper @ Adjustable roller-pressure for 
. : @ Heavy-duty universal motor — multi-sheet stapled sets up to 20 

tures not found on machines selling Gumuteed ons same aye a 


twi it ice. 
= vance Os pues @ Micrometered fold-adjustments for @ Exclusive top view window 2nd 


inpoi Idi isi fol li 
The world’s only table-top models ee a Sa ee 


oo aan SCORES, SLITS, PERFORATES WITH OR WITHOUT FOLDING 


~ NEW SINGLE CYLINDER PASTE INK DUPLICATOR 
inks itself — thinks for itself! 


@ automatically inks itself with %4 to 1 @ Safety switch prevents machine from 
Ib. of ink starting unless paper is on platform 












@ shuts itself off automatically after last most powerful motor of its size 


aa 
sheet is printed @ new paper-static prevention 

. 

* 


@ positively controls one-at-a-time feed 
on sheets to 9’ x 14° WITHOUT RUB- 
BER SIDE GUIDES 


Write today jor full information! 
PRINT-O-MATIC CO.) inc. 


724 W. Washington Blvd. © Chicago 6, Ill. 


new position-register control 
BIG-machine capacity in compact size 


ee? ee: S-E ALL-ELECTRIC 


MODEL 5-8 HAND-OPERATED 
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SETTINGS A colorful circus 
theme VARIETY MATCH 
Tableware Ensemble 
for children's porties 
No two items illus 
trated alike, yet all 
related Mix and 
match or sell 
individuvally. Ensemble 
includes luncheon 
and coketai!l napkins 
dinner and dessert 
TABLE SETTINGS ghetees het drink cuss 
Other ensembles available in end teble cover 
numerous design motifs for 
every occasion 
















GiFT WRAPS a = 





PACKET FOLDS 


CUTTER BOX ROLLS 





JUMBO FOLDS 


Its tn the bag! 


Tuttle’s products sure 
keep sales hoppin’! 











NAPKINS 


COCKTAIL * LUNCHEON + 
DINNER SIZES 


FACIAL 
QUALITY 


















BIG BULK 
FLAME PROOF 
STREAMERS 





FLAMEPROOF im 
FOLDS AND = 
ROLLS a” 





stl, 


Paper Goods 








TUTTLE PRESS COMPANY 
Telephone: ORegon 5.8590 APPLETON * WISCONSIN 


stavict 
NEW YORK: 1123 Broadway 


CHICAGO: 20 N. Wacker Dr. 
Telephone: CEntral 6-7013 Paper Specialties yeu waxt fram One Source 
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with the Army Air Corps in Hawai during World War 
II. He had been associated with Branham’s for about 
five years. 

Survivors include the widow, Beatrice, two brothers, 
John M. and Jack, and a sister, Mrs. Homer Schmitz, 
all of Oklahoma City 


C. H. ‘‘Jack’’ Johnstone, 


died January 27 at St. John’s Hospital in St. Louis, Mo., 
after an illness of several months’ duration 

Last November 1, Mr. Johnstone retired as general 
sales manager after 22 years with Wallace Pencil Co 
and more than 50 years in the industry 

Surviving are the widow, Lucille, and three sons, 
Jack and Bill in Chicago, and Bob in Edwardsville, Ill 


Benjamin Weinberg, 


president of the McCloy Co., office supply dealership 


> 


in Pittsburgh, Pa., died Wednesday, December 23 


Motorized Filing Introduced Jointly 


Supreme Steel Equipment Corp. and Wheeldex & 
Simpla Products, Inc., announce that they will join in 
the sale and promotion of a new motorized shelf file 
This unit was first introduced as Conserv-a-Matic by 
Supreme at the 1959 NSOEA convention and the New 
York Business Show 

Likewise, W heeldex & Simpla Products, Inc., has 
pioneered in motorization of filing records and have 
sold Simplafind, Wheeldex and Simplawheel. 

While these two organizations will pool their engi- 
neering, research and development facilities, they will 
each maintain independent status. 

Supreme Steel will continue to offer the unit under 
its Conserv-a-Matic brand while Wheeldex uses Motor- 


shelf for units which it will supply 


Sheaffer's ‘‘Holiday on Broadway”’ 





Living up to the title of the contest, top winners tl 
Sheafter Pen Co.'s three-month “Holiday on Broadway” sales 
irive are shown with their wives in New York City 
they spent the Christmas-to-New Year holid period 
enses paid by the firn From lett to right: Charley Beard 

of Memphis and his wite Viola; Mary and Bob Su 
New York Cit Lk Sullivans of Sheafter's Eastern region: 

tice; Jack Clark of Cleveland and his wife Helen: and Ha 
riet and Russ Okerstrom of Denver 
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modern steelerait... 












SERIES 100 and 200 — FULL SUSPENSION FILES 


® 10 Roller Bearing heavy duty full suspension cradle 
® Newly designed finger-tip control follower block 


@ Symphonic, lusterous, permanent finishes of olive green 
or modern grey 


Rugged construction with 6 reinforced uprights 
Beautifully designed with solid aluminum hardware 
Made of heavy gauge steel for lifetime service 
Available with thumb latch upon request 


All models available in letter or legal sizes and with 
plunger locks 


Puzzied on how to turn shoppers into customers? ... Then feature MODERN STEELCRAFI—the profit mak- 
ing line. Made by a company specializing in files for over half a century. Built with features that clinch sales 
and priced to give your customers maximum valve . . . not to mention maximum profit for you. 


Write for new 1960 catalogue showing our full 
line of easy selling, high profit office furniture. 





modern steelcraft inc. 
2973 Cropsey Ave.- B’klyn.14,NLY. 








| = 2 py irae 
| 2 — ae — wes St ys % 





This modular gondola system shows and sells a complete line of office supplies e 
Diamond-perforated, easily adjustable metal shelves e Easily adaptable to different 
merchandise e Easily changed-over for special sales, seasonal promotion. 


Write for complete details. Mail coupon today/ 


REFLECTOR HARDWARE CORP. 


NEW YORK OFFICE MAIN OFFICE, FACTORY PACIFIC COAST OFFICE 
AND SHOWROOM AND SHOWROOM AND SHOWROOM 


r 225 W. 34th ST 1400 N. 25th AVE. 851 S. LOS ANGELES ST. 
rs 2 e NEW YORK 1, N.Y 





MELROSE PARK, ILL. LOS ANGELES 14, CALIF. 


= 
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REFLECTOR HARDWARE CORP 
Dept. OA-3 

1400 NORTH 25th AVE 
MELROSE PARK, ILL 


Gentlemen: Please send me your 
CURRENT SPACEMASTER CATALOGS. 


Name..... PestOR... ccccccesevecors 
Firm Name..... 

REI, 5 ccoccceccdecscecccedessscsenecessuasenaness 
Ga cocccccccsccesces RRB. 0000 ePDecoccvcosese 








THE FLEETWOOD 





4 


The new Cottonsmith Fleetwood styling 
(above) and Orbit (below) are breath-taking in 
their imaginative flair of modern designing— 
yet in perfect taste for the most refined office f=) 
atmosphere. The soft appeal of warm walnut 
combined with the strength of steel frames, 13/16’ 
panels and 21 ply tops make them the ultimate of 
long-lasting beauty. A wide variety of decorator colors 
for tops and frames insures flawless 
—_ harmony in any setting. Smooth gliding 
/ drawers are on ball-bearing suspension 
slides. Both Fleetwood and Orbit 
styling include a complete range of 
modular credenzas, bookcases and 
filing units. 
First shown at the National Stationery 
and Office Equipment Exhibit, in 
Chicago, both groupings have been 
enthusiastically received by dealers 
across the nation. Be sure to write for 
catalog and prices today. 


Spaces 149 & 150 
National Office Furniture Association Exhibit 
Convention Hall, Atlantic City, N. J. 
March 11th, 12th and 13th 









THE ORBIT 


A Cottonsmith exclusive shown in the Fleetwood above. Desk 
TYPO-Lirr top drawer is perfect housing for any portable typewriter, 
satis ‘pitas Soundscriber or other dictating and transcribing machine. Pull 
poe ay ae out drawer and typewriter glides smoothly and effortlessly into 
writing position. Front of drawer becomes a convenient work 

shelf. Space saved leaves ample room in bottom of pedestal for a full letter file. 
Ideal for receptionist in large or small offices—doctors’ and dentists’ offices or 
home use. Available in all Cottonsmith Modulars, The Fleetwood, Orbit and Space 

Age groups. Ask for descriptive folder. 


r LOOK 






‘3 


FURNITURE MANUFACTURING CO./AC 


New York Showroom:—440 Fourth Avenve 


| FOR NEW 
| IDEAS FROM 


WINSTON-SALEM, N. C. 
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Plan French Lick Meeting 





Making ns recently for the fifth district meeting at the 
French Lick Sheraton, French Lick, Ind., are (top cut) Henry 
Cl nor Emil Rague, O'Conn & Raque, Louis 
Office Equipment ¢ Louisville; (center 

t) < nd Edwin J. Northan enti Ohio Paper C 
( t) Mr. Nolan and Mr. Chapman, of the hotel 
( Long, Cal Long & Ass president Fifth Dis 


Blackburn Systems Names Four Agents 


Blackburn Systems, Inc., of Minneapolis, Minn., re 

tly added four new representatives throughout the 

11M B. WILSON oft Jacksonville Fla will cover the 
states of Fl North and South Carolina, Tennessee 
Georg Alabama and Mississippi 

ERNIE M. Stewart, Dallas, will travel Texas, Okla 
homa, Arkansas and Idaho for the company 

Washington, Idaho and Oregon will be the responsi 

lity of Bruce CRICHTON of Portland, Ore 

ROBERT MCVEIGH of Pittsburgh will cover the states 
f Pennsylvania, Ohio and New Yorl 
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Sell the prestige machine that will produce prestige 


letters—the Adler Electric typewriter. It has plenty 


of “secretary appeal” which makes it so easy to sell. 


Write : “addo-x inc”, 300 Park Ave, New York 22, NY 


pe Adler Electric <g 
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YOUR BEST 
SALES POINT is a 


PERFECT 
POINT! 





with the Time Saving 


ELECTRO POINTER 


World’s Finest Electric Pencil Sharpener 


Electro Pointer sharpens instantly 

automatically without loss of time effort and 

materials. Puts a perfect point on any size 

wooden pencil... won't “eat up” pencils like 
outmoded hand sharpeners 
often do. 


Sharpens entire stock of 
pencils in one effortless 
operation. 


Let Customers Try It 
. They'll Buy It 





STILE-CRAFT Mfgée. 
825 MACKLIND + §T. LOUIS 10, MO 








Ulbrich's Fifth Branch Store 
Designed for Self-Selection 


Five suburban branch stores opened within the last 
10 years is the successful record of Otto Ulbrichs Co., 
Inc., booksellers and stationers of Buffalo, N. Y. A close 
look at the most recent Ulbrich’s store, in Southgate 
Plaza, West Seneca, N. Y., provides an insight to the 
sound merchandising principles that made this dramatic 
expansion possible 

The new branch store has 4500 sq. ft. of floor space; 
is well-lighted; is tastefully decorated with pastel yellow 
walls and contrasting grey tile floors; and, like Ulbrich’s 





OVER-ALL VIEW of the interior of Ulbrich’s newest store 
at the Southgate Plaza, West Seneca, N.Y. It is the fifth in 
the seven-store chain to be completely equipped with Bulman 


store hxtures 


other four recent stores, 1s Operated on a self-selection 
basis. Ulbrich’s newest has a complete line of photo 
supplies and equipment, toys and games, gifts, party 
goods and greeting cards in addition to office supplies, 
stationery, books and art supplies. 

To take full advantage of the self-selection operation, 
the new store was completely equipped with steel wall 
runs and island units produced by the Bulman Corp. 
It is the fifth Bulman planned and engineered store in 
the seven store Ulbrich’s chain 

The self-selection equipment cuts overhead costs, 
offers better merchandise display, and utilizes expensive 
floor space to greater advantage,’’ says ANTHONY PAUI 
vice president of Ulbrich’s. ‘And, because our personnel 
spend less time making display changes and stocking 
shelves, they have more time to devote to selling high 
ticket items 

The Bulman fixtures are color-styled in a light green 
finish to blend with and complement the pleasing in 
terior decor. Lighted canopies are used on all the wall 
runs to brighten the interior and enable fast department 
identification by customers. Other features of the store 
are the wide aisles and the exit-centered checkout count 


rs 


Air Accessories, Inc., Expands 
Air Accessories, Inc., Ft. Worth, Tex., manutact 


of “Floor Show” transparent office chair mats and oth 
plastic products, has opened a new plant in Ft. Way: 


Ind 
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Chicago Locks...small, but 


It’s hard to believe that so much rugged se- 
curity and precision could be built into an 
office equipment lock. 

But Chicago Lock has done it. 

Each smartly-designed Chicago Lock is a 
smooth-working, close-tolerance mechanism 
that enhances any appliance and provides the 


sure protection your customers want. 


Plan now to install Chicago Locks or locking 
mechanisms in the wood or metal equipment 
you make. In Chicago Lock’s broad line, 
you'll find rugged, precision-built models for 
all types of desks, cabinets, lockers and strong 


boxes .. . and all at reasonable cost. 


Write today for your copy of our catalog which 


displays the entire Chicago Lock line. 





CHICAGO LOCK CO. 


2016 NORTH RACINE AVE. «+ CHICAGO 14, ILLINOIS 
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EXECUTIVE SERIES 2000 





FURNITURE BY MARBLE 





An outstanding contribution in the executive manner, 
EXECUTIVE SERIES 2000 is a comprehensive line of desks, 
cabinets and seating units . . . aesthetically gratifying, 





completely functional. FURNITURE BY MARBLE premieres this 
specially designed and quality-control-produced group at the nora Show, 

Convention Hall, Atlantic City, from noon to 6:00 p.m. daily, 

' Friday, Saturday and Sunday—March 11 through 13th. 


B. & MARBLE Furniture Inc., Bedford, Ohio 


103 Park Avenue, New York 17, New York. 








Stationers Corp. Acquires Printing Plant 


VISIBLE QUALITY 





In a jor move to expand printing operations, Sta- 

| tioners Corp., Los Angeles, on January 1 acquired the you can sell at a profit 

ussets of the Pioneer Printing & Lithograph Co. of Ingle- a 
wood, Calif., according to an announcement by ROBERT a 

L. HOVEN, vice-president in charge of sales CHALK 

) | D 
This additional plant and equipment”, according to Videoplate or SlatoStee! af best ee 
Hover will increase our printing capacity by one-half G writes clean e erases Clean Be , Ben Hats 


us to deliver to our customers promptly a full-length chalk trough 


itinuous business forms including snap- 


part and carbon ready forms. Expanding business and 








justrial operations in the Southland have created a 





d for these specialized business forms. This 
step rounds out our complete printing service w hich also 
ludes lette rpress, lithography, thermography, steel-dic 


is well as bindery operations 

















Stationers Corp. new plant is located in Inglewood 
at 461 N. Eucalyptus Ave. In appointing GEORGE Norb- 
OF as manager, and §S IE as Sale anager, 
7 eee See es DELEVIE as sales manager wherever there's business activity 

Stationers Corporation is now geared to deliver you can offer sturdy, yet light- 
ood printing as fast as it will be needed by the rapidly weight, matched aluminum framed 
growing business operations in this area. As full-line units. Complete with hangers, 
suppliers of office and school sup} lies, office furniture easy to install or move. Stan- 
ind s | seating, and with retail stationery stores in dard sizes. Special sizes made 
Los A s, San Diego, Pacific Beach, Riverside and to order. 

oes cag ae s the 1960 decad , Habe 
Ver | rm enters the 1960 decade as a complete Stock and display most popular sizes. Port- 
ganization serving the needs of Southern California able floor stand units also available. 

P a S S nade of tl app to ‘ yir the / 

‘A nt was also made 1€ appointmen I fac - PRECKLEY CC ARDY 
ALB E. HASLER, formerly of Ernst & Ernst, as con Sreunh deak 1918 no. norragansett © chicago 39 
oller the expanded Stationers Corp. organization 


Lamb Printing Opens Third Branch 


The Lamb Printing Co., 985 Orleans St., Beaumont 

Tex ened its third branch store for the display 

1 sa f office supplies at Earcone and Laurel Sts. A 
was opened recently in Orange, Tex 


PAPER-KIN 


PUNCH 








The Biggest Clary-Dealer Order 


A top-quality punch offering out- 
standing features that heretofore 
have been available only in far 
more expensive paper punches, 
Constructed of sturdy steel . . . 
beautiful nickel plate finish. Han- 
dies are cushioned with soft plas- 
tic, available in many colors. The 
y helical compression spring assures 
positive punching action. Adjust- 
able paper gauge measures depth 


Packed in "'Buy- 
eppecaiing"™ 
dividual pack- 


ages that cre ; 
at ac eae of reach... receptacle holds clip- 
eal do anaes pings, easily emptied when full. 
display ~ Available with six dies of assorted 
shapes and three round dies. 


GEM TICKET PUNCH... 
pressed steel, nickel-plated 
punch with knurled handles. 
Available with six assorted 
dies, three round dies. Pre- 





t Clary dealer order - tl : busir ess machines ci malend onal altadhed. 
4 concluded recen th the Typewrit 
I f Flint, Mich. Participants are, left to right, R. J 
C lar district lealer lager Ron Ballard 
( B rd and Don Dunkelberg, salesman for the ’ 
; sdead enndhidons” Game tele Gide oll =. METAL PRODUCTS CO. 


MARENGO e@ ILLINOIS 
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SOMETHING 
NEW 


IS HATCHING IN 
FILING SUPPLY 
Merchandising - 


Pic-A-Pack 





POLY-PACKED 
SELF-SERVICE 

* FOLDERS 

¢ GUIDES 

° INDEX CARDS 
AND GUIDES 


FREE COUNTER 
DISPLAY WITH 
STARTER ORDER 





At last — real profits in the small filing supply order! 
Merchandise stays fresh . . always in view in clear plastic 
package — invites impulse sales from ‘'smaller quantity" 
buyer with minimum effort on your part. Attractive low 
prices — greater sales and profits for you! Ask for complete 
details. 


Imperial Methods Co. Forest Park, Ill. 








NEW! All Purpose 14%” PAPER CUTTER 


. ACCURATE... STURDY... EASY TO OPERATE 


Sd 

















At a Sensational Price 
Only $139 50 cist 
HEAVY DUTY 
PAPER PRESS 
FULL WIDTH 
ADJUSTABLE 
BACK GAUGE 
te CUTS 11/4” 
THICKNESS 
PORTABLE 
) 
4 


NO STAND 


REQUIRED 
NICKEL-PLATED 


AUTOMATIC OPERATING PARTS 
SAFETY DEVICE 


DEALERS . . . HERE'S a MONEY MAKER for YOU! Sales of the 
NEW HOMS M14 All Purpose Paper Cutter are moving up so 
fast we've increased production to meet demands. Beautifully 
designed, precision engineered and with many features matched 
only in higher priced cutters the sensationally priced HOMS 
M14 is a substantial profit opportunity for you. Here are some 
of your prospects: Business and Industry * Stationers 


Advertising Agencies + Banks + Colleges * Schools * Hospitals 
Insurance Companies «+ All Types of Printers * Photo Finishers 








1314 ROLLINS ROAD 
BURLINGAME, CALIFORNIA 





H. J. Walsh Expands Operations 


WALSH, 
Midwest, in expanding his organization, 
has been joined by ROBERT H. HACKE. The 
operates under the name H. J. Walsh & 
offices at 7312 N. Milwaukee Ave 


HERBERT J manufacturers’ representativ 


throughout the 
representa- 
tion firm now 


Associates w th 





H. J. W alsh Robert Hacke 
Hacke, for the past several years, has been doing 
inside work for Glad-Mar Products, one of the 
carried by Walsh in the 6th, 7th, and 8th NSOEA dis 
tricts. He will now participate actively in the sales work 


Lines carried in addition to Glad-Mar are All-Rit« 
Pen Co., Inc.; Currier Manufacturing Co.: and Metal 
Specialties Mfg. Co., Inc 


Kriloffice Named Art Metal Dealer 


Kriloftice, Inc., with sales offices and showrooms 
cated at 307 W. Monroe St., Chicago 6, IIl., has been 
franchised dealer for the Art Metal C 


of Jamestown, N. Y 


10 


appointed a 
struction Co 


DURABLE and SMART 


furniture 
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OFFICE SUPPLIERS — EQUIPMENT DEALERS 


TRANS. | | WE MANUFACTURE — 





READYSETS — CARBON INTERLEAVED 


i] SINGLE-SETS 
| DELAY 
st +} READYTABS — CARBON INTERLEAVED 
CONTINUOUS SETS 
STORE 


QUALITY LITHO PRODUCTS AT 
COMPETITIVE PRICES 


é 
2eee ] 
223°33 4 WRITE TODAY FOR NEW STOCK FORMS 
KITS 
4 = 
12 ALSO — TAB SUPERVISORS. SYSTEMS & 
PROCEDURES MEN & FORMS 


DEALERS 


12. Otte 


NATIONAL LITHO 
FORMS CO 


FLOW CHART RULER 


4 SEND FOR YouR FREE 


Tatary i ' 
secturers 








; 
Li 





NATIONAL LITHO FORMS COMPANY 
| 8423 EUCLID AVE CLEVELAND 12, OHIO 
| 





Write for FREE CATALOG 


of Complete Line of 


PORTABLE FOLDING EQUIPMENT 


“America's Finest"’ 








@ FOLDING 
TABLES 


@ TABLE-BENCH 
COMBINATION 


e@ FOLDING 
BENCHES 
@ FOLDING Before you buy, let your 
STAGES MIDWEST distributor show 
@ PLATFORMS & you why MIDWEST is 
BAND STANDS AMERICA’S LARGEST 
@ CHAIR & TABLE MANUFACTURER OF 


HANDLING 
EQUIPMENT ae) 00)), ced telelti aes 


Mf ‘dwest- 











~ 


|Midwest-| FOLDING PRODUCTS {215° 


Roselle, ill., OA-3 @ LAwrence 9-2741 














PP se ooo oo Oh S 


Thank You! 











For The Very 
Latest In 


SMOKERS SEE US IN 


ATLANTIC CITY 
At The 
N.0.F.A. SHOW 





> 


Booth +272 


 alenaianatanatinatiaeneaedtnatinemes 


Headquarters for 


Desk and Floor ) 


Model Smokers 
Products, Inc. 


7’ 
Dept. 0-9, 111 Pioneer St., Brooklyn 31, WN. mY 


oso oo on OO OP 
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HIP! HIP! HURRAH! 


eee, 


GUMPTION | : ys 


'c LEANER » 


nis 
GON 
NM 
OFFICE MANAGERS 
AND PURCHASING AGENTS 
CHEER GUMPTION ... 
because nothing compares 
with Gumption’s superaction 
cleansing power when it 
comes to removing hecto- 
graph and ditto ink stains — 
carbon and crayon marks — 
From Linoleum and Plastic 
Desk Tops. 


DEALERS CHEER GUMPTION... 
















because only Gumption sells and sells and yy a ‘) oR 
resells right off the counter . . . and only Gump- ae <\ 
tion brings man-sized profits that make it smart ¢; me 


business to carry and display and feature Gump- 
tion Desk Top Cleaner. Available in 12 and 36 
02. Cans. 


ey tet 1 5 


See us at The NOFA Show, Booth 271 O 


IRVAL ASSOCIATES | 43 


Division of Gumption Products Corp. 
56 Reade Street ©@ New York 7, New York © BArclay 7-482 
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NEW FAST WAY TO 


TPN dd 1, Oe od 3, | og | BD 





the 
Kent 
Kordiess* 
electric 
pencil 
sharpener 


$4@Q40 


retali with batteries 


made in U.S.A. 
Here’s the pencil sharpener that captures the imag- 


ination of every customer! No handles to crank... 
so automatic you can hold the phone with one hand 
and sharpen your pencil with the other. Perfect for 
home, school or office. Each sharpener comes in a 
handsome display package. 
© Portable, sharpens anywhere 


®@ No button, no switch, no cord 
@ Handsome desk accessory 


@ Automatic, one-hand operation 

® One year guarantee 

@ Makes a wonderful gift 
*Trade-mark 


Homecraft Products Co., Inc., 220 Fifth Avenue N.Y. 1, N.Y. 








#6000 Executive Desk 


© Walnut Finish Only 
© Genuine Walnut Panels 
® Suspension file drawer 
© High Pressure Laminated 
Plastic Top 
© Adjustable, tapered legs. 


Manufacturing one line to include 
only the following: 


Overhanging Executive Desk, 
Conventional Executive desk (see above) 
Compartment typewriter desk, 

Single Pedestal sales and smal! office desk, 


Write today 


McLEOD FURNITURE CO. 


1417 WN. Austin Blvd. * Chicago 51, Iii. 
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Eberhard Faber Introduces Pencil Line 





The Mi ir, first full line of An erican-made pencils de 
signe r¢ Ss n plastic-coated fil used in drafting-ro 
was demonstrated for the first time to the sales staff r the 
nanufacturer Eberhard Faber Pencil ( any, at its recent 
annual sales conterence at Skytop Lodge, Skytop, Pa. Demon 
strating the pencils’ special uses and en ities are Arne Brakk« 
Seattle sales representative; William Schlenn Eberhard Faber 
chief chemist; Eric Q. Bohlin, vice-president-manutacturing 
and William E. Richmond, New Orleans sales representative 


Reynolds Bros., Scranton, Moves 


Reynolds Bros., oldest stationery business in Scranto 
Pa.. which has been operating at its present location on 
the ground floor of the Coal Exchange Building, 128 
Wyoming Av for the past i8 years, has taken a long 
term lease on new quarters at 134 N. Washington Ave 

The compat y has leased the main floor st 
basement Washington Ave. building 


Weve got your 
NUNMBERER! 


REX © PACEMAKER © MONARCH 


Packed in beautiful counter and shelf 
display cartons containing one dozen 
of any size. 4 and 6 bank capacities 





IMPRESSIONS SHOWN ACTUAL SIZE 
No. 0 Numberer 






No. 0-4 Bands No. 0-6 Bands 
1234 234567 | 
No. 1-4 ea pee seam?! Bonds | 
Ss 234 234567 


No. 2 Numberer 
No. 2-4 Bands No. 2-6 Bonds 


1234 234567 


Liberal Profitmaking as 

for profitmaking opportunities 
Discounts »« Greatest with fast 
Selection of Sizes & Styles Marking Devices write 
e Guaranteed Quality 


selling, nationally 
known 


for illustrated cataloe 


CONSOLIDATED STAMP MFG. CO., INC. 


CHICAGO « DALLAS « LOS ANGELES « NEW YORK CITY » SPRING VALLEY, N.Y. « TORONTO 
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Best Pencil Plans 1960 Promotion 


The Richard Best Pencil Co. is now implementing 
enlarged and extensive advertising and promotion 
program for this coming year. The national sales staff, 
issembled recently for a sales meeting at the company’s 


headquarters and plant in Springfield, N. J., heard of 


the plans which include advertising campaigns to be run 


school, off 


and design publications Supplemental! 


erials, envelope stuffers and other dealer aids are 


ilso included in th program 


Meier Adds Straight Line Furniture 


A new group of Straight Line’ furniture which in 
bl casional chairs and lounges is now being 
trade by the Meier Manufacturing Corp 
(sa 

available 


deale rship arrangements are now 


nis manufacturer oO! plastic products for school 


Comptometer Moves General Offices 
ral offices of the Comptometer Corp. ar 


5600 W Chicago 48, III 


npany's calculating and dictating machines man 


ow located at Jarvis Ave., 


related operations will remain at 1735 W 
Chicago 22. Ill 


A PUNCH YOU CAN LEAN ON...sturdy Zip punch is the 


; best you can offer. Smartly styled...convenient 


‘y sloping platform... patented "easy-action"® 


leverage. - self-locking paper guide. Contact 


ir wholesaler for catalog information, or write 


Ye 





direct to Zip Products Company, 


, Los 


Box 759 Altos, California. 


0 
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A Real Sales Stimulator... 


Duro PRE-CUT LETTERS & NO.’s 


Die cut from quality 90 point cardboard approx. '/s" thick, 
water repellent soil proof finish. These letters also help in- 
crease sale of related items. 





A PRE-CUT arex STYLE 
~ ABC DEFGHI 
o- 


STUVWXYZ6E 
1234567 
890SEtC¢? 





mou 


ABCOEFGHI 
JKLMNOPOR 
STUVWXYZE 
1234567890S¢? 














Display Cabinet. Attractive eco- Apex and Unique styles 
nomical method for sales and shown above available in 
inventory control. Ht. a”, 


many sizes. Write for com- 


Width 31”, : “ 
information 


Depth 231,” 
plete 


DURO DISPLAY LETTERS are used for signs, posters, visual 
aids, exhibits, store window displays. 


On request we will die cut letters and numbers from 
special materials. Write for information. 


DURO Art Supply Co., Inc. 


Subsidiary of Duro Decal Co., Inc. 
1834 Juneway Terrace Chicago 26, Illinois 


























Presents a 
o 
Choice of 

Two Styles 

Vertical or 

Rolled Filing 

* 
Model 1853-CT20-BP 
FIRE AND BURGLAR PROTECTION of valuable 
tracings and blueprints. Underwriters’ Class C Label, 
T20 Label, and Relocking Device Label gives maximum 
protection that no other blueprint plan file offers. 
CABINET DRAWER has 77 tubes to contain rolled 
blueprints to 48 inches high. Ball bearing suspension 
for easy operation. 
FOR VERTICAL FILING —10 - 30-inch long filing 
removable gliders; capacity 1,000 prints. 
Write for complete information and prices. 
SCHWAB SAFE CO. Inc., Lafayette, Indiana 
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A proven way 
$ to accumulate 











STE? S<7RONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller's Moisteners * Currency Racks * Manval Coin 

Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kwertet * Tubuler * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 





Write for Information! 


HANNIBAL, MO. 


THE C. L. DOWNEY CO. 


[Thumb Tacks 


rge Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


STING PIN TICKET CO. INC. 
36th Street, New York, N. Y. 
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NEW PROFIT MAKER! 


A MUST 
For Every Home 
and Business 





- i _ 
. 
CHECK CASE, RETAIL$S]95 
Vis WEST COAST $2.05,°¢ 
Seeeeevse®® 
Display a 4 color assortment and watch the sales roll in! 
Provides a low cost, permanent, systematic filing system for 
canceled checks of all sizes. Holds up to 3 years supply. Made 
of sturdy binder’s board. Permanently positioned guides, heavy 
luggage latch, metal hinges. Includes gold gummed year labels 
for outside of case and alphabet labels for those who prefer to 
file by name. 12 to a carton, assorted colors, Colorful 


display card and other sales helps available ! 


Y. Attrsetive Colors 


CHERRY RED SKY BLUE 
SEA GREEN NAVY BLUE 


PACKED 12 TO A CARTON IN ASSORTED COLORS 


AMBERG FILE & INDEX CO. 
KANKAKEE, ILLINOIS 





BLE LAMP. 2'2” DIA 
. IN BRUSHED BRASS, 
D BRASS. OR SATIN 
3-WAY SWITCH CON. 
O SOCKETS. METAL DISC 


ef OVERHEAD GLARE. 


- 


CATAL ON REQUEST 


NESSEN | snoi0 ine 


4TH STREET NEW YORK 16. N. Y 
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Move to Main Street Brings 


Business to Herkimer Dealer 


Hummels Office Equipment Co., located on various 
ts of Herkimer, N. Y., over the past 17 years, final- 
proved its stature this midsummer when it made its 
nal move to the busiest section of the legendary center 
ry small village in the U. S.—Main Street. 
HARRISON J. HUMMEL, JR., took over the business 
on the death of his father in 1953, when it was still 


‘ s | llo Office Equipment Co. Having grown 

the business of leasing office machines, repair, 
vyligible inventory of officc supplies, 

Hummel now enjoys a thriving business built 
da mplete line of office supplies and equip 
Now the | ss has grown so much he ts employ 

c salesmen. He has also engaged th 
H ( ig Card Co. to set up 30 feet of display 
hold cards, party favors, gift wrappings 

He is adding a luggage and suitcase lin 

his present inventory t brief cases, 

tfolios 1 zipper binders. A recently added full line 
schoo lies has brought many young cus 


and these student sales have added 


last few months pr 
Tr} I lox ated at 117 N Main St . has a 


display window It has a spacious 
1 
ial 


I 





“ tforms in the A large area 
4 } } rs 
M M I 
the store comfortably ommodates a 
w sh 
All of these departments attract and bring back cus 
ent of which are walk-in traff: 
tow! Th heaviest selling 
1 W illets wood lesks. book 
es, safes for both home and office 
Bes n 1 on | le typewriters 
w student trade, other continually mov 
ors, dictating Lcnines adding 
I pV I 1 a regui 
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TOP-BOARD SIZES: 


No. 602-1—23"x31" 
No. 602-2—24"x36” 
No. 602-3—31"x42” 
No. 602-4—38"x48” 
No. 602-5—38"x60” 
No. 602-6—38"x72” 
No. 602-7—44"x72” 





PREFERRED by AGENCIES and STUDIOS 


New...steel end channels for more ac- 
curate draftsmanship! The first table to 
feature a full-length guard rail and ser- 
rated arcs on size 38” x 48” and larger. 
Two stabilizing wheels plus easy grip 
handwheel provide fast and easy tilt and 
height adjustment. Minimum 323%” to 
Maximum 4212” high. 







ANCO WOOD SPECIALTIES, INC. 
71-08 80th Street, Glendale 27, New York 


@ picture 
just can’t do 
it JUSTICE... 


We tried, but none of the pictures seemed to 
bring out the true beauty and styling of our new 
island style Home Student Desk. Only your per- 
sonal inspection will reveal its real value. See it 


oe NOW! 


© 36" x 22" 
© Island Style 
® High Pressure 


HOME 
STUDENT 
DESK 


Laminated Top 


List $6400 


Less Regular Dealer Discount 





Order Your Sample, NOW... 
Shipping Weight 50 Ibs. 


or write for further information 


DORO mfg. co. 


220 W. INSTITUTE PL. 
CHICAGO 10, ILL. 































MPAWN Y 


F, 
Ki rf alin 
7 






The 25th 


Anniversary 
“Mite” Scales 


PRICE 


95 


EACH 





$ 


4 18. PARCEL POST 
1 LB. POSTAL 





We're Proud to state that in all 
the years we have built the 
‘Mite’ — “No Mite has ever been 
returned because of inaccuracy.” 


SIZE 
4’ x4" x4" 








@ The 1960 ‘Mite’ is furnished with o new silver and maroon 
dial, not to distinguish it from its predecessors, but, be- 
cause it is more legible, and looks better 


@ New 1960 rate chart, face plates for all previous ‘Mite’ 
Scales are available for 50° less your regular discount. 
Remember! no tools or adjustments needed when you 
install o new dial--- better stock up! 


B-T CO. INC. 


N. BROADWAY © MILWAUKEE 2, WISCONSIN 








Banks Heads Carbon, Ribbon Group 


R. L. BANKs vice-president of sales research of Co- 
lumbia Ribbon & Carbon Mfg. Co., has been elected 
president of the Carbon Paper & Inked Ribbon Associa- 
tion for 1960 

The Association, founded in 1917, is made up of the 
major manufacturers in the carbon paper and ribbon 
industry. 

J. B. ZELLER of Remington Rand was elected vice 
president and Kart BECKER of Ault & Wiborg was 


elec ted secretary-treasurer. 


Filing Supplies Keyed to Hospital Needs 


A new manufacturer specializing in hospital filing 
supplies has been formed in New England. Custom- 
made filing systems designed for hospital use and based 
on color-coding are now available from the Ames Color 
File Corp., 21 Vine St., Somerville 43, Mass. J. W 
Fitzgerald is the president of the new firm. A descrip 
tive folder is available upon request 


Garlinghouse Buys Western Stationery 


L. F. Garlinghouse Co., Inc., a house-plan and blue 
print firm, has purchased the Western Stationery Co. of 
110 E. 6th St., Topeka, Kan. 












FILE CABINETS 


LETTER and LEGAL SIZES 
1-2-3-4 DRAWER MODELS 
. in DECORATOR COLORS 



















LITERATURE 
AND PRICES 
ON REQUEST 


Con D 


LABELS 













or 
MY RP! CO 832 W. JEFFERSON ST 


LOUISVILLE 2 KY 


- F THE MURPHY ELE aT 


SEE If AT BOOTH 423 
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YOU ARE KNOWN BY THE 
MERCHANDISE YOU SELL 


...and Maple Leaf distinguishes 
you as TOPS in the field 





Na Vat 
VA map 


~ 





> 








THE MARK OF QUALITY PRODUCTS... ANYWHERE 











Whether it's boxed bond or onionskin, regular or eras- 
able .. . note books or sketch books . . . theme books or 
music writing books... steno note books, tablets or in- 
dex cards, you can tell the difference when it's a Maple 
Leaf product. 

You can't buy — or sell — better. 

Maple Leaf quality marks you as a stationer who 
aims to satisfy the customer. 


Write for Catalog and Price List today. 


MAPLE LEAF 


tlan ufactu ung Co mpfan Y¥ 


59 East 54th Street, New York 22, N.Y. 





SERVICE 
IS 





OUR 
BUSINESS 


Utility Teble 


epel lelivery, °* RONVIE 
nee! u I 1 lavout ‘ 
¥rvice ible to help . 


MANUFACTURING die” 


- ©. Box 13266 
. D s 2 Texas 


etticient 
I] ition 


See your Frontier dealer or write for descriptive catalogue. 
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MEET THE “NEW CHAMP”’ OF THE N.O.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND. 






HASCO’S 
rorece SRAND 


Retails for 
$15.95 each * 


VIBRATING . . . NOISE! 


SLIPPING ... 


Eliminates SLIDING . .. 


T new RUBBERIZED CUSHION TOP stand from Hasco stops 
en carriages are banged hard... 
actually permits tilting almost twice as far without slipping of any 
fice machine . . . proof positive that machines will not move on 
rmal operating conditions 


typewriter slip... even wr 


urface under n 
Send your order today! Immediate delivery! Be the first dealer 
n your area to offer this revolutionary new stand 
* Slightly higher West of Rockies 
ORDER TODAY! 


No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters). 
Available with Formica Top. Drawer. and in Chrome, at slightly additional cost 
Shipped set up, ready for use — 2 in — 42 ibs 


manufactured end guaranteed by 


| Pa: Tae WD 1 CD > = Ge OF OF 


822-824 Spruce St. © St. Louis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands 


puts EFFICIENCY 
into daily routines 








“DANDY” 
BOX FILES 








AGATE 
CARD TRAYS 


HEDGES mrs. co. 


1441 CIRCLE AVE. 
FOREST PARK, ILL. 





189 








alain ian ang 





NO OTHER PAPER CUTTER 
BUILT SO WELL 
foe SELL SO LOW 


reficanonyplin 


the precision Paper Cutter 


SIZES: 14” and 18” 


(20 5" "seer" 

















FOR OFFICE, all 
BOOKKEEPING AND DUPLICATING DEPARTMENTS 


For every business: Banks, hospitals, insurance companies, industrial organi- 
zations with duplicating departments, stationers, photo finishers, small 
printers, lettershops, mimeograph, offset shops, advertising agencies, 
schools and colleges. 

Order from your dealer or 


MICHAEL LITH sales corp. 145 West 45th St. N.Y. 36, N.Y. 


@ Dealer: Write For Profitable Sales Pian 


ADJUSTEZE ryvPinc TABLE AND CHAIR 


© TODAY'S BEST VALUE 


The Quality Leaders at a Low Price 







Adjustable features of table and chair 
provide utmost comfort for greatest efficiency 
Adjust chair and table to employee for best 


working position, reduce work lag 
y 3 ‘“ and fatigue ean, uncluttered 
Position nes prevent snagging of thing 


Height 
Adjustment 
—— Model 2709K Adjustable Typing Chair 
e Tapered tut ar steel legs 


¢ Contour rved 5 ply seat and back 


. 


¢ Mar resistant baked enamel finish 


Model 1 Adjustable Typing Table 


*Handies heaviest type- 
writers and business 
machines 

+ Crank contro! adjusts 
height from 23” to 33” 


*Glides permit legs to be 
individually levelled 










VI USTRIES Adjusteze Furniture Division 


DFORD ST., LOS ANGELES 63, CALIF 








Men on the Move 


JOHN THOMPSON of Na- 
tick, Mass.. has been ap- 
pointed manager ot General 
Binding Corp.'s Boston 
branch office, it was an- 
nounced by WILLIAM N. 
LANE, GBC president 


Thompson had been asso- 






“¥ 






ciated with th 
John Thompson 


company S 
sales organization in Boston 


for three years before his promotion 


The Baltimore Business Forms Co. announces 
pointment of DouGtas D. Murray as manag 


stock book and dealer division 


| 
r 


Mr. Murray has been in the business forms busines 
for many years and has the experience and backgr 
to fill this much-needed position on our sales executi' 
team,’ says WILLIAM H. Grim, Jr., general sales 


aver 


]|. L. MILLIKEN, general manager of Chas. G. Stott 
& Co., announces the appointment of HENRY NIVEN as 


commercial sales manager in charge of the commercial 
field sales force for furniture and stationery. Mr. Niven 


joined the firm in 1948 as advertising manage: 
will retain this position with the Washington, D.¢ 


Two 1 Lp} tments within the Eastern reg 
the Royal McBee Corp have been n 
H. J. GEOGHAN, formerly portable repr 
New York ( | now call on tl ompany s | 
ue 
Ps 






¢ 
a - 
W. W. Conlin II J. Geoghan 


rs in the Boston territory. Associated with th 


pany since 1957, he will make his headquarters at 
Soldiers Field Rd. in Boston 

W. W. CoNLIN III, has been selected to fill 
cancy in New York City created by Geoghan’s transt 
Con lin was formerly a typewriter salesman for th y 
pany’s San Francisco branch. He will work out of 


> Park Ave., New York ¢ ity oftices 


New York Joint Sales Rally 


The sixth annual combined dinner meeting and sal 
rally sponsored jointly by the Metropolitan Watts 
Club, District 13 NSOEA, the Stationers Association 
of New York and the Stationers 12:30 Club of New 
York will be held in the grand ballroom of the Henry 
Hudson Hotel on March 10. 
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MANUFACTURERS OF DRAFTING SUPPLIES 











CARDINELL CORPORATION, MONTCLAIR, N.J. 


SNAPEX TAX & STOCK - 
BUSINESS FORMS MANUFACTURERS 











—_ W-2—Approved Federal, State and City wage 
— tax reports for processing in one operation 
- Forms specifically designed for NCR, Bur- 
ee roughs, etc 
a of Lading, Pur 


—_ STOCK FORMS—invoices, Bills 
— chase Orders, Expense Repor 
Credit Memos, etc 


ts, Speed Letters 


You accept the order we do everything else 


under your name. Excellent profits. All forms 


imprinted or plain 


: IMMEDIATE SHIPMENTS right from stock 
es Se 
‘= Ss. 
KS + Ss. Write for trade PROFIT-PLAN now! 








Serving the trade from Coast to Coast 








50° PROFIT - FAST SERVICE - QUALITY 


RUBBER STAMPS 





to the trade 
Lines 1” Long 2” Long 3” Long 
1 75 85 95 ~ 
2 1.35 1.55 1.75 
3 1.95 2.25 2.55 / > 
4 2.55 2.95 3.35 
5 3.15 3.65 4.15 
LESS 50% DEALER DISCOUNT 


Finest Visible Index Rubber Stamps 
FOB Wilkes-Barre, Pa. Free Sales Aids 
Send Us a Trial Order Now 


GARDNER RUBBER STAMP COMPANY 


166 Sourn Washington Street, Wilkes-Barre, Pennsylvania 


A Nice 
Profit For You 




















* 
STAR FORMS 


ARE 


Dealer 
Designed 


To make register 
forms more salable! 
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and only 
Sure-Rite 
has it! 


Look for the stencil 
with the patented 
Red Dot Seal Tab! 


a Write for full 
information and 
free sample. 


THE RED DOT. 
MEANS A LOT. 


PaVest=salereseMmesi-selonl Mes loseltbiccotittatele mm @ron 


2714 WALNUT STREET e DENVER 5, COLORAD(< 





TS Oe Abas 










modernize 


= pe ee a Le a 
Ce Yt ee ee mS * 
+ as oo 7 Pa 
Ss . may 
ce. 






* Upholstered Furniture of 
Distinction For Offices, 

Hotels, Institutions 
Write For New 
Catalog 





~ 





Ye 





L 2 ¥, ~ - x 4 @ * 
ES Sets 


modernize INC. 








SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI- 
FYING Index Tab to SHOW their customers how it speeds 
up File Look-Ups For FREE sample packet write to 


C. L. BARKLEY & CO. ¢ Founded 1921 © Dept. OA-3 


1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 


MODERN DESIGN 


WIDEST RANGE OF 
STANDARD BODY FORMS 





SWIFT DEPENDABLE DELIVERY 


(10 to 14 day shipment) 
WRITE TODAY FOR OUR NEW 50 PAGE CATALOG! 






WINSTAR+FORMS 


ENDORF@LOWA 


| me 
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BEACH'S Sell Best 


7—~ 


—build 2 Casts \N 
repeat COMMON EER» WEE 

business 
for you 













You win when you sell 
BEACH'S—leader in the 
field for 75 years. Easy 
to use, ad a9 sturdy ot 
. . . BEST way to keep = 
vital expense records! : 
Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 





re and More Leading Draftsmen, 
Accountants and Artists 
are INSISTING on 


Tra- Potut 


LEAD POINTER 





For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 
to %” long without breaking. Just 

insert lead and rotate lid. 
Write for Literature and Dealer Prices. 





Variable Taper Model 
lets you dial the taper 







you wont 


SHORT < 























ELWARD MANUFACTURING CO. [NET 
Baker Street . Coloma, Michigan BETWEEN 











FUTURISTIC 
GALAXIE PLATENS 


and Office Machine Rolls 
Typewriter Tools — Parts — Supplies 


AMES SUPPLY COMPANY 





ATLANTA DETROIT 

1190A N. Highland, N.E. 6257 John C. Lodge Expwy 

CHICAGO NEW YORK 

564 W. Randolph Sr. 37 Murray St 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 
CLEVELAND 


1122 St. Clair Ave., N.E 
AGENTS IN ALL PRINCIPAL CITIES 














IN FILING 


pg ee 





OXFORD FILING SUPPLY CO., INC. 
Clinton Road, Garden City, N. Y. 








Protecto Handy Study 
7) Stands 


Le ® Keeps books 
flat 
© Eases eye- 


oe ag . , 
; es strain 
. | Nickel Plate 
retails 89c 


Coppertone 


retails $1 .00 








write for full details 


Protecto Manufacturing Company 


237 East Front St. Owatonna, Minnesota 











AT 


A Business Forms Line you can understand 
... without a lot of study 


Our indexed, loose-leaf catalog contains ac- 
tual samples, vivid descriptions, simplified 
price lists. Makes it easy to find what you 






want, and see what you're getting. You'll like 
our superior quality, prompt service, and 


liberal discounts, too 


WRITE TODAY FOR DEALER PLAN All in this 


handy catalog 


DAM Manifold Books e Snap Sets 
4 \ BVSIRESS FORMS Sales Books @ Cafe Checks 


P.O. BOX 9IA Topeka, Kansas And Other Business Forms 














Chair #9367 


Wp in FABRIC 


Hand Fashioned by Craftsmen of Experience 


in LEATHER 


j - ‘ 2 
tor the Executive Suite 
moderate ly priced 


Brochure available on request 











A FINE NAME IN FURNITURE FOR 





niemann inc. 
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The World's 
Largest 
Independent 
Rebuilder of 
Office Machines.” 


SUPERIOR 
TYPEWRITER 


Select Rough and 
Rebuilt Manual and 
Electric Typewriters 
e Adding Machines 
« Calculators 
Write for confidential dealer's price list 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. * New York /3,N.¥. © WOrth 6-2626 





if You're An Average Dealer You Can 


Sell ASENTRY 
Every 30 DAYS 


$680 Yearly Sales From $57 Inventory! 


Yes, Sentry dealers average 12-times-a-year 
turnover . . . gross $680 from $57 invest- 
ment. A floor model does it, because Sentry 
drop ships to order. And Sentrys sell for Jess 
than balf as much as average competitive 
safes, yet return you full profit. 








Big-safe features include Ver- Model $-3 


Model S-C 
miculite insulation, built-in 3- sug. List Sentry S-3 sefe plus con- 
number combination lock 


bank vault pe, lock bar, 2 $7995 0 ee weinut or 


drawers. U.L. “C” label. Write 
for details. 


JOHN D. BRUSH & CO., INC 








Walnut base, glass lined 
ASH TRAYS 


Attractively designed for 
any office. Wood base 
with amber glass lined 
ash tray. Available in 7" 
or 10” size. Another one 
of ovr quality, precision 
built products. 





Write for catalog giving prices and complete information 


Decatur Industries, Inc. 
209-211 S Eighth St., Decatur, Indiana 








cooperates! 


DEAL ERS. With the backing of WRITE’S intensive service, it's 
easy t rease yc our profits on carbon paper and typewriter 
ribbo deta 


WRITE, INC. "2s tyaz.em 7.84 





mG. CO., INC. 


. *? 
P.O. Box 243 
Winthrop, Marne 





] Duraluminum HOLDERS 
for your Business FORMS 








] LIGHTWEIGHT © WEATHERPROOF 


SEND TODAY FOR OUR NEW CATALOG 
JUST CLIP THIS AD TO YOUR LETTERHEAD 








AMERICA’S AMAZING NEW 












““SELF-SELLING’’ CHAIRS! 


"Rock-lt 88" 


‘PENDULUM MOTION 


OFFICE CHAIRS 


FOR EXTRAORDINARY COMFORT! 
mace? 49> — WHEN PROSPECTS SIT, THEY'RE SOLD! 


RICHCRAFT FURNITURE CORP. 


P.O. Box 2353 Tulsa, Oklahoma 








SELL 
COIN-O-MATIC 


A coin counting and pack- 
aging machine at a price 
that anyone can afford to 
pay. 

RETAIL $15.15 


Will count and package $5.00 in dimes, 50c in pennies. 
$2.00 in nickels. cs rotbe in | questo. 





‘COIN-O-MATIC 
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Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, «Nc. 


59 BRANCH ST e $7. AOUIS 7 
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Want Ads 





1S lwentiy-five 


Deadline 10th of mo? DI ceding iSse ddleé. The rate for classified advertisements 


, , ’ , , 
. he . ; on f) aA ; Pow be loht ada ; 
C@NIS a WOrd, 71 7 / d } payable Wii rae? Add ve woras if de} i. 4AGTE j 4S&G 


Address Dept. Reply to OFFICE APPI IANCES, 600 W. Jackson Blvd., Chicago 6, Attn.: Dept 








SALESMEN WANTED MANUFACTURERS’ REPRESENTATIVES WANTED 








LEATHER GOOL ALE 
of advertising layout nicag 
energetic ambi tic 

Dept. 760 








LEADING OLD LINE MANUFA 
shop equipment needs two higt 
sales representatives to introduce 
ritories 

One for Denver, Colorado ar NE WAN NGLAN 
One for Portland, Oregor 
Prefer men established in these 
resumes to Office Appliance Dept 











OFFICE FURNITURE by dealer ev . . 
territory incentive compensat haw-V . vw 
detai'!s to Office Appliance Deot 





ESTABLISHED OFFICE PPLY WH 
consin, lowa, M 
salesman or person with re 


wmesota terr ry 


expenses plus bonus. Write 


Appliances, Dept 183 





EXPERIENCED DUPLICATOR 
dept Good prospects. Hert 


Washingtor " 








LIVE AND WORK N AFAYETTE 
vercity lary plu mimi 
Main St., Lafayette 








SALESMAN AVAILABLE 








SALESMAN WITH THREE YEAR 
for stationery manufacturer t 

tems, filing systems 

permit resident ir Ch 10 

single. Write Office Apr ¢ ¢ at a 





FORMER OFFICE f PMENT FALE : o 


cently sold 





office pply rf f 
Appliances ept 74 





SALESMAN WITH EXCE 
Major experience - = 
has directed sales trainine 
Desires to aive f ‘ 
ern state Is free ¢t re te Profte 
area. Convincing references. Writs 





MANUFACTURERS’ REPRESENTATIVES AVAILABLE 








SALES REPRESENTATIVES WANTED 








KORES MANUFACTURING CORE 

Ribbons-Stencils Fer: port — 

Will excellently round out ne f we 

Line has become No. 1 seller wit 

expenses to develop new t f higt , ying P 

covered lines now handled N A 4 ‘ 4 om 
59 N.Y 


' " 
nks 








SALES REPRESENTATIVES AVAILABLE " fice A ree 























SALES OFF IN MICHIGAN H N NNECTION W TURER DESIRE 
Sales? We can handle a three . ‘ ‘ ye x Now yer for we 

WANT SALES RESULTS: I need tw , “ Mice Appliance t 

experience and excellent follow bas RI 
Write Office Appliances, Dept é 

FORMER DISTRICT MANAGER ye 7 OF Kee 

New York City area desires é A i roliances , oe > with 

East 42nd St. New York 17, N. Y . ’ f 

WELL ESTABLISHED FOUR MAN AGEN EXPERIEN N WING AMON 

east and Southwest, now able to take a et t a e W 


Appliances, Dept. 771 
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tors. TRY WEST en Office Machine 
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OA Advertisers 





A 


Adams Business Forms 
Addo-X Inc 

Advanco Prods., Inc 

Allen, R. C., Bus. Mach., Inc 
All-Rite Pen Co., Inc 
All-Steel Equip 

Amberg File & Index Co 
Ambi-dex Sales Co 

American Chair Co 
American Latex Products Corp 
American Stencil Mfg. Co 
Ames Supply Co. 

Anco Wood Specialties, Inc 
Apex Business Systems 

Apsco Prods., Inc 

Argus Mfg. Co. 

Arrow Fastener Co., Inc 

Art Metal, Inc 

Art Stee! Co., Inc 


B-T Co., Inc 

Ballard Pencil Co. 

Bankers Box Co. 

Bankers & Merchants, Inc 
Barkley, C. L., & Co 
Bassick Company 

Bates Manufacturing Co., The 
Beach Publishing Co 
Beckley-Cardy 

Bentson Mfg 

Berger Div 

Biumenthal, Sidney 

Boling Chair Co 

Boorum & Pease Co 
Borroughs Mfg. Co 
Brewer-Titchener Cor The 
Brush, John D., & ts Inc 
Bulman Corp., The 10 
Burroughs Corp 


Cardinell Corp 

Carr Plastics 

Carter's Inc. Co 

Challenger Steel Products Corp 
Chicago Lock Co 

Clarin Mfg. Co 

Clark, Keith, Inc 
Coin-0-Matic 

Cole Steel Office Machinery Inc 
Columbia-Hallowell Div 
Consolidated Stamp” Mfg. Co 
Cotterman, | 

Cottonsmith Furniture Mfg. Co 
Cramer Posture Chair Co., Inc 
Currier Mfg 

Curtis-Young Corp 

Cushman & Denison Mfg. Co 


Davenport, A. C., & Son, Inc 
Decatur Industries, Inc 
Defiance Calendar Co., Inc 
Designcraft Metal Mfg. Corp 
Designcraft Wood Products, Inc 
Doro Mfg. Company 

Downey, C. L., Co 

DuPont DeNemours, E. | 
Durable Metal Prods. Co 

Duro Art Supply 


Eaton Paper Corp 

Eisen Bros., Inc 
Ellingsworth Mfg. Co 
Elward Mfg. Co 

Ennis Business Forms Inc 
Erie Art Metal Co 


188 


134 


2-103 


197 


150 


146 
193 
109 
105 
105 
187 
186 

88 
122 
185 


While every precaution 1 


196 


F 
Fa 
Fault Cast 6 
F Mfg. C 189 
F Marking £ l 
G 
Gardr r S$ 191 
Globe-Wernicke 11 
Graff, Ge B l 
Greason M c 149 
Guide S KS 82 
Gunl V.H ; 123 
Gur Prod 122 
H 
Hamilton Cosco, In 13 
Hampden ( 158 
Hano. Ph ip Co Inc 107 
Hardboard Fabricator n 193 
Harter Cor 131 
Haske 2 
Hedges Mfg. C 189 
Heyer, In 4th Cover 
Homecraft Pr duct | 184 
Douglas Homs Co., In 182 
H-O-N | 54-55 
H er eck 90 
i 
Imperial Desk C 135 
Imperial Methods Co 182 
Inter-Continental Trading 141 
Irval A 183 
J 
j 15€ 
aSpe . 19 
Jaspe Seating L6é 
jon ha > 
trite £ Mf 1% 
K 
he 19 
L 


® to bring quicker 


Luxco inc 68 
Ly Met Prod 65 
M 

Maple Leaf Mfg. C 189 
Marble, B Furniture 180 
Markilo Co 197 
Martin Yale 117 
Master Addresser C 136 
McGill Metal Product 181 
McLeod Furniture 184 
Meilink Steel Safe C 164 
Melind, Loui C 19 
Merriam, G. & C., C 64 
Metalstand Co 57 
Michael Lith Sale rt 190 
Midwest Folding Prod 183 
Milwaukee Chair C 94A 
Milwaukee Stamping C 53 
Minnesota Mining & Mfg 51 
Modern Steelcraft, In 175 
Modernize, Inc 191 
Monroe Calculating Machine 94B-C 
Mosier Safe Co ll 
Murphy Mfg. Cc 188 
Murphy-Miller, Ir 106 
Myrtle Desk C 97 
N 

National Blank Book 124 
National Litho Forn 183 
Nessen Studio, Inc 186 
Nichols, H. W. Salesbook 17 
Niemann, Inc 192 
Noesting Pin Ticket C 186 
Northern States Envelope 126 
° 

Office Appliance 58 
Old Town Corp 8 
Olivetti Corp 12, 139 
Oxford Filing Supply 192 
P 

Paper Mate 33-94 
Parker Steel Prod 144 
Peerless Steel Equir 143 
Photo Materia C 16 
Port Huron Sulphite & P 92 
Precision-Posturect 63 
Print-O-Matic C 173 
Pronto File Cort 152 
Protecto Mfg. C 192 
Q 

7 y Pi l 


— } 
and more complete responses 


, fy 
MmenTION 


OFFICE 


APPLIANCES 


when writing advertisers 





n 
Reflector Hardware Corp 175 
Regna Cash Registers, Inc 1 
Republic Stee! Corp 101 
Revo-File 1l 
Richcraft Furniture Cort 193 
Risom, Jens, Design, Inc 21 
Rockwell-Barnes Ci 148 
Rogersnap Bus. Forms 110 
Rose Ribbon & Carb. Mfg. C 145 
Royal Metal Mfg. Co 56 
Roya! Register C 188 
Royal Typewriter, Inc 61 
s 
Saunders Mfg ( 19 
Schwab Safe Cc Inc 185 
Seng Company 157 
Sengbusch Self-Closing Inkstand Co. 130 
Shaw-Walker C The 70 
Shepherd Casters, Inc 120 
Smead Mfg. C 121 
Smith-Corona, Inc 47 
Smo-King Product 183 
Speed-0-Print Corr 151 
Springer-Penguir ne 140 
Stacor Equip. Corp 118 
Stanley Mfg 83 
Star Form 191 
State Industri¢ 190 
Steelcase I 171 
Steelmaster 137 
Steger, H. A. C 189 
Stewart R A & Co 172 
Stile-Craft Mfgr Inc 178 
Stylex Seating Co 108 
Superior Typewriter Co., Ir 193 
Swift Bus. Mach. Cort 142 
Swingline, Ir 13 
T 
Tex-N-Set Manifold Ce 170 
Thomas Collators, Inc 99 
Tiffany Stand Cc 172 
Tuttle Pre { 174 
U 
Underwood f 198 i Cover 
U. S. Cart & Ribbon Mfg 197 
United Stat ers Supply C 74 
Vv 
V L »» 
Victor S C 169 
Virco Mf 0 
Vogel-Pet 61 
w 
Warshaw WV T 162 
Webster, F ver 
Weis Mfg 78 
Western M 125 
Willian t Furnit 6-87 
Wilson Jor any 85 
Worden ( 170 
World Put ° lll 
Nrite 193 
Zz 
Z P 185 
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Of 





Products with Prestige & Profit, 
STOCK and SELL 


OFFICE SUPPLIES 
h_& ACCESSORIES 


Complete lines of 

INKS « ADHESIVES + STAPL 
AMPS « MARKIN 
BON PAPER + RU 
MBERING MACHINES 


« TYPEWRITER RIBAONS and 
other office devices 


Sead for your BRAND NEW 
CATALOG NO. 90 








ne DIV., BANKEKS & MERCHANTS, Ine. 
3229 N. SHEFFIELD + CHICAGO 13, ILL. 





THE VERY BEST VALUE | 
IN COPYHOLDERS 


STAND-B 






e Patented Knee-Action Grippers 
Hold All Copy Securely 
















16°W 2 12°H 


CURTIS-YOUNG CORPORATI ON 
Copyholders Duplicating Supplies Corbo 
Y 4 Coble URTYOUNG 


110 West 18th Street 


Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers ‘Dealer Con- 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub- 
ber and black rubber. Write today for 
prices, discounts, etc 


KEEP KLEAN PRODUCTS CO., INC. 
9 4077 PARK AVE., N.Y. 57, N.Y. 





Loose-leaf envelopes 
punched; card-holders 
any size; menu covers 
factory record pro- 
tectors; tag holders 
bill-fold envelopes 


stamp containers, etc 


MAR KILO 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 


Made of acetate 


902p S. Wabash Ave. Chicago 5, Ill 


flame resistant) 
transparent cellulose 


We build to fit your 





particular need 


Write us details. 
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INCREASE YOUR PENCIL SALES 
ol e Qnty Line” 









FEATURING ROUND 
High Grade Pencils and snr nance 
made by PENCILS PRINTED IN 
EBERHARD ONE or TWO COLOR INKS 


also 
HEXAGON PENCILS IM- 
PRINTED ANY COLOR FOIL 


Write for Price List, Samples and 
Stationers Discounts 


BALLARD PENCIL COMPANY 


Over 48 Years Specialists in Pencil Printing 
P. O. Box B Glenwood, New Jersey 


FABER 














CuRManCo 






Helps the busy office worker sort the incom- 
ing and outgoing mail. inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
into one sturdy unit 

NO. 202 — LETTER SIZE — 2 TRAY $4.00 
NO. 203 — LETTER SIZE — 3 TRAY .$5.25 
NO. 204 — LETTER SIZE — 4 TRAY.$6.50 
NO. 205 — LETTER SIZE — 5 TRAY.$7.50 
LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 





COPPER TAN 50 
MIST GREEN QUALITY 


OLIVE GREEN ITEMS! 
OFFICE GRAY 


BROWN 


conve ronsse=e®) CURRIER MFG. CO., INC. ctsctrnix xomnesora 





. to sell faster! ; 


ARGUS makes them finer . 


PEN and PENCIL CLASPS 


Made of Highly Nickel-Plated Brass 
‘Won't Rust! Won't Tarnish’ 


The “ROYAL” The “ARGUS" 





Neat artistic design! 


Holds pen or pencil 
securely in pocket, 
grip, checkbook. 
Strong yet Springy. 


Unique Safety Spring 
grips firmly without 
tearing clothes. 
Quick, easy to use. 
Sturdily made . . 

durable . . . smart! 


Pencil Clasps fit 5/16” diameter pencil 
Pen Clasps fit 7/16” diameter pen. 








Pen Clasps and Pencil Clasps mounted 
2 doz. on separate conch edned display 
‘ cards Illustrations are actual = size. 
Full dealer discount 





ARGUS MFG. CO., 1134 N. Kilbourn Ave., Chicago 51, Ill. 


——— 





ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak or Birch 
SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 
“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
= furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped | | on the floor 
Made in 1 to 
step ap tatehta, r> 4 widths. 


Send for Circulars SEWOA (Weed) & 56-OA (Stee!) and Dealer Discount. 
Manufactured by 
123 W. Spring 


I. D. COTTERMAN —_ “epervitie, iitincis 
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Set up a “home office” center... 
Tie in all related items. Start with an 
Underwood Portable and Add-Mate. 


Then add your other star attractions: 
desk sets, blotters, carbon papers, ribbons, 
staplers, address books, phone index files, 
fountain pens—the works. 





Remember, related item selling is fastest! 
One sale builds another, builds business for you. 


lAake sure your customers know your address is 
the Underwood “home office’ center! 


NEW SELLING IDEA FROM UNDERWOOD: 


The “home office” concept—one sale makes another 


Here’s the modern idea in promotion that can really set sales soaring! It’s the Underwood “Home 
Office’ combination: Portable and Add-Mate—the working team that every family needs. Ideal for 
the businessman, for the wife who manages household accounts, for students in their studies, in earn- 


ing spare money after school. 


The Underwood “home office,” in four 
colors is nationally advertised in 
these leading consumer magazines — 
get your free counter card! 






American 


Salesm: an 


Step by step through 
a very difficult sales call 


Display the counter card and get double impact from the 
Contact the Underwood dealer salesman in y rea, or write direct to Underw i Corporation,-Dealer D 
Dept. 0-3, ] Par k Ay enue New Yor 16 N.Y 





Uu underwood corporation 


1 Park Avenue, New York 16, N. Y 
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THE UNDERWOOD “HOME OFFICE” Portable and Add Mate Handy efficient team 


ne is an amazing work saver for husband and wife. Phone 
tatements, income taxes Handsome decorator ors, carrying case optional. The world’s 
a ‘must’ for every modern family. For students, it’s a wonderful help in studies 
k beout y T Home Office another benefit of Underwood Visioneer ing 
‘A 4 MA es * { , e Systems * F g Systems * Supplies * Ele Components 











HEYER Lettergraph Stencil Duplicators are... 


EASIEST To Sell! 


. «and you get bonus profits from continuous supply sales, too 


) 


When you sell a Heyer Lettergraph you profit 2 ways 
You make a quick, easy sale, for a simple-to-operate 
Lettergraph with operating instructions can be sold over 
the counter and the customer can put it to wo! k immedi- 
ately. You create a profitable supply customer for many 
years. 


Automatically-fed Heyer Lettergraphs print 120 copies 
a minute, have everything your customers want—at much 
less money. They’re easy to operate, very dependable and 
the quality of copy they produce is equal to that of any 
high priced machine. These Lettergraphs are priced as 
follows: Model C, $69.50; Model D, $79.50; Model E, $89.50 
— with initial supplies — plus F.E.T 

Heyer gives you one profitable source for everything 
needed in stencil duplicating. Heyer Stencils are known 
for their quality and dependability. They’re popularly 
priced and available for all makes and models. 

Make sure you have ample stocks of Heyer Stencils, 
Inks, Ink Pads, Lettering Guides, Styli, Shading Plates 
and the beautiful new Superscope and Clearoscope. Orde: 
now so you will be able to meet the demand 


“Always Makes 
a Good Impression”’ 


HEYER INC., 1850-G S. Kostner Ave., Chicago 23, Illinois 





DUPLICATORS AND SUPPLIES SINCE 1903 


~"—2 meeeeeeeeeeneenenrr sa BF 





